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IS THERE ANY SHOWER CONVENIENCE 
THAT YOU COULD COMPARE WITH «+ = 
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A Normal Shower 


A Needle Bath 











K-3395 —SPEAK.- 
MAN Anystream 
Self-Cleaning 
Shower Head. Pat. 
Jan. 2, 1923 & 
Nov. 3, 193]. 





A Flood Shower 











HIS is what you give your customers when they 
buy a Speakman Anystream Self-Cleaning 
Shower Head. 


And in addition the Anystream Self-Cleaning 

Shower Head can never stop up —for there are 
| no holes — instead there are six plungers each 
| with eight slots which are controlled by the lever 
handle — any degree of shower volume or force 
is at the will of the bather. 


wn sone ot apt cept A in itty cs ae ees 


i 






Make sure that you sell a Speakman Anystream 
Self-Cleaning Shower Head with every shower, 
and sell it also for replacement. 


Descriptive literature imprinted with your name, 
address and telephone number will be sent promptly 
—and remember that the Speakman Anystream Self- 
Cleaning Shower Head can be furnished for residen- 
tial, golf, country club and institutional installations. 





All of these types are illustrated and described in 
our new 16-page bulletin which willbe sent promptly 
to wholesale supply dealers and plumbers. 


SPEAKMAN SPEAKMAN COMPANY 
K.2676-M — SPEAKMAN Exposed Mixometes Wilmington, Delaware 
Shower ize noch Mi meter with meta 
foe handieandscrew-drivercornercontrolling valves . <a 
poe) Z : 
= Supplies from overhead. Goose-neck discharge i 
pipe wi ith suppertin — ge, = hg dSpea 


man Anystream lea 


SPEAKMAN SHOWERS & FIXTURES 
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EVERY GARAGE. EITHER PUBLIC OR PRIVATE: 
EVERY INSTITUTION OR RESIDENCE HAVING 
EVEN FAIR-SIZED GROUNDS ...is a prospect 


for @ece 


VOGEL FROST-PROOF 
HYDRANT 


HESE hydrants are made 
on the same principle as 


Vogel Frost-Proof Closets. 


* 


eee 





They assure a supply of water 
all year ‘round: they can 
never freeze even in the 
most severe winter weather: 


no pit is necessary. 
oy 
)) aay 
, 
. 





The great convenience of the 
Vogel Frost-Proof Hydrant, com- 
pared with its small cost, makes 
it an easy product for you to sell. 





Increase your profits by pushing 

; the Vogel Frost-Proof Hydrant. 

: There are sales to be made! 

Hundreds of them! Other plumb- HYDRANT 
ers and wholesalers are selling 

them, making a profit on the sale. 

and another on the installation. 


* 
New folders on Vogel Frost-Proof 
Hydrants to send to your customers 
will be forwarded promptly, imprinted 
with your name and address. Use 
them. They are yours for the asking. 











JOSEPH A. VOGEL COMPANY 


Wilmington. Delaware ... St. Louis, Missouri 


F rost-Proof Products e 
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quickly indicates 
the Right Pipe 
is in the Right Place 


N rolling the red Spiral Stripe on every length of Byers Pipe, we use a paint that quickly 





identifies Byers Genuine Wrought Iron from all other pipe. It is a paint that will not “bleed” 
through after the lines have been painted even though they carry steam, steam returns or 
hot water. 

In addition to the red Spiral Stripe for quick identification, the name ‘Byers’ is rolled in 
the metal as a permanent mark of identification and 
quality in the years to come. The identifying marks on Byers 
Pipe symbolize pride of ownership, pride of workmanship, 


\\AAAMeaney 


and pride of manufacture. If you come to Pittsburgh, let us 
show you how Byers Pipe is made and why it's been rec- 
ognized as the standard of quality for sixty-eight years. 
If the secretary of your association would like to arrange 
for an interesting motion picture at your 


All Byers Nipples 
Plainly Marked, Too next association meeting, have him ask 





UURARQ ERY 


Long and short nipplesore oO Byers jobber or a Byers representa- YOU'LL like Byers Jobbers 


seeeba hall 
eeeeaii 


with w . ° , 
Beers” ys 0 a tive to show The New Story of Ancient — Good stocks — quick deliv- 
Weight. Close nipples Wrought lron. A.M. Byers Company, eries —dependable service. 


are marked with a red 


bandoroundthecenter. Pittsburgh, Pa. Established, 1864. 


BYERS wv PRODUCTS 


PIPE . CASING ° COUPLINGS ° wWMWirrtwuicd & ° WELDING ELBOW Ss : SPECT A S BENDING PIPE 
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OPERATING 
LEVEL 






















The Need for Boiler Protection 


All heating contractors know that the mortality rate for 
low pressure heating boilers has been unduly high for 
many years past. Moreover this condition has grown more 
acute with increased use of motor-driven return pumps, 
oil and gas burning equipment and other automatic para- 
phernalia. Most failures in low pressure heating boilers 
occur as a result of accidental low water level which may 
be due to one or more of the following reasons: 


(1) Carelessness, lack of reasonable and desirable 
minimum of attention. 


(2) Priming—due to improper piping or failure to 
provide a clean boiler and system. 


(3) Failure of complex automatic devices. 


These are the conditions existing in modern heating plants 
which make protection against accidental low water level 
desirable <nd necessary. 


oe 
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- a Weluter (Botler Protector 
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With apologies to 
E R. Squibb & Sons 
(Dental Cream) 
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GUARDed 
THE 





DANGER 
LINE! 








Webster Boiler Protector Installed 1° Above 
Bottom of Gauge Glass for Maximum Protection 


The Webster Boiler Protector was designed expressly to 
protect low pressure heating boilers against damage result- 
ing from accidental low water. Protection, not merely auto- 
matic water feeding, is its primary purpose... An impor- 
tant protection feature is the location of the Webster 
Boiler Protector on the danger line—with the Protector 
Operating Level 1” above the bottom of the gauge glass. Until 
the advent of this unique safety device, “feeders” were 
located on the water line. Every surge in water level 
resulted in “feeding” and eventual flooding which, in 
turn, meant another device to take care of overflow. 


The triple protection features found exclusively in the 
Webster Boiler Protector are: (1) danger line location 
(infrequent operation, freedom from flooding) (2) power- 
ful hydraulic operation and (3) instantly developed maxi- 
mum capacity. Do not be satisfied with less protection for 
your boiler. Equip now with a Webster Boiler Protector 
and guard it at the danger line with the most effective 
safety device available. ... Write today for complete 
description and installation details. 


WARREN WEBSTER & COMPANY, Camden, N. J. 


Pioneers of the Vacuum System of Steam Heating 
Branches in 60 principal U. S. Cities Darling Bros., ltd, Montreal, Canada 
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The Welater Boiler Protector 
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THE YOUNG COMPANY 


GENERAL OFFICES OUNGSTOWN, OHIO 
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VOGUE 





THE VOGUE line has been designed ex- 
pressly to help you sell modernization and 
replacement work. Now, though building is 
practically at a standstill, jobs of this sort 
offer immediate opportunities for business. 

Vogue fittings are modern but not 
extreme. Modern—to match the newest 
enamelware fixtures, and create complete 
up-to-date installations. Not extreme—to 
match the old-type fixtures, and bring new 
efficiency and smartness to the bathroom 
equipment. This adaptability of the Vogue 
design enables you to sell customers who 
can afford only partial replacement, as well 
as those who can aftord complete jobs. In 
other words, this single line covers the 
entire range of your modernization market. 

Let the new Vogue fittings help build 
business for you. The line includes all parts 


FITTINGS BY 


ENGINEERING Q 


SCOVILL 


Mateh Fixtures New or Old 





for the lavatory, bath and shower. Every 
fitting is backed by the Scovill reputation 
for quality and service, established during 
130 years in business. Scovill brass goods 
are long-wearing, trouble-free, constructed 
to meet practical plumbing requirements. 
Roughing-in dimensions are standard. In- 
stallations quick and easy. 


It will pay you to know more about the 
new Vogue line. A booklet, containing 
complete information and illustrations for 
ready reference, will be sent on request. 
Write for it today. 


SCOVILL MANUFACTURING COMPANY 
PLUMBERS’ BRASS GOODS DIVISION 
WATERVILLE ° CONNECTICUT 


Flush Valves—Shower and Bath Fixtures—Tubular and 
Miscellaneous Plumbers’ Brass Goods for General Plumb- 
ing Requirements 


?— c a) 
VOGUE 
uJ 
Protected by U. S. Design Patent 
No. 866/9—others pending 
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These two new valves 





Fig. 27 
Kennedy 
Standard Bronze Gate Valve 
for 125-lb. steam pressure or 
175-Ib. water pressure 


Fig. 25 
Kennedy 
Stendard Bronze Gate Valve 


with rising stem 








KENNEDY 


HEN you buy the new Kennedy Standard 

Bronze Gate Valves with stationary or rising 
stem, you can be sure of three things: They will 
help to prevent loss of time on your pipe fitting 
jobs, they will operate easily and reliably, and they 
will serve long and faithfully. 


Your pipe fitters and machinists will find that the 
heavy, sturdy bodies and bonnets of these new 
valves firmly resist installation and operating 
strains and that the generous, clean-cut, accurately 
aligned threads at pipe end hexes help to speed 
up pipe fitting jobs. Your customers will find that 
the discs operate smoothly and positively and that 
the large, deep stuffing boxes with gland effectively 
prevent leakage and will not require attention for 
long periods. 


These new valves are based upon Kennedy prin- 
ciples of design and construction that have proven 
their excellence for over 50 years, together with 
refinements and improvements that meet the high- 
est present-day standards of contractor, engineer 
and U. S. Government specifications. 


The high quality of these valves make them suit- 
able for your finest work and their reasonable price 
enables you to use them on competitive jobs. With 
Kennedy Valves and Pipe Fittings you can figure 
closely on installation time, for they go on the pipe 
quickly and easily, are tight on the first test, and 
will not require make-over or adjustments. 


The Kennedy Valve Mfg. Co. 
Elmira, N. Y. 


Warehouses and Sales Offices in principal cities 
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will help to make your jobs 
more creditable and profitable 


VALVES~PIPE FITTINGS~FIRE HYDRANTS 











Representatives 


James A. Riordan Co. (nc.) 
1600 E. 7th St., Los Angeles 
5319 Admiral Way, Seattle 
955 Bryant St., San Francisco 
E. S. Thompson 
9401 Chestnut St., Philadelphia 


Fred G. Hoffman 
831 EdgewoodAve., Irenton,N.J. 


Fred S. Wilsey 
Plymouth Bldg., Minneapolis 


Geo. W. Smith Co. 
348 W. Penn Pl, Pittsburgh, Pa. 








‘/1/S Plumber 
took Sherwood’s 
tip ~Why 
Don’t You? 





F went out with a Sherwood Ball Cock and called on the homes and 


apartments in his community. He found many with leaky ball cocks 
that were wasting water and causing annoyance. 


He showed home and apartment owners how the Sherwood ended ball 
cock noises and how it ended expensive leaks. He showed them how it 
closed against any city water pressure without whistling or gurgling. 


He sold many Sherwood Ball Cocks and made attractive profits on each 
one. In many cases, he found that the home or apartment building needed 
other plumbing and heating equipment. 


avatories, sinks, water heaters, 





That s why he sold more pottery, more tubs, 
radiator valves. He took Sherwood s tip and is building up a nice remod- 
eling business. 


Why don't you let Sherwood Ball Cocks open the way to greater profits 


and more jobs for you ? 


f i ; 
Order Sherwoods from your joover today 


SHERWOOD BRASS WORKS 


Jefferson and Mt. Elliott Aves. » ; , DETROIT, MICH. 


Manufactured and Sold in Canada by W. H. Cunningham & Hill, Limited, 
Toronto, Ontario 
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COMPRESSION . 
LAVATORY 
FAUCETS 


with Interchangeable 
Handles for Installations 
of Every Type 


lj 











China lever handle 









Four ball china index 
handle 













Forged handle of 
modernistic design 





—— 7. Capitol Brass faucets of the one standard 
wanire design with interchangeable handles, are obtainable 
in either heavy or medium types and in optional 
nickel or chromium plate finishes. All have standard 
shanks with 14” |. P. male couplings. Of high grade 
brass they are beautifully finished and are typical 
of that excellent workmanship that characterizes 
every Capitol Brass product. Get in touch with your 
nearest jobber for prices and other information. 





Ca Bohn Aluminum & Brass Corporation 


PITOL BRASS DIVISIO 


MANUFACTURERS OF BRASS VALVES, BOILER TRIMMINGS AND PLUMBERS’ BRASS GOODS 


DETROIT ~ MICHIGAN 
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At NEW LOW PRICES 


every home is now a prospect... 


June, 1932 
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@ Double drain board Monel Metal 
**Straitline’’ kitchen sinks are available 
in both 72- and 60-inch lengths. Single 
drain board Monel Metal ‘‘Straitline’’ 
kitchen sink available with drain board 
on either right or left side in both 50- 


and 41-inch lengths. 


@ Here is the biggest sink 
news of the year—of major 
importance to every plumb- 
ing contractor. Monel Metal 
“Straitline”* Sinks are now 
available at the lowest prices 
ever asked for Monel Metal 
standardized kitchen sinks. 
These new prices bring high 
quality sinks within easy 
reach of practically every 
family in your community. 
They are practically no more 
than prices asked for ordi- 
nary sinks having compar- 
able working space. 

Imagine what this means 
to you: A wide-open oppor- 








67 WALL 


...for the new 


MONEL METAL STRAITLINE 


priced “Streamline”™* sink 
into every house in your com- 
munity. Bigger sales, bigger 
profits...and an “inside 
track” on competition! 

W hat’s more, dominant na- 
tional advertising will help 
you sell Monel Metal “Strait- 
line” Sinks as well as Monel 
Metal “Streamline” Sinks. 
Bear in mind that this is the 
biggest kitchen sink advertis- 
ing campaign ever under- 
taken—planned and aimed to 
reachpracticallyevery worth- 
while prospect in your town. 
So start talking Monel Metal 
Sinks for new jobs and re- 








LA 





@ Double drain board “Straitline’’ Monel Metal cabinet sinks are 
available in both 72- and 60-inch lengths. Single drain board cabinet 
sinks with drain board on either left or right side furnished in 48-inch 
lengths. Inquiries invited for other sizes of “Straitline’’ cabinet sinks. 


iB Money Making Features of 
Monel Metal*Straitline”™ Sinks 


tunity to make more money _ placementstoday. We'll glad- i me cronies coegadeaiaaee a satiny, glass-smooth surface 
ais easy to ciean. 
selling sinks than you ever ly help you with sales lit- 2 Neutral, silver tone that blends with any kitchen color scheme. 
made before. A chance to erature and other dealer b Rust-proof, corrosion-resisting ... strong and sturdy. 
put either a Monel Metal helps that get results! Write eS a a a ie 
“Straitline” Sink ora higher- today! danger of damage during installation. 
* Trade-Mark 3% Monel Metal “Straitline’ kitchen sinks are available in a 
. Mone! Metal i« a registered wide range of sizes and prices, including special model« for 
eis "ais = use with built-in kitchen cabinets. 
a ater @ More working space than ordinary sinks of same nominal 
Metal is mined. omelted. sizes. Reinforced and sound-deadened. 
refined , rolled and marketed 
solelyby int tional Nicke! JZ Less weight. Saves labor and expense... .installing, stocking 
e " . an a and handling. 
THE INTERNATIONAL NICKEL COMPANY, INC. sins " in 
&% Priced within easy reach of nearly every purse, “Straitline 


STREET 


NEW YORK, N. Y. 


Sinks tap a big new market for you! 
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“WISECO” Shower Curtain 
Combination 


STRAIGHT, CORNER OR “U” TYPE RODS 
WISECO QUALITY CURTAINS 
CAST OR WROT FLANGES 
PINS AND HOLDBACKS 


Nickel Plated or Chromium 
Complete in One Package 










A great convenience and time saver for both the 
plumber and the jobber 


“INSIST ON IT’—See our Catalog “E” for full details 


J.B. WISE, INC. 


WATERTOWN, N. Y. 





New York Chicago 
Atlanta Los Angeles 
Detroit Seattle 


San Francisco 
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“THERE ARE gOOd reaSons For 


















Outstanding 


Features of 
J&L PIPE 


1 B — Uniform Steel 
2 — Free from Excess Scale 
3— Accurate Mill Threads 


4 — Free Cutting —Easy to 
Thread 


5 — Sound Couplings 
| @—Thoroughly Costed 
| 7—Rigidly Inspected 
| B—Gelvenized Pipe Uni- 


formly Coseted—No | 
| Clogging with Spelter 


et 


THE SUG 





instalYations 


The eight outstanding features of ] & L Stee! Pipe are 





responsible for the long, effective service which the 


product gives. 


The quality which assures such satisfaction is con- 
stantly maintained through J & L c waership control. 
Jones & Laughlin owns and operates its own iron ore 
mines, limestone quarries, coal mines, blast furnaces 
and mills. Every step inthe manufacture of ] & L Pipe 
is carried out by J&L employees, with J] & L equip- 
ment. Important, also, is the experience gained by 


J & L in manufacturing iron and steel for 82 years. 


Specify ]& L Pipe for your next job. Its uniform ex- 
cellence will be an important factor in the success of 


the installation. 


J&L CONSTRUCTION PRODUCTS 


LIGHT WEIGHT ROLLED CHANNELS 
JUNIOR BEAMS — STEEL PIPE 
BARS for CONCRETE REINFORCEMENT 
STANDARD STRUCTURAL SHAPES 
STEEL PILING — NAILS —— TIE WIRE 
FABRICATED STRUCTURAL WORK 


including Steel Plate Construction 
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Led by the “CHALLENGER” at lowest 











Special Sales Features with 


Greatly Increased Dealer Margins 


The New 


500 Gallon Size 
_>» 


The New 
250 Gallon Size 





< 
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Fairbanks-Morse Line of 


WATER SYSTEMS 





prices in history 


er 
/ 





list price 
f.o.b. factory U 


With the introduction of the new units com- 
posing the new line of Shallow Well Home 
Water Systems, the Fairbanks-Morse Fran- 
chise offers you one of the best profit-making 
propositions that has ever come your way. 
With this line, led by the new “Challenger,” 
you are in a position to offer your customers 
the most outstanding home water system 
values ever put on the market. Quality sys- 
tems through and through, priced within 
easy pocketbook reach of your largest and 
most profitable market—and backed by the 
guaranty of Fairbanks-Morse, a name your 
customers know and respect. The ‘“Chal- 
lenger” at an extremely low price, widens 
the dealers’ prospects tremendously by plac- 
ing a Home Water System within reach of 
thousands of more homes. 


New Shallow Well Line Complete 


The new shallow well line consists of seven 
units, three of which, including the new 
“Challenger,” are shown and described here. 
Why not get the profit advantage of selling 
this complete, nationally advertised world- 
known line? Maybe the franchise is open in 
your territory. It will pay you to find out. Just 
pin the coupon to your letterhead. Fairbanks, 
Morse & Co., Dept. I-6, 900 S. Wabash 
Ave., Chicago, Ill. 


FAIRBANKS,MORSE ¢& CO. 


se ea THIS COUPON TO YOUR LETTERHEAD we we ee 
Pairbanks, Morse & Co. 

Department I-6, 900 S. Wabash Ave., Chicago, IIL. 

Gentlemen: Please send me complete details about your dealer proposition on 
F-M Home Water Systems. 











Manufacturers, Chicago, U. S. A. 


Branches and Service Stations Covering 
Every State in the Union 


SE a ee ee ee er LES ECE 
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OXYGEN & 
ACETYLENE 


@A quarter of a century ago ion 


Airco-Davis-Bournonville Labora- : 





























ce TYLENE tories began the study of gas purity 
) Saal and its effect on oxyacetylene 


processes. From year to year this 





work has repeatedly resulted in 
new economies wherever welding 
and cutting torches are used. Airco 
Research first demonstrated the 
economies of high purity oxygen 
and today Airco sets the world’s 
standard for oxygen purity. Airco 
Acetylene, produced from National 
Carbide, is the industry’s most 
economical, general purpose, fuel 
gas. Through research and devel- 
opment Airco creates economies 
and points the way to larger 
profits. Applied Engineering Rep- 
resentatives are stationed at every 
Airco office to assist you in the 


solution of special problems. 


AIRCO-DAVIS-BOURNONVILLE WELDING AND CUTTING APPARATUS—SUPPLIES—NATIONAL CARBIDE 


AIR REDUCTION SALES COMPANY 














OFFICES 
Baltimore Bettendorf, fa. Birmingham Boston Buffalo Charlotte Chicago 
Cincinnati Cleveland Dayton Detroit Jersey City Kansas City, Mo. Los Angeles 
Louisville Milwaukee Minneapoli« New Orleans Oklahoma City Philadelphia Pittsburgh 
Portland, Ore. Richmond San Francisco Seattle Shreveport, La. St. Louis Wheeling 


Represented in Texas by Magnolia Airco Gas Products Co... Houston, Beaumont. 
Wichita Falls, El Paso. Fort Worth and San Antonio. 


Lincoln Building, 60 E. 42nd Street, New York 
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S PANG 
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PIPE 








An unusual pipe requires an un- 


— 


usual marking. Hence, the adop- 


- ‘ ae —_-7 
ns OF ghia lish tema 
a erie . 
rt hp ® 2 : tion of a rich copper-tan color as 


the distinguishing mark of genuine 
Copper-Clude to avoid confusion 
with similar competitive products. 


Here is an alloy steel pipe doubly 
protected against all forms of at- 
mospheric corrosion by a uniform 
blending of copper plus a tenacious 
copper-tan coating of paint. 


So be guided by the copper-tan 
marking in your selection of the 
best in copper-bearing pipe... 
Remember that “Spang” Copper- | 
Clude combines economical first | 
cost with long trouble-free service. 


A copy of our new Copper-Clude 


Booklet will be sent on request. 


SPANG,CHALFANT & Co. INc. 


General Offices: Clark Building 
Pittsburgh, Pa 


Sales Offices: New York. Boston, 
Pittsburgh, Chicago, St. Louis, Tulsa, 
Los Angeles, Dallas, San Francisco 
Welded Mill 
Ftna, Penna Sharpsburg, Penna. 
Seamless Mills: Ambridge, Penna. 
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Illustration shows ‘‘PITTSBURG 
BEST” automatic gas water heater, 
made by the Pittsburg Water Heater 
Company, Pittsburgh, Pa. Every 
‘Pittsburg Best’’ heater has an all- 








welded Everdur tank. 


Talk trouble-free service 
to sell heaters with rustless tanks 


MOST water heater troubles are due 
to rust... discolored water, clogged 
outlets, inefficient operation, or tank 
failure. The unsatisfactory service 
of rustable tanks, which many of 
your customers have experienced, 
makes it easier for you to sell hear- 
ers with tanks of Copper or Ever- 
dur... metals which cannot rust. 

Most people are willing to pay 
somewhat more for a superior 
product when they understand its 
advantages. And certainly 
the advantages of rustless 
heater tanks are readily 


AnatOnoA 


explained. What still further sim- 
plifies the job of selling quality 
heaters is the fact that twelve 
nationally prominent manufactur- 
ers are today offering rustless auto- 
matic gas water heaters at prices 
that make the rustable-tanked unit 
of a few years ago seem expensive 
by comparison ... and these heaters 
are equipped with storage tanks of 
Anaconda Copper or Everdur (Copper, 
alloyed with silicon and manganese). 

Further information, 
and list of storage heater 
manufacturers using Ana- 


Tanks of ANACONDA METAL 


conda Copper or Everdur, furnished 
upon request. 
Anaconda Brass Pipe 

A storage tank of Copper or Ever- 
dur, connected with Anaconda 
Brass Pipe, provides a completely 
rust-proofed hot water system. Pub- 
lic knowledge of such a system's 
many advantages will stimulate 
sales of rustless tanks and continue 
to increase the use of Brass Pipe. 


THE AMERICAN BRASS CO. 


General Offices: Waterbury, Connecticut 
Offices and Agencies in Principal Cities 
ANACONDA AMERICAN BRASS LIMITED 


ew Toronto, Ontario 
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A Letter We Have 
Just Written a Cus- 
tomer of Ours - 


A good customer of ours has just received this letter. If you want to look over his 
shoulder while he reads it, it’s all right with us and it may give you an idea 


radiation in greenhouses——for heating 
open vats and tanks—industrial drying 
forms and molds—chemical solutions 
(special coils can be provided to meet 
conditions)—fuel oil (special [xcelso 
Grey Heaters provide for this pur- 
pose), and for warming sprinkler tanks 
to prevent freezing—swimming pools 
water for plant sprinkling purposes in 
greenhouses—steam tables in restau- 
rants and hotels, etc. 


‘Let us congrat- 

ulate you on that 

last Excelso installation. A big apart- 

ment house job doesn’t happen every 

day and we know this job is going to get 
you in on some more. 


‘Your remark that business is spotty 
can't be disputed. But there is some- 
thing about this year’s business, Jim, 
that our boys are finding out. There is 
a lot of unexpected business but you 
have to look for it in unexpected places. “Weare ready, Jim, to go more than 
half way to help you get some of these 
unexpected profits. Locate the jobs 
tell us what they want to do—and 
we ll provide the sketches, data and 
everything necessary to sell the job. 


‘You have placed a lot of Excelsos 
but they have all been regular residence 
or apartment jobs. How about digging 
around for some unexpected profits: 


“During the past few months, our 
records show that Excelsos have been 
used for heating domestic hot water 
supply in connection with steam, vapor 
or hot water heating boilers—for auxil- 
lary radiation—entire hot water heat- 
ing system in connection with steam 


“Why not look around for some un- 
expected profits this year when they re 
SO useful to all of us. 


Sincerely, 


ExcELso Propucts CORPORATION 


Stocked and Sold by Leading Wholesalers and Boiler and Radiator Manufacturers Everywhere 


EXCELSO PRODUCTS CORPORATION, 57 Clyde Ave., Buffalo, N. Y. 





SIZES TO HEAT WATER FOR ONE FAMILY OR ONE HUNDRED FAMILIES 
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NEW TOILET OUTLET 


SAVES TIME...TROUBLE...MONEY 


combines lead bend 


RITA LY RAR SS ferrule. _ 


@ Here's the kind of toilet outlet that plumbers have wanted for a 
long time. It comes to you in one piece with lead bend and brass 
ferrule joined together...all ready for quick installation ...with 
no joint to wipe! e This new outlet represents a great improve- 
ment over the old method of buying lead bend and brass ferrule 
separately and wiping the two together. By eliminating the wiped 
joint, it enables you to make more installations per day...and at 
less cost per job. e Moreover, the type of joint used is exceptionally 
strong because it is bonded inside as well as outside...so strong, 
in fact, that it will withstand 100 lbs. water pressure. Note, too, 
that the inner surface of the joint is smooth and lapped in the 
direction of the flow. There are no solder beads or other uneven 
places to interfere with the free passage of water or where solid 
matter can collect. e Only the highest grade materials...4/’, 8 lb. 
lead, and a heavy ferrule of best quality brass...are used in 
this new outlet which is furnished also in straight-piece units. 
iz * & 

When you buy lead pipe, always look for the famous Dutch Boy 
trade-mark and the name of the National Lead Company, which 
are stamped every few inches on National Lead pipe. This mark- 
ing is your unfailing assurance of quality lead pipe of the proper 
wall thickness and correct weight per running foot. 


CAD PIPES 
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Increased 
Outside Diameters for 


Lead Pipe 


National Lead Company lead pipe 
now comes in new increased outside 
diameters in all sizes from 114" to 
2”. inclusive. These new diameters 
conform to the recommendation of 
the Lead Industries Association and 
will safely withstand constant, cold 
water pressures as follows: 
Per Sq. In. 
A,orStrong. . . . . 5S5O0Tbs. 
AA, or ExtraStrong. . . 75 Ibs. 
AAA, or Double Strong . . 100 Ibs. 








NATIONAL LEAD COMPANY 
New York, Baltimore, Buffalo, Chicago, 


Cincinnati, Cleveland, St. Louis; National- 
Boston Lead Company, Boston; Georgia 
Lead Company, Atlanta; Gibson & Price 
Company, Cleveland; National Lead & Oil 
Company of Pennsylvania, Pittsburgh; 
John T. Lewis & Bros. Co., Philadelphia. 
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GAUGED BY Sveey Standard 


a Jennings Heating Pump 
gives you more for your money 


This is no time for blind buying. Today, when 
you purchase a heating pump, you want maxi- 
mum value for every dollar. Here’s one sure 
way to get it. Use these three measures of 
heating pump worth: CAPACITY, POWER 
CONSUMPTION, and COST. 


Jennings Vacuum Heating Pumps are noted 
for generous capacity. If, instead of a pump, 
you were buying volumes of water and air 


remove.l from the system, each dollar invested 
ina Jennings would purchase more. 


Operating and maintenance costs, too, are less 
for Jennings Pumps. These efficient units 
consume less power; require less attention. 
Often they serve 10 and 15 years without repairs 
or replacements. | 


And, when it comes to selecting a pump by 
ratings in sq. ft. of radiation, remember this: 
insist On minimum power consumption and 
a definite air and water capacity in a given 
time, and you can always purchase a Jennings 
at a lower first cost. 





NASH ENGINEERING COMPANY, 41 WILSON ROAD, SOUTH NORWALK, CONN. 





Jennings Pumps ® 
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STOKES 


HARD RUBBER HLOATS 


and 
























STOKES 
HARD RUBBER OVERFLOW TUBE 
with ADJUSTABLE GUIDE ARM and 
REDUCING BUSHING are 








are products that should interest every JOBBER and 


ARM DEALER — — because PLUMBERS KNOW 
| THAT STOKES PRODUCTS MAY BE 





ORD “Guaranteed for the life of the tank.” Stokes 
OVERFLOW Hard Rubber Floats are never affected by 


rust or corrosion. Their quality and efficiency 
never change. That is why we give the strongest 


guarantee. 


ASK YOUR JOBBER 





The same truths epoly to the Stokes Hard Rubber Look for the 


Adjustable Guide Arm and Overflow Tube, one of ! 
the most modern and satisfactory ever made. The arm 
can be turned in any direction to connect with tank 


ball at any point. 











Mark of Quality 























HARD RUBBER IN EVERY CONCEIVABLE FORM—MOULDERS OF PLASTICS 
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1 Make a general check-up of the 
entire heating system for broken or 
missing parts. 


Remove soot, etc., from all heating 
surfaces. 
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black asphaltum. 


Scrape, grease and adjust all doors 5 Paint all metal parts of boiler with 


to prevent heat loss. 


Cem 


And, finally, remove all scale, 

t all leaks ab th t os rust, grit, oil and dirt from the 

ata cattaaliitaiataae boiler with BLUE SEAL IN- 
STANT BOILER CLEANER. 
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IF YOU CAN — BIG PROFITS ARE YOURS 


HERE IS A SALES PLAN THAT WILL REALLY MAKE MONEY FOR YOU! As an 


evidence of our desire to stimulate business on Blue Seal products, we have developed what 


we really believe to be an outstanding sales help for you. Read the six points above, again. 
You don’t supply missing parts, of course,—that's extra. It is easy to clean heating systems, 
and clean them right, with BLUE SEAL INSTANT BOILER CLEANER, and this fact, 
together with the additional service you give, which doesn't take a great deal of time, 
assures you a nice profit from a $10.00 bill. 





HERE'S HOW 


Send us 100 names of your customers and 100 of your envelopes. We will mail 
these customers advertising folders imprinted with your name, which explain the 
six-point service you will give them for $10.00. These folders have been tried and 
have proved their business-getting quality. Within five days after you have been 
notified that the folders have been mailed, you call up your customers and ask if 
they have received theirs. With this quick follow-up, returns will develop that will 
surprise you. AND DON'T FORGET, ALL THIS WITHOUT COSTING YOU 
A CENT! We pay the postage, we pay everything]! 


We know what BLUE SEAL INSTANT BOILER CLEANER is and what it will do. 
We know how it will make money for you once you have used it. All we ask you 
to do, in order to participate in this sales plan, is to purchase one dozen (12) cans, 
2 Ib. size, of BLUE SEAL CLEANER, at $1.00 a can. Get busy today. Send us 
your order or write us for further details. Remember, this proposition is open to 
registered master plumbers and steam fitters only. Be the first in your locality 
to work out the plan. 


GIVE US THE NAME OF YOUR JOBBER 


BLUE SEAL CHEMICAL CO. 


ROSELLE NEW JERSEY 
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Put on 


SPEND 


FOR THE 


HOME 


19 325 






Buy Plumbing & Heating 











a Summer Drive 


"Tesusame of homes throughout 
the country will be improved during 
the summer. New plumbing, automatic 
heat, new radiation, refrigeration and 
hundreds of smaller pieces of plumbing 
and heating equipment will be pur- 
chased. 


The ‘‘Spend for the Home’’ drive will 
direct much of this business to you. 
The ‘“‘Spend for the Home’’ material 
enables you to put on a summer drive 
for business at a very low cost. 


DOMESTIC ENGINEERING has pre- 
pared, at great expense, a wealth of ad- 
vertising and selling matter based upon 
this drive. You can use this matter any 


way you wish. However you use it, it 
will mean MORE BUSINESS to you. 


It will enable you to tie up with the 
effort of thousands of other retailers 
serving the home; retailers who are now 
and have been using the ‘‘Spend for the 
Home?’”’ idea to increase their sales. 


Equip yourself to put on a summer 
drive. Start now. Get your share of the 


DOMESTIC ENGINEERING 1900 PRAIRIE AVE., CHICAGO 





remodeling dollars—and the new con- 
struction dollars—that will be spent. 


Use the ‘‘Spend for the Home’’ cards, 
stickers, electrotypes in your show win- 
dows, store, on your truck, your auto- 
mobile, in your newspaper ads, your 
sales letters. Watch each issue of 
DOMESTIC ENGINEERING for other 
selling ideas. 





ea your supply of this material today. 
Here are the prices of the window cards or 
posters, size, 8'4x12 inches. 


The prices of these cards are as follows: 
10 cards for 50 cents 
25 cards for 75 cents 
50 cards for $1.25 
100 cards for 2.00 
500 cards for 9.00 
1000 cards for 17.00 
We cannot undertake to ship less than 10 of these 
cards. 
Stickers of the slogan, in the same design as shown 
above but of 1% in. x 2 in. proportions are also 
available. Order these stickers. Use them on 
your letterheads, envelopes, billheads, business 
cards, etc., etc. 
The prices of the stickers are as follows: 
1000 stickers for $1.50 
2000 stickers for 2.50 
5000 stickers for 5.00 
Get a supply of cards and stickers now. 
Electrotypes of various sized cuts of the slogan are 
These can be had for one and two- 
are priced as follows: 


also available. 
color printing. 


















Electro for one-color 114x2% - ... $6.35 
Electro for two-color 14%4x2 a 
Electro for one-color $735 _ a .55 
Electro for two-color 3144254 in...... 1 
Electro for ene-cuet printing, size approri- 

dt teens naan es CEE Rene seen 
Electro for pene OD printing, size approxi- 

Di invcé¢edesbene deiecevedosseedeus 4.50 
Order what you need to get in on this big drive 
now. 
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Every year thousands of miles of pipe 
are hidden behind walls in buildings 
of every kind—hidden and forgotten. 
Behind the plaster, plumbing and 
heating lines form a veritable maze 
of pipe. 

As a contractor, your duty is to 
install only the best pipe that the 
money allotted will buy. The selec- 
tion is your responsibility, and, once 
the pipe is in service, you can do no 
more. Yet, over every line you can 


REPUBLIC STEE 


GENERAL OFFICES 


ENGINEERING 
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place a guard of safety—the name 
Republic on the pipe. . 

Republic Steel Pipe has a heritage. 
Its open-hearth steel is the best that 
fine materials and experienced steel 
men can make. Welding, threading 
and testing are serious operations. 
The result is pipe that stands the 
test of service no matter how severe 
—and the name Republic on every 
length of pipe stands guard for your 
protection. 


CORPORATION 





=r YOUNGSTOWN, OHIO 
































To Improve Business 

EVERY one in the editorial depart- 
ment of DoMESTIC ENGINEERING feels that this issue 
offers every reader the definite means of improving 


his business. 


A Sales Program 


THE issue which you are now 
reading represents in its principal feature weeks of 
preparation by every member of the editorial staff. 
It brings you the complete development of a sales 
program which throws to one side all of the useless 
talk which one hears on every street corner and in 
every office today. The men who are proving that 
business is bad are not helping themselves or any- 


one else to make it better. 


Getting Ready 


WE determined to do something 
definite to help every reader. One thing that we 
quickly found out was that the past months of quiet 
business have been used by many companies in pre- 


paring for better days. 


Ready to Sell 


IN the case of manufacturers, this 
usually has meant the designing and development of 
yaw plumbing and heating products which are 
especially pointed at today’s market conditions. In 
the case of contractors and dealers, this preparatory 
period has brought them and their organizations to 
a higher point of sales efficiency than ever before 
in the history of the industry. 


A New Partnership 


HERE was a natural partnership 
splendidly equipped for increasing sales. If these 
better dealers made a united attack in telling the 
American public about these new and more useful 
plumbing and heating goods, the momentum of 
such a sales drive would go a long way in shoving 
out of the center of the road the pessimists who 
want to talk business rather than do business. It 
was an opportunity for DoMEsTIC ENGINEERING to 
offer a real service to its readers at a time when 
they needed it most. The first job we tackled was 


to assemble information in pictures and words of 











just what these new products are. And it proved 
a real and pleasant surprise to find out how many 
manufacturers had been busy getting their products 
ready to meet the customers on a 1932 basis. Even 
though we had to omit many for one reason or an- 
other, youll find 85 new products illustrated in this 
issue, 


To the Dealer 


BUT this had to be made a 
definite service for our readers. We feel that any 
dealer will be impressed and inspired by this array 
of new and improved products. We feel that every 
one will find in that complete display of new goods, 
a number of items about which he will want to tell 
his customers. 


85 New Prospects 

AS some one said, if every dealer 
will study that list he'll find at least one prospect 
for every item. And with every dealer working on 
S5 new prospects, the effect of such a sales drive 
on the entire industry would be definite and profit- 
able for every one. 


Here's the Program 


SO from the standpoint of a real 
test, we submit with this inspiring list of 1932 prod- 
ucts, a plan for you as a dealer to use. It consists 
in‘listing a few of your prospects, say ten. Then as 
you study these products think of these preferred 
prospects and mark down the items they would be 
When you're through with those 32 
pages of this issue, running from page 31 to page 
62, you'll have a list of prospects and products and 


interested in. 


the sales efforts you make in following up those 
prospects will determine the amount of profit you 


get from this issue. 


A Poster for You 


AND for good measure, you'll 
find on pages 79 and 80 something just as new and 
just as useful to you in your shop or store. It 1s a 
specially drawn poster advertisement, carrying a 
timely plumbing and heating appeal and ready for 
use in your show window or door way. 


Your Zdile¥ 
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Here's another story * 
of P R Pipe swinging the business for a plumbing 


contractor, and boosting his profits, too! 


The Ithaca Plumbing and Heating Co., was 
asked to bid on a job in which galvanized steel pipe 
was specified. This firm not only bid as invited, 
but also submitted an alternate bid on PR Pipe, 


at an additional cost of $866.73... 10% more. 


The owners, surprised at the small cost differ- 
ence, and impressed by the advantages of non- 
rustable pipe, accepted 
the PR Pipe estimate. 
Result: a permanent in- 
stallation, a pleased’ cus- 
tomer and a contractor 
who made an additional 
profit of over $200! 

PR Pipe helped Ithaca 
Plumbing swing the job 
because it is a newer, bet- 


ter piping system.. .with 


wing those \obs... 


wth 


PR PIPE 


(PAUL REVERE PIPE) 
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make bigger profits. Every time you bid, bid on 


— 


PR Pipe! 


PR Pipe is 99.9% pure copper, completely deoxi- 
dized and having a gun-barrel inside finish, free 
from flaws. It is rust-proof, and has the effective 
thickness of S. P.S. (standard pipe size). It can 
be used with all standard compression or solder 
fittings. 

[t comes in twotempers: Hard, for new work and 
exposed runs (see illus- 
tration for the advantages 
of PR Pipe Hard Tem- 
per); and Soft, for con- 
cealed and replacement 
work, services and other 
uses where a flexible pipe 
is preferred. 

For complete informa- 
tion about PR Pipe (also 


Revere Brass Pipe) ad- 


Study this picture of the exposed part of a P R Piping System. PR Pipe 


cress Revere Copper and 


many extra good points 
for very little extra cost. 
Let PR Pipe swing jobs 


your way, let it help you 


(Hard Temper) is used. Notice the fine, straight runs, the smooth, 


No sagging, and only a few hangers. Com- 
A joh to make 


machine-made bends. , fe 
pression fittings, which mean permanently tight joints. 
any contractor proud of his work. 


*Last month we told how PR Pipe brings business to James T. Williams, 
Plumbing Contractor of Utica, N. Y. 


Brass Incorporated, 230 
Park Ave., New York 
City, N. Y. 
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Revere Copper and Brass 


INCORPORATED 
Baltimore Diwision, Baltimore, Vd, Michigan Diwision, Detroit, Mich Higgins Diwision, Detroit, Mich. 
Dallas Diwision, Chicago, Li, Taunton-New Bedford Diwision, Taunton, Mass. Rome Diwision, Rome, N.Y. 


Executive Orrices: NEW YORK CITY 


General Orrices: ROME, N.Y. 
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NEW LOW PRICES 


now in effect 
on ‘*TOLEDO’’ 
quick-opening 
die heads make 
these heads and 
the ‘“*TOLEDO’’ 
No. 999 an un- 
usual buy. 


‘*TOLEDO’’ 
quick-opening 
die heads with 
dies in sizes 1-in. 
to 2-in. sell for 
$17.35 each size. 
The 14-in. and 





3/,-% . ‘*‘TOLEDO”’ No. 999-—',-in. to 2-in. Power Pipe Machine. 
Ms hb. "Pric $16.60 Complete Machine as shown above sells for $275.00 F.O.B. Toledo. 
eacn. rices net Complete Machine with 6 quick-opening die heads $350.00 F.O.B. Toledo. 


f. o. b. Toledo. 

Only a slight 

change is necessary in your present No. 999 to accommodate these fast, efficient new die 
heads. No change is necessary on the No. 1000M. 

The “‘TOLEDO”’ No. 999 equipped with six quick-opening die heads sells net for only 
$350.00 f. o. b. Toledo, Ohio. 

This new No. 999 with quick-opening die heads is the most efficient and the fastest 14-in. 
to 2-in. small, portable, power pipe machine on the market. 2-in. pipe is threaded in 
16 seconds. 

F — _ and dies for threading conduit can be supplied to fit ‘“TOLEDO”’ quick-opening 
ie heads. 


Circular and prices forwarded promptly on request. 


THE TOLEDO PIPE THREADING MACHINE COMPANY 


TOLEDO, OHIO New York Office and Display Reom: 72 Lafayette St. 






Here is shown the new “‘TO- 
LEDO’’ quick-opening die heads 
in use on a “TOLEDO” No. 999. 
At the right the die head is 
closed ready to cut the thread, 
while at the left the thread has 
been completed. No backing 
off, simply lift the handle and 
pull the dies off the completed 
thread. Faster, more efficient, 
low cost. 







“TOLEDO’ 


Efficient Operation 
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Every Dealer Can 


ERI is a message for every plumbing and heating 
dealer in the United States. 
simple, workable and proved sales plan which everyone 
can put into prompt use without any cost and with a 


reasonable assurance of profit. 


sriefly the plan takes advantage of the fact that 
manufacturers have many new, useful and lower-priced 
products ready for the 1932 market; that dealers are 
more alert to the necessity for selling and more efficient 





It tells you of a 


INDUSTRY 

















se This Sales Plan 


product which one or more of these prospective cus 
tomers should have, put that product's number atter the 
prospect's name. When you have finished with pages 
32 to 61 you will have these numbers listed after each 


prospect’s name. Then you can go ahead by telephone, 


This service 1s 


sales letter, personal call or salesman to get over to 
each prospect a definite sales message on the particular 
products you know he or she wants. 

for the reader. We have secured 


in selling; that many thousands of people are buying some of the information from the manufacturer but 


and will buy today, even under present conditions. 


DoMmEsTIc ENGINEERING of- 
fers you this new issue with a 
definite editorial program by 
which you can take advantage 
of these three factors. Here is 
how our readers can_ benefit. 

The first step is to select 
your prospective customers, 
concentrating on a few to trv 
out the plan and then adding 
more names as you carry the 
plan forward. We show a 
place on this page for you 
to list ten of your best pros- 
pects. Choose home owners, 
doctors and other professional 
men, institutions and suburban 
residents. Fill in those ten 
names first. 

Then on the following 30 
pages you will find &88& new and 
improved products illustrated, 
and briefly described. They 
are separated into natural divi- 
sions such as the basement, the 
living room, kitchen, bath- 
room, institutions, suburban 
districts, etc. Definite sales 
arguments to meet today’s 
conditions are given in each 
division. Each product is 
identified as Fig. 1, Fig. 2, ete. 

As you study each product, 
carry in mind your ten pros- 
pects already listed by name 
on this page. As you find a 











MY BEST PROSPECTS 
ARE — 


In the form below, write the names of just ten 
prospects you know have money they could 
spend for plumbing and heating goods. This 
page tells you how to use the list: 
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only to help in bringing more profits to each dealer. 


No manutacturer’s names are 
eiven in the articl lo help 
the reader, we publish a key 
on Page 62 where you can 
identify the maker of any 
product. For example, the 
manufacturer of the — first 
product shown is named un 
der Fig. 1, of the second prod 
uct under ig. 2, of the third 
under big. 3, ete. 

These pages, used in this 
way, can be made to produce 
a profit for every dealer. With 
newly designed products to 
sell, and with prices adjusted 
to today’s buying levels, the 
dealer by concentrating on his 
few best prospects Call 11) 
crease, materially, his” sales 
for this year. 

This sales plan of concen 
trating on the best prospects 
with definite products 1s 
simple, workable and sound. 
We have proved it in our own 
experience. It 1s DoOMEsTI 
I.NGINEERINGS way ot help- 
ing you meet June 1932 condi- 
tions. 

le ve ry dealer can use it 
today. every dealer should 
use it today. Knowing the 
quality of our readers, we 
know that most of them will 


start using it today. 

















| Fig. 1 — A 
Tt portable elec- 
tric heater, 
with enclo- 
ti sure 





























Fig. 2—This is an oil burning radiator which 
is a complete unit in itself. May be used to heat 
an entire room 





Fig. 3—Unit at 
left has enclosed 
coils for heating 
in winter and 
cooling in sum- 





























HE basis of every sales opportunity in the American 

home today is this: Where, several years ago, most 
of us were doing a great deal of running about, today 
most of us are staying pretty close to home and plumb- 
ing and heating products are now available to make that 
home more enjoyable. Reduced income has forced upon 
many people greater attention to the home and plumbing 
and heating manufacturers have met that opportunity 
with 1932 designs and products. 

When we know now that the Smiths or the Browns 
are coming over to spend the evening, we begin to be 
conscious of the household furnishings and equipment. 
We recognize needs that weren’t so glaring in the days 
when we took the Smiths or the Browns out to entertain 
them. 

That is what makes the home market a good one just 
now. And the retailer who selects his prospects in ac- 
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Fig. 4—Room 
therm ostat, 
designed to 
blend with 
other furnish- 


ings 














| The 


Living Room 


—and the oroducts 
that are making it 
more livable room 


cordance with the suggestions which accompany this 
feature, will find it possible to make a methodical anal- 
ysis of sales opportunities in his community. 

First we take the living room. Where the home owner 
finds radiation inadequate, an electric or oil burning 
radiator will be of interest. Fig. 1 is an electric radiator, 
portable, with automatic control, concealed by an en- 
closure. The oil burning radiator (Fig. 2) is self-con- 
tained, with full automatic control, and will handle a 
small home up to 5500 cubic feet. 

With summer upon us, room cooling is foremost in 
the home owner’s mind. The room cooler in Fig. 3 
comes in four sizes. Cold water is circulated through 
a coil, and a motor driven fan circulates the air. For 
winter humidification there is a device designed to har- 














Fig. 5—A resi- 
dential air condi- 











Kig. 6—This is a thermostatic 
radiator valve. Thermostat 
may be located outside radiant 


heat zone 


How to Use This Service 


1st—You have written on Page 31 
the names of ten people you know 
have money. 


2nd—Study the products in these 
thirty pages. 


3rd—When you come to an item 
which you know would appeal to one 
of your prospects, turn back to Page 
31 and jot the Figure number on the 
line below the name. 

For instance, if Mrs. Jones is Pros- 
pect No. 3, she may be interested in a 
thermostat (Fig. 4), or a swing spout 
faucet (Fig 71), andso on. Place these 
Figure numbers below Mrs. Jones’ 
name. Do the same with the other 
nine best prospects. 


4th—This gives you a workable list 
of ten live prospects and the products 
they should buy. You can then 
promptly start your sales efforts. 


tioning unit 
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Fig. 7 — Device 
for controlling 
room humidities. 


Fig. S—A cast iron, 
concealed heating unit. 
It heats solely by con- 
vection 


Fig. 9 —At right is a packless 
valve. The stem cannot rotate 





“Radiator covers are big sellers today ———__ 
and they sell all year round. Sales have \ 
been increasing steadily, and profits on 
this one item pay our rent. The en- 
closure is a good leader for the plumb- 
ing and heating contractor because it 
leads the way to sales of other equip- 
ment. Many times we have sold an oil 
burner or other product as a result of a 


radiator enclosure lead.” 


JOHN KLEINHANS, 
Elizabeth, N. J. 





Fig. 10—A self-con- 
tained automatic 
room temperature 
control valve for in- 
dividual radiators 





* 
- 


Mt 
% WUE L u Ut 


We 






-~ 


—s 


monize with the room, as shown in Fig. 5. 

The home owner’s desire for automatically controlled 
heat and humidity is met by a variety of devices. Fig. 4 
is a wall type thermostat; Figs. 6 and 10 are control 
valves for individual radiators and Fig. 7 is a humidity 
control device. 

Where it is desired to have concealed radiation for 
only one or two rooms, the product in Fig. 8 fits the 
case, because it is designed for this use to be mixed 
with cast iron radiation without resulting in throwing 
the system out of balance. Fig. 9 is a packless radiator 
valve—one of the new type which offers sales possibilt- 
ties in older heating systems where valves are not func- 
tioning efficiently. Another item, available but not shown 
here is a floor plate, grained in golden oak to be incon- 
spicious. 

These are only a few of the products which may be 
oftered to a public increasingly more discriminating. 






































The 


Bathroom Poel 





Re AOR kes, 
. 











— beautitul transtormations 
possible, in which not 
only fixtures, but fittings, 
have a direct 
appeal | 





Fig. 11 — Above 


now we come to the bath- 


: . is the bathroom 
room in this”. methodical 


before undergo- 
analysis of sales opportunities 


in which we first select our 
prospects, and then study those 
known homes, room by room, 


ing transforma- 
tion 


to discover in each one the 
possible plumbing or heating 
sales which will have an ap- 
peal for the home owner. 





Perhaps there is no more 
striking development in plumb- 
ing than that which has come 
to the bathroom. For the old 
white fixtures, of no particu- 
lar design, have given place to 
white and colored fixtures in 
which design has been given 
as unportant a place as it has 
always had in household fur- 
niture. As the famous old 
manufacturers of furniture 
sought for design ideas in va- 
rious historical periods, so the 
modern designer of plumbing 


Fig. 12 — A re- 
modeled bath- 
room which 
shows what can 
be done with 


fixtures (and fittings, too) has modern — fixtures 
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“When | can show the completed job 
—tile and all—I find it easier to sell 
the new bathroom,” says Michael Mele, 
a Chicago contractor. And, depending 
upon the type of home, fixtures for the 
bathroom offer color, design, luxurious 
“furniture, and there is something to 
say about the carefully designed china 
and chromium fittings, made to match 
beautiful fixtures. 




















brought to the planning of bathroom fixtures and ac- 
cessories as much study as architects have given to 
buildings, or manufacturers to furniture. 

When, to this new beauty of design and color, is added Fig. 15 — The view 
the greater convenience of the modern plumbing fixture, above shows dressing 
the appeal to the person of taste is irresistible. Besides, table and _ lavatory 

. . . . e ‘f e 
the idea of remodeling has had national promotion and combination. Not 
ater einai od . : ' faucet and drain han- 
acceptance. Some one home, at least, among the con- 

. a ae “ 2. ee: dles in the front panel 
tractor’s prospects, is in line for a bathroom of striking, 
modern beauty and convenience. 
igs, 11 and 12 show the contrast which may thus be 





Fig. 13—Self-cleaning 
shower head. Adjust- 
able for spray desired 





secured, Such a picture of the differences between what 
was once thought of as satisfactory, and what is today 
demanded by new living standards, will arouse a keen 
desire not too difficult to change into a sale. The prod- 
ucts shown in the new bathroom (Fig. 12) were de- 
signed with an eye to those new living standards. 

The shower has gained in popularity. Where there 
is one in the home, merely turning on the shower faucet 


Fig. 14 — One-piece closet, 
quiet in operation and dis- 
tinctive in styling 
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One of the most interesting stories 
weve heard about shower enclosures 
is that of the man who saw some being 
delivered. So interested was he, that 
he telephoned immediately that he 
wanted one in his own home. Hotel re- 
modeling jobs have used many shower 
enclosures, and “Room, with shower’ 
has taken the place of the old “Room, 
with bath.” Shower stalls and shields 


are live merchandising items. 











Fig. 16 — Above: A 

spray shield which can 

be fitted to tub already 
installed 


will suffice to show the owner how the older head be- 
comes clogged and inefficient, unlike the newer, selt- 
cleaning types, one of which is shown here in Fig. 13. 

To show how keen is the demand, even now, for the 
modern closet, where the design assures quiet operation, 
it 1s sufficient to say that, shortly after the closet (Fig. 
14) was announced, the manufacturers report that they 
found themselves five weeks behind in orders. People 
do want outstanding products, and will buy them! 

The woman of today has been taught to look for some- 
thing unusual in bathroom furnishings, like the furniture 
shown in Fig. 15, with the handy arrangement of water 
supply and waste handles in the front panel. Such a 
bathroom becomes a beautiful dressing room. 

The popularity of the shower has extended to the 
shields and complete enclosures, More and more people 
are participating in outdoor sports—and if this is to be 
a “home” vacation period, with tennis, golf, riding, etc., 
in local clubs and parks, there will be a demand for 
shields (Fig. 16) and shower stalls (Fig. 17). 

Men and women alike are interested in their weight. 
There are a number of bathroom scales available. The 
one shown will appeal to the person who wants an accu- 
rate check on his or her weight, and it has the further 
advantage that it may be installed in a corner, back of 
the door, and will permit the door to swing freely. 
(Fig. 18.) 


pbatenaeet- eee 











Fig. 17—bLeft: A 
complete shower 
cabinet, water 
tight, ideal for 


) 
; 
} 
| 
: 
' 
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remodeling jobs 








ig. 18 — Bath- 
room scale, built 
in to permit free 
swinging of bath- 
room door 
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Fig. 19 — Contractors 
find a knowledge of 
wall tile a help in pic- 
turing the complete 
new bathroom 


ig. 20 — Below: A new 
line of shower, tub and 
lavatory fittings 





Fig. 21— This tub 

bracket prevents 

separation of tile 

and tub, to preserve 

the appearance of 
the job 





Tile is very definitely a part of the bathroom these 
days, and many types of wall covering have been made 
available. The one we show (lig. 19) is a glass tile, 
striking in appearance, Contractors find it practical to 
undertake the complete remodeling job, including the til- 
ing, even if they sub-let the latter. 

hig. 20 shows what we mean when we say that design 
has reached into the fittings field. These beautiful fit- 
tings can be used on remodeling jobs, as well as new 
ones, A fine finish, with easily cleaned surfaces, com 
mends them to the housewife. 

Practical considerations have not been forgotten, The 
home owner who finds a crack developing between tub 
and tile work 1s a prospect for this tub bracket. so that 
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Fig. 22—Seamless, shect- 
covered seat. A quick- 
moving item 














in action, a slight touch on the lever handle instantly 
brings the stopper into action. Replaces chain-and-stop 
per type with a neat, mechanical action. Can be used to 
complete any remodeling job. 





Fig. 25—Below: A pop- 
up waste. Works’ with 


the original beauty of the job may be preserved. 
(Fig. 21.) 

And appearances in the bathroom will be sadly affected 
if the closet seat 1s old and cracked. The past few years 
have seen many campaigns to interest the home owner 
and lig, 22 shows one of these modern, seamless, sheet- 
covered, chromium-fitted seats. 

Some home owners have wanted flush valves in their 
homes—but undersized water supply lines have been an 
obstacle. Now this market is open to the contractor, be- 
cause he may sell the flush valve if he uses the hook-up 
which is shown in Fig. 23. The practical dealer will find 


touch of finger 


this design worth careful study, 

It’s an easy matter nowadays to impress home owners 
with the waste and extravagance of leaking fixtures, par- 
ticularly in suburban areas where water costs are high. 
Such waste in the closet bowl may pass unnoticed. The 
ball cock shown in Fig, 24 is adjustable for quietness, 
and the float valve may be easily removed for repairs. 
‘ind the toilet that leaks and you have a place where 
such a ball cock is needed. 

In Fig. 25 is shown a pop-up waste, which is positive 
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Fig. 24 — Above: Ball 


cock, with parts easily re- 





placeable 





























| = sppaaeecaiag. SUPPLY TO 
PP. TO FLUSH VALVE 
OTHER she a 
FIXTURES ‘ 
a Along with appearance goes the 
SUPPLY FROM [==s==e greater utility and economy of 
Seavice Paes 
y Cea oe | modern bathroom fixtures and fit- 
Mme Ed | tings. Quiet efficiency is the aim 
aS of modern plumbing manufacture 
| cyecx es 
| wae eae a ae ae am | a, Fig. 23 — This hook-up 
e e— 8 +r : at, makes it possible to in- 
GATE VALVE - a DRAIN ~4 stall flush valves where 


supply lines are under- 


= ee eel sized 
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Fig. 27—Below, left: A 
revolving receptacle for 
ashes, with cover 











N' )W let’s have a look into the basement 
this time to see what may be done in a 
general way with the heating equipment to 
remove some of the drudgery, to give the 
home owner a better control of his plant, a 
greater degree of satety and, above all, 
greater convenience and economy. 

Fig. 26 gives your home owning customer 
a boiler protector. It is especially designed 
to provide positive protection against acci- 
dental low water in low pressure boilers 
vitally important where the fuel feed is me- 
chanical, because it relieves the owner of the 
possible consequences of carelessness. 


Fig. 
boiler protector, shown 
installed on the boiler 


26 — Below: A 





Fig. 28—Below, 

right: Protectors 

for pipe covering 

as used on an ac- 
tual job 



























Talk about ashes to the average home 
owner—you get an immediate response. If 
he wants to keep his hand-fired plant, show 
him the product (Fig. 27), where the ashes 
drop directly from the pit into an ash can, 
concealed in a steel-roofed, dust-proof vault. 
When cans are filled, the ash man simply re- 
moves the plate and takes out the cans. 

Neatness, in these days when the basement 
is becoming a recreation center, is at a pre- 
mium. You know the look of the pipe cover- 
ing in some basements, where, at a fitting, the 
insulation stops and is left in a ragged, unfin- 
ished state. lig. 28 shows a protector in place 
at the end of lengths of insulation. Neatness, 
and protection of the covering are the argu- 





ra Heating Sales 
All of us do not think 


sutticiently of what can 
be done to make heating 
a more etticient and con- 
venient process. A\dded 
convenience means 
added sales posssibilities 


ments which may be used by you for this product. 
Draft regulation with the average home owner 1s an 


erratic process. With the blower shown on the boiler 


(that is with the boiler and the blower, which 1s a part 


ig. 29—Below: A blower 
to furnish controlled draft 











basement, 





lig. 
burning 


introduced for coal plant 


it). shown 
mav burn buckwheat coal and 
amounts to an automatic control of 


regulation of the dratt 
pay for the investment. 
Mr. 


years, but he seems to be willing to hold on 


CSS the 


called to his attention 


ing boiler, jacketed in color, of 


fits into 
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Fig. 31 — A motor 
operated control valve 
for maintaining aver- 
age temperatures in 


large sized jobs 


Fig. 33—A boiler water 

feeder, especially needed 

for automatic heating 
devices 


Fig. 32 — Thermostatic automatically feeding water to the boiler as it is needed. 
temperature and pressure It can be added to existing boilers—which takes it out 
relief valve for automatic at competitive work. (Fig. 33.) 

Where owners of the larger type of building want 
ereater assurance of continuous operation, this new 


water heater installation 


duplex condensation pump meets the demand. (Fig. 34.) 
lor new jobs—for old jobs where the circulation of 


A glance through this section 
shows the great advance in 
the science of heating. Re- 
designed boilers, accessories 
that make for heating effi- 
ciency and economy, as well 





as safety —and the very 
boilers themselves, jacketed 


lig. 31 is the main, motor-operated valve tor a sys- tor appearance, have an ap- 
tem of temperature control, where average temperatures peal that is not unlike that of 


are maintained. It is for the larger type of building. ~ | d | bi fi 
lig. 32 1s an automatic temperature and relief valve, aS SENDIED PLURENG Sere. 


especially recommended for automatic gas, electric or o1! “Old-timers”’ in the game 
burning water heaters. Its value to the customer 1s that ’ 

ee ee | | | hadn't as much to offer an 
the automatic feature eliminates call-backs on the job, 
and the safety and economy teatures will naturally interested public. 


recommend it to the home owner. 
A heating contractor says of this water feeder: “It 





can give the boiler owners something that they really 











need | sold three ot them in two days.” lor the cus 








tomer, this feeder eliminates the need tor attention by 
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Fig. 35—Below: A circulat- 
ing device installed on hot 
water heating system 





hot water is sluggish, or where the system was not 
properly sized, there is need for a circulator of the type 
shown in Fig. 35. It can be automatically controlled 
and assures the home owner of good performance from 
every radiator in the system, from the most distant as 
well as from the one nearest to the boiler. It means new 
comfort for the owner who has suffered from circulation 
kinks in past winters. 

What is the housewife to do on the family wash day 
when it 1s impossible to hang clothing outside? Many 
homes have the washing come back trom the laundry 
without drying. This clothes dryer, a part of the boiler 
by an extension of the jacket, means convenient and quick 


clothes drying during the winter. Fig. 36 shows the unit. 
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34—View at left 
shows a duplex condensa- 
tion pump 


ig. 








So much tor a quick, general survey of the basement 
and its heating equipment. \Ve come back to the sub- 
ject again, in connection with automatic heating. 

The important fact is that, of those ten names called 
for by the list, which you made out back on page 31, 
you can probably jot down at least one of these items 
tor each one, or perhaps several for one or more of the 
homes where you are familiar with the equipment. 























Fig. 36—Above is a heat- 





clothes- 








ing boiler with 


drying compartment 






you meet. 


Air Conditioning 


and if you want to know 
how much interest there is 
on the subject of air con- 
ditioning for the home 
just ask the first person 


Everybody 












/ 














wants to know about it 


ND the next step to wanting to know about air con- 
ditioning for the home, 1s wanting to enjoy its com- 
iort and convenience, ‘To you, as a heating contractor, 


’ 


your old customers will look for advice and guidance. 
Hlere are some ot the principal items that go to make air 





Fig. 37—An air conditioning 
unit, for heating, cooling, 
cleaning, 
humidifying 


circulating and 





conditioning a fact for the home, as it has been for some 
time a fact in theaters, restaurants, etc. 

Here is an air conditioning unit that combines the ad- 
vantages of a hot water system, and a forced warm air 
Replaces the radiation with grilles of attractive 
design. Delivers automatically con- 
trolled heat and humidity, and is 
suitable for any fuel. In summer, 
it will do a job of cooling that will 
depend upon the temperature of the 
water available. See Fig. 37. 


system, 
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Fig. 38 shows a flexible air conditioning apparatus, 
whose capacity may be increased by the addition of units. 
Ventilates, humidifies and cools, with automatic control. 
Has condensing unit for summer cooling, and has auto- 
matic humidity controls for winter use, with cleansing 
and circulation of the air. 

J€ you can show the housewife how you can keep a 
higher standard of cleanliness in the home—how you can 
cut down cleaning bills, and the wear and tear on drapes 
and rugs and upholstery caused by dust and grit in the 
air—not to mention the possible dust-borne diseases—you 
can make a sale. Fig. 39 is a glass-wool filter, replace- 
able when it has taken its full quota of dirt and dust out 


Pro 





Fig. 38—Above: A unit to 
ventilate, humidify and cool 
in residences 
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Fig. 39—Above: A filter unit 
made of glass wool. Units 
are replaceable at small cost 
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of the air. This is possible, because the filter is produced 
at a low cost and may be replaced regularly without great 
expense. 

Suppose your home owner doesn't want to throw out 
the existing radiator system, yet would like to enjoy the 
comforts and advantages of air conditioning, Fig, 40 is 








Fig. 40—Above: An air con- 
ditioning unit for use with 
installed radiation 


sfeal bole 


what you will sell him. This unit contains ; 


as 1s shown hv the illustration in this column, and may 
be used 1n combination with the radiator system already 


installed, or may replace the radiation, depending upon 
the home owner’s desires. 

Air conditioning is a live topic now. People have had 
their experience of its comfort in the moving picture pal 
aces, and in other public buildings, and are interested in 
knowing what can be done for them in the home. Break 
ing air conditioning down into its component parts, you 
may sell circulation, filtering, humidity in winter, de 
humidification in summer, 

It is the-opinion of many that air conditioning will be 
one of the prime leaders among the products which will 
be “out in front” of the business upturn. New homes 
and old ones will be so equipped, and the heating con 
tractor should be on his toes to earn his share of thi 
new market. 
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Hot water is about as im- 
portant in the American 
scheme of living as food. 
Here you have an array 
to meet every situation 
and levery household 
need. Study your local 
conditions and see if you 
can't get some of the 
water heater profits. 














Fig. 41 —- \ 
gas automatic 
storage water 
heater — an 
absolute neces- 
sity for the 
Stlmimer 


Fig. )_ 


burning 
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Household Efficiency 
Begins with 








Basemen 


NCE more we go down the basement steps, this 

time to examine the plumbing in the basement, 
and to compare those homes you have listed with the 
items suggested here as saleable, because they offer 
features of convenience, economy, comfort and 
safety. 

There is no lack of truth in the statement that 
household efficiency commences with the basement 
plumbing, for it is here that some of the essential 
family services are centered. While the products we 
describe in these pages by no means exhaust the sales 


Fig. 43—An electric 
automatic storage 
water heater 












An oil 






















lig. 


Plumbing 


and what an 
array of protit- 
making items 


there are to sell 


possibilities for plumbing in the basement, they do 
touch the high spots and they will suggest other 
items which, in the light of the contractor’s knowl 
edge of the homes he has listed, will recommend 


themselves as having an appeal for one or more of 


the owners whose names have been set down. 

Fig. 41 is a gas automatic water heater—about 
which a great deal may be said. This is the auto 
matic storage type. With summer upon us, it is an 





45—An insulating 
jacket for use on range 























boilers 





item that is needed in a great many homes to relieve 
the inconvenience of out-dated methods of heating 
water and to assure the housewife of a plentitul sup- 
ply of hot water at all times. The outdoor season 
calls for a great deal of hot water—for shower baths, 


for the laundering of summer things, as well as for 


the normal household requirements. 
The oil burning water heater (Fig. 42) has its ap 
peal, especially to the home where there ts an o1l 


burner in operation. They know oil as a heating fuel, 
they have contact with a source of supply for o1l, 


and there are economy features which may have a 
strong appeal. 
Fig. 43 is an electric water heater, of the automatic 


storage tvpe. It is a late, efficient model. and for the 
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. Fig. 46—Right: <A 
é water heating coil 
i to take heat from 
% > et ; s 
4 flue gases in the 
$ breeching 
§ 
% 

Fig. 44—Above: Thermo- 

static valve at bottom of — 





indirect heater to regulate 
circulation 
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Water softener systems, sump 


































Fig. 47—This 
pion om valves, floor drains, laundry trays, 
sump pump . wueh ; 
will give assur- equipment these may be pre 
ance against with its own value in adding to the 


flooded base- 


ments the selling opportunity for plumb- 









































Fig. 48—Above is shown 


- owner Ww rives preference in his (or her 
home owner who gives preteren n yr her) a chllew well pum 


thinking to electricity, its pleasing appearance will ; 
. * ie rated at S00 gus. per Fig. 49—Below: An in- 
have an appeal. It has an adjustable range for water hour 


stallation of water filters 


‘ating fro 30 deg. 0 deg., making for econ- ; 
heating from | leg. to 180 deg., making for ecor for residential use 


omy where lower water temperatures are satisfac- 
tory. ies e ; ' \. 

Then there is the indirect water heater shown in ae - ! ~ 
ig. 44. The feature of this heater which will appeal 
is the adjustment, which permits the home owner to 
secure hot water at the temperature desired. It has 
the further value that in hard water territories this 
temperature may be set below the point at which the 
tendency to precipitate lime is observed. 

Even where the water is heated for a range boiler 

if that range boiler is uncovered, there is a market 
for the insulating jacket which 1s shown in Fig. 45. 
[t is stated that there are millions of homes where 
range boilers are in use; and the cost of this type of 
covering has been brought down sharply. It means, 
of course, economy because the water, once heated, 
will remain warm because of the insulation. 

hig. 46 is an appliance for heating water, and at 
the same time it serves this purpose by taking excess 
heat from the breeching. This is important where 
automatic heating equipment is in use—and the 
economy feature is obvious—always a strong appeal 
with the home owner. 

Perhaps in the list of prospects the contractor has 
made he will remember one basement (he will cer 
tainly know of some in his community) where, after 
a rain, there has been all of the heartbreaking labor 
following a flooded basement. Fig. 47 is a sump 
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. pump, automatic in its operation, and a constant 
pumps, meters, filters, control assurance to the home owner that his basement will 
basement toilets and shower never show the ravages of a sewer that has “backed 

up.” It is quiet in operation, and requires no oiling 
sented to the home owner, each or greasing, 

; ns / Shallow well electric water systems fill a number 
livability of the home. Don t neglect of needs. There is the home which has a cistern; and 
; . . there are the homes beyond the city water mains. 
ing equipment in the basement hig. 48 1s a shallow well system which will pump 


200 gallons of water per hour. It is a complete unit, 
fully automatic and self-contained. An air valve con- 
veniently located in the bonnet makes it easy to ad- 
mit air into the system in case of waterlogging. It 1s 
oiled once a year. 

The water filter shown in Fig. 49 is designed for 
the elimination of iron and other salt solutions, ex- 
cess chlorine, sulphur, foreign tastes, odors, sand, 
suspended matter, ete. Where water tor domestic 
use has any of these characteristics, there is a 
prospect for such a filter; and, without doubt, a grate 
ful one when a comparison 1s made of conditions “be 
fore and after.” 

Fig. 50 is a water heating incinerator——a double 
purpose device. The heat units developed when the 
garbage is burned are used to heat water for domestic 
purposes. It offers the home owner a convenient 
garbage disposal and lower stack temperatures. 
Capacities are from 20 to 45 gallons. 

Housewives could write entire books about the 
difficulties they encounter with excessively hard 
water. Few of the household tasks can be satisfac- 





Fig. 50—Above Combina- 
tion gas-fired incinerator 
and water heater 


Fig. 52—Below is a device for 
controlling gas supply to auto- 
matic water and house heating 

equipment | 





























Fig. 51—Left: A water softener 
installation 











Fig. 53—A base- 
ment drain which 
locks against 
back pressure 





torily accomplished with water that will not furnish 
an efficient suds-and-water combination. Fig. 51 1s 
a water softening system designed to eliminate lime 
and magnesia compounds and to furnish the house 
wife with water that will be truly “soft,” will produce 
suds quickly, and make efficient all cleansing pro- 
cesses, whether of the skin or of household surfaces. 

Fig. 52 is a gas valve. Its use is in connection with 
water heaters, room heaters, or small furnaces where 
vas is burned. The valve is placed in the gas line, 
near the heater, and turns gas on and off automatic- 
ally, thus maintaining the correct amount of hot 
water in the tank. It makes the average water tank 
heater into an automatic system. 

In Fig. 53 we show a simple device for preventing 
Hooded basement. It is a basement drain, with cover. 
The cover is so fitted to the drain that a slight turn 
locks it in place. It is cemented or caulked over the 
drain pipe, and this feature, along with the shoulder 
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on the body, when set in concrete, will prevent it 
irom being forced out of position by excessive 
pressure. 

The thermostatic valve (Fig. 54) is intended to 
operate in case of the failure of the thermostat to 
function properly and shut off the gas supply to the 
hot water heater. When a pre-determined tempera- 
ture has been reached, this valve will function and 
turn off the gas. 

The valve in Fig. 55 is a gate valve, equipped with 
a flexible connection between the disk and the stem, 
so that the stem will not bind and spring when the 
valve is closed. 

Here are just a few of the basement plumbing items 
to check against vour list of prospects—each one 
with a definite place in promoting plumbing efficiency 
and economy. Use them as a guide in finding other 
opportunities for sales. 


Fig. 54— Left: Ther- 
mostatic valve for 
water heating 


Fig. 55—The valve at 
left has a flexible con- 
nection to prevent 
spring from binding 
























































Fig. 56—A_ boiler 


designed 











primarily 


to burn oil 





Automatic Heating 


Fig. 57—Right: 
Here is a combi- 
nation unit which 
contains an oil 


burner and boiler 
for automatic 


heating 





— it adds a room to the 
house while subtracting 
rom drudgery with the 


old hand-ftired plant 





ITH the growimg popularity of automatic heat, 
boiler people have turned their attention to the 
designing of their equipment for particular fuels. lig. 
56 1s a boiler designed for the use of oil. It 1s yea keted, 
with insulation between jacket and boiler; and has 
an Observation port in the fire door to check the per 
formance of the burner. 
hig. 57 1s a combined boiler and oi] burner, made 
as one unit. Home owners, as they grow more aware 
of the possibilities of automatic heating, demand re- 
finements. This oil burning boiler is jacketed in color 
and is insulated against mechanical and combustion 
noises, 
Where the stoker has the call—-and one contractor 
savs that one form of automatic heating helps to sell 
the others—-the unit shown in Fig. 58 affords clean, 
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quiet, controlled feeding. It burns one-inch nut and 
slack screenings, and has variable air regulation to 
comply with the requirements of the fuel burned. 

Where gas has the call—but where there is a heat- 
ing plant already installed — then the gas burner 
(Fig. 59) is in line for promotion. It can be supplied 
with safety pilot control as an actual part of the 
burner. Quiet in operation and will not backfire with 
the use of any kind of gas. 

Fig. 60 is a gas-fired boiler which has been designed 
for the market which the spreading gas lines have 
opened up. It has every control necessary to safe 
and economical operation. Is jacketed and trimmed 
so that there can be no objection to placing it in any 
part of the basement, whether partitioned off or not. 
Another oil burning boiler is shown in Fig. 61. It 


Fig. 59—Below: Con- 

version burner for any 

type of gas. Quiet, ef- 
ficient 


Fig. 58 — 
Below: <A 
stoker ex- 
clusively 





for use in 
house heat- 
ing. Burns 
cheap fuel 








ENGINEERING June, 1932 






















































Fig. 60—Above: This gas 

boiler has air control 

door to minimize stand- 
by losses 


has large combustion chamber. Free and rapid in- 
ternal circulation promotes quick heating. Special 
tappings are provided at the rear for connecting an 
external water heater; also at the rear are two open- 
ings for connecting a pipe coil in the combustion 


/ 













“At low cost,” says a 
ing about gas boilers 
“the home owner can 
mostatically controlled 
ber of others will detail 
vantages of stokers and 
ican home that is mod- 
ing—and owners of old 
advan- 
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Fig. 61—Above: The combus- 

tion chamber of this oil burn- 

ing boiler allows for complete 
combustion 


chamber, if desired. Is jacketed in color, and like 
all such modern boilers will fit into the home owners 
remodeling scheme. 

For the existing heating plant, where the owner 
is interested in burning oil, there are a number of 


heating contractor, talk- 
and conversion burners, 
forget dirt and get ther- 
heat.” And any num- 
the profit-making ad- 
oil burners. The Amer- 
ern has automatic heat- 
homes want the same 
tages 
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oil burners which have gone through the period ot 
development and are serving thousands of owners. 
The burner shown in Fig. 62 is of the gun type; its 
features are a pump of new design, a_ jewelled 
atomizer and a duplex valve. 

Fig. 63 is one of the devices which serve to assure 
the doubting prospect about the practicability of 
owning a heating plant that is actually automatic. 
This is a device which provides instant and positive 
protection against the escape of gas or unburned oil 
in the event of flame or pilot failure. It operates with 
either gas or oil equipment, and is instantaneous 1n 
its action. It’s a nice point for the uncertain prospect 

particularly the woman who is inclined to be 
timid. 

Note that in these few items of the many which 
might be listed in connection with automatic heat- 
ing, we cover a variety that will meet the require- 
ments of many types of prospects in the list you 
have jotted down. 


Fig. 63—Below: Control de- 


vice for cutting off fuel if 
flame or pilot fail 





Fig. 62—Below: 

Gun-type oil 

burner recently 
introduced 





| 
; 
: 
: 
| 
| 
| 
| 
| 
| 


wt. 


—s 


eng tere 









































Fig. 64—A modern 
kitchen, 
equipped for comfort- 
and efficient 
Note the 
saleable items 


completely 


able 
working. 


many 


<P 
<> 


ND now we walk into the kitchen—and you, in your 

mind, walk into the kitchens of the prospects in 
your list. Here, indeed, is the heart of the home. In 
the average household, it is the place where the mother 
of the family spends a great many of her waking hours ; 
and even in the household where there is a servant, the 
woman at the head of the family will spend a part of her 
time here. 

[t has been called her workshop. Just get started on 
the modernization of that kitchen, and one thing leads to 
another, Here everything is compact—and the newest 
equipment 1s soon proving its way over the old, until 
everything has been brought up to the minute, 

Modern women have a great many interests outside 
the home. This does not mean that the home 1s neglected, 
but it does bring about a very obvious need for the most 
efficient and time-saving equipment which can be pro- 
cured, 


Keep this in nmund. The pride of the modern woman 


is that she can maintain her home at a high standard, 
while taking part in some of the community activities. 
Such a woman is as much interested in equipment that 





The Kitchen 


Where one olumbing conven- 
1] ience leads to another— and 
each one leads to a prorit 
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will speed up household tasks, as is her husband in the 
equipment in his office which cuts down the time spent 
on routine work. It should be as unheard of for a wo- 
man to work with inefficient, out-of-date kitchen equip- 
ment, as for her husband to have all his letters written 
in longhand and copied in the old copy press-book. 

Check over the list of names you have jotted down on 
the form on page 31. Recall the kitchens in those homes, 
and see just which of the items described 1n the follow- 
ing pages might find a place in any one or more of those 
homes. Follow this practice with each of the rooms as 
they are covered. When you have completed this job, 
you will have the total of the sales that are reasonably 
possible, and on which it would pay you to concentrate 
now. 

Fig. 64 shows a kitchen that has undergone a complete 
transformation, Here is a dishwashing sink, an electric 
range, a refrigerator, wall tile, a kitchen ventilator, and 
complete cabinet work which, with the wall tile, might 
very well be a part of the plumbing contractor's agree- 
ment. 

Now for the items that can be put together to make a 
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John G. Kolbe, of 
Richmond, Va., has 


specialized in the sale 
of gas ranges, and 
cooking equipment. 
As aresult of his 
“cooking school,” 
held regularly during 
the winter months, he 
attracts 10,000 pros- 
pects every year to his 
store. Broadcasting 
these cooking schools 
resulted in approx- 
imately five hundred 
inquiries in sixteen 
weeks. The Kolbe 
organization is recog- 
nized as the last word 
in gas range cooking 
in Richmond—and 
makes sales on that 
reputation 
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Fig. 67—Above: A monel 
metal sink, with large 
working areas on drain 


boards 


Fig. 66— At left is a 
beautifully designed 
enameled sink with 
disappearing utensil 


drawer 
Fig. 65—Below: modern, efficient kitchen, with drudgery a thing of the 
Stainless steel past for the lady of the house. Fig. 65 1s a stainless steel 
sink. Has disap- sink; seamless, not affected by fruit acids. Satin finish, 


pearing spray 





except for polished panels in 
the back and = end_— splash 
boards, A damp cloth keeps 
its satin finish. It’s different 
with the difference that recom- 
mends itself to women. It !s 
treated to prevent metallic 


sounds 
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other in design and beauty. Is designed to be particu- 
larly roomy; has a shelf as a handy place for brushes, 
etc.; fitting swings out of the way; has a spray attach- 
ment which is concealed behind the sink back when not 
in use. Concealed utensil drawer—altogether a work 
bench of the greatest convenience. Available in color 
and acid-resisting enamel. 

Fig. 67 is another metal sink, monel. Another sink 
with a difference, It has a silver color which will blend 
in with any color scheme in the kitchen. Will not stain; 
resists acid and corrosion, Is sound-deadened. Another 
of the newer items which the contractor has to catch the 
prospect’s eye. 

Now we go over into the cookery section, and the ap- 
pliances that help produce the savory odors to whet the 
appetite. The valve in Fig. 68 is a control valve for 
range oil burners. 
burners and has been designed with the idea of appear- 
ance in mind. 

In the cookery section we hear some talk of electric 
cooking. Fig. 69 is one of the newer electric ranges. 
The new features are a new clock, a new door panel and 
Housewives will be hearing much 


It is a new development in range oil 


a new switch panel, 


Fig. 68—Right: An 

attractive valve 

made to control 
range oil burner 








Fig. 69 — An _ electric 
range is shown above, 


The enameled sink shown in Fig. 66 is not behind the 
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Fig. 70—Above: A new 

gas range conceals the 

piping in the pedestal on 
which it stands 








of electric cookery and contractors will find homes where 
such equipment is desired. 

The pedestal gas range (Fig. 70) is new and striking. 
The pedestal, aside from being unusual in design, serves 
to mask all piping, which is carried up through the ped- 
estal. It is obvious that the floor under the range can be 
more easily cleaned or waxed. Insulated oven and heat 
control. It is porcelain enameled. 

We have said before that attention to design has not 
been confined to fixtures. Fittings have been made as 
good looking as they are useful. Fig. 71 is a swing 
spout faucet which has three working parts. It is de- 
signed for complete renewability and for elimination of 
water hammer. Closes easily, with a mere touch of the 




















electric clock at- 
tached 


with 
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Fig. 71—A new swing 
spout faucet. Closes 
easily 


Fig. 73—Below: Oil burn- 
ing cooking range where 
quantity cooking is re- 


quired 





finger. It is easily cleaned and matches the modern 
sink in every respect. 

Dishwashing has always been the housewife’s bug- 
bear. The combination dishwashing sink (Fig. 72) with 
an exceptional amount of cabinet and drawer room below 
sink and drain boards, is one of the developments to 
increase household efficiency. Electrically operated, 
powerful spray device; semi-automatic control, and 
adaptable to all types of construction and arrangements 
of cabinets and equipment. Suitable for old or new 
homes. 

Fig. 73 is an oil burning range. All good cooks are 
not found in cities where gas and electricity are avail- 
able. This oil burning range brings modern ease to the 
housewife not reached by gas and electric lines. In the 





trically operated ; enamelled ; has flexible rubber ice cube 
tray; vegetable freshener and forty ounce water bottle. 
For appearance, the hardware is especially designed, The 
housewife will be interested in the temperature control, 
which includes a convenient defrosting switch. 





Fig. 72—At left 
is an electric 
dishwashing sink 
with utility cabi- 
nets below 





kitchen where there is cooking on a large scale, this 
range is built to measure. 

No kitchen today is complete without mechanical 
refrigeration—and the housewife who is without one is 
a ready prospect. The refrigerator in Fig. 74 is elec- 








iain neieciaitinlitn. 
—- Fig. 74 — Above is 
a shown an electric re- 




















frigerator with de- 
frosting switch 
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ut-Doors Plumbing 


—the greatest need for Summer 


Hil out-of-doors season offers its sales opportunities 


in plumbing, running from the swimming pool to such “Sprinkler systems are 
small, but important, conveniences as handily placed sill . 
cocks. Fig. 75 shows a type of swimming pool which show jobs and attract con- 
is more and more becoming a feature of the expensive siderable attention. A satis- 
home. , ; , 

But the number of homes where the lawn sprinkling factory job advertises itself 
svstem (Fig. 76) 1s a logical purchase runs into hun inan entire neighborhood” 


dreds and hundreds of thousands. A good lawn requires W. W. STEVENS 


water and the memory of the drought of last summer, 
which ruined many a fine lawn, will be the contractor's 


Fig. 76 — An under- 

ground sprinkler = sys- 

tem at work on a fine 
lawn 





best ally when he talks lawn sprinkling systems this 
summer. Not to mention the outstanding convenience of 
such a system. 





Fig. 


=—_lUc 
4 «> —— 


Swimming 
pools such as 
this offer op- 


portunities for 


plumbing con- 
tractors 






































kor furnishing water trom deep wells for the farm, 
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suburban home, or isolated buildings, the pump in Fig. 
77 is designed. Where the contractor can tap a resort 
area, this is an item with which he should be acquainted. 

It is the plumbing contractor’s function to provide 
the suburban or outlying home with safe and sanitary 
disposal of sewage. As against the home-built septic 
tank, he can offer the scientifically designed septic tank 
system (Fig. 78) in the two forms shown, and give to 
his customer all of the convenience and safety of the city 
dweller. 

Fig. 79 is another deep well pump, necessary to a 
proper water supply so that persons in the outlying home 
may live in accordance with a correct sanitary standard. 

These outside plumbing conveniences have a market 
of interest even to the big city plumber, where some of 
his customers have summer cottages in the country. 
He should work under the theory of “pursuit and cap 
ture’—following his customer’s needs into the country. 


Fig. 77—At 
right: A deep 
well pump for 
the, outlying 
home or isolated 
building 





TT 





Fig. 78— Above: One 
view of sewage dis- 





posal system, with tile 
lines 
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Fig. 79—At 
right is another 
deep well pump 





“You can't sell plumbing 
without water—and we 
show our farm prospects 
that the pump is part of 
the plumbing. Also we 
show the farmer the value 
of the water supply sys- 
tem as a protection against 
fire.” 

H. F. OEKEL, Morton, Ill. 


lle has the advantage of having satisfactorily served his 
customer in his city home—the best reason why _ that 
customer should entrust the sateguarding of his family 
during the period when it is away from city con- 
veniences. [Look over the list of home owners you have 
made, and check against those who have such summer 
places the things indicated here as essential to sanita 
tion. 


ig. SO—At left: 
Another disposal 
system for re- 


stricted areas 
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The Big 
Building 


Sales for Ssreater conven- 
ience, economy and 
comfort in oltices, hos- 
Ditals, apartments, etc. 


Fig. 8i—Right: Sani- 
tary drinking fountain. 
Has side stream 


W " HAVE recommended that the last line in the 
list of ten, Page 31, be for the type of prospect 
where a larger commercial or industrial building is 1n- 
volved. Many businesses are moving to smaller quar- 





ters—some are taking over larger quarters that have 
heen vacated. In either case, they must adapt the exist- 
ing equipment to the needs of their own business, and 
that means re-arrangement of supply lines, addition of 
sanitary facilities, perhaps 
special plumbing needed in 
the process of manufacture. 

Convenient drinking water 
supply is a matter of im- 
portance to efhcient manage- 
ment. Fig. 81 shows a drink 
ing fountain, with the sani- 
tary side-stream delivery, 
equipped with automatic 
bubbler head and guard. Can 













































Fig. 88—Above: Port- 
able room cooler, 
which uses ice 








Fig. 84—Right: An 

electric pressure 

type of drinking 
water cooler 





Fig. 82—A room cool- 
ing unit with ozonizing 
device 
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plete line of hospital fixtures 








| Fig. 85—Above: One of a com- 


Fig. 86 — Left: 

Large volume oil 

burning water 
heater 


£ 





**-+ 


Fig. 87 — Right: 
High pressure 
thermostatic 
steam trap 
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he obtained in white or in color as the owner may desire. 

Fig. 82 is a room cooler. Executives are not difficult 
to sell on the idea of working through the hot weather 
in greater comfort. This unit combines an ice-cooling 
process, washing and ozonizing of the air. By main- 
taining a constant circulation of the air in the office or 
other room where it 1s placed, it creates ideal, efficient 


working conditions, so increasing the worker’s capacity 
over what it would normally be on a hot, humid summer 
day. 

Another room cooler is shown 1n Fig. 83, designed for 
use in offices and committee rooms, hotels, hospitals, 
small stores, beauty parlors, barber shops, tea rooms, and 
wherever the central type of air conditioning installa- 


tion is not practicable. Wall lower temperature approxi- 
mately 10 deg. Fahr. It is portable, using melting ice as 
the refrigerant. 


‘ig. 84 is a water cooler, for offices, etc., wherever 


Fig. 88 — Left: 
Heavy duty 
water heating 
boiler for cheap 





coal 


cool, fresh water is needed. Made in both pressure and 
bottle type. The unit shown 1s the pressure type cooler. 
Cooling of water is effected by a motor and compressor 
which are enclosed in a hermetically sealed steel shell. 

Where the contractor has contact with hospital work, 
‘ig. 85 shows one of a line of hospital fixtures. This 
is a wrist-operated combination fitting, the valve opening 
easily and completely with a half-turn. 

A commercial oil-fired water heater is shown in Fig. 
86. It is designed to provide large quantities of hot 
water where a number of fixtures must be served eff 
ciently. 

Where high pressure steam is used in 
laundry or kitchen equipment, for steriliz- 
ing equipment, canning, and other processes 
of the kind, Fig. 87 shows a thermostatic 
trap for separating steam and condensate. 
Requires no adjustment for varying oper- 
ating pressures. 

A heavy duty water heating boiler is 
shown in Fig. 8&8, for use throughout the 
year, to help the contractor iron out season- 
able fluctuations. Designed to burn low 
cost buckwheat or small size coke. 
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13. 
14. 


Duct Electric Heater Corp., New York, N. Y. 
Thermoil Heaters, Benton Harbor, Mich. 
American Blower Corp., Detroit, Mich. 
Automatic Products Co., Milwaukee, Wis. 

B. F. Sturtevant Co., Hyde Park, Boston, Mass. 
Powers Regulator Co., Chicago, II. 

Humidity Control Co., Tacoma, Wash. 

National Radiator Corp., Johnstown, Pa. 
Hoffman Specialty Co., Waterbury, Conn. 
Minneapolis-Honeywell Regulator Co., Minne- 
apolis, Minn. 

Crane Co., Chicago, Ill. 

Speakman Co., Wilmington, Del. 

Standard Sanitary Mfg. Co., Pittsburgh, Pa. 
Excelso Products Corp., Buffalo, N. Y. 

Lehman Sprayshield Co., Philadelphia, Pa. 
Henry Weis Mfg. Co., Inc., Elkhart, Ind. 

Toledo Scale Manufacturing Co., Toledo, Ohio. 
Vitrolite Co., Chicago, III. 

Scovill Manufacturing Co., Waterville, Conn. 
Kohler Co., Kohler, Wis. 

American Rubber Products Co., Detroit, Mich. 
Imperial Brass Mfg. Co., Chicago, Ill. 

Kohler Co., Kohler, Wis. 

Hays Mfg. Co., Erie, Pa. 

Warren Webster & Co., Camden, N. J. 

Spencer Heater Co., Williamsport, Pa. 
Winchester Mass. 

Hart & Crouse Co., Utica, N. Y. 

(‘o.. 


Cheney Co., 
Crane Chicago, Il. 
C. A. Dunham Co., 
Watts Regulator Co., 
McDonnell & Miller, Chicago, Ill. 
Skidmore Corp., St. Joseph, Mich. 


Chicago, Ill. 


Lawrence, Mass. 


Rochester Circulator Sales Division, Rochester. 
ie Ga 

Richardson & Boynton Co., New York. 
Detroit, Mich. 


Conditionaire Corp., Detroit, Mich. 


American Blower Corp., 
Owens-Illinois Glass Co., Toledo, Ohio. 
Bryant Heater & Mfg. Co., 
Pittsburg Water Heater Co., 


Cleveland, Ohio. 
Pittsburgh, Pa. 
Silent Glow Oil Burner Corp., Hartford, Conn. 
Westinghouse Electric & Mfg. Co., Mansfield, O. 
Bell & Gossett 
Norristown Magnesia & Asbestos Co., 


Co., Chicago, Ill. 
Norristown. 
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Johanson Water Heating Co., Inc., Chicago, III. 
M. L. Oberdorfer Brass Co., Syracuse, N. Y. 
Fairbanks, Morse & Co., Chicago, IIl. 

Water Refining Co., Fort Wayne, Ind. 
Duo-Tor Mfg. Co., Dayton, Ohio. 

Permutit Co., New York, N. Y. 

L. R. Teeple Co., Portland, Ore. 

Lock-Tite Drain Co., Chicago, Ill. 

Hotstream Heater Co., Cleveland, Ohio. 
Kennedy Valve Mfg. Co., Elmira, N. Y. 
Weil-McLain Co., Chicago, Il. 
Electrol Inec., and Richardson & 
New York, N. Y. 

Fire-King Stoker Co., Indianapolis, Ind. 
Barber Gas Burner Co., Cleveland, Ohio. 
Burnham Boiler Corp., Irvington, N. Y. 
American Radiator Co., New York. 

May Oil Burner Corp., Baltimore, Md. 
Regulator Co., 
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Boynton Co., 


Minneapolis-Honeywell Minne- 
apolis, Minn. 

Walker Dishwasher Corp., Chicago, IIl. 

Bossert Corp., Utica, N. Y. 

Standard Sanitary Mfg. Co., Pittsburgh, Pa. 
International Nickel Co., Inc., New York, N. Y. 
Reading-Pratt & Cady Co., Inc., Bridgeport, Conn. 
Westinghouse Electric & Mfg. Co., E. Pittsburgh, 
Pa, . 
Oakland Foundry Co., Belleville, Ill. Ms 
Republic Brass Co., Cleveland, Ohio. 
Walker Dishwasher Corp., Chicago, III. : 
Motor Wheel Corp., Lansing, Mich. 

Trupar Manufacturing Co., Dayton, Ohio. 
Graver Corp., E. Chicago, Ind. 

Skinner Irrigation Co., Troy, Ohio. 
Kewanee Private Utilities Co., Kewanee, III. 
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San-Equip., Inc., Syracuse, N. Y. 

Red Jacket Mfg. Co., Davenport, Iowa. 
San-Equip, Inc., Syracuse, N. Y. 

Century Brass Works, Belleville, III. 
Corozone Co., Cleveland, Ohio. 

Carrier Corp., Newark, N. J. 
Westinghouse Electric & Mfg. Co., E. Pittsburgh, 
Pa. 

Kohler Co., Kohler, Wis. 

Motor Wheel Corp., Lansing, Mich. 
Hoffman Specialty Co., Waterbury, Conn. 
Co., Williamsport, Pa. 


Spencer Heater 
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Exterior view of the Hospital group 


URING the middle of the 19th century, which really 

marked the beginning of technical education in 
schools and colleges in this country, the plumbing indus- 
try as we look upon it today was started and the installa- 
tion of “Modern” plumbing was beginning to appear in 
certain sections. Many conditions have been improved, 
even the mental attitude of people toward plumbing. 

A technical education and the design of engineering 
systems had no place, at that time, in the industry. The 
work was installed by men who prided themselves on 
their ability as mechanics. 

[t was not until the 20th century was ushered in that 
men’s minds turned toward the engineering and de- 
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ig Plumbing Job 


The author, who is president 
of the James A. Cotter Co., 
plumbing contractors and en- 
gineers, located at Boston, 
tells of the work his organi- 
zation has done in installing 
the plumbing for the build- 
ings of the huge New York 
Hospital and Cornell Medi- 
cal College Association 
group. The description is in- 
tensely practical, since Mr. 
Cotton covers both small and 
large features of this group. 


sign of the plumbing system and not until then that the 
many problems which had confronted the industry 
through its first fifty years of growth were given any 
scientific attention. 

In the meantime, the industry had proceeded along 
the lines of placing the responsibility for a proper plumb- 
ing installation in the hands of the master plumber, 
relying on his skill, ability and integrity to install a 
system that would function correctly. these 
master plumbers realized the necessity of providing a 
system of plumbing design that would be based, not 
alone on the skill of the men working with the tools, 
guided solely by rule of thumb, but would have behind 
it the sound technical fundamentals of the mechanics of 


Some ot 


plumbing. 

It has been given to few men in the nature of things, 
in any sphere, to create new systems for old, and to blaze 
pioneering paths through established routine. The men 
in this industry have blazed these paths. After years of 
research and study, the fruits of their labors have be- 
come apparent daily as a result of the wonderful strides 
that plumbing engineering has made and the remarkable 
results that have been obtained by combining technical 
knowledge with the practical skill of the mechanics. 

The organization over which the writer presides found 
it necessary to develop plumbing engineers by obtaining 
graduates from the country’s leading technical colleges 
and by providing them with the opportunity of acquiring 
a background of actual field working conditions to finally 
acquire the master plumbers rating. In regard to the 
boys learning their trade, from the time of their becom- 
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Here is a 30-in. house drain and a 10-in. acid 

drain in the sub-basement of the women's 

clinic and pediatric building. They are shown 
just before they leave the building 


ing apprentices to the time of their qualifying as finished 
mechanics we have insisted that they not only learn the 
plumbing business in all its essential details, but at the 
same time, following a prescribed curriculum which 
would give them technical skill necessary to deal with 
the various problems that would confront them as en- 
gineers. The result of all this is that today, no matter 
how small or large the problem, and irrespective of what 
new trails may be opened, the organization we have built 
is in a position to develop research on a sound technical 
basis to the end that the best and most economical system 
will be designed. 
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In the case of the New York Hospital and Cornell 
Medical College Association project in New York City, 
the plumbing approximates the equivalent of a small 
city, including as it does a great variety of requirements 
ranging from a single simple fixture to units for labora- 
tories, milk handling, plating, garbage sorting and stor- 
age, garage work, animal operating, autopsy and dental 
rooms; X-ray and photographic work, pharmacy rooms, 
work shops and storage rooms including those for in- 
flammables; general and diet kitchens and laundries. 
Many interesting and special details had to be worked 
out to satisfy the requirements in special rooms in the 
hospital and school sections. The limits of such a paper 
as this, of necessity, precludes the discussion of all these 
details and a mention of the salient features of the en- 
gineering in connection with the plumbing is all that will 
be attempted here. 

The site is bounded on the east and west by Exterior 
Street and York Avenue and on the north and south by 
71st and 68th Streets. The project is divided into two 
groups, one on each side of 70th Street. In the northerly 
group between 70th and /Ist Streets are located the 
nurses’ home, the power house and the helps’ home. In 
the southerly group are located the women’s clinic and 
pediatrics building, the psychiatry building, the main hos- 
pital and the medical school consisting of anatomy, 
bacteriology, pathology, physiology, bio-chemistry and 
pharmacology sections. In this group, 69th Street be- 
tween York Avenue and Exterior Street has been en- 
tirely eliminated and is now an integral part of the site. 
In this paper, the buildings in the group between 70th 
and 7lst Streets will be referred to as the northerly 
group and those in the group between 68th and 70th 
Streets as the southerly group. 

The lowest floor grade, used in the southerly group, 
is —-9.0 for the women’s clinic apparatus room and the 


This plot plan and the photograph on the 
preceding page give a clear and comprehen- 
sive idea as to the size of the project. It is 
divided into a northerly and a southerly group 
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Here are two sewage ejectors for the main 
hospital building. 
sub-sub-basement of the apparatus room 


They are located in the 


highest (26th) floor grade is + 384.0 for the main hos- 
pital building. The observation plattorm of the main 
hospital building is at grade + 419.0. The medical 
school buildings, which form the westerly wings of the 
southerly group, with their connecting sections, facing 
York Avenue are of various heights from two to seven 
floors. This section, however, is designed for a future 
addition of two floors. In the northerly group, the 
buildings require a grade of —9.0 for the apparatus 
room. The top floor (17th) for the nurses’ home is at 
gerade + 200.0 and the 12th floor for the power house is 
at grade + 150.0. The grade of York Avenue aver- 
ages + 31.0 and of Exterior Street + 6.0. 

There are approximately 1,000 patients’ beds in the 
hospital building and 500 beds in the nurses’ home and 
200 beds in the helps’ home. 

There is an approximate volume in the building of 
19,500,000 cu. ft. for the southerly group, and 6,200,- 
O00 cu. ft. for the northerly group. 

In the southerly group there are installed about 6,800 
fixtures of which about 900 are water closets, and in 
the northerly group there are approximately 1,600 fix- 
tures of which about 275 are water closets. Included in 
the above quantity of fixtures, are over 500 pieces of 
sterilizing apparatus requiring waste, water and gas con- 
nections. Many of the fixtures may be classed as special. 
The following could be included as a partial list of such 
details: Colored ware has been used for sinks, lava- 
tories and drinking fountains, mostly in the psychiatry 
building. Specially designed drinking fountains have 
heen installed in some locations. They consist of cast 
iron shells and colored tile facings. New leg bath de- 
signs were developed to afford the patient greater ease 
and convenience when using the fixture. A new type 
of one piece monel metal irrigation table with flush 
valve was installed. For continuous baths, the over- 
flow grid was made of a new pattern. A special locked 
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control cabinet for the mixing valve, a new method ot 
controlling the supply to the tub through a three-way 
valve and a quick detachable coupling for a nose spray 
and douche connection was installed. All fixture faucets 
were made with full “%4-in. spindles. Although it is not 
a fixture, mention might be made here of a new type of 
vermin-proof sleeve with a packed joint on each end of 


These ceramic pipes are hood-vents. They 
combine in the concrete duct which is shown 
in the rear and which is lined with sheets of 
transite. The discharge goes through a fan 
on the 26th floor and thence through the roof 
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the sleeve. This was installed on all pipes which pass 
from all animal rooms so as to prevent vermin from 
travelling along the pipes and into adjacent rooms. 

The following are some quantity figures which may 
be of interest. There is installed approximately 41,000 
ft. of stoneware pipe; 230,000 ft. of brass pipe; 5,000 
ft. of tin lined brass and 300,000 ft. of steel pipe. 

Among the first data to be obtained and considered 
was that needed to answer these questions: What are 
the sizes and what are the locations of the available 
sewers, water mains and gas mains in the surrounding 
streets’ It was found that in /Ist Street there existed 
a 30-in. by 20-in. trunk sewer; in /Oth Street a 36-in. 
by 24-in. trunk sewer and in 68th Street, a 15-in. sewer. 
The sewer in York Avenue, in addition to operating 
about at its capacity, was at too high an elevation to be 
of much use and it therefore was not used. Exterior 
Street has no sewer. Water mains of various sizes were 
found in each of the surrounding streets. Gas mains 
proved to be of sufficient size in the adjacent streets. 

lor safety, because of the grades of the street sewers, 
it was established that the basement floor of the main 
hospital should be the lowest level at which fixtures 
might be located having a gravity flow to the sewer. 
This meant that any waste outlet at grade lower than 
+- 21.5 discharged into an ejector before going to the 
scwer., 

In sizing the soil and waste piping the question of 
the simultaneous discharge of fixtures became an im- 
portant detail to be answered. This decided, the quantity 
of discharge was established. Then, after the City 
code was complied with, a study was made 
of the Hoover code and other very recent re- 
ports and curves. From this a scale of pipe 
sizing was arrived at which closely approxi- 
mated the requirements of the Hoover Code. 

or the southerly group the entire drainage 
system, with the exception of the rain water 
from the 68th Street entrance plaza enters the 
7Uth = Street trunk sewer through one pipe. 
This drainage system consists of separate sys- 
tems for the regular sanitary waste, labora- 
tory waste, roof and area rain water, and un- 
derground drainage. ‘The rain water from the 
plaza on the O&th Street side of the main hos- 
pital is discharged independently to the 68th 
Street sewer. 

The various systems are installed separately 
up to the point where they leave the women’s 
clinic and pediatric building which is at the 
northeast corner of this group. The conductor 
and sanitary drains become a single drain in- 
side this building and the laboratory waste is 
connected to this combined drain outside the 
building before the connection 1s made to the 
street sewer. For this group the final size of 
the conductor pipe is 30 in., the sanitary sewer 
is 16 in., and the laboratory waste pipe is 10 in. 


Here is the kitchen grease trap in 
the sub-sub-basement apparatus 
room of the main hospital building 
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The northerly group lent itself to the use of a greater 
number of drain connections with street trunk sewers 
and the design took advantage of this by employing the 
trunk sewers in both 70th and 71st Streets. These 
factors contributed to the use of main drains smaller 
than those in the southerly group. 

The nurses home sanitary and conductor drainage sys- 
tems each have two 8-in. mains passing through the 
westerly wall of the power house after which these are 
connected and discharged into the 7lst Street sewer 
through a 15-in. pipe. Between the nurses’ home and 
power house at approximately street grade are service 
areas and garden plots, the drainage from which, after 
first passing through proper sand arrestors, 1s wasted 
into this 15-in. main. 

The power house building drainage is discharged into 
both the 7Oth and 71st Street sewers. A _ 15-in. pipe 
which becomes a combined drain inside the building dis- 
charges into the 7lst Street sewer. This 15-in. pipe 
also receives the overflow from a receiving tank through 
an &-in. pipe. This receiving tank is installed to take 
care of the condensing water from the refrigerating sys- 
tem condensers. From this tank a 6-in. pipe is run to 
the power house surge tank as an auxiliary supply there- 
by salvaging some water that otherwise would be wasted. 
This auxiliary supply terminates at the surge tank with 
a float valve. A 15-in. pipe also is used as a connection 
to the 70th Street sewer and as a combined drain inside 
the building. Connected to this 15-in. pipe, at the 


foundation wall, is the drain serving only the laundry lo- 
cated on the 3rd floor. The stack for this laundry waste 
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is 8 in. and is increased to 10 in. at the sub-basement 
ceiling where it becomes a horizontal drain. This drain 
is installed as a separate unit and its size on the hort- 
zontal is increased as a matter of precaution to accom- 
modate the large quantities of soapy water which will be 
delivered from the laundry when the washing machines 
are emptied. 
fresh air inlet for the house trap on this laundry dis- 
charge is run independently to the roof instead of bring- 
ing it just above the ground level. 

In the power house there is a pit. The various blow- 
offs from the power and heating apparatus discharge 
into it when they become cooled and then pass, through 
a bottom connection, to an adjacent ejector. 

The problem of rain water became interesting and 
involved a great amount of detailed study. The rate 
of rainfall was established at 7% in. per hour for a 10- 
minute duration. Recently plotted curves determined 
trom official New York City records covering a period 
of approximately 50 years show the recurrence of this 
maximum rate of precipitation to be only once in the 
estimated life of the building. The element of time re- 
quired for the rain water from the roof surfaces of 
the various sections to flow to the main drain became 
important. Because of the great distance from the final 


It might be well to add here that the’ 
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This view shows a layout of ceramic piping 
located at one of the ceilings 


outlet to the bottom of the most distant leader risers, 
the pitch of the main drain had to be small in order to 
maintain the proper headroom in the sub-sub-basement. 
These various factors, once established, involved a study 
of the hydraulic gradient, with the use of the various 
sizes of pipes for the main drains, which would be ob- 
tained at the time of a short heavy rainfall and adverse 
conditions in the street trunk sewer. In the main hos- 
pital, it was found, in connection with the 30-in. main 
and the other smaller sized mains back to the individual 
risers, that the lowest area entering the system by gravity 
has a substantial factor of safety. 

The laboratory drainage was installed as a separate 
system entirely independent of the sanitary system. Irom 
the individual laboratory sink, hood and table outlets 
to a point outside the building, acid resisting stoneware 
pipe with especially designed short-pattern (both as to 
overall dimensions and radius of curvature) fittings 
were used, except the tailpieces from each of these types 
of fixtures which was made of chemical lead. All stone 
ware pipe suspended from the ceiling has a support at 
every hub which consists of a clevis type hanger with 
a rod to the floor above. In general, the branch wastes 
for this system have installed in them a 2-1in. trap im 
mediately adjacent to the riser stack. By doing this, the 
stack serves as a vent for the trap, thereby simplifying 
the entire system very greatly. The traps were located 
below the floor and in some instances were placed in 
rooms having hung ceilings ln these cases, care was 
taken to mstall the trap so that only its bottom cleanout 
would be exposed and flush with the finished ceiling line 
Laboratory equipment, which has been located in such 
a way as to make it impossible to waste by gravity, 1s 
discharged through acid resisting stoneware piping and 
into especial acid resisting diluting tanks filled with 
crushed marble. The waste then is passed into ejectors. 
These tanks have been located adjacent to the ejectors. 
These particular eyectors ATe further protected hy heimng 
fitted with acid-resisting bronze trimmings. 

Because of the gyreat area covered by the various 
buildings it was necessary to divide the ejector drainage 
There are five ejectors in the southerly group: one for 
the medical school buildings, one for the main hos 
pital, one for the psychiatry building and two for the 
women's clinic and pediatrics building. ‘There are two 
ejectors in the northerly group; one for the power house 
and one for the nurses’ home. The ejectors are all of 
the screenless type with direct-connected, motor-driven 
centrifugal pumps external to receiving pots and are 
installed as duplex units. 
a main soil line at the nearest and most convenient point 


leach ejector discharges into 


Because of the depths of the lowest floors and the fact 
that the site 1s on rock, it was necessary to take care of 


sub-soil drainage by piping it to the ejectors. Sand 
traps were installed ahead of the ejectors to prevent, as 
much as possible, the entrance of sand, silt, etc., into the 


regular drainage system and especially the ejector 
Much of the trouble occasioned by grease, from the 


(Continued on Page 152) 














HE seriousness of the present business depression 

is perhaps only surpassed by the many schemes 
and theories put forward for its relief. History some- 
times records business depressions as panics. In the 
light of later years when the effects of present-day 
mistakes are known, we might well wonder how this 
depression will be recorded. | want, therefore, to deal 
as briefly as possible with some of the suggested 
changes or theories, that are today very prevalent in 
our industry. 

It is true that the oppressive hand ot this depres- 
sion has reached into every institution, and every 
individual has been confronted with problems never 
faced before in our industry. The light of facts has 
uncovered our strength and our weaknesses, and left 
visible to us the seriousness of our errors and pointed 
out more clearly than ever before the need tor greater 
stability. It is little wonder that men’s judgment has 
hecome warped in their frantic efforts to stem the 
tide of disaster. 


TAKING OUT THE FIRST BRICK 


Many plans have been suggested and among them 
some that represent most radical changes trom our 
time honored practices. It is surely a time when we 
must think. It is a time when the leaders of this great 
industry must move cautiously, they must weigh 
carefully every suggested change, and they must 
not only see the immediate effects of a change, but 
more important, they must visualize the final results 
\fter taking out one brick in a foundation it becomes 
easier to remove the next, and the next, and so on 
until finally the great structure will fall. We must 
remember that the removal of that first brick 1s the 
all important thing. 


Mr. Nelson is president of the Nelson (o., jobbers of plumb- 


ing and heating supplies, Detroit, Mich Also he is now vice 


president of the Central Supply Association His article is 
reprinted from the “Official Bulletin” of the Heating and Pip- 
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ing Contractors National Association. 





Time to Think 


Some of these plans have indeed provided much 
food for thought, and in my humble way I have tried 
to fit them into the picture, tried to follow them 
through, step by step, until I could reach their final 
results, and then to try to determine if a real good 
had been accomplished. There is an old saying: 
“that water always seeks its level.” I am firmly con- 
vinced that the natural law of economics will have its 
way in the end, and we do well, therefore, to look 
into the practices and policies of our industry to see 
if it is on solid ground. Let us ask ourselves this 
question—lIs our industry carrying surplus baggage? 
This I think is the question we must all face today. 
let us face it fearlessly, let us study it with an open 
mind. 

First of all, let us admit that perfection in this 
world is impossible, that we must be satisfied when 
we approach somewhere near the mark, and we must 
therefore always expect to find some weaknesses and 
some faulty places. We should be broad enough to 
weigh these weaknesses against the things of greater 
value, and accept so to speak the lesser evil. 


KACH ONE MUST EARN HIS SHARE 


Some thought has been given to the subject of 
wholesalers, or jobbers selling plumbing or heating 
materials direct to the consumer. True, this sug- 
gestion carries with it the plan of reserving a reason- 
able commission for the contractor who may install 
the materials. Let us assume that those who sponsor 
such a move in our industry are sincere in their state- 
ments and that they will continue their cooperation 
with the contractor. 

The first thought that comes to me is that we are 
changing customers, that instead of looking upon the 
contractor as our customer we are looking to the 
public, or individual buyer. Our affection and efforts 
will necessarily be directed 
to the person who buys 
our goods. We will cater 
to him and necessarily so. 

Now, it seems to me 
quite impossible for any 
seller of materials to treat 
the buyer of his merchan- 
dise fairly and_ honestly 
without giving him the 
full advantage of his best 
price. In time, and in my 
opinion, a very short time, 
he will throw his entire 
affection and efforts to his 
customer, which will en- 
tirely divorce him from 
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By H. O. NELSON 


any interest in the contractor, who under such a system 
we must admit would lend no assistance toward making 
the sale. 

After all, the thing we are paid for in this world ts 
our service, and the responsibility we assume, and if 
we assume the responsibility of selling the consumer, 
we earn the profit and should get it. Indeed the job- 
ber, whether he be a manufacturing jobber or an in- 
dependent will have to get the profit in order to meet 
that ever present element called competition. It 
would seem just as reasonable to me to hand a total 
stranger a commission on my earnings as it would to 
believe that we could honestly earn a profit and then 
divide it up with another party who did not, and 
would not, be in a position to make anv actual con- 
tribution to the sale of the material. 

If these deductions are right, the mutual interest 
between the wholesaler and the contractor will be- 
come less and less as time goes on, and eventually 
we will be of little consequence to each other. Can 
you imagine that under such a setup there can, or 
will be, a profit reserved by the jobber for the con 
tractor? 

What improvement has been made in our economic 
system of selling? 

Have we reduced the selling expense? 

In the first place the wholesaler is no longer a 
wholesaler, but has changed into a retailer, and as 
such he must set his house in order to cater to the 
public. 

This will require the expenditure of large sums of 
money, because you can not retail on the same _ basis 
that you can wholesale. You are constantly catering to 
a trade that is not familiar with the technicalities and 
terms of the industry, and it is safe to say never will 
be. Adequate show rooms with a staff of salesmen will 
be required along the same lines as any other retail 
business, a credit system 
for thousands will have to 
replace the comparatively 
simple credit system for a 
few hundred. 

This gesture will also 
invite into our industry 
the large retailing estab- 
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: needed to sell their goods. 














They will not need to say 
that we are distributors 
for Smith, Brown or Jones 
boilers and radiators, for 
their own name and repu 
tation is sufficient. 





Under any plan of dis- 
tribution the plumbing 
and heating dealer must 
sell his labor, he must 
maintain to the public 
the responsibility of a 
satisfactory working job. 
This gives him a constant 
contact with the ultimate 
buyer of our goods. It is 
a contact that no system 


of selling can eliminate. 


hrankly, | do not believe that the merchandising 
of plumbing and heating supplies can be done by 
large wholesalers through the retailing method, and 
turthermore, that there is no real demand _ for 
such a radical change, in our system of distribution. 

There may be some direct-to-you concerns that are 
successful, but that does not mean that we can all go 
direct and reach a similar result. Often such success 
is largely due to a peculiar situation. Someone with 
keen business ability steps in and takes advantage 
of our system of customary trade practices and 
establishes himself, partly due to the protection our 
industry holds over him. 


NO NEED FOR RADICAL CHANGE 


It is my opinion that such a system adopted by 
all would not produce greater economy, nor would 
it render a service as good and as satisfactory to the 
consumer. | 

Our industry differs considerably from almost any 
other in that the article sold must be installed be 
fore it can be used. ‘The. installation requires 
engineering talent, and so important 1s this feature 
that in the case of plumbing, men must be licensed 
by city or state to perform the work. Codes are care 
fully worked out by sanitary engineers that serve 
to insure a sanitary and healthful installation. This 
protection is probably of much greater value to the 
public than the public is conscious of. 

We in this industry who are familiar with the 
technical angles of it have all come in contact with 
badly installed and inadequate jobs of both plumbing 
and heating. It is hard to stop the handy man, or 
the would-be plumber from making some installa 
tions, but | often think that if this could be com 
pletely controlled all the people would be greatls 
benefited by such control. 

I only mention this to point out the important posi 


(Continued on Pagwe 153) 
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Is This Lower Bathtub Vented? 


TO THE EDITOR: 


[ am enclosing a sketch of a plumbing layout of a 
two-story residence, and want your opinion as_ to 
whether the lower bathtub is vented satisfactorily or 
not. The lower and upper toilets and tubs are con- 
nected into a side inlet tee, and the lower vent is taken 
off the top of a 4x2 in. tee between the closet bend 
and the side inlet tee. 

Connection is made into the lavatory revent. You 









































will also note that the upper lavatory 1s also on a con- 
tinuous waste and vent, as our ordinance prohibits the 


use of wet vents. We believe that the simplest and most 
effective method 1s that published in Domestic EN- 
GINEERING Of March 19, 1932, on page 101. 





QUESTIONS FROM OUR READERS 
AND ANSWERS BY OUR ENGINEERS * 


We would like to have your opinion as to whether 
the vent for the lower toilet is satisfactory as a vent for 
the bathtub as shown in our sketch. 

[Louisiana. Se 2e ae 


TO THE READER: 


To the Reader : 

The layout alluded to in this communication is shown 
in the accompanying illustration, Fig. 1. 

In our opinion the lower bathtub is not vented as 
effectually as would be desirable. 

All venting of this bathtub trap is accomplished by 
the vent for the water closet. That vent is considerably 
removed from the bathtrap. Moreover, when the lower 
water closet is flushed, the closet vent for the time being 
cannot act as a vent for the bath, and besides, the flush- 
ing of the water closet will produce a tendency to 
siphonage on the bathtrap because the vent is temporarily 
inactive. 

The flushing of the upper water closet may also close 
off use of the water closet vent as a vent for the lower 
bathtrap, this result also producing a tendency to siphon- 
age. 

If the lower bathtrap is not to have its own vent, it 
would be better to use a drainage fitting having an 
inlet into which the closet vent may be connected. 

At least while the work 1s new, and before the bath- 
trap can become fouled, the drum trap will withstand 
siphonage very effectually. When the trap becomes 
fouled, however, this advantage will gradually disappear 
and eventually it would become as susceptible to siphon- 
age as a P trap. The connections alluded to appeared 
in the March 19th issue of Domestic ENGINEERING on 
page 101. 

It is a question in our mind as to whether the upper 
lavatory needs an individual vent. If the trap is with- 
in 5 ft. of the stack, we would say that it could be stack 
vented, if practicable, thus saving the expense of the in- 
dividual vent. 


A Rural Water Supply Problem 
TO THE EDITOR: 


| want to place a concrete tank with a capacity of 
about 1500 gallons on a hill, to serve as a water reser- 
voir, which is to receive its supply from a windmill 
located at a distance of about 350 ft. 

[ have been advised to run two lines of pipe, one to 
pipe the water up and one to pipe it back. I do not see 
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PRODUCTS 


MARK 


A SYMBOL 


ITS MEANING TO THE PLUMBING 
CONTRACTOR 


When a plumbing contractor installs an electric 
sump pump or hydraulic cellar drainer bearing the 
trade mark reproduced above, it means that — 

— he will earn a fair profit 

—his profit will not be dissipated in servicing 

— installation is simple and can be quickly made 
—reliability and operating economy have been 
proved 

—the pump is immune to corrosion—of copper 
and bronze throughout 

—a financially responsible manufacturer stands 
squarely behind him in assuring satisfaction to his 
customer 

— the manufacturer has the experience, resources 


and research facilities to build toa purpose, not to Penberthy Automatic Electric Penberthy Automatic Cellar 
a price Sump Pump Drainer (Water Operated) 























—the manufacturer is actively creating the de- 
mand by using large space in leading architectural COPPER anno BRONZE 


and building publications. 
Carried in stock by leading jobbers throughout the country THROUGHOUT 


PENBERTHY INJECTOR COMPANY 


Established in Canadian Plant 
1886 DETROIT Windsor, Ont. 


PENBERTHY PUMPS 


REMOVE SEEPAGE WATER 
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TRADE GREETS NEW FIXTURE 





WITH GREATEST ENTHUSIASM 


“Standard” ONE-PIECE 
CLOSET OPENS WAY 
TO NEW PROFITS 


Not in the many years’ experience of 
“Standard” in introducing new fixtures 
and ideas, has a newly introduced prod- 
uct received the overwhelmingly en- 
thusiastic reception given the Quiet 
“Standard” One-Piece Closet. Its accept- 
ance was immediate and nation-wide. 


First announcement of this new fix- 
ture had scarcely appeared in the trade 
publications when inquiries and orders 
began to flow in at such a rate that pro- 
duction plans had to be enlarged. But 
even this flood of interest did not begin 
to indicate the tremendous acceptance 
awaiting this closet. 


Biggest Attraction in Showrooms 


When the first Quiet One-Piece Closets 
produced were placed on display in 
‘Standard” showrooms the real parade 
started. As soon as word passed around 
that the actual product was on display 
more visitors were attracted to the show- 
rooms than in any similar period in 
years. On all sides the admiration was 
unanimous. Dealers and public alike ex- 
pressed praise for its design, craftsman- 
ship and features. Daily, visitors con- 
tinued to increase and today the Quiet 
“Standard” One-Piece Closet is the most 
popular attraction in the showrooms. 


Posters Sent Trade and Architects 


This great interest indicated that this 
new product merited wide publicity. 
Any fixture which could cause such a 
stir of excitement under present-day 
conditions must have exceptional merit. 
So, as rapidly as possible “Standard” pro- 
duced a beautiful four-color poster and 
mailed it to the Trade, Wholesale Deal- 
ers and Architects with the suggestion 
that it be posted in show-windows, show- 
rooms and offices. 


This suggestion met with immediate 
response and from one end of the coun- 
try to the other, these beautiful posters 
have been displayed. 


Attractive Advertising Offered 


On the reverse side of the poster 
mailed to dealers, a number of ver 
attractive sales helps were illustrated. 
These were offered free of charge. A pre- 
paid request card made it easy for deal- 
ers to order these sales helps. It was ex- 
pected that many would order them, 
but even the large number anticipated 
was dwarfed by the number which have 
been received. And still they come! Cer- 
tainly, such popularity must be de- 
served. 








“Standard” QUIET 
ONE-PIECE CLOSET 


Ideal for Showroom Display 


So great was the public interest that 
alert Plumbers and Wholesalers, sensing 
the possibilities of increased sales, placed 
rush orders for closets for showroom dis- 
play. The demand grew so rapidly that 
again “Standard” had to increase its pro- 
duction schedule. Shortly there will be a 
large number of these closets on display 
from coast to coast. 


Greater Sales the Goal! 


Behind all this effort is ‘one dominat- 
ing thought—-Sales, and more Sales for 
“Standard” dealers. Sales right NOW 
when sales are needed! And here is one 
product that is actually stimulating 
sales. Those dealers who are displaying 
the posters and using the sales helps are 
getting enough prospects to keep them 
busy as soon as their sample closet is on 
display. They know that they cannot 
help selling it because here is what they 
can offer in the “Standard” Quiet One- 
Piece Closet: 


Why It Is Selling! 


QUIET— it cannot be heard outside 
the bath or toilet room... ONE-PIECE 

tank and bowl of genuine vitreous 
china... ATTRACTIVE—typical of 
the skill of “Standard” designers .. . 
COMPACT—requires less space than 
usual closet .. . ECONOMICAL—can 
be flushed with four gallons of water... 
COMPLETE—with fittings, supply 
pipe and seat. 


“Short-Cuts” TO SALES 
HELPS DEALERS TO 
GET PROSPECTS 


This is the time when those with extra- 
value products are finding a ready re- 
sponse from buyers. But the first step in 
selling the public is telling the public. 
This is why “Standard” sent the trade 
such beautiful four-color posters an- 
nouncing the new One-Piece Closet. 
Dealers displaying these posters already 
have received many real prospects who 
want to see the actual fixture. Some 
dealers have made sales from the pic- 
ture alone! 


But not all prospects pass the dealer’s 
place of business and to reach those who 
don’t, “Standard” has ready a variety of 
“‘short-cuts” to real sales. All these are 
furnished dealers free of charge, upon 
request. 


Attractive Folders and Stuffers 


Attractive colored folders, 5 x 7% 
inches, entitled ‘‘Modern Bathroom 
Hospitality Demands Quiet”’ are espe- 
cially helpful in making sales. These are 
for personal distribution to prospects 
who visit the dealer’s display room. 
This folder explains all of the features of 
this new product and makes the dealer’s 
selling job easy. 


This same title and theme is carried 
out in a smaller envelope stuffer which 
can be mailed out with bills, statements 
and letters. A series of real selling letters 
which any dealer can have reproduced 
on his own stationery for mailing out to 
prospects has been prepared for his im- 
mediate use. 


Poster Stamps for Letters 


In addition, four very attractive col. 
ored posterstampsshowing the “Standard” 
One-Piece Closet are available for use 
on letters, bills, statements, etc. These 
eye-catchers will further stimulate in- 
terest and bring in new prospects. And, 
for those dealers who use newspaper ad- 
vertising, “Standard” has prepared special 
newspaper electros for use in local ad- 
vertisements. 


All these ‘‘short-cuts’”’ to sales are 
available upon request. 


Standard Sanitary ‘TIfo. Co. 


PITTSBURGH, PA. 
Division of 


AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
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' why one pipe will not work as well as two, by putting a 


check valve between the windmill and the main line as 
shown in the accompanying sketch, Fig. 1. The cost of 
the extra 350 ft. of pipe would increase the total cost 
considerably. 

Kindly tell me if this plan will work and what size 
pipe I should use. 

From the tank to the house there is a fall of about 
20 ft. 

Michigan. P. i. 


TO THE READER: 


We are of the opinion that one line of pipe with a 
check valve will be sufficient. Installations like this are 
frequently used and found to be workable. 

There is one inconvenience that results from such an 
installation, however, and that is that you will probably 
get erratic pressure while the windmill is running; but, 
if there is no objection to this, you will need only one 
line of pipe. We suggest the use of a very good quality 

















Fig. 1 


of check valve and we would also install a shut-off valve 
in the line between the check valve and the tank. This 
may save the check valve, but it would of course be a 
little inconvenient. 

We think a 1%4-in. pipe would be satisfactory. How- 
ever, a little smaller pipe could be used if there is no 
need for such a large quantity of water flowing at anv 
one time. 


Is This Toilet Room Installation Right? 


TO THE EDITOR: 


Recently I saw a toilet room installed with loop vents. 
The water closet connections were made with 4 in. T-Ys 
looking up vertically, with straight stubs of 4 in. lead 
pipe for the connections. I claim this is wrong. The 
drainage fittings should have been 4 in. long sanitary 
T-Y’s, Y branches or Y branches and one-eighth bends 
laid horizontally, using lead bends. 

In using the vertical connections such as shown in my 
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sketch (Fig. 1), the discharge from the water closets 
surely must disturb the air space in the combined drain 
and vent line; thereby making it useless for the purpose 
for which it is intended. 

I also claim the loop vent should be at least 3 in. or 
4 in. throughout, and that for six water closets, if the 
main line had been 5 in., it would have been better. 

New Jersey. H. F. G. 


TO THE READER: 


H. F. G. 1s correct in all that he has said concerning 
the work shown in Fig, 1. 

Apparently there is not general appreciation of the 
fact that in circuit and loop venting, the main horizontal 
waste or soil line has to do double duty. It has not only 
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to carry the waste away, but it has to convey air to the 
fixtures, just as any vent line has to do. This means 
two things—that the main has to be large enough to 
carry waste at the bottom and air at the top, and also 
that nothing must be done that will act to obstruct the 
passage of air. 

When the drainage branches point vertically as in Fig. 
1, each time one of the fixtures is flushed, a film or cur- 
tain of water forms across the main horizontal line at 
the point where the branch takes off. For the time 
being this actually obstructs the passage of air through 
the line. When two or more fixtures are flushed at 
about the same time the condition 1s made worse. 

When the branches are laid horizontally, as H. F. G. 
suggests, this difficulty is overcome. We show his idea 
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of the right method of placing the fittings in Fig. 2 


For as many as six water closets the loop vent should 
be not less than 4 in. 

We think the sizing of the vent as shown in Fig. | 
very poorly thought out. 

We are not in favor of using soil or waste pipe of 
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larger size than necessary, and are inclined to believe 
4 in. is large enough. It should be remembered in such 
work as this that very seldom, indeed, will it happen 
that more than perhaps two of the fixtures will happen 
to be flushed at the same instant, even at times of great- 
est use. For that reason a smaller pipe may be utilized 
than could otherwise be used. Our belief is that more 
often main soil and waste lines are too large rather 
than too small. 


Which Range Boiler Will Supply Most Hot Water? 


TO THE EDITOR: 


[ have a problem confronting me and am unable to 
tell definitely as to just how to proceed. In the case of 
two 30-gal. range boilers, one with a cold water tube 26 
in. long, and the other with a tube 48 in. long, which 
boiler will give the greatest quantity of hot water? Is 
the 26-in. tube boiler practical? Also, can I secure a 
chart or rule for figuring the increased pressure in a 
domestic storage tank after the water has been heated ? 
[ mean that, if the street pressure is 75 Ib., how much 
will the pressure in the tank be increased when the water 
is heated to 140 deg. Fahr.? 

Pennsylvania. 


R. W. 3. 


TO THE READER: 


Our correspondent evidently has two range boilers, as 
shown in Fig. 1, one having a cold water tube of the 
usual length and the other having a short tube. Both 
boilers would furnish the same quantity of hot water, 
if all other conditions were equal, but difficulty would be 




















— 
lol’ it it Cold Waler 
i . 
Water + iA] \| Zede 
Ju be — . . | 
1 19 ay 
tS an 
eh 
ef 
7 
ty 
30 Cal. f —— —o 
Range nee 
Boiler“). 





























Fie, 1 


likely to develop in the short tube boiler due to the sup- 
ply of cold water mingling with the water in the boiler 
too near the top and reducing the temperature of the 
water at the top of the tank from that which would be 
obtained, if the tube were carried farther down. It has 
been found that this difficulty occurs to an objectionable 
degree in boilers not equipped with a cold water tube, 
and a short tube would only partially rectify the trouble. 
When we say that both boilers would furnish the same 
quantity of hot water, we mean the boilers taken as a 
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whole and not simply the small quantity of very hottest 
rater which collects at the top. 

Taking a boiler full of cold water and introducing or 
adding a given number of Btu to this water will raise the 
average temperature a given amount and this will occur 
no matter what the condition of the cold water tube or, 
indeed, if any cold water tube at all is used. The crux 
of the matter lies in the fact that, in a boiler only par- 
tially heated, the cold water will lay at the bottom and 
the hottest water will rise and collect at the top, giving a 
smaller quantity of higher temperature water ready for 
the drawoff than if all the boiler were at one temperature 
which would be the average temperature. Thus it would 
be possible to have 150 deg. Fahr. water at the top of 
the boiler and 80 deg. Fahr. water at the bottom with 
the temperature gradually increasing from the bottom 
toward the top until the top temperature of 150 deg. 
Fahr. was reached. Now the introduction of cold water 
from a short tube (or no tube at all) into this 150 deg. 
Fahr. water would cool it to a considerable degree, so 
that the temperature would soon fall to 100 deg. Fahr. 
or even lower. But, with a tube carrying the cold in- 
coming water directly through this hotter strata of water 
and down into the cooler section of the boiler, the cool- 
ing effect of the incoming cold water is greatly lessened 
as far as the hottest water in the top is concerned. 

Many tanks are built for hot water heating which do 
not utilize the tube at all, simply letting the cold water 
enter at the bottom of the tank and mix with the coolest 
water instead of the hottest. Thus the high temperature 
water in the top of the tank is kept ready to supply any 
reasonable demand for hot water and giving the cooler 
water in the bottom of the tank an opportunity for be- 
coming heated before the drawoff of this water takes 
place. It will be seen from this that a long tube boiler— 
or a boiler which provided for the cold supply water to 
enter at the bottom—will give the highest temperature of 
water for a short period, or until the small collection of 
hot water at the top of the tank had been drawn off and, 
there might be said to give the greatest quantity of very 
hot water; but a hot water tank fully heated to an aver- 
age temperature throughout might have a greater quan- 
tity of hot water but at a more moderate temperature. 
We believe that the long tube boiler will be more satis- 
factory in service simply because the normal condition 
of a service water boiler is that of a partially heated 
boiler and it only becomes fully heated when long pe- 
riods of time intervene between drawoffs. 

Concerning our correspondent’s second question there 
Is nO increase in pressure in a domestic boiler when the 
water is heated unless there is a check interposed on the 
supply line so that the expanding water cannot back out 
into the street main; boilers equipped with such a check 
require relief valves to prevent them from bursting from 
the expansion of the water. Theoretically, if water is 
heated in a closed vessel, expansion will take place in 
spite of everything even to the rupture of the vessel; 
this 1s because water is practically incompressible and its 
expansion, therefore, cannot be prevented. Practically, 
there is always some air in the water and also there is 
likely to be some air in the piping on the discharge from 
the boiler such as in air cushions, pockets in the supply 
lines, etc., so that the system is not completely filled 
with water and this air will be compressed with the ex- 
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Meet price competition 





with Crane Quality Enamelware 





You don’t have to 
substitute inferior 
fixtures, or battle 


Refinements — 
nothing that will 


contribute to com- 





with the difficulties 
of getting prospects 
to accept such fix- 
tures when price 
competition con- 
fronts you. The 
complete Crane line 
of enamel materials 
featuring Crane 
prestige and Crane sales making improve- 
ments, holds the answer for you. 


In this ware are points to appeal to every 
prospect no matter how keen a _ bargain 
hunter he may be. Here they are: 


Style — matched groups and related fixtures, 
modern lines and the full rainbow of colors 
are as available and as beautiful in these in- 
expensive products as they are in more 
expensive ones. 


Service— sturdy, true and straight castings; 
the hardest, glossiest surfaces; and acid-resist- 
ing finishes are features of Crane enamelware. 





This Corwith C 328g-LF}2 enameled bath, available in any 
Crane color, will enable you to offer the beauty of the Corwith 
design, at new low prices. 


fort is sacrificed in 
this line, all the im- 
provements, me- 
chanical and physi- 
cal, whichset Crane 
materials apart are 
generously present. 
Price — Today, you 
can buy at 1913 
levels...and sell at these levels profitably. 


Moreover, you can add the convenience of 


the Crane Budget Plan under which cus- 
tomers take as many as twenty-four months 
to pay, although you get your money as soon 
as the installation is complete. 


If you aren’t thoroughly acquainted with the 
Crane line, go to your Crane Branch manager 
or to the nearest Crane Exhibit Rooms. See 
Crane quality materials in every price range 
... Crane specialty items whose sales are inde- 
pendent of building seasons or building activity. 
CRANE CO.,GENERAL OFFICES: 836S.MICHIGAN AVE.,CHICAGO 


NEW YORK: 23 W. 441TH STREET 


Branches and Sales Offices in One Hundred and Seventy Cities 


You are cordially invited to visit the Crane Booth at the Golden Anniversary 


Convention and Exposition of the National Association of Master Plumbers. 
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pam clothes can not be woven from 
poor thread. Nothing excellent can 
be made of unworthy materials. The 
greatest skill and care that a contractor can 
devote will not make a piping system last 
beyond the durability of the pipe that he 
installs. Good pipe, correct planning, and 
sound workmanship are all indispensable 
to a satisfactory job. And of these, the 
first is good pipe. 


An important requisite of good pipe is 
that it must resist corrosive influences. This 
necessitates that the pipe receive special 
treatment toward this end. The Spelleriz- 
ing and the Scale Free Processes are special 
processes applied to NATIONAL Pipe (butt- 
weld sizes 4% to 3-inch) for the particular 
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purpose of making it resistant to corrosion, 
especially “pitting’’. Spellerizing works or 
kneads the surface of the metal, giving ita 
dense, compact, homogeneous character, 
better able to resist corrosive influences. 
The Scale Free Process removes the weld- 
ing scale which forms on the surface of 
the skelp in the welding furnace, leaving 
the pipe clean and smooth, with no scale 
to cause “pitting”’ 


Pipe that is made from uniformly high 
grade materials, with modern equipment 
under long trained and skilled supervision, 
plus special processes to minimize corro- 
sion, is good pipe. When specifying pipe, 
be sure to say NATIONAL— 

America’s Standard Wrought Pipe 


NATIONAL TUBE COMPANY °- PITTSBURGH, PA. 


Subsidiary of United 


States Steel Corporation 


NATIONAL SCALE FREE PIPE 
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pansion of the water raising the pressure in the process. 

Of course no additional pressure can be generated in 
a hot water tank so long as the cold water supply line is 
open as the expanded water simply backs a short way out 
in the cold water supply pipe and this takes care of 
the difficulty automatically. Where a check is used, as is 


Can You 


A Question and 
Its Answer 


The following question was asked in the issue of May 14, 
and the following answer is by a reader: 

In the case of a hot water system supplied from a house 
tank and vented over the tank, how high would the vent 
have to be carried above the tank if the temperature in 
the tank were 60 deg. Fahr. and the average temperature 
in the hot water riser were 140 deq. Lahr. with the tank 
110 ft. above the heater? 


T IS a well known fact that water when heated ex- 

pands and becomes of a lighter weight per cu. ft. than 
when it is at lower temperatures—that is, for all tem- 
peratures of 60 deg. Fahr. or over. Below 60 deg. 
ahr. there is a time just before the water commences 
to freeze that it again expands and this accounts for 
the ice always forming on the top of water when it 
freezes instead of on the bottom. Reference to a table 
showing the properties of water furnishes the informa- 
tion that a cubic foot of water at 60 deg. Fahr. weighs 
62.37 lb., while a cubic foot of water at 140 deg. Fahr. 
weighs only 61.38 Ib. If we imagine 100 blocks of 
water each containing one cubic foot piled one on top 
of the other so as to make a pile 100 ft. high, there 
will be a total load on the bottom of the pile of 100 
times the weight of each block or cubic foot. For 60 
deg. Fahr. water this becomes 

62.37 lb. & 100 or 6,237 Ib., 
and for 140 deg. Fahr. water the weight will be 
61.38 Ib. & 100 or 6,138 Ib. 

Now the difference between these two weights must 
be counteracted so that they will balance, which may be 
accomplished by adding blocks to the pile for 140 deg. 
ahr, water until the weight of this pile equals the 
weight of the 100 ft. pile of 60 deg. Fahr. water blocks. 
Subtracting to get the amount of unbalanced pressure, 
or weight, which must be counterbalanced this is found 
to be 

6,237 lb. — 6,138 Ib., or 99 Ib. 
Then the number of blocks which must be added to the 
140 deg. Fahr. pile will be 
99/61.38 lb., or 1.61 blocks which is 1.61 ft., 
because every block in the 140 deg. Fahr. water pile 
weighs 61.38 lb. Reducing this to the number of blocks 
which must be added per foot the amount will be 
1.61/100 or 0.0161 


which means that every foot of water in the 60 deg. 
‘ahr. column is equal in weight to 


1 plus 0.0161 or 1.0161 ft. 
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required by some water companies, a relief valve must 
be installed on the boiler to prevent the expansion doing 
any damage to the system. This relief valve automat- 
ically allows a small portion of the water to escape and 
thus prevents any rise in pressure above that for which 
the relief valve is set. 


nswer These Questions ? 


in the 140 deg. Fahr. column and to counterbalance the 
110 ft. of blocks in the 60 deg. Fahr. column will be 
required 

110 & 1.0161 or 111.77 ft. 
in the 140 deg. Fahr. column. 

The difference between these two heights will be the 
distance that the level of the hot water will rise above 
the cold water in the house tank and this is 

111.77 —110 or 1.77 ft. 
This has been found to happen in house tanks feeding 
a hot water heater where the vent pipe for the hot water 
system was not carried up high enough before being 
turned over and spilled into the house tank. 

Another method of solving which some of the readers 
may like better is given in the following: 

Weight of 1 cu. ft. of water at 60 deg. Fahr.. . .62.37 Ib. 
Weight of 1 cu, ft. of water at 140 deg. Fahr. .61.38 Ib. 
Difference in weight per cu. ft............... 0.99 Ib. 
Then the difference in the pressure per sq. in. exerted 
on the bottom of a cubic foot of water at 60 deg. Fahr. 
and at 140 deg. Kahr. will be 
0.99 1b./144 or 0.0068 Ib. per sq. in. 
and a column of water 110 ft. high on the cold side 
would have an unbalanced pressure at the bottom of 
0.0068 Ib. * 110 or 0.748 Ib. 
Now the hot water weighs 61.38 lb. per cu. ft., or 
61.38 Ib./144 or 0.4263 Ib. per sq. in. 
and to balance the 0.748 Ib. per sq. in., that the weight 
of the cold water exceeds the weight of the hot water 
will require 
0.748 /0.4263 or 1.75 ft., 
which comes within 0.02 ft. of the answer obtained by 
the first method of calculating. - So it will be safe to 
assume that—under the conditions given—the water in 
the hot water line would stand between 1 ft. 9 in. and 
1 ft. 9% in. higher in the hot water pipe. It probably 
would be well in this case to carry the vent pipe at least 
24 to 30 in. above the water level in the house tank to 
make sure that a circulation would not be set up through 
the tank when the water was heated to slightly higher 
temperatures. 


How Would You Answer 
This Question? 


How many square feet of copper tube heating surface 
would you consider as necessary in a hot water storage 
heater in order to heat 1,000 gallons of water per how 
from 50 deg. Fahr. to 180 deg. Lahr. with steam pressure 
on the coils at atmospheric (zero gauge) pressure? 
Answers based upon your experience, and suitable, will 
be paid for and published in the August issue 











Sales Helps for Every 
Reader of Domestic Engineering 


EKADERS of Domestic ENGINEERING have long 

heen familiar with retail selling helps we have been 
furnishing for years. The number of those who use the 
illustrations which appear in each series fluctuates from 
season to season; and there has always been a large num- 
ber of contractors who have used the copy for their 
newspaper advertisements, without the illustrations, as 
well as using the sales letters and publicity items. Under 
the new plan of monthly publication, this service will, 
of course, be continued and improved. 

One of the most interested followers of this material 
was the late John A. Quinn, of Philadelphia. During 
the time of his presidency of the National Association 
of Master Plumbers, in conversation with one of the 
editors, Mr. Quinn expressed himself as being pleas- 
antly impressed by the reception of the publicity items 
in his community, where they had attracted considerable 
attention, 

J. D. Miss., has used full 
series of the newspaper advertisements from time to 
time. In the January 11, 1930, issue of Domestic EN- 
GINEERING, we carried a story about one such series. 


Lanham, of Greenwood, 


The interesting thing about this story was that it was 


Each Issue Carries 
What You Need 
for Sales Campaign 


written from the point of view of a woman of his 
city. “Women are studying,” she said, “and are eagerly 
grasping any helpful invention whereby they can lessen 
their duties in domestic work. The mother needs every 
minute of the day to properly train her children. And 
the mother who has to work with out-of-date plumbing 
and heating equipment hasn’t the time.” 

It was Mr. Lanham’s recognition of the fact that the 
Retail Advertising Service copy was written with a 
view to touching intimately the daily life of the home 
which led him to the use of this material. 

It is worth while here to call attention to one fact 
about material carried in each issue (see pages 82-83). 
We offer, usually, a single-column newspaper advertise- 
ment, a double-column advertisement, and a sales let- 
ter, with a publicity item sometimes covering both 
plumbing and heating, and sometimes two pieces of 
publicity copy, one on plumbing and one on heating. 
And now there’s the poster for your use in show window 
or show room. 

Thus, each page ts, in itself, a small but complete cam- 
paign. Too often the contractor thinks the word “cam- 
paign’’ means something drawn out over a long period 


A TWO-COLOR POSTER FOR YOUR USE 


N the facing page is a new and useful editorial 

service for every reader of Domestic Engineer- 
ing. This specially drawn, two-color poster is a 
timely sales message, ready for immediate use by 
every dealer. On the reverse side is a duplicate 
poster, featuring a heating advertisement and 
planned also for use by the dealer in attracting 
customers to his store. 

These posters are intended for your show win- 
dow or your show room. Being printed in two 
colors on both sides, they serve a double purpose. 
One side attracts attention from those on the out- 
side of your store. The other side catches the eye 
of those in your store. They can be reversed every 
week or two, as you wish. Put on your door, they 
will inevitably be seen and read by everyone who 
enters or leaves. 

Stickers for attaching such posters are usually 


available in every store. If you do not have a 
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supply, write us for some of the attractive little 
stickers which feature the thought to ‘“*Spend for 
the Home in 1932,” or carry the advice that 
**A Bath a Day Keeps You Fit Every Way.”’ 

This editorial service coming to you through 
Domestic Engineering puts at your prompt use, 
an attractive and timely advertisement. It is 
drawn for us by artists who handle nationally 
known advertising accounts. It is kept timely 
and up-to-date because the ideas are suggested 
by members of the editorial staff of Domestic 
Engineering from their own work in the field. 
You will find this service a convenient way to 
keep a fresh, clean and timely advertisement, 
which will help your own business, prominently 
displayed. 

Use the poster this month and look for another 
in the next issue. 
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of time and involving great expense. This is not true 
of the material we offer. When we speak of a cam- 
paign, we mean a sales effort at a specific objective, 
and with similar sales appeals developed in the news- 
paper copy, the direct-mail copy and the publicity story. 
If the contractor is skilled in merchandising, he will see 
to it that his window displays help out. 

For example, suppose that the aim is to put over the 
idea of an extra bath or of a modern boiler. The two 
newspaper advertisements will develop certain sales ar- 
euments, the sales letter will take those same arguments, 
hut use them in a little different way. The publicity 
item, similarly, will use the same material, only here we 
try to give the publicity copy personality—make it seem 
the natural conversation of the contractor. And _ the 
poster is for your personal use. 

Now—the newspaper advertisements, and the poster 
and the publicity copy, carry the idea to the general 
circulation of the paper. The sales letter, on the other 
hand, goes to a selected list of names—names of people 
who can afford to have an extra bathroom or a new 
boiler. Then, if the window display is given over to 
the same idea, and if the contractor follows his sales 
letters with a few telephone calls and personal calls, 
he will have, in the space of a week, what we call a 
campaign. It’s simply a closely knit selling effort along 
one line, in this case selling the idea of the extra bath- 
room or in the other example, of the boiler. 


TODAY’S BEST SELLING HELPS 


In the present pages of sales helps, we are following 
the idea that is embodied in this issue. There are many 
desirable plumbing and heating items which may be sold. 
They are useful, many of them are beautiful in de- 
sign and finish, and all of them are to be had at a cost 
that is less than previous prices. Through the copy 
runs this thought of the many things that may be had to 
increase comfort, convenience and economy in the home. 

It is natural that many readers of Domestic FEn- 
GINEERING have followed the merchandising  stortes 
which have been so carefully developed. Because, 
in those stories of what contractors all over the country 
have done to develop sales, were outlined methods by 
which lists of prospects and selections of prospects to 
be used in direct mail selling, were built up. There 
have been many fine examples of sales letters, book- 
lets and circulars sent out by plumbing and_ heating 
contractors. 

Other stories have gone over the use of the news- 
paper as an advertising medium; still others have shown 
how personal selling, the telephone—in fact, how every 
possible selling medium has been used by plumbing and 
heating men. 

With such a background of experience to draw upon, 
and with the sales helps which appear in each issue of 
Domestic ENGINEERING, it should not be difficult for 
the contractor to outline a campaign of the size he feels 
he can carry through. We do not say that merchandis- 
ing does not require effort. It does—just as any piece 
of work that is worth doing requires effort. 

But we can not say too strongly that in times like 
these, merchandising is the absolute requirement for 
continuance in business. The retailer simply can not 
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It takes time and effort to 
Copy details are at a minimum, be- 
And it 
takes time to make personal calls, and to use the tele- 
phone—time and thought. Yet if the contractor today 


lay down on the job now. 
plan the campaign. 
cause the copy may be taken from these pages. 


The poster on the opposite page is 
for the heating dealer. It was pre- 
pared for you by the editorial staff 
of DOMESTIC ENGINEERING 


for its 


readers. The timely sales messages 
of home convenience and comfort 
and lower prices are combined in the 
poster to appeal to your customers. 
On the back of the poster is a plumb- 


ing advertisement so that this new 
editorial service gives every reader 
an attractive advertisement for his 
store window or store You'll 
want to use it. 


room. 


wants to keep his business from shrinking to the point 
this effort. It 
offered——-but that does 


of disappearance, he must make is true 
that there isn’t much work being 


not mean that there 1s no work. 
PICK YOUR PROSPECTS 


work that should be done—and there 


people who have the money to have that work done. 


There is are 
It’s the contractor’s job to sit himself down and to pic 
ture the products he has to offer, and the prospects and 
customers he has on his books and his lists. Let 
think over all he knows lLet’s 
aside those names where he knows that, for one reason 
or another, there is no money to spend. And then let 
him take the names that are left and proceed with the 
work of selling those people. Others are selling them. 


him 


about each one. toss 


So, in recommending that plumbing and heating men 
continue their merchandising aetivities, we are not ask- 
ing that they do anything illogical. Neither do 
expect any of our readers to take on a job that is out 
side their financial abilities. But in these Retail Ad 
vertising Service pages we are furnishing sales ideas and 
selling arguments. I¢ven if a man can’t afford to put 
them into the mail, or into the newspapers, at least he 
can use them in talking to people—and if 
is so slack that he is not able to carry on any adver 
tising work, it is first-class proof that he has the time 
to talk to people. That, at least, means no cash outlay ; 
and using time to talk to likely prospects is much more 
constructive than putting in that time waiting for some 
nuracle to happen that will bring back volume business. 

We'll be glad to have samples of any of this ma 
terial, as it is used by our readers; | 


we 


his business 


and where a man 
has a special selling idea he'd like to get over we'll 
be glad to help him work up his cops 
in these pages doesn’t fill the bill. 


it what he finds 
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: = aoe res lie The copy on these two pages 
| is for the use of readers of 
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—without charge. If you wish 


No Shower Bath? [| Sate ae 











That would certainly be the remark of the golf club —six months paren . 
member if he discovered such a lack in the club If you are using any of 
house. Yet more energy is expended in the home | this copy, send us samples. 
during the summer than would be used to propel | We like to keep in touch 
a golf ball around the earth. And there are so | oti, a, am ene om 
| many other useful and beautiful plumbing fixtures | dutes 


—a right-height kitchen sink, a water heater that's 
automatic (absolutely indispensable), proper laun- 
dry trays, convenient water connections for lawn | 
sprinkling, an extra lavatory—these and many 
other things will make the summer a more pleasant 
one for you. Come in and see our display—or 
phone and a member of the firm will call on you. 











| (In this space Your Name, etc.) 














A two-column newspaper plumbing ed 








Dear Madam 

The remark has been made that people who own 
their homes are often content with much less in the 
way of convenience than they would expect if they 
were renting an apartment 








How Does She Find 





I am inclined to agree with the thought. You . ° 
will have noticed that, in the better type of Time to Entertain? 
apartments these days various additional comforts 
are offered to induce people to rent them. Elec- OU hear that remark often 
tric refrigeration is played up; if there is shower about a woman who is doing 


equipment in the apartment, or if there is more 


than one bathroom, these are made much of; in fact, . good job of FatsiNng her family 


' any plumbing arrangement that is exceptionally con- ' and managing her household. An- 
venient, or beautiful, is quite generally stressed alysis will usually show an efficient 
And it is true that, in spite of the many use- house—one where there has been 


ful and beautiful plumbing fixtures that may be had 


now at such exceptionally low prices, many homes @ judicious selection of the many 


are inadequately equipped. In how many homes, for useful and beautiful items which 
example will the water heater be automatic, and the plumbing industry has devel- 
! in the basement, where it will supply all the need- oped for the home. Such a woman 


ed hot water without adding to the already high 


temperatures in the house? How many housewives knows that it is more economical 


will have to work with out-of-date kitchen sinks, to have automatic hot water, 
of incorrect height, with inadequate drain boards? that efficient kitchen plumbing, 
| And how few houses there are where extra bathing proper plumbing arrangements in 


and toilet facilities lighten the burden of the 
housewife? What laundry equipment will there be 


the laundry, well planned bathing 





to make the handling of the family wash during the facilities, al speed up as well as 
| summer less of a bugbear? lighten the household tasks 
We could not begin to enumerate, in a letter, whether for herself or for a maid. | 
all of the plumbing items that will contribute to Th has b h ad vod 
your greater comfort and convenience this summer. cre Nes Cen Ss wen VORCE- 
So we invite you to visit our display room--see the ment in the design of plumbing as 
| way beauty and utility have been blended, to make as in any other field—and you will 
your household tasks lighter. If you want to tele- be interested in visiting our show- 


phone and say just when you will be in, a member bri l | 
of the firm will be here to give you all possible room to Oring your own knowl- 


information and service edge up to date. 
| very Seuly youre, (In this space Your Name, etc.) 








HARRY BROWN 
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When Home 
Owners Doubt 


OMETIMES home owners won- 

der if they wouldn't be better 
off in an apartment. They know, 
of course, that they wouldnt be, 
but it is understandable when they 
are thinking of the drudgery of an 
old-fashioned heating plant, for 
example. It is nice merely to turn 
radiators on and off. But that is 
possible to the home owner, no 
less than to the apartment dweller. 
Automatic heating may be had with 
any fuel—and now is’ a splendid 
time to add such features to the 
existing heating plant. Prices are 
down—your home heating plant 
can be made automatic now at a 
smaller cost than for some years 
past. Telephone us. A member of 
the firm will call at your conven- 
ience and give you full information. 





a 


| 









My dear Sir 

I don't doubt that, more than once during th 
past winter, you wondered if owning a home was 
worth while. Getting up early to tend the heating 
plant, seeing to it last thing at night, feeding 
it fuel and carrying out ashes--these are task that 


to the home owner, 

But he need not carry that burden Whatever 
fuel you favor, you may have automatic heating in 
your home. You may, in fact, become a kind of 
apartment dweller in so far as heating comfort is 
concerned. Swift strides have been made in the 
last few years in applying to home heating plants 
all that has been learned of automatic f 
industrial and commercial plants 

Now with a very minimum of attention you may 
have your home kept at a predetermined temperature, 


of the gravest sources of winter colds [It is not 
too much to say that some home owners do nothing 
more than turn on the neating piant at the begin- 
ning of the heating season, and turn it off at the 
end of the season. You may have that 
the fullest degree, or to a lesser degre: is y 
may choose--but, in any event, you can cert 
free yourself and your wife of the drudgery 
coddling an old-fashioned heating plant 
I suggest adding automatic features to your 
plant now, because it may be done at a lowe: 
than for some years--and if you desire it you may 
take advantage of a very convenient payment plan 
If you will just telephone me--now--I'1l] be glad 
to see you at your convenience and LO Five you [uli 
information, not only as to the comforts, but the 
economy, of automatic heating 
Very truly yours 
HARRY BROWN 





the old-fashioned heating plant make a heavy burden 


with very narrow fluctuations, thus eliminating one 





A heating sales letter 











| (In this space Your Name, etc.) 





A single-column heating ad 


RECENT ACHIEVEMENTS 
FOR HOME COMFORT 


“It would make a very long list in- 
deed,’’ says Harry Brown, local plumb- 
ing and heating contractor, ‘if I set out 
to enumerate all that has been done in 
plumbing and heating lines to produce 
products that are beautiful and more 
useful than our parents ever dreamed of. 

“Automatic features in heating, 
greater beauty and efficiency in the de- 
sign of plumbing fixtures, accessories 
that promote economy—all these are 
available to the home owner, and to 
the owner of rental property. And 
these things may be had at prices lower 
than they have been for some years.” 


Hand this publicity item to your newspaper 





Heating Economy and 
Comfort for the Home Owner 


The last few years have seen some tremendous 
strides in heating comfort and economy in homes. 
Industry long ago discarded hand-firing as waste- 
ful, and went to automatic firing. Now that auto- 
matic firing has been applied to home heating, 
with the resultant saving in labor to the home 
owner, and with proportional saving in fuel costs, 
because when you have automatic firing you have 
control. It’s the lack of good control that makes 
hand firing costly. Finance automatic heating for 
your home—whatever fuel you use—out of savings 
made possible by the installation of automatic 
heating. Prices are low—now is a good time to 
bring your heating plant up to date. 


(In this space Your Name, etc.) 





A two-column newspaper heating ad 














James O. Lewis, 
Newark, new 
president 
(above), and 
Charles Love- 
man, Asbury 
Park, retiring 
president (at 
right) 


oe of the New Jersey State Master Plumb- 
ers Association, convening at Lake Hopatcong, 
N. J., May 24 and 25, for the association’s annual con- 
vention, charged their legislative committee with the task 
of preparing a bill for presentation before the state legis- 
lature that would prohibit the public utility companies in 
the state from selling appliances. The committee also 
was instructed to seek legislation that would place plumb- 
ing inspection and plumbing inspectors under the juris- 
diction of the local health departments, instead of the 
department of public works as 1s now the case. 

James ©. Lewis of Newark was unanimously elected 
president of the association for the ensuing vear ; George 
LL. Bird of Elizabeth was elected first vice president ; 
Kdmund P. Ingram of Jersey City, second vice presi- 
dent; George McVoy of Plainfield, third vice president, 
and Edward J. Geyer of Bergenfield, fourth vice presi- 
dent. James L.. Bennett of Trenton and Allen J. Blair 
of Passaic were re-elected trustees, and George Buess 
of North Hudson was elected to fill the third trusteeship 
made vacant by the election of Edward |. Geyer as fourth 
vice president. 

William Beck, honorary member, Lake Hopatcong, 
welcomed the delegates. With President Charles Love- 
man of Asbury Park presiding, proceedings were speeded 
up so as to allow the delegates full benefit of the beauti- 
ful lake and surrounding country. George H. Werner, 
of Orange, a national director and state secretary, re- 
viewed the problems that had been discussed at the na- 
tional board meetings and called attention to loose exten- 
sions of credit and other poor practices such as low cost 


Officers of the New Jersey Associa- 


tion: Top, George L. Bird, Elizabeth, 
first vice president; Geor@o McVoy, 
Plainfield, third vice president. Bot- 
tom row: EK. P. Ingram, Jersey City, 
second vice president; E. J. Geyer, 
Bergenfield, fourth vice president 


Commencing with this page our readers will find 


in sequence reports of the Following state 
conventions: New Jersey, Georgia, California, 


Virginia, Washington and Alabama 


New Jersey Plans 
Legislative Program 


James O. Lewis, Newark, is new president 


selling, unearned discounts and special privileges. He 
said that sometime in the past manufacturers had been 
urged to bring out competitive fixtures, that 1s, five fix- 
tures in a group to be used as a sales project by the mas- 
ter plumber and as a staple line in competing with direct- 
to-you houses at a 15 per cent discount, and he forcefully 
pointed out that this 15 per cent discount was not to apply 
on everything, but simply these particular fixtures. 
The report of President Loveman was brief, but con- 
tained three important recommendations which were 
later voted to be left to the incoming executive board. 
He complimented the officers who had served with him 
for the past year and stated that without their assistance 
the association would not now be enjoying its excellent 
financial condition and membership enrollment. He also 
thanked the ladies’ auxiliary for its co-operation during 
the past year, and likewise complimented the business 
papers. In recommending means toward the solution of 
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TALL TOWERS SLOAN EQUIPPED 

















New York City has 90 business | 


buildings 30 stories and over 


« 76 of them use .- 
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SLOAN FLUSH VALVES 


+S 


The SLOAN equipped buildings shown on this 
page according to their relative heights are: 


Empire State : ‘ ; (1256 feet) 
Chrysler . . , . (1050 feet) 
Bank of Manhattan : (927 feet) 
Chanin . : : ' . (680 feet) 
Waldorf-Astoria . , , (600 feet) 
N. Y. Central . , , . (567 feet) 
int'l Tel. & Tel. . (455 feet) 


Graybar . j , : . (400 feet) 
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»2 « YOUR LAST 
HEATING JOB 
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There is more than 30 years of practical engineering 
experience in back of Barnes & Jones’ vapor and 
vacuum heating systems. B & J equipment has the 
materials, workmanship and know how. to go on a 


job and stay there. Those who install it know. Bulletin? 


BARNES % JONES 


127 Brookside Avenue, Jamaica Plain, Boston, Mass. 
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Send, without obligation, your book describing Barnes & Jones vapor and 
vacuum systems of heating 
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J. L. Bennett, Trenton, re- 
elected trustee; George E. Jemi- 
son, Asbury Park, retiring sec- 
retary of state association; 
Allan J. Blair, Passaic, trustee 


different problems that had come up during his admints- 
tration, President Loveman stated that one of the most 
troublesome had been occasions where legal advice or 
action was necessary. He recommended that, in the 
future, on all such occasions a complete investigation be 
made of the situation by a committee before any legal 
advice or action is sought. 

Secretary Jemison, in his annual report, sketched the 
entire activities of the association and gave a complete 





A. G. Trapper, vice president, and G. I. Buggeln, presi- 
dent of the Orange association, and William Chesnut, 
Montclair, past state president 


resume of the individual committee reports that were 
to follow. 

President Loveman appointed the following committee 
for the convention: Auditing—H. Krauser, William W. 
Harms and Clyde C. Cole; credentials—George Bren- 
ner, George Longrier and E. A. Mader; resolutions—W. 
M. Chesnut, John J. Corcoran and A. G. Trapper. 

The membership and zone committee reported 22 visits, 
+ regular meetings plus a joint meeting with the advisory 
hoard. It was brought out that although membership fell 
off, two small associations having withdrawn, that two 
large ones are on the verge of joining the state group. 

The Newark association presented the resolution 1n- 
structing the legislative committee to prepare legislation 
to prevent the sale of plumbing, heating and electrical 
equipment by the public utilities. Newark also presented 
a resolution calling for the separation of contracts and 
another calling for action to be taken to discourage and 
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prevent construction and imstallation of plumbing equip 
ment by state, county or other governmental bodies. 
The Trenton association presented a resolution to go 
to the national convention, calling for the discouragement 
and prohibition of the so-called Allentown or similar 
plans, and a resolution was also presented to be brought 
up before the national convention, calling for the amend 
ment of Article 5, Section 2 of the national association's 
by-laws, to add that it shall be the turther duty of the 





I’. M. Booth and W. B. Smith, both of Nutley-Belleville 
Association 


secretary to notity all state secretaries as to the disposi 
tion of resolutions presented to the national association in 
convention, as soon as possible after the close of the 
national convention. 

James Brennan of Jersey City read an editorial from 
a New York newspaper entitled, “Who is an I¢ngineer ?” 
This editorial referred to the plumber in a most depreca 
tory manner, and Mr. Brennan proposed a_ resolution 
calling tor the repudiation of this statement and that an 
objection to it should be sent to the new spapet in ques 
tion, and that the matter should be called to the atten 
tion of the national association. 

An essay by John C. Kleinhans of Elizabeth, entitled, 
“Is the 100 per cent Master Plumber [entitled to a Pre 
ferential Discount ?,” brought out Mr. Kleinhans’ opinion 
that, inasmuch as the master plumber 1s confronted with 
outside competition of all kinds that can not be readily 
controlled, some means must be taken of controlling the 


IL... Casner, vice president; H. T. 
Hall, Charles Loveman, Frank 





Bangert, president; George E. 
Jemison, all of Asbury Park, 
and J. J. Sharrock, L. S. Komo- 
ski, treasurer, and William F. 
Bailey, all of Jersey City 
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inside competition, which is possible. To quote from his 
essay: “One form of inside competition that the plumb- 
ing and heating dealer must meet is that of the cellar or 
basement plumber, who because of the fact that he main- 
tains no display facilities, can undersell the merchandising 
master who operates an expensive showroom with its 
attendant overhead. ... Every merchandising master can, 
no doubt, recall cases in which shoppers have inspected 
fixtures on his display floor only to place orders for these 
same products with cellar plumbers who are able to cut 
prices and make the sales because they have little over- 
head. Under present conditions the master without a 
showroom can buy fixtures or anything else in our line 
for the same price as quoted the master with a show- 
room, so it stands to reason that the cellar plumber can 
sell his wares cheaper and still make a margin of profit. 
... It is only natural to assume that fewer masters will 
accept the added responsibility of opening showrooms, 
and more showroom proprietors will go back to the shops 
from whence they came, unless those who take the bigger 
merchandising risks are given equalizing monetary awards 
in the form of preferential discounts. From reports 
coming to me, more than one master has gone back to 
the shop because he could not compete with the cellar 
plumber who could get the same wholesale prices.” 
National Director George H. Werner as chairman of 
the Special Public Service Committee reported that this 


Georgia Re-elects 


1931-32 Officers 


Ben J. Seckinger, Atlanta, 


is again to be president 


\KING into consideration the present existing condi- 

tions, the officers and members of the Master Plumb- 
ers Association of Georgia accomplished a great deal of 
constructive work during the past year, according to re- 
ports delivered at the 40th annual convention of this 
organization, which was held in the Hotel Gordon at 
Albany, Ga., May 23 and 24, and the officers were com- 
mended for their efficient service. To show that this 
commendation was heartfelt, the delegates to the con- 
vention re-elected all the officers unanimously as_fol- 
lows: President, Ben. J. Seckinger, Atlanta; vice presi- 
dent, Paul Elmore, Albany, and secretary-treasurer, L. 
Kk. Newby, Macon. 

The convention, which was well attended, was called 
to order by President Ben. J. Seckinger. 


\ddresses of welcome to the City of Albany were de- 
lvered by the Hon. J. S. Billingslea, mayor, and H. 7 
McIntosh, editor of the Albany Herald. The response 
to these addresses was made by Field Secretary W. R. 
Puckett. 
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committee had held five or six meetings with represen- 
tatives of the public service and that a satisfactory ar- 
rangement had been made in regard to the sale and in- 
stallation as well as servicing of gas appliances, and he 
gave a detailed account of this arrangement. 

The report of the Committee of 100 on Receiverships 
and Bankruptcies showed that important progress had 
been made in handling and keeping down these cases. 

Among the resolutions presented to and passed by the 
convention, the most noteworthy were as follows: 

It was resolved that 

The incoming executive board prepare proper legisla- 
tion to be introduced at the coming session of the legis- 
lature, prohibiting public utilities from merchandising 
plumbing, heating and electrical equipment. 

The National Association of Master Plumbers should 
encourage the separation of plumbing, heating and elec- 
trical work from general contracts in public buildings in 
states which have no such law. 

The convention went on record as being opposed to 
che Allentown plan. 

The slogan of the N. A. M. P. be changed from ‘They 
Builded Better Than They Knew” to “We Build Better 
is We Grow.” 

The inspection of plumbing and the control of all 
plumbing inspectors be placed under the supervision of 
the local boards of health. 


At left: B. J. 
Seckinger, At- 
lanta, re-elected 
state president 





At right: Paul 
Elmore, Albany, 
re-elected state 
vice president 


Several visitors and guests were then introduced, 
among them: Joseph G. Hildebrand, secretary-manager 
of the Plumbing and Heating Industries Bureau ; Wilbur 
R. Dosher, director of the National Association of Mas- 
ter Plumbers; L. U. Noland of the Noland Co., Inc., 
Newport News, Va., and Chas. B. Wilson, past presi- 
dent of the Georgia State Educational Committee and a 
member of the Hlorne-Wilson Co., Inc. 

Wilbur R. Dosher addressed the convention in behalf 
of the National Association of Master Plumbers. His 
address was entitled, “What Is Goo? for Our Associa- 
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AN OT H E R B I OG 


A $1,000,000 
BROOKLYN APARTMENT 
100% NATIONAL HEATED 


Occupying an entire block on beautiful Shore Road, 
Brooklyn—running upward 6 stories, and topped by 
observation towers 120 feet above the street—this 
$1,000,000 apartment building is unique among multi- 
family structures. 


Nothing has been forgotten nor neglected, in making the 
facilities and appointments impressive and complete. 
Assurance that comfort will keep pace with style and 
attractiveness is found in the heating equipment. 








Aero Convectors distribute healthful warmth 
throughout the structure. 
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Two SB-792 National Premier Steel Boilers, 
similar to these, warm the structure. 








Aero Convectors, National Premier Steel Boilers, pledge 
uniform and sustained winter warmth, when—where— 
and as, wanted. 





A drawing of the sumptuous 8701 Shore Road Apartment, Brooklyn 
Architect: Tabatchnik and Brooks. Designer: James Hankin. Heating 
Contractor: Voletsky and Jarcho. The building is 221 by_261 feet ond has 
accommodations for 174 families. 


NATIONAL 
RADIATOR 
CORPORATION 


JOHNSTOWN - PENNSYLVANIA 









Please send me [} A Steel Boiler Catalog. ] An Aero Convector Catalog 





NAME 
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Water Pressure Regeisto® 
and Strainer, Type 
















ONE GUARANTEE - 
ONE SERVICE - 
ONE 58 YEAR OLD FIRM 
BACK OF EVERY 
WATTS SPECIALTY 
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Type 30 
Pressure Relief Valve 
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This Temperature Relief Valve 


OPENS and CLOSES 
AUTOMATICALLY 


and has a triple safety feature 


: 
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Watts Autotherm Relief Valve contains three 
safety features, each working independently of the 
other— bellows, spring and fusible plug. It opens 
before the temperature reaches 212° F. and drains 
enough of the hottest water to reduce the tempera- 
ture 10°—then it closes automatically. DOES 
AWAY WITH NIGHT CALLS. 


Every year persons are killed or injured and 
thousands of dollars worth of damage done to build- 
ings by boiler explosions that could have been 
prevented at the trifling cost of a Watts Autotherm. 
Tell your customers about this 
and you can get many orders 
right now, as most people do not 
realize the danger that lurks in 
unprotected boilers. 


Write for prices and 
our Catalog No. 40. 





WATTS REGULATOR CO. 
249 Lowell St., Lawrence, Mass. 


John G. Kelly, Inc., Distributors 
210 E. 45th St., New York 





Autotherm Relief 
Valve, Type 40 
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AUTOTHERM RELIEF VALVE 


Watts Regulator Co. 
249 Lowell St., Lawrence, Mass. 


Without obligation, please send a copy of your Catalog on 











Water Circulator Type 47 
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tion?’ He emphasized the value of co-operation and 
the necessity for the enactment of local and state legisla- 
tion in regard to plumbing to safeguard the health of 
the people. ; 

The reports of President Ben. J. Seckinger and Field 
Secretary W. R. Puckett showed that much constructive 
work had been accomplished during the past year. 

President Seckinger appointed the following conven. 
tion committees : 

Auditing: L. R. Newby, Macon, chairman; F. L. Bab 
bitt, Albany, and J. C. Miller of Dawson. 

Credentials: A. R. Roles, Camilla, chairman; J. W. 
Horne, Ashburn, and Roscoe Rouse of Valdosta. 

Memoriam: Roscoe C. Eatman, Albany, chairman; 
C. H. Peddy, Dawson, and John W. Pickelsimer of 
Atlanta. 

Resolutions: FE. L. Babbitt, Albany, chairman; L. R. 
Newby, Macon, and Jos. Felton of Atlanta. 

Sergeant-at-arms: Carl Howard of Albany. 

Reading clerk: W. R. Puckett. 

I.. U. Noland of Newport News, Va., delivered a most 
helpful address in which he pointed out ways and means 


California Favors 
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of securing modernization and remodeling work at the 
present time when there is a lack of new construction 
in the building line. 

Jos. G. Hildebrand of the Plumbing and Heating In 
dustries Bureau, Chicago, spoke about the benefits that 


could be secured by the service which the bureau is able 
to render. 


IMPORTANCE OF THE PLUMBER 


The principal address was delivered by Dr. H. B. 
Jenkins of Thomasville, Ga., in which he emphasized 
the great service which the plumber is rendering man 
kind by proper installation of modern water supply 
systems and sanitary sewage disposal systems, eliminat- 
Ing insanitary conditions and making homes better from 
a health standpoint. 

Roscoe C. Eatman of Albany, who has been con 
nected with the plumbing industry for fifty years, was 
voted an honorary hfe membership in the Georgia <As- 
sociation, 

It was decided to hold the next annual convention 
in Macon, Ga., on dates to be announced later 


Moving State Headquarters to 


Chief Executive's City 


J. D. Speer, Santa Barbara, elected to presidency to succeed J. V. Young 


ACING today’s business conditions and following the 
popular trend, insofar as membership costs are con- 
cerned, association dues were scaled down 25 per cent, 


at the 3lst annual three-day convention of the California 


State Association of Master Plumbers, which was held 


at Leamington Hotel, Oakland, May 23-25. The conven 
tion went on record as favoring the idea of having the 


state headquarters located cach year in the city wherein 


Retiring president, J. V. Young of San Francisco; newly elected presi- 
dent, J. D. Speer of Santa Barbara, and R. W. Timmons of Richmond, 


now vice president 
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Charles M. Swinnerton of 
Los Angeles, national di- 
rector, and J. B. Haw- 
ley of Sacramento, state 
treasurer 





the president has his place of business. A resolution to 
this effect was referred to the incoming board of direc- 
tors and will be acted upon at an early meeting. If acted 
upon favorably, it is hoped this measure will greatly 
facilitate the handling of organization affairs, particularly 





Group of San Francisco delegates to the California State 
Convention 


in a state the size of California which is over six hundred 
mules long. 

While the California masters endorsed the authorized 
dealership plan of distribution and were in hearty ac- 
cord in their support of the resolution to memorialize 
California congressmen to lend their support to a manu- 
facturers’ sales tax as the only logical means of balanc- 
ing the national budget, they went on record as being 
decidedly opposed to any plan looking toward a schedule 
of contract prices for labor on fixture installations. It 
was decided to contact water heater manufacturers whose 
policy it 1s to market their product on a long-time serv- 
ice plan, in an effort to secure some of this business for 
the master plumber. 

“Tt is with no fixed program in mind that I am assum- 
ing office; on the contrary, I am inspired solely with the 
desire to carry out your wishes as expressed at this con- 
vention.” With this declaration, President-elect J. D. 
Speer of Santa Barbara received the gavel from retir- 
ing President J. V. Young of San Francisco at the con- 
clusion of the convention. 

K. W. Timmons of Richmond will serve as vice presi- 
dent for the coming year, and J. B. Hawley of Sacra- 
mento will carry on as treasurer, this being his fourth 
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term of office. Newly elected members of the executive 
board are: W. H. Picard of Oakland, and Wm. Nies 
and F. C. Schilling, Jr. of Los Angeles. 

In his report covering state association affairs for the 
past year, President Young made it plain that two fac- 
tors had been at work to advance the cause of industrial 
harmony throughout the state. One such factor consists 
of the two federations—one in Southern California, the 
other in the North—the results of their activities hav- 
ing yielded excellent co-operation between the three 
branches of the industry from one end of the state to 
the other. The other factor was concerned with execu- 
tive board meetings which tend to stimulate continuous 
effort throughout the course of the year, such meetings 
taking place in various cities throughout the state. Mr. 
Young concluded by expressing the hope that associa- 
tion activities might be continued as before, but on a 
much reduced basis of cost. 

Executive Secretary John M. LaDieu also paid tribute 
to the splendid results attained by the California federa- 
tions. “Besides exerting a powerful influence in the 
betterment of inter-branch relations, the achievements 





Group of Los Angeles delegates at meeting of California 
association 


of both federations have been characterized by a highly 
co-operative spirit between various locals as well as be- 
tween the locals themselves and the state body.” In con- 
clusion, Mr. LaDieu referred to two associations formed 
during the past year—one at Berkeley, the other taking 
in the territory south of San Francisco and known as the 
Peninsula M. P. A. 


J. Neuverburg of Los An- 
geles, president, Holly- 
wood Plumbers Club; 
John L. E. Firmin, Los 
Gatos, secretary emeritus 
of California state asso- 
ciation, and W. H. Swi- 
hart, president, Pasadena 
Master Plumbers Associa- 
tion and Southern Cali- 
fornia Federation of Mer- 
chant Plumbers 
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From the inception of the Thrush organization, 
THE FUTURE “SS 
| we have held steadfastly toa set purpose. We feel 
. of any industry 
any business organization that we can best serve our ambitions by devoting 
any individual, is gov- ; 
sieeidittnis tn deiaiatiadiians our entire thought and attention to the problems ’ 
tothe beneft of humanity. which confront our customers. Ours is an organi , 
Present conditions pro- © 
tide. tide Gat boven zation in which enthusiasm is tempered by sound 
anti judgment. An organization with a balanced per- 4G af 
Thrush employees . $5 ¥ 2 
machinists, executives, sonnel rendering a constructive, common sense S= of 
clerks, sales engineers H ag § 2 
apieg : : ~ ting Industry. ZS ws 
pope tna al and useful service in the Heating Industry 2c 2 e 
: ° , . - 3s 6 — 
in the future — knowing Thrush Equipment is built to a fine standard of 2S €* 
well that we are rendering id cme §& 3 Y 
a real service to the Hot precision and incorporates every practical modern rae es 
Water Heating Industry. development. 2 . S ke 
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COPPER COIL 


Absorbs Heat Faster 
150° 
Slot Water 


) 24 HOURS PER DAY 
Produced FASTER with copper coil which 


absorbs most heat from fuel. Bronze fit- 
tings; ideal for use with brass pipe hot 
water lines. Burns coal, needs scant atten- 
tion in average home. Cost of operation 
low. Triangular grates. Firebrick combus- 
tion chamber. Red vitreous enamel jacket. 
Heater and installation allow good profit. 
Write for information or see your jobber. 


| THE NATIONAL PIPE BENDING CO. 


Inc. 1883 
NEW HAVEN, CONN. 
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SOLD BY radiator to heat rooms or 
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In addition to his customary report on routine fiscal 
affairs, Treasurer J. B. Hawley indicated that the mutual 
benefit fund now has a total of 333 members; and that 
during the year just closed there were seven payments 
made to beneficiaries. The mutual benefit fund, its sim- 
ple method of operation, and particularly its unquestioned 
desirability, formed the basis of discussion at a subse- 
quent open forum that took place on the floor of the 
convention hall, when it was shown beyond any doubt 
that the consensus was highly favorable. 

National Director Chas. M. Swinnerton of Los Ange- 
les held the close attention of everyone in rendering his 
able, concise and illuminating report. He first followed 





‘ 


James H. Pinkerton and Jack Camp, San Francisco; F. C. 


Schilling Sr., Los Angeles, and J. H. McQuiston of San 
Francisco 


through on the action taken relative to the resolutions 
adopted at the last convention of the National Associa 
tion of Master Plumbers. “So you see,” he added, “‘that 
your national association is making real progress, par- 
ticularly in the matter of legislation at Washington. This 
is especially true when proper affiliations—those which 
engender sufficient political strength — have been 
secured.” 

Upon summing up the benefits accruing from sup- 
porting the national body, Mr. Swinnerton added: “If 
more and fuller reports of the work and achievements 
of the National were carried back to the local and state 
associations by those who attend the national conventions, 
you would have no difficulty whatever in enlarging your 
membership nor in maintaining the enthusiasm of your 
members at a high pitch.” .... In conclusion, Mr. Swin- 
nerton referred to the question of the merchandising of 
vas appliances by public utilities, by pointing out that 
160 of these corporations throughout the country are 
now negotiating with master plumbers associations look- 
ing to the formulation of a merchandising policy that 
will be mutually acceptable. 

“Business and the Building Situation” was the subject 
of an address which occupied the Tuesday afternoon ses- 
sion, and was delivered by Joseph A. Crumb, supervisor 
of research, California State Banking Department. The 
speaker traced the economic history of the country for 
the past century to show that the present situa 


tion has been paralleled many times. An over-expansion 
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of credit, it was pointed out, has been a major contribut 
ing cause. 

Counseling his hearers to face the facts and adjust 
their outlook as well as their business affairs to nothing 
but a gradual improvement, and not a sudden rounding 
of the economic corner, the speaker cautioned also against 
any policy of “holding on” pending a business revival. 

After making a searching analysis of the present situa- 
tion, Mr. Crumb proved that today’s conditions do not 
constitute an isolated case, and further, that recovery 
in the building line must be predicated on a general and 
worldwide revival in trade and industry—in other words, 
no one line of endeavor can stage a come-back. 

In the open forum conducted on the last day of the 
convention, mail-order and = direct-to-you competition 
came in for the bulk of the discussion. One master 
plumber reported having successtully met the issue by 
offering bathroom outfits at very nearly cost, but that 
he figured a generous profit on the trim. It was also 
brought out that due to one large mail order house having 
suffered a shrinkage of 60 per cent of business in its 
plumbing department, it was likely that in order to 
bridge the economic gap, it would resort to even more ag 
vressive tactics. “The consensus was that in many cases, 
comparative prices on job work revealed very little ii 
any difference. Summing up the situation, President 
evans of the Alameda County M. P. A. said in part, 
“By and large, I don't think that today’s buying pubhie 
is at all sold on mail order house goods and _ services, 
particularly in metropolitan centers.” 

It was generally agreed that if the authorized dealer 





Barney Brasch, Claude Hickman, past president, and 
Herman Tietz, all of San Pedro 


ship plan 1s adhered to, much of today’s difficulties will 
he eliminated. 

(‘onvention activities were centered in the following 
committees: Credentials, W. D. J. evans of Oakland, 
I. Ek. Brand of Redwood City and Wm. Nies of Los 
\ngeles; Memorial, James It. Mauzy of Walnut Creek, 
‘red West of Los Angeles and A. G. Trezise of San 
francisco; Auditing, F. D. Reed of Los Angeles, Frank 
Brady of Martinez and M. Crinella of Petaluma; Reso 
lutions, B. A. Newman of Fresno, L.. J. Kruse of Oak 
land, ied, Carroll of Los Angeles, Wim. BP. Goss of San 
francisco and W. H. Swihart ot Pasadena. 











Virginia Talks 
Codes and 
Merchandising 


Hilo absolute necessity of better merchan- 

dising was stressed forcibly by State Presi- 
dent E. G. Harris of Richmond in his annual 
report, by several speakers and by members 
in general discussion on the floor at the ninth 
annual convention of the Virginia Associated 
Plumbing and Heating Contractors at Alex- 
andria, Va., on June 2 and 3. 

Speeches and discussion emphasized the 
importance of securing state plumbing codes in the 20 
Attention was also 
called to the need of having most of those plumbing 
codes, now in existence, rewritten, and with that idea in 
mind that they must be rewritten again in ten or fifteen 


states which have no such codes. 


years, 

Other highlights of the convention were speeches by 
J. Preston Perham, national secretary, and Robert J. 
Barrett, national director, expressing opposition to any 
official publication for the National Association of Master 
Plumbers. 

The following officers were elected for the ensuing 
year: President, C. D. Miller, Winchester; first vice 
president, W. E. Wolff, Clarendon; second vice presi- 
dent, W. L. Lacy, Charlottesville; third vice president. 
H. B. Johnson, Richmond; secretary-treasurer, H. G. 
Longworth, Richmond. 

Board of directors: J. G. Boehling, Richmond; S. E. 
Childs, Clarendon; J. A. Maclay, Newport News; J. L. 
LL. Powell, Roanoke; J. J. Shanahan, 
Messner, 


Pace, Roanoke; J. 
Norfolk; E. G. Harris, Richmond and H., C. 
Clarendon, 

The convention was honored by the presence of Na- 
tional Secretary J. Preston Perham and National Direc- 
tor Robert |. Barrett, as briefly mentioned, and National 
Executive Secretary John F. Donovan, Joseph D. Hilde- 
brand of the Plumbing and Heating Industries Bureau, 
Mrs. J. Preston Perham, president of the Women’s 
Auxiliary to the National Association of Master Plumb. 


CTS. 


PRESIDENT HARRIS ON MERCHANDISING 


President Harris presented an interesting report of 
his activities and of association affairs during the past 
year. He emphasized the point that co-operative efforts 
would enable plumbing contractors to solve their many 
problems. Referring to the necessity of better mer- 
chandising he said: “We have felt the need of relying 






Front row, left to right: T. M. Hutchinson, Onley; A. R. Thompson, 
Norfolk: J. J. Shanahan, Norfolk, director; E. G. Harris, Richmond, 
retiring state president. Middle row, W. E. Wolfe ,Clarendon, first 
vice president; J. L. Pace, Roanoke, director; J. G. Boehling, Rich- 
mond, director; P. D. Miller, Winchester, president; S. E. Childs, 
Clarendon, director. Rear: R. H. Griffin, Richmond, acting executive 
secretary state association; H. G. Longworth, Richmond, secretary- 
treasurer; and H. B. Johnson, Richmond, third vice president 


upon our sales ability as individual members of this asso- 
ciation. It is a recognized fact that we must do more 
selling. We have a definite service to render society. 
We have reputations to sustain, high standards to main- 
tain. Many of us have been brought face to face with 
the necessity of remodeling and modernizing work among 
our customers and our customers’ friends. That is mer- 
chandising or selling, and jobs resulting from individual 
efforts certainly afford greater opportunity for making 
some profit. It is necessary, as you know, to create good 
will and to satisfy your customers so that they in turn 
will recommend you to others.” 


IMPORTANCE OF PLUMBING CODES AND LAWS 


Addressing the convention on the subject of “Plumb- 
ing Codes and Laws,’ George N. Thompson, secretary 
of the Building Codes Committee of the United States 
Department of Commerce, Washington, D. C., said: 
“There is altogether too little realization of what plumb- 
ing means to public health. There are still 20 states. 
which have no plumbing code; 17 states make it manda 
tory to take out plumbing license; 15 states have codes 
based on the principles of the Hoover code, and 28 
states have some kind of plumbing code.” Referring to 
municipal plumbing codes, Mr. Thompson said: “We 
have received reports showing 82 cities with codes 20 
years old, 182 cities with codes 15 years old, and 286 
cities with 10-year old codes, while 125 cities are at the 
present time trying to bring their codes up-to-date.” In 


C. D. Miller of Winchester is elec- 


ted president; Idea of a national 
official paper opposed; Importance 
of security codes stressed 
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We mean it. This flurry of price fighting 
will pass, and when the wreckage ts cleaned away 
many of the survivors are bound to be those who 
based their business on selling Peck quality and 
making a legitimate net profit on each trans- 


action. 


Peck’s brass has a 76 year record of quality. 
We've never made a cheap or second line of brass 
goods. Therefore, whether you figure a small 
private job, or a battery of showers, lavatories 
or wash rooms for factory, school, hospital or like 


sized installation mn Peck’s brass, you can’t go 





wrong. The quality ts there. 


Peck’s brass) makes. slick, fast assembly. 
Everything fits like a charm. Time and labor 
saving 1s considerable. And you'll never have 
to go back to make good for leaks, drips or 


misfits. 


Peck’s brass 1s distributed to and 
thru only reputable wholesalers of 
plumbing supplies and specialties. 


PECK’S BETTER BRASS 
BUILDS BETTER BUSINESS 
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use TE-PE-CO china 
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Good plumbing fixtures are an economy and it affected by anything but hydrcfluoric acid. 


those who know appreciate the fact that Te-pe-co For many years vitreous china has been recog- 
| Vitreous China ware cannot be surpassed, in nized as the last word in durability and sanitation. 
| either design or material. Formerly the use of it was limited to lavatories, 

Particularly is this true in school building installa- closets and other small fixtures. Now Te-pe-co 

tion, where the usage is severe, children being Vitreous China Kitchen Sinks and Laundry Tubs 
| notoriously indifferent to the appointments about mark the beginning of a new era in the sanita- 

them. The reasons for the superiority of Te-pe-co tion of kitchens and laundries. 

Vitreous China are really simple. Te-pe-co China THE TRENTON POTTERIES COMPANY 

is fired at a higher temperature than is possible Trenton, N. J., U. S.A. 

with other materials. This makes both the body National Showrooms: Branch Offices: 


, : New York City . . . 101 Park Ave. Boston and Chicago 
and glaze much harder. Dirt and grease will not . . 
Philadelphia... Architects Bidg. Export Office: 
adhere to its highly polished surface, nor is 17th & Sansom Streets 115 Broad St., New York City 
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Vitreous China Laundry Tubs and Kitchen Sinks in School Domestic Science Department 


OUR GUARANTEE . .. We moke but one grade of ware... 


the best that can be produced ...and sell it at reasonable prices. We 
sell no seconds or culls. Our ware is guaranteed to be equal in quality 
and durability to any sanitary ware made in the world. The Te-Pe-Co 
trade mark is found on all goods manufactured by us and is your 
guarantee that you have received that for which you have paid, 
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conclusion he reported progress towards the standardiza- 
tion of plumbing requirements. 

In a very informative essay on “Plumbing,” A. R. 
MecGonegal, chief plumbing inspector of Washington, 
D. C., and past president of the American Society of 
Sanitary Engineering, said: “Our plumbing codes 
should be rewritten in the light of present knowledge of 
the art—rewritten now knowing that they must be re- 
written again in ten or fifteen years. Indeed, they might 
better be compiled in loose-leat form, subject to change 


month by month and year by year.” 
OPPOSED TO OFFICIAL PUBLICATION FOR N, A.M. P. 


In his address to the convention National Director 
Robert J. Barrett of Washington, D. C., extended greet- 
ings from National President P. W. Donoghue, ex- 
plained many of the activities of the National Associa- 
National. The cost would be prohibitive without selling 
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advertising space, and this could not be considered for a 
moment. No matter what the ideals of the President 
and Directors might be, some subordinate might be 


tempted, in order to sell space, to urge the special prestige 
that would attach to articles advertised in the National's 
journal. Such an understanding or belief on the part of 
the would-be advertiser might give rise to the thought. 
or even a claim, that articles so advertised have the ap- 
proval of the N. A. M. P. Such an attitude, either on 
the part of the solicitor or the definitely crooked or uli- 
intelligent advertiser, smacks pretty closely of a minor 
form of blackmail. 

“There may be reasons why a strictly local paper may 
be sponsored with clean hands. The local advertiser is, 
to a great extent, a partner in anything that is of ad- 
vantage to the local group, and desires to and should 
v1Vve support oft every character to any local lve, which 
shall have for its object the good of the whole industry, 
but the varied interests involved in a sinular national 


iS 





At the Virginia convention, left to right: E. H. Birch, Cherrydale, chairman of the convention committee, and his 

daughter in colonial costume; Robert J. Barrett, Washington, D. ©., national director; J. Preston Perham, Boston, 

national secretary; W. [L. Lacy, Charlottesville, state second vice president, and H. C. Messner, Clarendon, president 
of Master Plumbers and Heating Contractors Association of Northern Virginia 


tion for the welfare of its members, and mentioned some 
of the many advantages which the association has derived 
from the establishment of the National office in Wash. 
ington. 

He stated that the officers of the National Association 
are in favor of the present method of distribution: From 
manufacturer to wholesaler, to retailer, to consumer, 
and that they are strictly against selling by manutacturer 
or wholesaler to consumer, even if he retains a com- 
mission for the retailer. 

Mr. Barrett praised the Women’s auxiliaries and urged 
Virginia cities to organize local auxiliaries. He also 
urged the delegates to support the Plumbing and Heating 
Industries Bureau, which, he said is doing wonderful 
work, 

Referring to the idea of a publication for the National 
Association of Master Plumbers, Mr. Barrett said: 

“I want to say just a word about the rumors you have 
possibly heard, that the National body is considering or 
has in the past considered the establishment of an ot- 
ficial publication. I can assure you that President Don- 
oghue and his official family are opposed to such action. 
That interested people have urged such action, [ cannot 
say, but I do say that no encouragement has been offered 
to these people. 

“There are many reasons why the establishment of 
an official organ would be an inadvisable move by the 


movement are such as to make such sponsored publica 
tion utterly out of the question. 

“Another compelling reason is that the two nationally 
distributed trade publications are giving undivided sup- 
port to the N. A. M. P. and its program, though [ am 
sorry to say that one or two strictly local papers are 
sometimes inclined to embarrass the National program. 

“There is only a certain amount of national advertis 
iy anil these two trade pape4©rs need every bit of it for 
their support in the good work they are doing, reaching 
the non-member as well as the membership 

“Each of these publications has a large staff of special 
ists, which a separate publication for our association 
could not hope to have for many years. Your president, 
your officers and directors are plumbers, not writers nor 
experts in the publication game, and could not be ex 
pected to do more than advise, so that 1t would be neces 
sary to build up an expensive staff, contract the printing 
and mailing, and assume responsibility for publication 
costs which might easily run into several thousand dol 
lars a month. Carelessness in management or mere lack 
of ability might bankrupt the N. A. M. P. in a few 
months 

“The present nationally distributed trade papers give 
freely of their space to the doimys ot your National 
Association and the utterances of its officers and must be 


made to serve. So | say to you that, when you hear 
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these rumors that this or that paper is going to be 
adopted as a journal of the Association or that the As- 
sociation is going to start one of its own, just know 
that the source of the rumor lies in the desire of the men 
behind some small paper to expand it into one with a 
national circulation. 

“The hands of our National Association must be kept 
clean.”’ 

Secretary J. Preston Perham of the N. A. M. P., 
after being introduced by President Harris, praised the 
work which is being done in this part of the country by 
National Director Barrett, and he also paid tribute to 
the tasks accomplished by National President P. W. 
Donoghue. He urged each man to do his part for ithe 
welfare of the industry and the association. 

Mr. Perham also spoke about publications. He ex- 
plained that the Massachusetts State paper is published 
for members in that state and the adjoining states, and 
as a purely local paper it serves its purpose, but the 
officers of the N. A. M. P. do not anticipate the pub- 





R. D. Minkler, Tacoma, re-elected president of 

Washington state association; B. M. Richards, 

Everett, reappointed state secretary; Roy M. 

Thompson, Tacoma, national director;: Frank 
Scott, Longview, state director 
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lishing of a national paper, because the field is ade- 
quately covered by the National business papers. 

Mrs. J. Preston Perham, president of the Women’s 
National Auxiliary, was also introduced and made a 
plea for the formation of local auxiliaries in Virginia 
so that a state auxiliary can be formed. 

The convention was opened officially by W. E. Wolff, 
local chairman. He thereupon introduced President E. 
G. Harris of Richmond, who took charge of the meeting. 

Norbert Melnick, plumbing inspector of Arlington 
county, spoke on the value of plumbing and what the 
plumbing code has done for his county. 

President Harris introduced J. R. “Shorty” Lewis of 
DoMESTIC IXNGINEERING, who responded with a few 
words. 

John J. Shanahan, the first president of the Vir- 
ginia Association, spoke on conditions in the business 
world and expressed the hope that machinery would soon 
be set in motion which will prevent forever depressions 
like the one we have recently faced. 





At the Washington convention: J. E. McGilvrae, Brem- 

erton; E. G. Spangler, Seattle; C. G. Tegenfeldt, Belling- 

ham, state director; J. N. Belanger, Seattle, and Dan 

Bass, Crane Co., Seattle.—From Domestic Engineering 
photographs 


Tell of Mail Order Competition 


RESIDENT R. D. MINKLER of the Master 

Plumbers Association of the State of Washington at 
the 37th annual convention of this organization, held in 
Seattle on Saturday, May 21, opened the meeting to dis- 
cussion and a number of the members told of mail order 
competition, its relative importance and methods of 
meeting it. President Minkler made the suggestion that 
all state officers in Washington, Idaho, Oregon and Cali- 
fornia should meet at least twice a year for the purpose 
of closer co-operation for the common welfare in the 
plumbing industry. The idea back of this suggestion 
was this that local problems might not always be similar 
to national ones and should receive intensive study. 

The election of officers resulted in the re-election of 
Kk. D. Minkler of Tacoma as president; James Hall of 
Seattle was elected vice president, and J. B. Moncur 
of Everett was re-elected treasurer. President Minkler 
then re-appointed B. M. Richards of Everett as secre- 
tary, and Frank Scott and C. C. Tegenfeldt as directors. 
He added that he would appoint the other directors at a 





later date, and that the 1933 convention city would also 
he announced later. 

The president made convention committee appoint- 
ments, as follows: Credentials: J. A. Breitlauch of Port 
Angeles and Jack O’Connell of Seattle; resolutions: 
Jerry Ward of Seattle, C. G. Tegenfeldt of Bellingham 
and Frank Scott of Longview; auditing: J. K. Marshall 
of Longview and J. E. McGillvrae of Bremerton; con- 
dolence: G. A. Weber of Tacoma and E. G. Spangler of 
Seattle; reading clerk: J. N. Belanger of Seattle; ser- 
geant-at-arms: John Douglas of Enumclaw. 

Several guests were introduced, including: R. D. Ren- 
nie, Portland, president of the Oregon State Associa 
tion; Walter J. Widmer, secretary of both the Oregon 
State Association and the Portland Association of Mas 
ter Plumbers. 

President Minkler in his annual report, prefaced his 
remarks with the statement that he was not very proud 
of it, from the standpoint of things actually accom 
plished ; but presented it with the satisfaction that he had 
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REAL COMFORT FOR CUSTOMERS— 


EXTRA PROFITS FOR YOU 





When You Sell and Install the Sirocco Conditioner Series “O” 


OZENS of stores, restaurants, recreation rooms 
and other business places in your locality 
need air cooling equipment to attract customers 
this summer—to turn hot weather lossesinto profits. 


Now, with the Sirocco Conditioner Series “O”, 
you can sellthem summer cooling at a reasonable 
cost—help them increase their patronage just as 
theaters and large stores are doing it—by keeping 
customers cool and comfortable. 


Sirocco Units use either ice or mechanically re- 


frigerated water. 







Units can be installed in new or old buildings, 
are economical to operate, and can be readily 
moved if owner changes location. Connected to 
hot water systems they may be used for heating 


in winter. 


Get ready now to pocket your share of the prof- 
its from this new hot weather opportunity. Ask 
our nearest Branch Office for full details, or wire 
or write direct to the factory. 

AMERICAN BLOWER CORPORATION, DETROIT, MICHIGAN 


CANADIAN SIROCCO CO., LIMITED, WINDSOR, ONTARIO 
BRANCH OFFICES IN ALL PRINCIPAL CITIES 





AMERICAN BLOWER CORPORAT I¢ IN, 6000 Russell St ' Detroit, Mich 


Please send me full details of the Sirocco Conditioner Series ““O." 


Na me 





See See tome.) © Set. ive Se Meme). Fe) Rete) Fe. ieee) Boe cree | eee See See) FS es 
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3/4" PIPE from METER ERE is a practical way to increase your chargeable 
hours and accessory profit. 

. Maa Right in your trade area there are thousands of houses, 

wy“ ew duplexes and small apartments, whose bathrooms are as 
obsolete as the horse and buggy. 

Every woman wants modern toilet facilities — complete 
in every detail. She frowns at the unsightly tank—an untidy 
catch-all. 

30 GAL. She doesn’t like the screaming, screeching, nerve-wreck- 
TANK ing ballcock used in old-fashioned closet fixtures. She wants 


a Watrous Flush Valve—like she sees in all modern hotels. 


BASEMENT 


apartments, public buildings and better homes. 

With the new simple Watrous hookup, you can install 
Watrous Flush Valves where the street service is too small 
for direct connection. 
7g" AIR cock Write for detailed information on this new business-get- 
ting plan or ask vour Jobber. 


IMPERIAL BRASS MFG. COMPANY 


1231 West Harrison Street, Chicago, Illinois 
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done the best possible under the circumstances. He then 
reviewed his many trips to the various local associations 
in the state for the purpose of reorganizing and 
strengthening the State Association. He said in this con- 
nection that if the local associations in the larger centers, 


such as Seattle, Tacoma and Spokane 
were functioning in good shape. it 
would be comparatively easy to swing 
the smaller communities into line. To 
this end he reported on several meet- 
invs in Seattle and Spokane and _ said 
he thought that progress was being 
made and that the results would show 
up in the ensuing year. He reported 
on co-operation with the journeyman 
plumbers’ association in the matter of 
wage adjustments and their satisfac- 





tory outcome. He also dwelt exten- 
sively upon the suggestion mentioned 
at the beginning of this report. 

The report of State Treasurer J. 
Bb. Moncur of Everett was read by the 
clerk, in the absence of Mr. Moncur 
who is confined to a sanitaritum at the 
present time. State Secretary B. M. Richards of I-verett, 


J.B. Moncur, 
Kverett, 
Washington, 
treasurer 


in submitting his annual report stated that the member- 
ship was the lowest in history. 


KINDS COMPETITION KEEN 


Frank Scott of Longview reported that the maul- 
order houses were starting shops in the small towns 1n 
his district. C. G. Tegenfeldt of Bellingham said that 
there was lots of room. for improvement, and the fact 
that the journeymen out of work were starting up for 
themselves, in many cases, did not help conditions and 
he also reported that the direct-to-you houses were tak- 
ing some business. Charles Twist of Seattle told of a 
small group who were having a weekly lunch meeting, 
and that such get-togethers helped greatly in the realiza 
tion that the other fellow, though he is your competitor, 
isn't really such a bad sort after all. James Hall from 
the University district of Seattle offered the thought 
that a lot of our present troubles are in our mind. James 
Smyth of Spokane had no complaint to make, saying 
“business is good with us.” J. A. Breitlauch of Port 
\ngeles, referring to the mail-order house competition 
and time payment plans put forth by them stated that 
he was meeting their prices, but warned to be careful 
of credits on deferred payments, closing his remarks by 
saving that he let the “no good” business go to the 
direct-to-you people and had no_ trouble eetting the 
worthwhile deferred payment contracts. L. N. Hein of 
Bremerton checked with the previous speaker regarding 
mail-order business and said it was imperative to keep 
local business in town, and emphasized the established 
shop guarantee which the customer did not get by maul. 
|. E. MeGillvrae of Bremerton stated that five of the 
six shops there were association members and business 
Walls good, 

The first business of the afternoon session was the 
reading of reports of the convention committees. Na 
tional Director Roy Thompson of Tacoma was then 





ENGINEERING 103 


called on for his report, and he sketched the activities of 
the National Association covering organization: direct 
selling, with the statement that the jobbers were getting 
behind the problem; certified plumbing, with no action 
contemplated at present; the newly established National 
office in Washington, D. C., and the valuable contacts 
heing made there with government officials and depart- 
ments: urged support of and contact with the Plumbing 
and Heating Industries Bureau and described some of 
the work being done; said that the supply associations 
were co-operating on the subject of loose credits by 
hoth the manufacturer and the jobber. He stated that 
the manufacturer, jobber and the plumber must reduce 
prices on staple fixtures. 

C. G. Gamble, manager of the Seattle Branch of 
Crane Co., was introduced and gave a very interesting 
Informal talk, touching on the mail-order situation, the 
question of service and its inefeasing costs; stating that 
present conditions should he considered cls “normal 
and policies adjusted to correspond: advising that prices 
should be on a profitable level and cautioning against be 
Ing stampeded into cutting them; told of jobbers’ sales 
helps, advertising, and leads; and closed with the thought 
that all should have a little faith in and understanding 
of the other fellow. 

A resolution regarding letting oft contracts to the low 
bidder on state and public works was referred to the 
Seattle association for action. 

The two guests from the Oregon Association were 
called on for remarks and they told of the work they 
were doing and what they hoped to accomplish. One 
point of especial interest made by Mr. Widmer was that 
the members of the Portland Association had a separate 
listing in the business directory of the phone book undes 
“Plumbers, Association members,” and that they found 
It very advantageous. 


Alabama Benefits from 
Utility Aid 


lle delegates to the 1932 annual convention of 
the \labama Association of Master Plumbers, held 
mm Birmingham, Ala., May 23 and 24, disclosed the 
tact that they have no material complaint to make 
In fact. the 


vas COMMpanies Are offering them splendid CO) opera- 


against the public utility. companit 


tion, it was pointed out. 

The case in Montgomery was cited as an example, 
where the Alabama Utilities Service Co. publishes 
names of master plumbers in its advertisements and 
co-operates in other ways with the plumber-dealers. 
In a recent 45-day campaign the utility set as its 
quota the sale of 50 water heaters and also 50 for the 
\t dinner meetings held by the 


company once a week, plumbers were invited guests 


plumbing dealers 


and sales talks were given by merchandising experts. 
The utility exceeded its quota in the campaign and 


the plumbers almost reached theirs. In their sales. 
| 
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the master plumbers obtained their part in cash and 
the company financed the instalments. 

“While the company was of much help to plumbers 
in this campaign the reverse is true also,” said Charles 
Bailey, Montgomery. “The contractor on the job 


J. W. Pate, new president 
of Alabama 





naturally exercises considerable influence as to the 
tvpe of equipment used. I[n one case my concern 
sold a water heater in a home which was not even 
served by gas. After it was connected a gas stove 
was also installed, so that the company gets a double 
load from this home where formerly it had none. 

“While the company feels that it must merchan- 
dise gas appliances for the sake of building a load it 
is equally willing to co-operate with the plumbing 
trade for the same reason.” 

A Southern Association of Master Plumbers was 
recommended and the incoming officers were author- 
ized to take steps toward this end. 

Annual dues in the Alabama association were re- 
duced from $15 to $8, and the National Association 
was asked to cut its per capita tax from $5 to $2.50. 

The feeling was expressed in the convention, which 
was one of the most fruitful held in the association's 
half century of existence, that efforts are not being 
exerted to organize the trade in the South as it 
should be. At the same time, the association passed 
resolutions commending the program being carried 
out by National President P. W. Donoghue, of Bos- 
ton, and recommending that he be re-elected in order 
that he may continue his work. The National Asso 
ciation, however, was called on to lend a helping 
hand in organizing the plumbing and heating con- 
tractors in the Southern tier of states. 


THE ELECTION OF OFFICERS 


|. W. Pate, of Birmingham, was elected state presi- 
dent to succeed S. E. Scholze, also of Birmingham, 
who asked to be relieved after seven years service. 
Mr. Pate is a former president of the association, 
having served four years, 1917 to 1920. He was also 
a director of the national association during the ad- 
ministration in 1919-20 of Frank B. Lasette, New 
York City. Charles D. Batley, Montgomery, was 
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chosen vice president, and J. H. Hamill, Birming- 
ham, treasurer. The treasurership was relinquished 
by Chris Bailey, Montgomery, after 15 years of 
service. The secretary will be appointed by Presi- 
dent Pate. 

An important accomplishment of the convention 
was the adoption of a sales outline for the industry 
in the Birmingham territory, which reaffirms the 
present distribution method of manufacturer to 
wholesaler to contractor to consumer. Lump sum 
bids on the part of wholesalers and the “shopping 
for bids” by contractors after the contract has been 
awarded are considered unfair practices. 


DEFINE DIFFERENT CREDIT RISKS 


Three types of financial risks are defined in the 
selling outline adopted for Birmingham, as follows: 

Class A Risk :—Firms with a street frontage store, 
showroom, office and help sufficient to give service, 
also sufficient capital to guarantee credits. 

Class B Risk :—Licensed plumbers and steamfitters 
who have no street store, but employ men and have 
sufficient credit and capital to operate their business 
and discount their bills. 

Class C Risk:—Luicenses held by general contrac- 
tors, real estate dealers and men who do not have 
place of business on a street and do not employ men, 
but do all their own work. (These are defined as un- 
desirable risks.) 

Under the outline, wholesalers would quote car- 
load prices and factory shipments only to Class A 
risks who carry sufficient stock to warrant such a 
shipment. Showroom sales would be to Class A and 
Class B risks, and wholesalers would not be asked 
to deliver any order amounting to less than $100. 

W. T. Perry of Montgomery, in his response 


Charles D. Bailey, vice 
president of Alabama 





blamed the chain stores for some of the trouble faced 
now by independent business. 

Committee chairmen appointed by the president 
were: Auditing, J. H. Carr; credentials, J. W. Pate: 
memoriam, R. Brinskelle, and resolutions, L. FE. 
Dulion. 
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Your Profit 


on a Weis shower cabi- 
net, and the head, valve 
and curtain you sell with 
it, amounts to about... 


$25.00 


Plus Labor 
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It takes an Idea 
to sell Kemodeling.. | 


It’s a lot easier to get Mr. Prospect to part with his money 
if you include the comfort and convenience of shower bath cabi- 
nets as part of your modernization argument. The man who 
otherwise is willing to get along with the old things will weaken 
at the prospect of he-man shower facilities in his own home, and 
his wife will be even more eager for the new things when you 
point out the ease with which a shower cabinet is kept clean. 

If the prospective program involves the question of a second 
or auxiliary bathroom, the shower cabinet provides further convinc- 
ing arguments. The small floor-space required for a Weis 
shower cabinet frequently makes possible a complete bathroom in 
space inadequate under other circumstances. The ease of Weis 
installation in cramped quarters is also an item. 

Talk something definite when you talk remodeling. You'll 
find it pays to tie your arguments to Weis shower cabinets. These 
leakproof, durable and handsome units bring real bathing satisfac- 
tion to the home. Send for our new catalog today, and ask how 
we can help you get your share of this highly desirable business. 





MANUFACTURING CO., Inc. 


SHOWER CABINET DIVISION 


601 Oak Street - - - Elkhart, Indiana 


MANUFACTURERS OF METAL BUILDING PRODUCTS FOR MORE THAN FIFTY-SIX YEARS 
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“TESTED GAS APPLIANCES FOR THE PUBLIC” 


Do you know what Gas Industry Cooperation has actually 
accomplished for the Plumbing Trades? If you are interested in 


bigger profits for your business, be sure to visit the complete 


COOPERATIVE EXHIBIT 


of the American Gas Assoctation and M. etropolitan 
Gas Companies during the 


Oo" 


ANNIVERSARY CONVENTION 


OF THE 
NATIONAL ASSOCIATION OF MASTER PLUMBERS 











See how the gas industry is helping the 
plumber to expand his business by selling 


modern approved Gas Appliances. Learn Madison Square 


what automatic Gas Refrigerators, self-acting 


Water Heaters, effortless # Garden 


Gas Heating and other 
NEW YORK 





services have done to create 
new opportunities for the 


JUNE 20 to 23, 1932 


Plumbing Industry. 





a . 3 Features of the Exhibit include interesting 
fe’ information about 

TESTING APPLIANCES 
fromthe National Laboratoriesof the Amer- 
ican Gas Association. Booths 65-66; 97-98. 

















AMERICAN GAS ASSOCIATION 
METROPOLITAN GAS COMPANIES 
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HIe market for plumbing and heating materials 

continues to move along at the pace which has 
heen the measure of market progress for some time. 
\s the period of absence of new work lengthens, the 
industry has shown greater initiative in adapting it- 
self to a changed condition. This is traceable in a 
movement by manufacturers to bring out products 
better adapted to stimulate consumer interest, by 
ereater enterprise on the part of wholesalers to 
promote business and by growing capacity on the 
part of the dealer to develop business in directions 
which it not to travel when volume 
was high. 


The cumulative effect of this changed attitude on 


Walls necessary 


the part of each branch of the industry 1s certain of 




































LARGE JOBBING CENTERS 


may be too remote for the encouragement of those 
necessarily occupied with today’s profits. It means 
that under the stress of necessity, the plumbing and 
heating industry after a belated start in the modern 
practice of manutacturing for stvle and = saleability 
and of promoting rather than accepting orders, 1s 
rapidly picking up those sales weapons upon which 
other industries relied and is learning their use. 
This and the following page shows a chart record 
based upon the latest figures assembled and released 
by the department of commerce. Steel boilers, ac 
cording to reports received from 72 identical manu 
facturers, show a drop of more than 50 per cent both 
in April and in the first four months of this year, as 


compared with like periods of 1931.) Porcelain plumb 
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Vitreous-China Fixtures 


a pronounced drop in shipments. April shipments 
agaist March are about the same with stocks being 
held at the same level. In plumbers’ woodwork, the 
1932 record is more favorable, the total being down 
about 30 per cent but with increases shown in sprayed 
type seats. The government uses figures from 19 
manufacturers in making up this report. 

Qil burner orders up until the end of April were 
15,307 against 17,905 in the first four months of last 
year. Stocks are a duplicate of last year. New orders 
tor mechanical draft, domestic type oil burners are 
holding up well with a total of 3,146 in April of this 
year against 3,970 in April of last year and 3,686 in 
April, 1930. ‘These reports take in the figures of 103 
manufacturers. 


Residential type stokers are also holding up well 
with orders for 286 in April against 335 in April of 
last year and a total for the first four months of this 
year of 1,212 stokers ordered against 1,268 in the 
These figures come 


first four months of last vear. 
from 55 establishments. 

Net new orders for regular selection vitreous-china 
plumbing fixtures show a drop to 352,119 in the first 
four months of this year against 558,002 in the corre- 
sponding period of last year. Washdown type closets 
show a pronounced increase over last year while 
spyhon jets are lower. Manufacturers sending in 
these record total 24. 

The chart on air conditioning equipment covers the 
record for fans, unit heaters and air washers as sub- 
mitted by 41 manufacturers. The total value of orders 
hooked was $708,559 in April against $688,348 in 
March, with the gross for the first four months down 
almost one-half. Under the heading of air washer 
vroup, the subdivision of air conditioning units re- 
ported shows an upward trend with orders for $54.- 
894 in April, $38,089 in March, only $27,138 in April 
of last year and a total of $156,459 tor the first four 
months of this vear against $116,540 in the like 
period of 1931. 

Domestic water softening apparatus shows a drop, 
including a reduction in average sales price per unit 
from $128.61 in last April to $108.12 in April of this 


year. 


Air Conditioning 


\quipment Domestic Water Softening Apparatus 


Woolley Urges Federal Funds Aid Private Industry 

Press reports received just as this issue was going to 
press tell of the appearance of Clarence M. Woolley, 
chairman of the American Radiator & Standard Sani- 
tary Corporation before the banking committee of the 
senate in support of the suggestion to use loans from the 
Reconstruction Finance Corporation to aid industry. 

He said there were four principal avenues through 
which government money could be applied. He listed 
them as public construction, private building construc- 
tion, the railroads and projects of private corporations. 

“ft am convinced,” he said, “that private building con- 
struction, particularly the construction of homes, offers 
the most advantageous field in which small amounts of 
government credit would be effective in employing large 
numbers of people in practically every department of the 
national business organization.” 


The Metal Market 


Avg. Avg. 
Apr., Feb., 
June 1 1932 1932 
PIG IRON— 
No. 2 foundry, Chicago... .$16. 
PLATES AND SHEETS— 
Steel boiler plates, Pitts- 
burgh, per Ib .60c 
Blue annealed sheets, No. 
10, Pittsburgh, per lb.... .70¢ 
*Hot rolled annealed sheets, 
No. 24, Pittsburgh, per Ib. .20c 
Galvanized sheets; No. 24, 
Pittsburgh, per .85c 
TIN— 
Straits tin (spot) New York 18.60c 
LEAD— 
i, A. . I a a ah th i lel ce 2.90c 


$16.00 $16.50 


The Old Metal Market 
Dealers’ Buying Prices 
Per lb. 
Aluminum clippings .. § c 
Block tin pipe 
Krass, light 
Brass, heavy yellow... 
No. 1 comp. red brass.. 1l%&c 
Heavy copper and wire 2%c 


Per lb 
Copper, light 2%0e 
Heavy crucible 8c 
Zine, old os cee 1%ec 
Lead, heavy 2c 
Solder joints (close cut) 2\4c 


NOTE: Prices are those quoted on Monday, June 13. 
*Comparisons are with old classification No. 24 black sheets 
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ae IT WINS THE 


WOMAN'S "©" 


ONE REASON the Silent Glow 
Model 1000 means less sales talk 
and more profit 








— Ek are mighty few oil burner sales in which 
the woman of the house doesn’t have some- 
thing to say —and often it is that important “‘last 
word,”’ 


Right there is one of the outstanding advantages 
to selling the Silent Glow Model 1000. You win 
the woman’s vote from the start. First, you can 
offer Model 1000 in blue and black, red and black 
or other standard colors, to harmonize with base- 
ment furnishings. 


Equally important, with its cadmium and chro- 
mium plated metal parts and clean-cut design. 
Model 1000 looks every inch what it is—a sturdy, 
simple unit that stays on its good behavior with 
practically no attention. 


The Model 1000 Silent Glow makes an equally 
strong appeal to the man of the house. Priced far 
lower than most prospects expect to pay for a 
really good burner —designed to burn No. 3 oil 
and with the exclusive Silent Glow Stabilizor. 
which produces combustion in suspension with- 
out any tendency to “float.” Model 1000 provides 
trouble-proof heating at lowest possible cost. 


From an installation standpoint, Model 1000 is 
simplicity itself. Because of the Stabilizor, no 
baffles or other special arrangements are needed 
to secure complete combustion and _ absolute 
quietness of operation. Designed to heat 1,000 
feet of steam or its equivalent. 


Remember these points, too. More Silent Glow 
burners were sold in 1931 than any other one 
make. Silent Glow has the most complete line of 
oil burners on the market; a burner for every 
purpose. Why not write today for particulars on 
the Silent Glow franchise? 


THE SILENT GLOW 
OL BURNER CORPORATION 
HARTFORD, CONN. 


Boston Chicago St. Paul 


Vember National Electric Light Assn. 
Member American Oil Burner Asasn., Inc. 
Member Oil Heating Institute 
Member Distillate Burner Manufacturers Assn. 


In Canada: 


SILENT GLOW OTL BURNER CORP., LTD. 


1620 St. Hubert St... Montreal, P. Q. 















HIN you are locating or working with thermo- 
stats, there is one important fact which you should 
keep in mind: Thermostats are affected just as much by 
the temperature of the wall on which they are mounted 
as they are by the temperature of the air in the room. 
In order to keep the room air temperature constantly at 
the desired point, thermostats are used to open and close 
valves, to Operate dampers and to start and stop auto- 
matic heating equipment such as oil burners. If the 
thermostat is affected by the temperature of the wall, 
it may not maintain the desired room temperature. Why ¢ 
This is explained in part by Fig. 1 and the following: 
When the wall and the.room are at the same temper 
ature the only air circulation is the slow natural air 
movement which occurs in any heated room. See Fig. 
|-A. Under these conditions the thermostat will prob- 
ably control the room temperature very satisfactorily. 
If the wall is warmer than the room air, secondary up- 
ward air circulation is set up by the warm wall, which 
makes the thermostat warmer than the room air. See 
‘ig. 1-B. There is also some passage of heat from the 
warm wall to the thermostat. As a result the thermostat 
operates to keep its own temperature at the desired 
point but the room air is cooler and, even though the 
thermometer on the thermostat may show the proper 
temperature, the room is cold. 


EFFECT OF WALL TEMPERATURE 


Should the wall be cooler than the room air the action 
is just reversed. See Fig. 1-C. The cold wall causes a 
cool downward air circulation which cools the thermo- 
stat and the cold wall also draws some heat directly from 
the thermostat. As a result of these two actions, the 
thermostat operates to keep itself at the desired tem- 
perature, but the room air is too warm. 

It is a common argument that it doesn’t make any 
difference if the wall is warmer or cooler than the room 
air because you can raise or lower the thermostat setting 
as required to obtain the desired room temperature. This 
would mean that if the wall is warmer than the room 
air, then raise the thermostat setting a few degrees unti! 





Watch Wall Temperatures 
in Controlling Oil Burners 


111 


Another interesting experience 


as related by EARL BROWN 


)n the 
other hand, if the wall is cool, the thermostat setting 


the room temperature is at the desired point, 


should be lowered to obtain the proper room temperature. 
This scheme works out nicely, provided the wall is al 
ways the same temperature, but it usually happens that 
in cold weather a cold wall is colder than it is in mild 
weather ; likewise, a warm wall is often warmer in mild 
weather; or, a wall may be cold at times and warm 
at other times. In any case, whenever the wall tempera 





‘In the evening, they had a small party; the men played 
cards down in the basement while the ladies had a com- 
mittee meeting in the living room." 
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“Whenever we start the heater at full speed, we 

can heat the room quickly, especially if we start 

the exhaust fan too. There is something about that 
room that IT don’t understand, however” 


ture changes it 1s necessary to change the thermostat set- 
ting accordingly, which, of course, 1s utterly imprac- 
ticable. 

It has been recommended that, in order to overcome 
the effect of the warm or cold wall, the thermostat 
he set on a piece of insulating board, but such insulation 
merely eliminates the heat that passes directly from the 
warm wall to the thermostat or from the thermostat to 
the cool wall. It has no efttect whatever on the air 
currents shown in B and C in Fig. 1. For this reason, 
insulating the thermostat from the wall is only half a 
solution—it helps but 1t does not cure. The only remedy 
is to locate the thermostat on a wall which will always 
he at practically the same temperature as the room air. 

During this past heating season two interesting ex- 
periences were encountered in connection with thermo 
One of these 
was concerned with a seven room house im [Tlinots. 


stats located on cold and warm walls. 


HERE'S A TROUBLE JOB 


(One Sunday evening shortly before Christmas I had 
just settled down to enjoy the Sunday evening radio 
program, when the phone rang. It was Jones. 

“I'm sorry to bother you,” he said, “but [ have a job 
downstate which | can't figure out at all. | wonder if 


vou can run down with me tomorrow 7 


ENGINETRING 


June, 1932 


“It is a new seven room house. My local agent in- 
stalled the oil burner and the owner vows he is going to 
throw it out unless we fix up the job this week. I simply 
can't understand what is happening. One day the house 
is 70 deg. Fahr. and the next day it 1s 80 deg. Fahr., but 
the thermometer on the thermostat always stays at 70 
deg. Fahr. It may be as hot as an oven all day and in 
the evening it will cool off to 7O deg. Fahr. There 
doesn’t seem to be any way of telling what is going to 
happen next. That is all [ can tell you.” 

When we were on the way the next morning we 
talked about the job and [| learned,-in addition to what 
Mr. Jones had told me the mght before, that the build. 
ing was heated by a hot water system that seemed to 
circulate freely and evenly. Everything seemed to be 
working perfectly except that there was no telling what 
the room temperature would be. 

“Did you ever try raising or lowering the thermostat 
setting 7’ I asked. 

“Yes. I was there a few days ago. The whole house 
was terribly hot so I lowered the thermostat setting 2 
degrees. The burner didn’t start again until the ther- 
mostat thermometer showed 68 deg. Fahr., but the room 
didn't cool off much. Now that I think about it, the 
thermometer dropped those 2 degrees mighty fast.” 

“Ts the thermometer right ?”’ 

“| checked it with my test thermometer and it 1s right 
on the dot. Once I took off the thermostat cover and 
held it in the center of the room. It immediately went 
up to 7/6 deg. Fahr. So the thermometer ts all right.” 

“Why didn’t you drop the thermostat setting to about 
62 deg. Fahr.? That would make the real room tem 
perature about 70 deg. wouldn’t it?” 
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Fig. 1— This illustration shows diagrammatically how 
air circulates around a thermostat when various wall 
temperatures exist. Three conditions are considered, 
namely, when the wall is the same temperature, when it 
is warmer and when it is colder than the surrounding 
air. Note the air currents around the thermostat in 


each case 
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Fig. 2— At the left is the first floor plan and at the right is shown the basement of the home in question, Of par- 
ticular interest is the location of the thermostat in relation to the ventilating duct 


“TI tried that, too. One day I set the thermostat for 64 
deg. Fahr., and the room stayed between 70 deg. Fahr. 
and 72 deg. Fahr. all day. In the evening they had a 
small party, the men played cards down in the basement 
while the ladies had some kind of committee meeting 
in the living room. The room temperature dropped to 
about 62 deg. Fahr. before the burner started, so the 
lady of the house called our local man out of bed to 
come and raise the thermostat setting to ZO deg. Fahr.”’ 

“Did you try a new thermostat?” 

“We have the third one on the job now, which 1s a 
special factory adjusted instrument but it acts just like 
the other ones did.” 

“Is the thermostat located on a cold wall?” 

“No, it 1s on an inside wall, but one day when I was 
there it seemed to me that the wall was cold so T insulated 
the back of the thermostat but that didn’t help much.” 

“Well, all I can say now ts that it is a good day to 
look It must be about 20 deg. lfahr. and 
there is no wind. Let us hope for the best.” 


for trouble. 


When we arrived on the job, we were admitted by the 
maid, who told us that her mistress was out, but had left 
word for us to proceed without waiting for her. Mr. 
Jones was delighted with this news. He read the ther- 
iostat thermometer which was 70 deg. Fahr, then the 
thermometers which were hanging in the center of both 
the hall and the dining room. 

“The hall is 71 deg. Fahr. and the dining room ts 701% 
deg. Fahr.,” he told me. 

“Very good, I would say.” 

“So would I[,” he answered, 
won't last long.”’ 


“but unfortunately it 
“Is the burner running now ?” 
To answer my question he went to the basement. to 
listen. “No,” he said, “it isn’t running.” 
“Suppose we look around so that | 
lamiliar with the job, Mr. Jones.” 
[he first floor was arranged as shown in Fig. 2. All 
of the rooms and the stairway opened into the large cen- 
tral hall there 


May become 


where the thermostat was located, so 











could be no doubt that it was in what seemed to be ‘a 


central, average position. It was on a wall opposite the 
second floor stairway thus eliminating the possibility 
that its operation was affected by stairway drafts. It 


(Continued on Pawe 127) 
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Insulation plays an important part in the automatic heat- 
ing of any home. This view shows a home where insu- 


lation has been installed 
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ERE it is—a mew product, designed and built especially 
yy to meet the requirements of oil heating with a newly 
proportioned fire chamber and other new features which meet 
new conditions—but retaining those famous tried and proved 
fuel-saving features long identified with Weil-McLain Boilers. 


New Features in Fire Pot an Aid 
to Combustion 


Scientific Combustion as applied to oil burning is achieved in the 
new Weil-McLain Oil Burning Boiler with a newly proportioned 
combustion chamber where extended hearth and greater perimeter 
assist the oil burner in attaining more thorough fuel combustion. 
In designing the combustion chamber of this boiler, increased 
diametric width of the fire pot was favored to provide an extended 
hearth, with greater perimeter and extra space for more thorough 
combustion when burning oil. 


Corrugations Like This ~A~XW Increase 
Heat-Utilizing Surfaces in Flues 30% 
All vital heating surfaces in this new boiler are corrugated, like 


this AWVVVW, instead of flat, like this 
crowds more heating surface into the same space. Extra heat- 


a feature that 
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Side Cross Section View 
7 Series Water Boiler 
Showing Long “Smooth 


Flow’ Fire Travel 


@— As the hot gases move back 
and forthinthis boiler five 
times,to prevent heat waste, they 
moveuapward atthe same time, 
(the natural way for heat to 
travel). The resulting “Smooth 
Flow” fire travel reduces fric- 
tion to a Minimum, which 
makes possible the extra long 
fire travel in these boilers. 


FrontCross Section View 

7 Series Water Boiler 

Showing Corrugated 
Heating Surfaces —> 


The most effective surface of 
thetotal surface of any flue is 
the upper horizontal portion. 
Note that the Weil-McLain Oil 
Burning Boiler has wide flue 
waysin whichthis spper dors- 
zontal portion is many times 
greater than less effective ver- 
tical surfaces. Note also that 
these upper horizontal 
surfaces of the flues are 
corrugated, like this 
wan, thuscrowding 
in still more heat-ab- 
sorbing surface where 
it is most effective. 


% 


absorbing surface means more heat-absorbing ability—without extra 


cost and without extra size. It means greater boiler value. 


Wide Water Channels Give Quick Response 


All water channels are liberal—particularly in the combustion 
or fire chamber section. Thus more water is brought into this 
area of greatest heat concentration, assuring quick, free circulation. 
This means quick response—or more heat quickly at less fuel cost 


when more heat is wanted. 


No Short-Cuts to Chimney—Long Fire 
Travel Guards Against Heat Waste 


An extra long, ‘Smooth Flow’ fire travel, backward and forward, 





beneath corrugated heating surfaces, eliminates short-cuts to the 
chimney. The heat is made to do its work before it passes to 
the chimney. This feature enables the boiler to ztilize more of the 
heat produced by the oil burner .. . saves fuel, reduces fuel costs. 


WEIL-McLAIN COMPANY 


GENERAL OFFICES: 641 W. LAKE ST., CHICAGO 
NEW YORK OFFICE: 501 FIFTH AVENUE 
BOILER DIVISION: MICHIGAN CITY, IND. 
RADIATOR DIVISION: ERIE, PA. 





OTHER EXTRA VALUE 
FEATURES 


Easily cleaned heating surfaces... conveniently 
located cleanout doors provided in each flue. 





Indirect Water Tappings ... provided for con- 
necting external water heater. 





Insulation of Silica Wool... between boiler and 
enameled steel jacket prevents radiation heat loss. 
Observation Port... in fire door, for checking 
performance of oil burner. 








Installation of Safety Control Device... in 
fire door or stack control has been provided for. 





Limit Control Tappings . .. provided in top of 
boiler. 
Balanced Damper... standard equipment. 
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FIGHT FUEL WASTE AND DELIVER MORE HEAT 
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First they select. the 


prospect — instead 
of seattering their 
efforts. Above is a 
school job that 
came their way— 


Sto 


\LESMANSHIP explains how, and why, a middle 


west firm of plumbing and heating dealers grew 1n 


after some selling 


four years (1927-1931) from the smallest concern ot 
the kind in its territory to the largest; salesmanship, 
hacked up by careful selection of lines, and conscientious, 
expert installation. 

(One member of the firm is the office and sales man- 
aver. Drop in any time at the modern office and sales 
room of the company (it is small, 18x20 feet, with a 
modern plate-glass front, fitted to sell), and if you find 
the sales manager in—he is likely to be out in pursuit of 
a good lead—you will confront a pleasant man with a 
business-like manner, dressed neatly. “His personal ap- 
pearance 1s 100 per cent” you will reflect. 


To sell successfully you must dress “in character.” 
\nd that means a good appearance. Since we have the 


sales manager “in character” let us present several 
“scenes” which illustrate his selling methods. 


Place—a prominent doctor's office. Ting-a-ling! “Dr. 
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“Sharp-Shooting’ for 
ker and Gas Sales 


By JOHN T. BOLTON 


SCENE NO. 1 
Jones, this is | ) speaking (A. B., )—Doctor. 
I'd like five minutes of your time this afternoon. 
About two o'clock... . O. K. Tl be there.” 

That’s the best way to get many interviews. Of course. 
the manager has previously “mapped” his prospect. He 
knows the type of heating at present employed, and just 
why Dr. Jones should change to natural gas, or perhap 
buy an automatic stoker. Financially, the prospect can 
atford to do as he wishes. 

\rriving at the doctor's office, he plunges into a can 
vass. He shows how, inside of two years, the stoker w1l 
have paid for itself. He gives the names of neighbor 
who have a 


of Dr. Jones prominent families. 


quired the stoker handled by this company. 
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THIS tS IHRE ITiMe 


TO REMIND HOME-OWNERS: 





Last Winter’s May Be Next Winter's 
Repair Job BREAKDOWN 


























Then show them how a new Spencer 
Boiler will cut down fuel bills by burn- 
ing No. 1 Buckwheat Anthracite which 
costs $5 less a ton; a Spencer pays back 


Impress this warning on every family 
that owns an antiquated boiler which 
had to be repaired last year. There is 
a limit to the number of times that a 
“crippled” boiler can be patched up 
and put back into working condition. 
Make a list of all the boiler service 
calls you have had during the past few 
years; especially the repeat calls. These 
are the homes that will save money by 
buying a new, modern, automatic and 
economical Spencer Boiler. Show these the best year in Spencer history and 
home-owners that their old boiler is the first six months of 1932 will show 


costing too much money in wasted Spencer Automatic Heat more Spencers sold than in the same 
offers many exclusive advantages 


that owners of old-fashioned 
colds that follow improper heating. heating equipment cannot resist. your sales and profits this summer. 


its entire cost in four or five years. 
Spencer is Automatic Heat, labor-sav- 
ing; uniform, even heat, that brings 
comfort and health. PROOF that you 
can sell boilers right now by this plan is 
that alert heating contractors every- 


where ARE DOING IT. 1931 was 





fuel, repeated repairs and frequent period last year. You can increase 


Write today for full details 
SPENCER HEATER COMPANY, Williamsport, Pennsylvania, Division of Cord Corporation 


The Spencer Foundry Company, Ltd., Toronto, Ontario, Canada 
There Is Always Business for 
Heating Contractors Who Sell 


oPENC ER 


Magazine Feed 


BOILERS 


for steam,vapor or hot water 
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JUNE 1, 1932 


... the third anniversary 


of the day we won the fight! 


HE FIGHT we refer to is the fight for boiler feeder 
dependability—but let’s go back to the beginning so 
that you can understand what we mean by that statement. 
The story of boiler feeders started long 
before we entered the business. In fact there 
was a time that you may recall when boiler 


feeders were quite popular— 
widely used. You may also re- 
call that this was followed by a 
period when feeders fell into 
disrepute. And why not be 
frank about it? They fell into 
disrepute because they fell 
down on the job. 

When we first built our No. 
24 two-float feeder we found 
that we had to “live down” this 
odium. We put our undivided 
attention to that job; but while 
we had built a good feeder in 
the No. 24, we had not built a 
feeder that would operate with- 
out periodic inspection and 
cleaning. 

The trouble was the old trou- 
ble that had always confronted 
the feeder manufacturer—scale 
and lime at the feed valve which 
cause sticking of the valve. 

To fight that trouble we 
brought out our No. 28 Feeder 
with self-cleaning, rotary valves. 
This was a big improvement. 
The rotary valves fought the 
scale and licked it as nearly as 
it is possible to lick it. The fight 
was almost won. 

Then, in June, 1929, we in- 
troduced a feeder in which the 
water temperature surrounding 
the feed valve never reaches the 


Rely on 






















MEDONNELL NO. 30 
SAFETY FEEDER e 


Only 4° | 
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The test that proves we won 


An actual photo of test boiler with different makes of feeders 
deleted and valve temperatures (mercury well reading) given in 
white circles which replace feeders. Note that the average tem- 
perature of the feed valves and other critical points of all other 


makes is 198 degrees. 
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critical temperature at which lime and scale precipitates 
out of the water. Instead of trying to design a feeder to 
fight scale, we designed, in the No. 30 Series, a feeder 
that would have no scale to fight! This was 
accomplished in the simplest possible man- 
ner as brought out in the sectional view of 


the No. 30 Feeder, opposite. The 
feed valve is located 414 inches 
away from the heat of the float 
chamber and is separated from 
it by a ventilated compartment 
through which air circulates at 
room temperature. Excessive 
heat can not and does not reach 
the valve. It was the introduc- 
tion of this feature that won the 
fight for feeder dependability! 

In our laboratory we have 
recently tested all types and 
makes of feeders and we have 
found that the McDonnell No. 
30 is the only feeder that has a 
valve temperature which never 
exceeds 114 degrees at six 
pounds steam pressure, two 
hour run, no water passing 
through feed valve. Another 
make under this same condition 
showed 201 degrees; a third 
make, 190 degrees;-a fourth 
make, 203 degrees; a fifth make, 
198 degrees. 

At 190 degrees scale does 
form; but at 114 degrees it does 
not form. Obviously, a feeder 
that has no scale to fight, can’t 
be licked! 

Ask for new data book which 
contains 60 hook-up drawings 
for different makes of boilers. 


MSDONNELL & MILLER 
400 North Michigan Avenue 
CHICAGO 
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Here is a_ residence 
stoker job. “It may 


take twenty minutes to 
sell—or it may take 
months.” But in the 
end they usually sell it 


He may make the sale in twenty minutes—-or it may be 
several days, and a number of calls, in the making 
but he usually gets it in the end. 

SCENE NO. 2 

Place—a customer’s home. Ting-a-ling! ‘How are 
you, Mr. Robinson? That’s fine! I called up to ask 
about the heating plant—has it been cleaned lately ?” 

“Well... . 1 intended to get to that last week, but it 
slipped by me.” 

“I want to ask a favor of you, Mr. Robinson. I’m go 
ing to send a friend over to look at your plant .. . get 
it cleaned up in good shape, won’t you, tomorrow sure ? 
ll take care of the expense. It’s a mighty nice job, and 
[ want my friend, who is interested, to see it.”’ 
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During the past few years, plumbing and heating men 
have had a demonstration of the effectiveness of color in 
selling plumbing. How many have realized what clean- 
liness will do in selling? 

And color counts here, too. The installation which 
the prospect saw the next day at Mr. Robinson's was a 
handsome job to look at. The boiler had a colored jacket, 
with gold trimmings. The pipes were a glistening black. 

That is a sales idea which this company follows with 
all their heating plants. It costs $3 or $4, perhaps, to 
give each an individual paint job. Various color schemes 
have been used. And having “dolled up” the plant, the 
company in a number of cases has kept it clean, free, in 
following months. Ideal aid in selling is the “smart” 
installation in a good residence, according to lis ex- 
perience. 

SCENE NO. 3 


Place—office of the general manager of a large de 
partment store. “Come back some other time,” he put 
off the sales manager, talking an automatic stoker tot 
the store building. The manager came back—and was 
put off again. After several weeks, and no apparent 
progress made, any ordinary man would have quit. 

But the manager did not. He returned to the joh 
again and 

again liter 
Still another residence stoker job, one ally, dozens 
that selective selling made _ possible of times, 

It began to 
look like al 
farce; but he 
persisted \] 
ter months, 
he landed the 
orde a. 

“You are a 
salesman,” 
commented 
the yveneral 
Manavetl with 


a smile 
SCENE NO. 4 


Place All 
street in the 
city. A bright 
delivery truck 
flashed past, 
as on-lookers 
read a_ sales 
HmieSsave es 
tablished 1Ti 


cil} attractive 


trame, 20 
mches by Re 


mches. (1) the 
trwuc K-S1 cd c 
with an ap 


1 oOpriate 
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sketch. In a 
vears time, 
the company 
spent $200 in 
truck adver- 
tising. “Good 
Plumbing 
Pays,” was a 
very brief 


PROSPECTS 
ARE 
PRICELESS 


The man- 
ager carries 
mm his pocket 
at all times a 
notebook con 
taining names 
of prospects. 
lle is adding 
to this con- 
stantly. Fund- 
amentally, his 
philosophy ot 
selling may be 
defined as 
sharp shoot- 
ing, The 
plumbing and 


heatine man 





who knows Here’s another residence job that is 


his territory used to help sell hesitating prospects 
thoroughly 

can pick out his prospects, then work on them. Fle 
knows who should use the company’s services and mer- 
chandise. He can qualify each for financial ability. He 
can have with him at all times a large list of prospects 
who ltt logical buvers. 

this man once sold an installation to a close relative 
of a dealer in a competitive business-—and at higher 
price. “You never can tell,” when an inquiry comes in, 
he SaVS, “Tt Way look ot ZCTO value burt C1VE it cl play, 
just the same.” The prospect in the case stated had al- 
ready decided to buy from the relative; he would “check 
up’ first. The manager’s sales talk, examination of a 
bright-and-shiny installation—all “dolled up” and he 
hought. 

This manager comments, “When natural gas first came 
in. we lost a lot of business, because we advised some ot 
our people against what we thought was a mistaken selec 
tion, but the second year this reacted in our favor, and we 
have been able to set our own price on gas-fired equip 
ment because we took the proper stand at first.” 

One of the first questions the man asked the DomMEsti 
li NGINEERING representative concerned ad new Las al) 
pliance—new in his territory, but with considerable ex 
perience in other sections. That's the spirit of this firm 
Its selection of lines are based on evidence and testimony 


\eain and again, before offering an apphance to the 
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local trade, one of the partners has tested it in his home. 

Such thorough study means that the firm knows the 
merchandise it is selling; can talk it. And there 1s no 
“canned” talk given to all and sundry. Dealing with a me- 
chanic, interested in “what makes things go,” the man- 
aver gives him information to his heart’s content. A 
woman prospect, on the other hand, is concerned with 
what the appliance will do for her—how it will sub- 
tract from her labor, and add to her happiness. lor one 
prospect, he will use refined language, formal etiquette. 
He will become colloquial immediately with another 
“first-name”’ him. 

It is the everlasting variety of customers which makes 
selling so fascinating. The partner is an expert on the 
production end. The sales manager is left free to “go 


vet,’ and he does. 


And here’s a gas job. 
This ftirm sells what 
the prospect's needs in- 
dicate—so long as it’s 


automatic heat 
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Hundreds 


Applied for the BUTLER STOKER 
Dealer Franchise ... before this NEW and 


Valuable Book 
Was Off the Press 
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Get Your Copy Now—Take the First Step Toward 


| 
P a “i 
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Founding the Leading Automatic Heating Business In Your Community 





5 UT of six years development forced air draft throughout en- wheeling on motor cars. Changes heating plants and power boilers 
P now comes the outstanding tire fire bed. fuel feeding speed without dis- up to 250 h. p. 

c bituminous coal stoker—unrivaled 2—Adijustable regulation of air engaging a single gear and with- The full history of the Butler 

4 in efficiency, unmatched in simplic- flow for complete, smokeless ‘ig * on oo Stoker, details of its advance de- 

. ity of design and operation. combustion of various kinds of rata ~ evn wr iy its 00k — oe 

i i . e@ mechanism an val contro 

Here are some of the advance ee : , 5 —Unique back smoke eliminator sis are all contained in the 

| features which enable the Butler %2—From two to six fuel feeding that positively prevents volatiles new EconomicalAutomatic Heating 

2 Stoker dealer to fulfill practically a fet sage 5° _— - backing up in fuel duct and book pictured above. Get your copy 

F every automatic heating require- sciae diitianen ae apelin“ hopper. NOW. Butler Stoker Dealer Fran- 

ment, cut fuel bills 15 to 50 per ens end weneliée heoting a 6—Ten sizes and a complete se- chises are rapidly being assigned. 

cent, eliminate smoke, soot and ‘ ; ries of retort and tuyere grate Better apply for your territory soon. 

leese eches. 4—Silent, selective power trans- , shapes and designs adapting the = Anationwide cooperative merchan- 

mission as new, different and Butler Stoker to all types of  dising program makes our dealer 

I—Patented system of distributing superior on stokers as was free residential furnaces, commercial franchise extraordinarily valuable. 
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BUTLER MANUFACTURING COMPANY, 

1263 Eastern Ave., Kansas City, Mo. 963 6th Ave.,S.E.,Minneapolis, Minn. 
| Send copy of Butler Stoker Book “Economical Automatic Heating” 
Fate etcentnss cinbidtensaisil : = territory is open 

Send district representative when conveniently near. 
Have him call as soon as possible. 
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»EC TION 


Selection of Prospects Is Key 












to Gas Heating Sales : i 





Here is a splendid example of what happens to basements 


when modern, clean, automatic heating is installed. 
looking enough to be the ‘main hall’ 


‘“‘castles”’ 


AS boilers are an old story to George Butterfield, 

plumbing and heating contractor-dealer, Orange, N. 
J. He made his first installation years ago and since 
then he has installed more than one hundred gas boilers 
with either steam, hot water or vapor heat. He has been 
averaging twelve to fifteen gas boiler installations for 
the past four or five years, so as we said before, gas 
hoilers are an old story to George Butterfield; conse- 
quently, he should have something of value to tell other 
contractors. 


SELECT THE RIGHT PROSPECTS 


He says, “The best way to pick up gas boiler profits 
is to contact a selective list of prospects. Pick only those 
whom you know can afford gas heat. Regardless of how 
badly a prospect may want gas for house heating, he ts 
not a possibility if his pocketbook will not stand the 
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of some European 


| A. R. OWEN 


financial strain. There are plenty of householders in 
every territory who can afford gas heat. 

If your investigations disclose that a prospect can af. 
ford gas heat, call on him and suggest it. Most of the 
gas boiler sales that I make are the result of sales sug 
gestions made when contacting prospects who are hav 
ing trouble with their present heating plants. Sometimes 
a prospect will demur when we suggest gas, but this 1s 
because the householder imagines the cost to be prohibi 
tive. In general, however, the gas rate does not worry 


the man who can afford to pay for it because when he 


figures the wage he pays the furnace-tender, he is pay 
ing little more for gas than for any other fuel. 


AN OLD-TIME JOB 


“The first gas boiler I installed around 1917 was an 


old house heater, which consisted of six separate units in 
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BARBER 


SLOTTED CAP 
AND 


BELL BAFFLE 
BURNERS 





T ane are groups of Dealers in every 
industry who make money in spite of times. 
They are in your town, in our town, in every 
town. You hear constantly, ‘Smith up the 
street is making money,’ or “Jones around 
the corner had a whale of a volume of business 
last month.” 


It isn’t that they have had a sensational streak 
of luck. They merely had the business fore- 
sight to be handing lines that were in most 
demand. Either due to demonstrations, qual- 
ity, price, appearance, or for any of a number 
of reasons, their lines are 
moving. 


In your industry the op- 
portunity to be that Smith 
or Jones who is doing a 
profitable business, is pre- 
sented by the Barber 





BARBER 


CWutomatic Jet Gas 
BURNERS 








DOMESTIC ENGINEERING 


Slotted Cap and Bell Baffle Burners with 
Safety Control. 


Designed to establish a new standard in 
Safety, Economy and Efficiency in gas burner 
appliances, Barber Slotted Cap and Bell 
Baffle Burners will provide you with sales 
features in abundance. 


The public is demanding Gas Heat, and 
Barber Gas Burners will back up every claim 
you make for them. They will be profitable to 
you at the time of installation and will boost 
your reputation by their 
excellent performance. 


Write for the full Barber 
Gas Burner story and for 
information regarding the 
Barber plan of helping the 
Dealer sell. 
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THE BARBER GAS BURNER CO., 3702 SUPERIOR AVE., CLEVELAND, OHIO 
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the cellar, each unit holding about six quarts of water 
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and hooked up to a separate section of radiation. The 
house was a large one, taking about 2,000 feet of radia 


¢ I | tion in all. The home owner was located beyond the 


IMPROVED COPPER and STEEL vas mains, yet he wanted gas for cooking in his home. 


[The gas company told him that if he would put down 





$3,000, it would run mains to his home and give him 
credit for this deposit as he used up the gas. 

“In other words, the gas company wanted to make 
sure that this home owner would buy at least $3,000 
worth of gas before it would go to the expense of run- 
ning nine to his home. The home owner called me in 
and asked me what [ thought about the proposition. | 
told him that he could never hope to get his money back 
merely by using gas for cooking purposes or for hot 
water, that he could only redeem his deposit by using 
gas for house heating. He agreed with my suggestion 
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and from that day | have never hesitated or been afraid | 
to suggest gas for house heatiny because of the cost ’ 


of vas, 





“This home owner proved to me years ago that a 
financially strong householder will gladly pay for the 
comfort and convenience of gas for house heating. In 
this case, he paid down $3,000 before the company woul 
start laying mains, and after I installed the heating 
units, he began to reclaim his money. In two years he 
had used up more than $3,000 in gas and then I pulled 
out the equipment, replacing it with a more modern 
gas boiler, which is still operating satisfactorily. So far 
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g Y, LESS Ol|L it has seen twelve years of service and I can not recall 
30 Oo to 50 O one boiler that we have pulled out because of high 


maintenance costs or poor performance.” 
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Also excellent saving 
in gas and coal 


The oil burner and automatic coal stoker 
dealers know what it means to try and force 
their equipment to properly function and 
show reasonable fuel records when boilers 
are undersized or sluggish. These men ap- 
preciate Foran Boilers. Positive circulation, 
quick heating, and fuel economy all reflect 
credit on other equipment used in conjunc- 

















i i 
tion with these remarkable boilers. y 
' FORAN BOILER CO., INC. 
General Sales Offices: 
11 West 42nd Street New York City 
| FO , 
, 
| Showing heating chamber with copper BC iL ERS 
i tubes installed Stee! tubes are used 
when burnina coal They are inter 4 
| dhepaedile with Gasaion bolle BC Ol. 4 RS | 
construction 7 
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PFCRAN BOILER ©O., 11 W. 42nd St... New York 
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free booklet describing Foran Improved Copper and = 

Steel T e ollers . - a 

Steel Tube Boiler ‘\) Mone HEAT Hy . ° . ‘ : 

nant | if there is any value in commencing to train children while 
; 

Address ' young, this basement will certainly make the children of 

City and State the family “home conscious” and accustomed to seeking 











DESIRABLE TERRITORY AVAILABLE FOR DISTRIBUTORS their recreation at home rather than clsewhere 
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SOME FACTS ABOUT GAS 


In connection with Mr. Butterfield’s remarks. you 
will find interest in these statistics on gas boiler installa- 
tions in New Jersey. The gas companies in that state 
estimate that there are approximately 2,500 gas boilers 
in operation in all types of dwellings and commercial 
establishments. As a whole, the gas consumption on 
these installations is but 7O per cent above the cost of 
coal and in 95 out of 100 cases, the estimate has ex- 
ceeded the consumer's active maintenance expense. 
About three per cent of the gas boiler users have broken 
even with the estimated consumption figures presented 
hy the gas company’s engineers and two per cent have 
exceeded the estimates slightly. The cost for gas ap- 
proximates $25.50 per ton of coal. 

The gas company engineers have found that most 
gas 1s consumed in steam boilers, about ten per cent less 
with hot water and a bigger drop with warm-air since 
this 1s a direct heat. In Mr. Butterfield’s section, there 
are about 400 gas boiler installations and yet only three 
have been taken out for any reason, according to this 
master. Despite the depression, few home owners have 
discontinued gas for house heating after once experienc- 
ing its comforts. In one case, Mr. Butterfield reports 
that the home owner suffered financial reverses and 
rented his house. The renter decided to stand the ex- 
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pense of gas heat, then purchased the house because 
he was so well pleased with the heating system. 

The gas company estimates consumption before the 
heating contractor starts to install, but it was pointed 
out that theoretical estimates are sometimes at variance 
with actual consumption. for example, in one case the 
gas company engineer presented an estimate of $513 
for the heating season based upon dimensions of the 
house, but the prospect presented fuel bills going back 
hve years to show that he never used more than twelve 
tons of coal at $14 a ton to maintain a comtortable tem- 
perature, Or all expense of S108 per heating SCaSOTT, At 
the gas company’s estimate of $25.50 per ton of coal 
the gas for house heating rate should have been but $306 
but theoretically it amounted to $513. 


HOW INSULATION CUTS HEATING COST 


Mr. Butterfield pomted out that the difference lay in 
the construction of the house. Most heat losses, he ex 
plained, come about through infiltration of air through 
cracks and windows, yet a heating engmecr can not 


tell how well a house is built by looking at it. “Tlouses 
that are well insulated will burn much less gas than those 
less sturdily built,” explained Mr. Butterfield, “and = | 


find that it pays to advise insulation in cases where homes 


“Let's go down in the basement” is a phrase heard often in this 
A writing desk, with book shelves above it, the ping pong 
table, cleanliness, coolness and quiet give this basement an at- 


home, 





tractive ouality 
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are air-leaky, because this prevents subsequent com 
plaints about high gas bills.” 
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Mr. Butterfield co-operates with the gas company on 
sales and installations, but he does not wait for the 
utility to drop gas boiler sales in his lap. He himself 
has sold the majority of this business. Some business 
has been turned over to him by the gas company whose 
policy it is to ask a prospect for the name of his pluml- 
ing and heating contractor, then the utility contacts this 
craftsman, asks him to set a figure on the installation, 
and when the job is finished, he gets this fee plus 20) 
| per cent on the price of the equipment. The company 
| then finances the sale and services the job from then on 
| This dealer states that during the fifteen years he has 
been selling gas boilers, he has never been called to serv 
, ice one. The utility has always taken care of this and 
shagiaaias Bi this master is strong for dealer-utility co-operation be 

Wow cause each gas-boiler job is service-free, which saves him 
worry and expense. 
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| “One thing is certain,” concluded Mr. Butterfield, ‘‘gas 
| heat is here to stay. It has weathered the slump as well 
| as any other product in our industry. Comparatively few 
| users around here have discontinued gas for house heat 
| ing despite the many decreases in incomes in this terri 
| tory. Our sales of this product have not decreeased, 11 
| fact, I noticed less sales resistance this past year than 
| before due to the fact that gas heat is becoming bette: 
known as the years roll by. I expect to sell better than 
one gas for house heating job each month during the 
coming year and this volume, under the dealer-utility 
co-operative program in effect here, adds a substantial 
increase to our profits.” 









ROBERT SHAW 
THERMOSTAT 














CONTROLLED HEAT 


is just as important, for both health and economy, 
in the space heater as it is in all other gas-fired | 
heating plants. « It is mighty easy to install... | 
and it means extra profits on every installation. It 
is accurate and automatic, small and compact, 
durable and trouble-proof. You can add it to any | 
space heater, new or already in use. « This 
Robertshaw Thermostat is furnished with the new 
non-clog by-pass, which controls the minimum burner | 
or by-pass flame. Be sure you know the extra money 
this popular thermostat will bring you this season. 
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Looks as if it was “circus day” in this basement, wit!) 


"ROBERTSHAW THERMOSTAT CO. _ the parade forming on the left. Official “off the street” 
movements mean nothing to the children who have this 
playroom 
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Watch Wall Temperatures 


(Continued from Page 113) 


was not close to the entrance, which was equipped with 
double doors, so there seemed to be no opportunity for 
trouble from that source. 

As I went into the living room I noticed the wide 
partition between it and the hall. It immediately flashed 
into my mind that the thermostat was located near the 
boiler chimney but that idea was discredited because all 
of the symptoms pointed, not to a hot wall, but to a 
cold one. Nevertheless, | thought it might be worth 
while to investigate this thick partition, so we started for 
the basement. 

Just then the lady of the house came home and [ soon 
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Fig. 3—This is the arrangement 

which was used in heating the 

card room. The cold air was taken 

from the floor, carried up the duct 

and then was discharged from the 
unit heater 


saw why Mr. Jones wished to avoid her. She talked 
at great length and wound up by saying that she would 
prefer stoves to that heating plant for she could at least 
predict what stoves would do. We tried to reassure her 
asking only that she give us a little more time, and finally, 
she grudgingly let us resume our inspection. 

The basement is arranged as shown in Fig. 3. The 
boiler is located under the living room and is connected 
to a flue alongside the living room fireplace. This def- 
initely eliminated my idea that the thermostat might be 
located near the chimney. When I looked over the pip- 
ing in a general way, I saw that the whole system had 
heen installed in keeping with the best and latest prac- 
tice, 

(/pon investigation we found that one-half of the thick 
partition we had noticed was the laundry chute, while 
the other half was connected to a separate basement 
room by a sheet metal duct. This room was the card 
room Mr, Jones had mentioned and was ventilated by a 
small exhaust fan which blew into the duct just men- 
tioned. It was then apparent that the other half of the 
thick partition was used as a discharge flue for the 
card room exhaust fan. 

As we entered the room, I noticed that the exhaust 
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that Leland brush-lifting motors for stokers 
and other domestic appliance applications are 
frequently supplied with a special cradle mount- 
ing to deaden transmitted noises? This design is 
free from vibration and is remarkably quiet in 
operation. 


Other explanations of the success of the Leland 
cradle-mounted motor include: 


Sleeve bearings that utilize the Leland con- 
tinuous self-filtering lubrication system, 
practically eliminating bearing wear. 


An extremely competent. short-circuiting 
device capable of millions of starts and 
stops without showing wear. 


The attention of stoker builders is also directed 
to the Leland servicing plan on both new and 
replacement stock .. . an arrangement that 
has met universal approval in every part of the 
country. 


A. C'. Repulsion-Induction 
D.C. Compound Wound 
A. C'. Polyphase 


Interchangeable Frames 


THE LELAND ELECTRIC CO. 
DAYTON : OHIO: U-S-A 


Canadian Address: Toronto 
Cable Address: ‘’Lelect’’ 
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fan was standing still. Greatly to my surprise, I could 
feel, by putting my hand between the blades, a slight 
current of air flowing out of the room. Immediately | 
climbed up on a chair and with the aid of a cigar lighter 
| could see all the way to the vertical flue. 

“Where does that discharge flue lead?” 

“T don't know. 
tell if we get into the attic.” 


| asked. 


Shall we go see?) Probably we can 


THROWING AWAY HEAT 


“Let’s look around this room first and see how it 1s 
heated,” I replied. So we looked around and found that 
the room was heated by a small unit heater arranged to 
recirculate the air from the floor through a shect metal 
duct as shown in Fig. 4. The heater was equipped with 
a two speed switch. I turned the switch to “high” and 
a high velocity stream of hot air leaped into the room. 
It was quite obvious that at this speed the room could be 
heated very quickly in any weather, but the heater was 
too noisy at this speed tor card games. When | turned 
the switch to “low” the motor slowed down until you 
could scarcely hear it, but the heater still delivered a 
considerable amount of heated air. 

“Did you notice what has been happening here 7” 
“No, what is it?” 
“Apparently they leave this heater hot at all times 


Mr. Jones said. 


and turn on the motor only when they want more heat. 
The heat that the heater gives off when the motor is not 
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running collects at the ceiling and is being skimmed 
off through the exhaust fan, even though it is not run- 
ning.” 

“Isn't the discharge flue shut off when the exhaust 
fan is not running?” 

“It should be, but as far as I can tell, there is no 
shut-off damper down here. I can see all the way to the 
vertical flue between the fan blades.” 

“Maybe there is a damper upstairs.” 

“Shall we look? If there is one, it may be stuck open 
or the chimney action of the building may be great 
enough to make it leak.” 


WHERE WAS THE DAMPER? 


The laundry chute, we found, stopped at the second 
floor and the discharge flue was connected by a sheet 
metal duct to a dormer on the west side of the house. 
Going through an access door into the dormer, we found 
the whole west side of it was taken up by a weather 
proot louvre with a bird screen. We could see into the 
sheet metal duct to the point where it jomed the vertical 
flue, but there was no damper to be seen and the out- 
ward flow of warm air was slightly noticeable. 

“IT don’t see anything like a damper,” I said to Mr. 
Jones, who had remained in the attic, “but to make sure 
I'll throw something into this duct to see if it comes out 
below.” 


He found a marble and when he threw it we could 





YORK BOILER- 


An Efficiency of 


87% 


combined. Built according to A. S. M. E. 


ing the Hartford Stamp of Approval. 


over a period of thirteen years. 


ally strong appeal to the consumer. 


feet of radiation to any size industrial equipment. 


Here is your opportunity to sell an efficient: burner- 
boiler unit and make two profits instead of one. Write 
now for prices and descriptive matter! 


YORK OIL BURNER CO.. Ine. 
YORK PA. 





Tests Conducted by Dealers Show mites 


Here is a really remarkable oil burning boiler and oil burner 
specifications and bear- 
This combined unit is the 
result of thousands of oil burner installations and tests conducted 


For the first time in the history of the industry a combined oil 
burner and boiler unit is offered at a price that affords an exception- 
In addition to this unit YORK 
manufactures a complete line of oil burning equipment from 650 


BURNER UNIT 
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- hear it go clattering down the flue. So we closed up the 
dormer and returned to the basement. When we entered 
the basement we found the marble on the floor. 

‘IT guess that settles it. There's no damper in that 
duct or flue.” 

“But what does that have to do with our problem ? 
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Fig. 4— This is a cross-sectional view of the house 


























through the duct before the damper was installed. It 
shows how the cold outside air, on certain days, was 
blown into the card room in the basement 


lt seems to be me that the slightly warm air that is 
flowing out of this card room couldn't possibly have any 
effect on the thermostat.” 

“No, 1t can't, but remember that the wind is not blow- 
ing now. I'll predict that when there is even a slight 
west wind, the prevailing one around here, that cold 
air is blown down this flue at a merry rate.” 

“Yes, that could happen, and if it did the wall behind 
the thermostat, which is only 4-in. tile, would cool off 
very quickly, thus making the thermostat keep the burner 
going a long time. That would account for our troubles. 
but how do we know that is what happens ?”’ 

“We will have to go see the lady of the house again, 
| guess.” So we went upstairs and asked her permission 
to ask a few questions. 

“Does your house get too hot when there is a west 
wind ?”’ 

“It certainly does. Just the other night I remarked 
to John that every other house we had lived in was too 
cool when there was a west wind, but this one is always 
too warm. He disagreed, reminding me that last Sun- 
day we had a west wind and the house was fine.” 
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PROFITS 


40,000 Temperature Regulators were sold 
last year ... and figures available indi- 
cate this as a conservative estimate. Tem- 
perature Regulators are and will continue 
to be a source of much profitable business. 
This market has scarcely been touched. 


And you can get more than your share of 
this business if you make a concentrated 
effort with the Automatic Heat Regulator. 
Its simplicity of construction, ease of instal- 
lation, appearance in keeping with the style 
trend of the day, and its attractive price, 
all go to make it an extremely profitable 
business builder. 


You have been looking for a business builder. 
Here is one. Oilless -Brushless Service 
Free Write today for the profitable story 
of the Automatic Heat Regulator. 
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“When that card room cools so quickly, did you ever 
notice that cool air was coming out of the exhaust 
fan?” 

“Yes, I did happen to notice that.” 

“T believe I have located the cause of the trouble in 
your house. Your thermostat is located on the exhaust 
fan discharge duct, which is not equipped with dampers. 
When there is no wind, or the wind is from the north or 
south, the heat from the card room unit heater flows up 
this flue just as smoke goes up a chimney. When there 
is an east wind you probably lose even more heat be- 
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Fig. 5— When the damper was installed in the duct at 

the ventilating fan, the air continued to circulate down 

to that point, thus causing the wall to cool on which the 
thermostat was located 


cause the air is drawn out of the roof dormer. Under 
any of these conditions the discharge flue and the wall 
behind the thermostat are at about the same temperature 
as the hall, and the thermostat works nicely. 

It is another story entirely when the wind is from the 
west, which is quite frequent. The cold air is blown 
down the flue and into the card room. At night when the 
building is cooling the inside air is contracting and cold 
air is drawn into the flue, again. In both cases, the card 
room, the flue, and the wall behind the thermostat are 
cooled. Consequently the thermostat keeps the burner 
running until the room is warm enough to raise the 
temperature around the thermostat to 70 deg. Fahr. in 
spite of the cool wall. I'll draw you a little sketch of 
this,” I said, as I drew Fig. 5. 
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‘What shall we do about it?” she asked. 

‘All you have to do is to install a back draft damper. 
That is simply a gate that will let the exhaust fan blow 
out but will not let the wind blow back in again.” 

“What I hope is, that it will work. Will you please 
stop at my hushand’s office and explain the whole thing 
to him?” 

As we reached for our hats and coats, we heard the 
burner start, so we decided to wait a few minutes to see 
what was happening. We went directly to the card room. 
Sure enough, the exhaust fan was running backwards, 
pouring cold air into the room. 

“There it goes,’ I said ,“the west wind must have 
started up. Let’s go up and feel the wall behind the 
thermostat.” 

The wall was quite cold to the touch and the thermo 
stat thermometer registered 69 deg. Fahr. 

‘Let's wait to see how long the burner runs,” I sug- 
gested to Mr. Jones, and we put aside our coats and 
hats again. 

We were still there an hour later and the burner was 
still running when the owner returned for lunch. The 
thermostat thermometer still showed 69 deg. Fahr. but 
the other thermometers in the center of the rooms showed 
74 deg. Fahr. and 76 deg. Fahr. 

‘Have you located our trouble?” he asked. 

“We have, and right now we are having a perfect 
demonstration.” And I explained to him what was hap- 
pening. He readily agreed to have a back draft damper 
installed at the end of the duct in the roof dormer which 
we carefully pointed out was the proper place. 

We thought we had heard the last of this job but about 
ten days later Mr. Jones showed me the following letter : 
Dear Mr. Jones: 

I had Jack Barnes install the back draft damper as 
recommended by Mr. Brown. It does keep the card 
room from cooling off and the temperature is more 
steady, but today the whole house was up to 74 deg. 
Fahr. while the thermostat showed only 70 deg. Fahr. 
[ wonder if there is anything further that we can do.” 


Yours truly, J. C. Block. 


_ “Where do you suppose they installed that damper?” 
[ said to Jones. “I’m going to drive through there in a 
day or two and I'll stop and see what happened.” 

“Then I'll let the matter drop until I hear from 
you.” 

Although the owner received me in a friendly enough 
manner, it was quite plain that he was disappointed. 

“So your house is still overheating, Mr. Block?” 

‘Yes, but not as badly as before.” 

‘‘Where were those dampers installed ?”’ 

“Oh, right beyond the fan. Barnes said that was the 
place for them; they were made to fit the fan and that 
was the easiest place to install them.” 

“Well, this is vour trouble now. The cold air can't 
drop into the card room but it still can circulate in the 
flue and cool the wall behind the thermostat. You see,” 
and I drew Fig. 5, “the cold air drops into the flue and 
as it is warmed it rises and leaves again, but in doing so, 
it cools the walls.” 

“Then I’ll have those dampers moved right away.” 

When I met Jones a month or so later, he said that 
the job was working perfectly. 
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in drastically improved MW Automatic 
Heat-Rotating Boiler Units ... creates 
new buyer interest and dealer profits 


speed without the use of a single moving part. A radi- 


cy A silent flame of terrific heat, kept gyrating at great 


cally different boiler unit in which rotating heat streams 
yield new thermal efficiency. These are the vital elements of the 
new MW Automatic Boiler Units for Steam and Hot-Water 
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Heat generated by the furiously gyrating 
flame of the MW Gyro-Flame Burner is 
kept in rotary upward motion by spiral 
baffles within the vertical tubes. Upon 
reaching the top, the heat is drawn down- 
ward through a large center tube. 


Complete heat utilization is thus assured. 





Manufactured by MOTOR WHEEL CORPORATION, 


Heating which created such 
furore at the Boston Show and 
are now being demonstrated by 
MW distributors and dealers. 


In the remarkable MW Gyro-Flame 
Burner and Boiler Unit combina- 
tion, truly amazing oil-heating re- 
sults are achieved with astonishing 
simplicity. First cost is so low and 
operating economy is such that oil 
heat is boldly taken out of the lux- 
ury class and put into actual reach 
of new millions of home owners. 


Engineers call this the most signifi- 
cant development in oil heat his- 
tory. Seasoned sellers of oil-burn- 


AUTOMATIC 





EPOCH-MAKING (MW GYRO-FLAME BURNER 





ing utilities hail it as a trail blazer 
to new business and quicker, greater 
dealer profits. 


Literature is available, describing 
the new MW Gyro-Flame Burner 
and Boiler Units as well as the 
famous line of quick-selling MW 
oil-burning utilities. The MW 
dealer franchise is a decidedly in- 
teresting proposition. Write for 
details today. 


OIL-BURNING 


BOILER UNITS 


FOR DOMESTIC AND COMMERCIAL USES 


Heater Division, Lansing, Michigan 
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Safeguard the ** Margin of Comfort’’ with 
aG-E 
any otl burner which makes for satis- 
faction . . 


motor . . . that extra value in 
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wilh GeE MOTORS 


one who is perfectly satisfied that he 
is the greatest good-will builder 


PLEASED CUSTOMER . . . 
has bought the best 
any oil burner can have. 


General Electric fractional-horsepower motors for modern oil 
burners are designed, manufactured, and correctly applied to 
produce maximum customer satisfaction. And they are backed 
by a sales and service organization that knows the necessity of 
being just around the corner should a need arise. No annoying 
delays service is within reach of your telephone ‘‘if and 
when”’ you need it. 


Assure your dealers, and through them, your prospects, of an oil 
burner that’s completely right. There's a G-E office near your 
plant, and there you will find capable specialists ready to codp- 
erate not only in selecting the right motor, but in choosing other 
G-E accessories for oil burners such as cable, transformers, heat- 
control, etc. 
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SUPPLY NEWS 














FOR MANUFACTURERS, 
WHOLESALERS, SALESMEN 


Bondholders Have Purchased the J. L. Mott Co. 


J. L. Mott Co., Inc., Trenton, N. 
plumbing equipment, was purchased recently by bond- 
holders, represented by J. D. Orr, second vice-president, 
Guarantee Trust Company, New York, at a receivers’ 
sale. A holding company is to be formed by the pur- 
chasers to continue the business of J. L. Mott Company. 


J., manufacturer of 





Walworth Company Moves General Offices to 
New York City 


Walworth Co. of Boston, Mass., manufacturers of 
valves and fittings, will move its general offices, now in 
the Statler building, Boston, to the Lincoln building, 
at 60 East 42nd street, New York City. This will be a 
consolidation of the two offices. 





Automatic Products Co. Organized 


Automatic Products Company has just been organzied 
and has opened a factory and general offices at 121 
North Broadway, Milwaukee, Wis. The company will 
manufacture oil burner control equipment and will mer- 
chandise this equipment through distributors located in 
various parts of the country. The company has thus 
appointed the Preferred Utilities Mfg. Corporation, 33 
West 60th street, New York City, as distributors for 
the New England states, eastern Pennsylvania and east- 
ern New York, and the R-O Distributors, Inc., 775 
Main street, Buffalo, as distributors for western New 
York and part of Pennsylvania. Among the officers 
of the new company are R. W. Johnson, president, and 
A. E. Petersen, sales manager. Mr. Johnson was for- 
merly vice president in charge of production of the 
Time-O-Stat Controls Co., and Mr. Petersen was for- 
merly in charge of sales of gas equipment for the same 
Cotipany. 


Pacific Pipe & Supply Co. Sells Its Contracting 
Division 

Sale of its plumbing and steam heating contracting 
division to two former employes has been consummated 
by the Pacific Pipe and Supply Company, Los Angeles. 
The purchasers are Loy F. Johnson and Frank Washer, 
the new partnership being known as Johnson and 
Washer Plumbing and Heating Co. Mr. Johnson had 
been manager of Pacific company’s contracting depart 
ment for the past four and one-half years, and Mr. 
Washer assistant manager for the past five years. Tem- 
porarily the headquarters of the firm will be at the 














Pacific Pipe and Supply Company offices until contracts 
made by Pacific company are completed. 

Pacific Pipe and Supply Company has again resumed 
the exclusive business of wholesale distribution of plumb 
ing supplies, according to H. F. Haldeman, president. 
This was the activity in which the company was en- 
gaged in the latter part of 1926, when it established its 
plumbing and heating contracting division, The reason 
for discontinuing the contracting business was the 
scarcity, this year and last, of large construction projects, 
in which the Pacific company specialized, Mr. Halde- 
man explained. 


Will Make Combination Furnaces, Air Purifiers 


and Coolers 
Thatcher Co., 39 St. Francis street, Newark, N. J., 
manufacturers of boilers and furnaces, has established a 
new division for the manufacture of combination fur- 
naces for winter and air purifiers and coolers for sum 
mer. The entire Thatcher plant is now operating on a 
six-day week schedule. 
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Raub Supply Co. Elects Officers 
The board of directors of the Raub Supply Co. of 
lLancaster, Pa., held a meeting recently and elected the 
President, Wilham S 
I’, Zahm; vice president and 


following officers: Raub: vice 
president and treasurer, K. 
sales manager, I. D. Miley; vice president, L. P. Helm; 
secretary, Stuart H. Raub, Jr.; assistant treasurer, F. 
8. Hoak; assistant secretary and manager of electric 
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Iishibit of Haub Suppiy Co. of Lanenaster, Pa., at Pennasytl- 


sanin Master Plumbers’ recent annual convention in 


Wilkes-Barre 
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division, G. H. Hartman; general manager, C. F. Ed- 
wards; manager at Harrisburg, Pa., H. P. Helm; man- 
aver at Wilkes-Barre, Pa., E. A. Swanson; manager at 
Philadelphia, C. A. Trost. 





Henry Weis Manufacturing Co. Appoints Sales 
Representatives 

The shower cabinet sales division of Henry Weis 
Manufacturing Co., Inc., of Elkhart, Ind., has just ap- 
pointed sales representatives as follows: W. M. Hender- 
son, Room 908, 101 Park avenue, to cover New York 
City metropolitan district, northern New Jersey, Roch- 
ester and Westchester counties in the State of New 
York; G. L. Grove, P. O. Box 112, Harrisburg, Pa., to 
cover Harrisburg and central Pennsylvania territory ; 
Geo. H. Long, Terminal Commerce Bldg., 401 North 
road street, Philadelphia, Pa., to cover eastern Pennsyl- 
vania, southern New Jersey and the states of Delaware 
and Maryland. 





General Electric Co.'s First Air Conditioning 
Sales Meeting 

The newly organized air conditioning department of 
the General Electric Company held its initial sales meet- 
ing June 3 and 4 at its headquarters, 120 Broadway, 
New York City, at which engineering, manufacturing, 
sales and advertising plans were presented to the field 
organization as a preliminary to the early start of active 
marketing operations on several new air conditioning 
products. It,was announced that the General Electric 
Company's new system of oil heating will be the first 
home comfort product which the air conditioning depart- 
ment will introduce to the public. 





Establish Central Distributing Point at 
Chicago Branch 

The Kennedy Valve Manufacturing Company, Elmira, 
N. Y., announces that its new Chicago branch office and 
warehouse has been made a central distributing point 
for prompt service to the eleven middle western states. 
This warehouse, which is considerably larger than the 
one previously occupied, is in the Soo Terminal at 1306- 
1312 South Canal street, Chicago. Its convenient loca- 
tion not only provides easy access for local pickups, but 
also permits out-of-town shipments on the same day that 
orders are received, as delivery can be made to carriers 
at the rear door without trucking. The stock carried in 
the new Kennedy warehouse includes complete lines of 
all the products of the company. 


ett he ERENINE DY VALVE MEG. ©. Eimrany 


KENNED 


VALVES-P 





The Kennedy Valve Manufacturing Co.’s branch office and 
warehouse in Chicago 
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Garrity Company Ready for Business 
Ic. C. Garrity has organized the Garrity Co, Thi: 
company is located at 7123-25 South Chicago Avenue, 
Chicago, II1., and is handling a line of plumbing and heat 
ing supplies, including also such products as gas ranges 
and refrigerators. Mr, Garrity was formerly head «if 











E. C. Garrity 


the National Plumbing & Heating Supply Co. and also 
served as president of the Central Supply Association. 





Appointed Distributors in Cleveland 
The Universal Valve & Fittings Co., of which Shirle\ 
Mitchell is president, has been appointed by Pierce, But 
ler & Pierce Mfg. Corp. as distributors of this concern’s 
boilers and screwed nipple radiators in Cleveland, ac- 
cording to announcement by J. C. Murphy, Cleveland 
branch manager of Pierce, Butler & Pierce Mtg. Corp 





Chicago General Offices Consolidated 
with Factory 


The American Enameled Products Company has con 
solidated its Chicago general offices with its factory at 


“Mount Pleasant, Mich. This change took place June 1. 


The company will, however, continue to maintain show 
rooms and city sales department at 1529 South Michigan 
avenue, Chicago, but all communications should from 
now on be addressed to the company at its general offices 
and factory at Mount Pleasant, Mich. 





Rome Radiation Co. Appoints Sales Representatives 


Vance-McCrea Sales Company, general manufactur: 
ing agents, has been appointed sales representatives for 
Rome Radiation Company, division of Revere Copper 
and Brass, Inc., covering Maryland, District of Columbia 
and northern Virginia. They are located at West 27th 
and Sisson streets, Baltimore, Md. Louis G. Vance has 
been engaged in the sale of low and high pressure 
mechanical equipment in Maryland, District of Colum 
bia and Virginia since 1909. Lester W. McCrea was 
formerly president of James McCrea & Son, In 
mechanical contractors, West 27th and Sisson streets, 
Jaltimore, Md., for the past fifteen years. 
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Ross Heater & Mfg. Co., Inc., Appoints 
Sales Representatives 


Ross Heater & Mfg. Co., Inc., of Buffalo, N. Y., 
has appointed the following sales representatives: G. G. 
Van Tuyl of Rochester, N. Y., will cover western 
New York. Arno N. Dietze, with offices in Security 
building, Milwaukee, Wis., will cover that city. Gustavo 
Preston Company of Boston, Mass., will cover that 
city and vicinity. Mr. Van Tuyl and Mr. Dietze were 
formerly connected with the sales department of the 
oster-Wheeler Corp. of New York City, while several 
members of the organization of Gustavo Preston Co. 
were formerly associated with Worthington Pump & 
Machinery Corp., New York City. 





Conant Bros. Co. Adds to Sales Staff 


Conant Bros. Company, Somerville, Mass., has ap- 
pointed E. V. Moore as its representative in the state 
of New Jersey. Mr. Moore, who will make his head- 
quarters at the Conant company’s New York City of- 
fice, was formerly associated with the Standard Sani- 
tary Mfg. Co. The Conant company has also announced 
the appointment to its sales staff of EK. V. Glosten, who 
will cover the New York territory working out of the 
New York City office. 


Business Personals 


LL. H. LEHMAN, president of Lehman Sprayshield Co., 
Philadelphia, Pa., manufacturers of shower bath en- 
closures, will leave Philadelphia on July 1 for an exten- 
sive business trip. Mr. Lehman will visit most of the 
larger cities between Philadelphia and the Pacific Coast 
for the purpose of appointing additional sales represen- 
tatives for his company. He will travel by automobile, 
accompanied by Mrs. Lehman. 

W. S. SHIPLEY, presi- 
dent and general manager 
of the York Ice Machinery 
Corporation, York, Pa., is 
on an extensive business 
trip to the Middle West 
and the Pacific Coast on 
which he will visit the 
managing heads, who con- 
duct the business of thirty- 
six of his company’s sales 
and service _ branches. 
Among the cities which he 
will visit are: Atlanta, 
Ga.; Chicago, Ill; St. 
Mo. Houston, 
Tex.; Los Angeles, San 
Francisco and Sacramento, 
Mr. Shipley will discuss 





|_outs. 


Ww. 8. Shipley 


Calif., and Seattle, Wash. 
sales and distribution problems with his managers and 
he will also gather first-hand information relative to mar 
ket conditions as they affect his company’s business. 

JosepH C,. Fitts, secretary of the Heating and 
Piping Contractors National Association, was elected 
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THIS BIG, POWERFUL 
GLOCO CAN “TAKE IT 
ON THE CHIN”! 





Built especially to withstand 
the excessive pressures to which 


this type of heater is subjected. 


| EPLACEMENT jobs in big buildings offer 

big profits to the men who do the installing. 
Many plumbing and heating contractors are 
going after this business right now—and are 
getting it— with Gloco Sectional Tank Heaters. 


For apartment houses, schools, laundries, fac- 
tories and public garages, requiring exception- 
ally large gallonage, these Gloco models are 
the last word in hot water supply equipment. 


There are 46 sizes, in all, of Gloco Tank 
Heaters, capacities 40 to 5.200 gallons—to suit 
any home or building. Each is tested to 300 
pounds and guaranteed to 125 pounds working 
pressure. Ask your Wholesaler—or write for 
new booklet telling all about the Gloco line. 


EVINS F. GLORE & SON 
Grand Central Terminal Building, New York City 


“LOOK FOR THE RED BAND OF QUALITY” 


AAA HT / ap 





RED BAND TANK HEATERS 





JARECKI 


DOMESTIC 


dh 


High Speed, 
Low Cost, Perfect 
Threads 


One automatic self-opening 
die head and one set of H. 
S. S. chasers cover complete 


Chasers 
changed quickly with screw- 


standard range. 


driver. Massive die holders, 
no bushings. Cutting off 
and chamfering in same 
operation. Steel-cut gears 
running in oil. Timken bear- 


ings. Before buying any 
Threading Machine send for 


Bulletin A. 


cares. CO.- ERIE. PA, 
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vice president of the New York City Trade Associa- 
tion Executives at the annual meeting held May 24 in 
the Commodore Hotel, New York City. As vice presi- 
dent, Mr. Fitts will be in charge of all programs during 
the coming year. The organization consists of 150 exec- 


| utive managers of trade associations having headquarters 


in New York City. 

JoHN H. Serpret of Baltimore, Md., has been ap- 
pointed sales manager of The Trane Company, La 
Crosse, Wis. He will direct the sales division of the 
company in the heating, cooling and air conditioning 
fields. Mr. Seippel was formerly Eastern division sales 
manager of The Trane Company and was promoted to 
the position left vacant by A. N. Steele, who resigned to 
hecome advertising manager of Standard Oil Company 
of Indiana. 

W. M. BaiLey, formerly with Pierce, Butler & Pierce 
Mig. Corp. of Syracuse, N. Y., and New York City, 
has opened offices at 701 Locust street, Charlottesville, 
Va., as manufacturers’ agent, representing Barnes & 
Jones, Inc., Boston; Johnston Bros., Inc., Ferrysburg, 
Mich.; Peerless Heater Co., Boyertown, Pa.; and Dun- 
kirk Radiator Corp., Dunkirk, N. Y. Mr. Bailey 1s 
covering the state of Virginia. 

C. Lowry, formerly manager of the Tampa, Fla., 
branch of the Hajoca Corporation of Philadelphia and 
lately manager of this concern’s branch at Jacksonville, 
la., has just been promoted to the office of manager of 
this corporation’s branch at Baltimore, Md. Mr. Lowry 
began his business career in the pipe shop and warehouse 
of this concern. Following this he was inside salesman, 
and thereafter outside sales representative. He is there- 
fore well qualified for his new duties. 

At GLICKMAN, formerly with Glauber Brass Mfg. 
Co. of Cleveland, Ohio, representing this company in 
New York State, has been appointed New York state 
representative for the Blue Seal Chemical Co. of Roselle 
Park, N. J., manufacturers of boiler cleaning compound 
and solvent. 

Matcotm G,. OLIPHANT, manufacturers’ agent of 
Philadelphia, Pa., has been appointed representative for 
the Royal Brass Mfg. Co., of Cleveland, Ohio, in the 
Pennsylvania territory, excluding Philadelphia. Mr. 
()liphant has also been appointed as representative for 
the White Steel Sanitary Furniture Co., of Grand 
Ktapids, Mich. 

SipNEY WALLER, formerly with Cowan Sales Co., 
New York City, and White Mfg. Co. of Newark, N. J., 
is now connected with Paul Munk & Co., of Long Island 
City, N.Y. Mr. Waller will call on the plumbing supply 
trade in Long Island and New Jersey territory. 

Lew I. WALLACE, tor several years assistant manager 
of pipe sales of the Youngstown Sheet and Tube Co. of 
Youngstown, Ohio, has been appointed New York dis- 
trict sales manager for this concern, succeeding W. B. 
LOWERS, who will continue as its special representative 
with headquarters in New York. 

WitttAM H, Bassett, metallurgical manager of the 
American Brass Co. of Waterbury, Conn., has been 
nominated and will be elected vice president of the 
\merican Society for Testing Materials at its annual 
meeting, which will be held in Atlantic City, N. J., June 
20 to 24. meee 
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bituary 


Stuart H. Raub 
Stuart H. Raub, whose likeness is shown herewith, 
died recently at his home 
in Lancaster, Pa., as re- 
ported briefly in the May 
28 issue of this publica- 
tion. Mr. Raub was presi- 
dent of the Raub Supply 
Co. in Lancaster, a con- 
cern which was founded 
by his father and his uncle. 
His death was caused by 
a sudden attack of heart 
disease in his 45th year. 
Members of the Lancaster 
Master Plumbers’ Asso- 
ciation attended his fun- 
eral as did many other 
Seanad . tae plumbers from various 
parts of Pennsylvania. 





Harry B. Usher 

Harry Bb. Usher, formerly secretary and general 
manager of Goulds Pumps, Inc., Seneca Falls, N. Y., 
died in Los Angeles, Calif., on June 7, in his 7Ist year. 
He left the Goulds company in 1904 to enter business in 
los Angeles and at the time of his death was president 
of the Smith-Booth-Usher Company of Los Angeles. 
Mr. Usher was born in Seneca Falls, N. Y., Oct. 6, 
1861, and was educated in its public schools. He was 
huried in Los Angeles June 9. 


William A. Thompson 


William A. Thompson, manufacturers’ agent in Roch- 
ester, N. Y., died at the Buffalo General Hospital on 
Monday afternoon, May 16, following an operation. 
Mr. Thompson was born in New Glasgow, Nova Scotia, 
about 50 years ago, son of the late C. B. Thompson, at 
one time head of the research department of the Amer- 
ican Radiator Co. He came to North Tonawanda, N. Y., 
in 1902 and was employed by the Amercian Radiator 
Co. for some years until he opened an office in Roch- 
ester, as manufacturers’ agent, representing H. B. Smith 
Co., Westfield, Mass. Since 1918 he and his family had 
lived in North Tonawanda, but he retained his place of 
business in Rochester. He was like his father, an expert 
in solving heating problems. His widow, a son and 
a daughter survive him. 


Chas. C. Todd 


Chas. C. Todd, manufacturers’ agent in the plumbing 
supply line, with headquarters at 332 South Michigan 
avenue, Chicago, died recently at a hospital in Evanston, 
lll. following an operation. Mr. Todd spent practically 
his entire business career in the plumbing supply indus- 
try. He was for many years connected with the Central 
Foundry Company and was at one time vice president of 
this concern. After severing his connection with this 
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KOVEN 


TANK SERVICE 


“KOVEN” offers you its complete ... co-or- 
y I 


dinated facilities: 


ments. 





SER VICING- 


MANUFACTU 


build according to specification. 


ENGINEERING to specify your require- 


RING — to. substantially 


wherever it is required. 


This Service Covers: 





HOT WATER 
STORAGE TANKS 
* 

ATR TANKS 
* 

OIL TANKS 
co 
GASOLINE TANKS 
% 

TANKS BUILT 
KNOCK-DOWN 
and WELDED ON THE 
JOB 


TANKS WITH 
STATIONARY OR 
REMOVABLE COPPER 
COIL UNITS 
* 

U.S. GOVERNMENT 
SPECIFICATION 
TANKS 
* 


SPECIAL HEAVY 
TANKS BUILT 
TO 4%” THICKNESS 








Where installation costs are high, use Tanks 
built of 24" lo 1%" Thickness. 





tions, sizes, weights, 





*“KOVEN” PLUMBERS’ HANDBOOK 
Write for free copy of Handbook giving Specifica- 


KOVEN product. A valuable reference book. 


capacities, etc., of every 











Other KOVEN Products: 


Range Boilers 
Storage Tanks 
Septic Tanks 
Fuel Oil Tanks 





Expansion Tanks 

Pneumatic 
Tanks 

Barber Boilers 

Scullery Sinks 


L. 0. KOVEN & BRO., Inc. 
154 Ogden Avenue 


JERSEY 


CITY, N. J. 
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THE PLUMBER'S 
GREATEST PROBLEM 
IS SOLVED 


A leaky faucet or 
valve no longer re- 
quires a return to the 
shop for additional 
material. With the 
Universal Faucet Re- 
seater and seats in 
your kit you are 
equipped to perman- 
ently repair any com- 
pression faucet, ball 


cock or shower valve. 


This means good 
will and bills paid 
promptly without pro- 
test. Yet, with the 
UNIVERSAL FAU- 
CET RESEATER 
BIGGER PROFITS 
ARE ASSURED. 


HERE ARE FACTS: 


1—-You can make more money by making a flat charge for there 
is no time wasted and everybody is happy. 


2-—-On large buildings where a number of faucets are to be repaired, 
you can charge for each 
RS eT Fos reseating plus your labor. 

SR weer meee, 
oe 3--Universal self-align- 
: ing tapered guide makes 
it impossible to drill and 
tap out of square. By 
adjustments on guide it 


fits all compression work. 


Tearing out the wall is 
eliminated. You can now 
reseat the old valve with- 
out removing it, with a 
Universal Reseater. Your 
customer is satisfied -you 
profit! 


UNIVERSAL FAUCET RESEATER CO. 
208 N. Wells St. CHICAGO, ILL. 
Write and we'll send 


literature. You'll go 
for it immediately. 








a? $.10 Each 


| [75 Complete 


STATE RIGHTS AVAILABLE 








June, 1932 


company, he opened offices in Chicago as manufacturers 
agent, representing Anniston Soil Pipe Co. of Annis 
ton, Ala., and Hoffmann & Billings Mfg. Co., of 
Milwaukee, Wis. He remained active up to the time o! 
his death. He resided at Evanston, IIl., and is survived 


by his widow. 





Charles F. Adams 


Charles Franklin Adams, president of C. F. Adams, 
Inc., who died recently at his home in Fort Worth, 
Texas, was born in Butler, Georgia, in 1877, and came 
to Fort Worth in 1897. One year later he associate: 
himself with the Axtell Co. of Fort Worth, Texas, and 
remained with them until 1919, at which time he or- 
ganized the C. F. Adams Co. of Fort Worth to manu 
facture leather products. In addition to being in this 
business, he was sales representative for a number oi 
eastern manufacturers of plumbing, hardware and mill 
supplies. 


Connecticut P. & H. Trades Golfers Play 


at Waterbury 
Through the courtesy of Ralph Benedict of American 
Brass Co., the Connecticut Plumbing and Heating 
Trades Golf Association was able to play the splendid 
Waterbury Country Club course at Waterbury, Conn., 
on Wednesday, May 25. It was a beautiful day and 
the thirty-five who played golf had a most enjoyable 
time, 
The prize winners were as follows: 
Hanpicap—1-20 
Low Gross—W. J. Osborn, 86; Electric clock. 
Low Net—C. S. Tarr, 90-18-72; Golf shoes. 
2nd Low Net—H. D. Williams, 95-18-77; steel shaft golf clul 
Hanpicap—21-30 
Low Gross—F. J.Klett, 90; Percolator. 
Low Net—-J. L. Fierberg, 96-29-75; Toastmaster. 
2nd Low Net—-R. T. Benedict, 97-21-76; ™ doz. golf balls. 
Hanpicap—31-40 
Low Gross-——-B. W. Erk, 113; Sandwich grid. 
Low Net—-H. E. Coe, 118-40-78; Chromium tray with suga! 
and creamer. 
Znd Low Net-——J. D. Burnham, 118-32-86; % dog. golf balls. 
Guest Prize —D. Malloy, 93; Cocktail shaker and six cups. 








Top row, left to right: David Mal'oy, manager of New 
Haven branch of Crane Co.; J. L. Flerberg of Hartford, 
and Phil. Smith of H,. B. Smith Co., Westfield, Mass.—Bot- 
tom row, left to right: Ralph Benedict of American Brass 
Co.; Charles Tarr of New Haven, president of the associn- 
tion; Ben Erk, American Brass Co.; John Allen of Crane 
Co., and Lee Kelly of the Standard Sanitary Mfg. Co.— 
From photos taken at the May tournament of the Con- 
necticut Plumbing and Heating Trades Golf Association. 
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A PROCLAMATION 


To the Officers and Members of the Na- 


tional Association of Master Plumbers 


Greetings: 


The fiftieth annual convention of your honored 
association is to be held in New York City on 
June 21-22-23, 1932. 

Fifty years ago the master plumbers of this 
country, realizing the need of a national organiza- 
tion, issued a call for a meeting to be held in New 
York City, June 28th and 29th, 1883. At this 
called meeting master plumbers from twenty-one 
leading cities of the Union were present and mu- 
tually agreed to form a national organization to 
serve the industry and public, and to create a 
better fraternal feeling between the members of 
the craft. 

For fifty consecutive years this organization 
has met in annual convention inspired by the 
splendid ideals of the founders and the officers 
of the organization have carried on, giving freelv 
and unselfishly of their time and means that the 
industry and public might be served. 

Our success, we must realize, has not been ob- 
tained without much labor and sacrifice by the 
worthy men, who were devoted to its develop- 


PrP. W. Dono- 

xhue, president 

of the National 

Association of 

Master Plumb- 
ers 





ment from the trying years of its infancy up to 
the present time, their labor has not been in vain, 
and today we can point with much pride to the 
fact that this is the largest, as well as the oldest, 
trade organization in America. 

During the last half century, your organization 
has accomplished much of which you may be 
justly proud. You have made a very large con- 
tribution to the development of sanitary practice, 
as well as higher standards of business ethics. 
By the establishment of scholarships to provide 
for higher education of young men coming into 
the industry, you have done much to raise the 
standards of your business. You have implanted 
in the minds and hearts of your members a 
fraternal spirit which has proven most helpful in 
all of your relations with each other and with 
the public. 

As we look down the long aisle of time to the 
days of fifty years ago and consider all the labor 
which has been given and all the sacrifices which 
have been made in order that our opportunities 
might be enlarged and the living conditions of 
our people improved, let us pay tribute to those 
worthy men whose courage and imagination gave 
birth to our organization and inspired those who 
have so ably followed them. 

As an organization we have gone far. Our 
contribution has been great but there is much 
more to be done. Your opportunity for service 
is as great as ever. Be loyal to your association 
and each other and your accomplishments of the 
past will be small as compared with what lies 
before you. 

In these most trying times, may this fraternal 
spirit help us to be fair and honorable in our 
dealings with each other. If we cannot maintain 
our profits, we can at least maintain our own 
self-respect and that most valuable of all assets, 
our friendships. 


PROCLAMATION Given under the seal of 
COMMITTEE: the NATIONAL ASSO 
James S. Cassedy, CIATION OF MASTER 
Chairman PLUMBERS this twenty 
Joseph G. Hayes second day of April, 1932, 


Alexander I. Berg at Boston, Massachusetts. 
’ W. DONOGHUE, 


National President. 
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Pittsburgh Master Plumbers Organize New 
Association 

After having held several get-together meetings a 
new association was formed in Pittsburgh, Pa., at the 
Fulton building in that city on Saturday, May 14, to be 
known as the Master Plumbers’ Association of Pitts- 
burgh and Vicinity. The officers elected are: President, 
I. J. Hanley; first vice president, Maurice Marten; sec- 
ond vice president, Charles Brubach; secretary, Thomas 
S. Scanlon; treasurer, William Fritsch. Board of di- 
rectors, the officers, and George McMurry and Lewis 
Mattery. Sergeant-at-arms, George Eggers. 

The association has 32 charter members who have paid 
their dues to July 1, 1933. 

Meetings are to be held the first and third Tuesday of 
each month, and their programs are to be of an educa- 
Prominent men in the industry will 
he asked to address the various meetings. 


tional character. 


Tri-City Plumbing and Heating Trade Development 
League Elects’ Directors 

A meeting of the Tri-City Plumbing and Heating 
Trade Development League was held on May 26th at 
the Times Auditorium, Davenport, Iowa, with forty 
members of the league in attendance. 

The major matter of business before the meeting was 
the election of the following members to serve on the 
board of directors for a period of two years. To repre- 
sent the manufacturers group, ?. G. Carroll and C. H. 
Carlson; to represent the journeyman plumbers and 
steamfitters group, R. F. 
brock; to represent the master plumbers, heating and 


ventilating contractors group W. H. Collins and R. C, 


Brasher and Fred H. Pappen- 


lamp; to represent the wholesalers group, L.. R. Sid- 
ney and R. ik. Feeney. 

Preliminary plans relative to the 
league's annual family picnic to be held in the month of 


were discussed 
\ugust. 

The educational hour of the meeting was given over 
to Creo. H. Blanding of the Johnson Service Co., who 
presented motion pictures and delivered an address on 


“Temperature Regulation.” 
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Wisconsin Plumbing and Heating Club Elects 
Officers 


The Plumbing and Heating Club of Wisconsin, at its 
annual meeting held at the Hotel Schroeder, Milwaukee, 
Wis., on May 23, elected the following directors from 
various branches of the industry for the ensuing year: 

Plumbers: L. R. Schmaus, Charles Pelunek, Charles 
\W. Priegel, E. F. Trebs, and Jacob Schuh. 

Heating Contractors: John S. Jung, George Stoehr, 
A. F. Leitgabel, Allen Pflugradt, and Frank Mueller. 

Manufacturers: H. Wagner, American Radiator Co. ; 
Fred G. Weimer, Kewaunee Boiler Corp.; J. W. Mc- 
Kee, National Radiator Corp.; G. E. Ryan, Kohler Co., 
and G. W. Van Eweyk, Milwaukee Brass Works. 

Allied Industries: Art C. Sprinkmann, Sprinkmann 
& Sons Asbestos Insulating Co.; W. E. St. Bernard, 
Imperial Brass Mfg. Co.; Frank Glas, Milwaukee Valve 
Co.; C. H. Runge, Wolverine Brass Works, and E. R. 
Dicks, Woodward-Wanger Co. 

Officers were elected by the board of directors at a 
meeting held the following week, on Thursday, June 2, 
also at the Schroeder Hotel. L. R. Schmaus, William 
St. Bernard and George Stoehr were re-elected presi- 
dent, vice president and secretary, respectively ; Norman 
Dengel was elected assistant secretary to succeed Carl J. 
Marsh, and H. Wagner, of the American Radiator Co., 
was elected to succeed William Emery. 

The Plumbing and Heating Club, organized for purely 
social purposes about two years ago, has on its member- 
ship roster names of individuals in all branches of the 
industry. Summer activity will include a series of golf 
meets to be held on the second Thursday of each month, 
it has been decided. The first of the series was sched- 
uled to take place on June 9 at Waterford Woods Golf 
(lub, Waterford, Wis., about 25 miles from Milwaukee. 





Moncton, N. B., Masters Reorganize 


The Domestic Engineers and Master Plumbers Asso- 
ciation of the Moncton, N. B., zone has been reorganized, 
with G. Foster Perry, of Perry Bros., as president; H. 
IX. Callbeck as vice president; Edgar T. LeBlanc, man- 
ager of the Moncton Plumbing & Heating Company, as 


Scene at the banquet held in connection with the annual convention of the Colorado Society of Sanitary and Heating Fin- 
gineers at Denver 
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Left to right: B. F. Blair, Donald O'Hair, L. B. Peeples of Los Angeles (vice president of Crane Co.), F. F. Elliott, William 


1. Rowe, J. V. Young, H. Porter Wilson, W. L. Durkee, F. J. 
Olsen, Frank B. Mosher, J. W. Forsythe, W. H. Rainwater, 


Chittenden, G, KF. Mayer, C. J. Stewart, KR. 8. 
- C. Anderson, Robert Allmon, Ross M,. Clark and J. J. MeLeod. 


Miller, Ralph 


Photos taken at golf tournament of Plumbing and Heating Club of San Francisco, Calif., held recently at the Ingleside 
course 


secretary-treasurer ; James Keeman, plumbing and heat- 
ing contractor, as sergeant-at-arms. The meetings of 
reorganization were held in the City Hall at Moncton. 
\t present the executives of the reorganized association 
are studying the constitution and by-laws of the old 
organization, with a view to making a number of changes 
in these, in keeping with modern conditions. The old 
organization had not been active for about a dozen years. 
Weekly meetings are being held by the successor. 





Philadelphia Master Plumbers Hold Unusually 
Interesting June Meeting 

The Master Plumbers’ Association of Philadelphia 
held its regular monthly meeting on Friday evening, 
June 3, with a good attendance. President Maney J. 
l‘eeney was present, but owing to the fact that he is 
still under his doctor’s care and has to follow his instruc- 
tions, he found it necessary to ask Vice President Harry 
|.. Stilwell to preside at the meeting. 

Kdward Quaid, chairman of the gas company co- 
operative committee, reported that his committee is re- 
ceiving full co-operation from the gas company. At one 
of the meetings with representatives of the gas company 
he was told that the master plumbers had sold 55 per 
cent of their products, which was a substantial increase 
over previous years. The Philadelphia Gas Works Co. 
is conducting sales meetings monthly, and these are at- 
tended by many plumbers, one hundred and ten having 
been present at the May meeting. 

President Feeney spoke briefly about the coming na- 
tional convention and urged all members to attend and 
assist in honoring their own member, George F, Uber. 

George Hicks told about his trip to the state conven- 
tion, and Mr. Stilwell gave an interesting report of the 
outstanding features of the convention program. 

Chas. M. Scherf of the Apex Valve & Mfg. Co. of 
Philadelphia was the speaker during the educational hour 
of the evening, his subject being “The Safety Reliet 
Valve on Gas-Fired Boilers.” He explained its features 
and demonstrated its operation. 

lt was announced by Charles Rapp, chairman of the 
picnic committee, that plans have been completed for 
the annual picnic, which is to be held at Chalfont, Pa., 
on Saturday, June 18. 

The Ladies Auxiliary has arranged for a boat ride trip 
to Wilmington, Del., to be held Thursday, July 7, it 
was announced, and a large crowd is expected to attend 
and enjoy the moonlight ride. 


San Francisco Trade Group Puts on 
Fast Tournament 


High attendance, low scores, jovial goodfellowship 
and juicy beefsteaks were the high lights contributing 
to the best golf tournament held by the Plumbing and 
Heating Club of San Francisco in recent months. Al- 
though May 5th was an exceptionally windy day at the 
Ingleside course, frequent pars were by no means the 
exception. For this occasion a special prize for all 
participants—a dozen golf balls—was offered for the 
greatest number of pars, the honors going to E. Chrysler, 
J. V. Young, H. P. Wilson and W. H. Rainwater. Two 
other special prizes were also offered and won by F. F. 
Klliott and Doland O’ Hair, 

The regular club awards for classes A and B were 
won by H. P. Wilson in class A, with a net 64, and by 


Richard Fuite in class B with a net 58. The scores: 


G H. N. G. H. N. 
CHRRROTE .cccevcs 95 18 77 Newman (Guest).116 » Bae 
a ee 93 35 58 mcCarthy ..c«-+-+-103 y Ay S| 
Beemes, BA. ¢vceas 94 23 71 Turner, G. (G'st) 94 . o4 
LIE | 66.60 stew 92 19 73 brace (Guest) 108 : 1Us 
McLeod ......... 88 18 70 Anderson (G'st). 91 91 
We Beeb tene oss 106 35 71 Mosher 4] ee 69 
yy) ee 93 20 73 Rainwater . $5 19 66 
0 84 17 67 Allmon a . 90 %18 FZ 
Stewart (Guest). 93 .. 93 Miller (Guest) 90 .. 90 
Mayer (Guest)...114 .. 114 Durkee (Guest)... 97 .. 97 
a Sl 17 464 Young .. 79 14) 65 
FPR Kavdedkedae 89 15 74 ) -e wee OI 16 «7b 
Chittenden ...... 104 35 £69 Lane . 107 35 72 
Chrysler (Guest) 78 .. 78 Tierney (Cruest).114 114 
rediani (Cruest) S4 ; 84 Rowe . 46 i6 70 
ee 70 LO 60 VPeeple ((;uest) 4] 4%] 





Southern Wisconsin Sanitary Club Discusses 

Plumbing Legislation and Apprentice Training 

Frank R. King, Wisconsin state plumbing inspector, 
and H. Pommerenck, itinerant instructor, were the prin- 
cipal speakers at a meeting of the Southern Wisconsin 
Sanitary Club, held Saturday, May 7, at the Monterey 
Hotel, Janesville, Wis. R. T. Morrill, president of the 
Wisconsin Club, presided. 

The new Wisconsin State Plumbing code and new 
regulations with respect to apprenticeship training were 
discussed during the sessions, and short addresses were 
given by various association members touching on pres- 


ent day problems. 

Among those who gave short talks were: J. P. McCoy, 
fond du Lac, president of the Wisconsin Master Plumb 
ers’ Association; Lewis R. Friend, W. W. Dusold, and 
Peter King all of Milwaukee, Wis. 
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Death Takes Thomas Haverty 


Thomas Haverty, for 41 years head of a contracting 
firm bearing his name in Los Angeles, Calif., died in 
that city June 9. He was 69 years of age. Death was 
due to complications resulting from the second operation 
he had undergone during the week, from which he failed 
to rally. Because of failing health, Mr. Haverty had 
been practically inactive in the affairs of his company 
for the past year and one-half, 

Mr. Haverty was born 
in Ireland December 15, 
1863. When he was 9 
years of age his parents 
came to America. They 
settled in Denver, in which 
city he began his career in 
plumbing and allied lines 
fifty-one years ago. After 
ten years he moved to Los 
Angeles and shortly after- 
ward established a plumb- 
ing and heating contract- 
ing business, the Thomas 
Haverty Co. In time, the 
business grew to an organ- 
ization employing in re- 
cent years between one 
and two thousand persons, 
In addition to plumbing and heating, Mr. Haverty added, 
at various times, departments to his company in the 
fields of air conditioning, automatic fire protection, ven- 
tilating, water works, sewage disposal and general engi- 





Thomas Haverty 


neering. 

He was past president of the Merchant Plumbers’ 
Association of Los Angeles and also of the local chapter 
of Associated General Contractors, a national organiza- 
tion. He leaves his widow, Mrs. Sophia Haverty, one 
daughter, Mrs. Helen Schilling, and a grandson, Thomas 
Haverty Schilling. 

Mr. Haverty’s death follows closely on the heels of 
his decision to liquidate the Thomas Haverty Co. The 
liquidation process is expected to be complete in the 
latter part of August, when the $2,000,000 worth of 
contracts on the books at the inception of the dissolution 
in February are finished. In its 41 years of life, the 
company contracted for and completed more than $75,- 
000.000 worth of work. 





Fox River Valley Plumbing and Heating Educational 
Conference Considers Federal Legislation 


Consideration of proposed recent federal legislation 
inimical to the welfare of the educational movement in 
the plumbing industry was given by Milwaukee master 
plumbers at the annual Fox River Valley Plumbing and 
Heating Educational Conference, held recently at the 
Hotel Athearn, Oshkosh, Wis. George P. Hambrecht, 
director of the Wisconsin State Board of Vocational 
Kducation, was the principal speaker. 

He pointed out that although the federal government 
spends 318 millions for various state aids and only a 
little more than 8 million dollars for state aid on voca- 





June, 1932 


tional education, the “emergency economy committee” 
had placed a recommendation that all federal aid for 
vocational education for the coming year be stopped. A 
storm of protest from count. y and city against this action 
brought a recommendation for complete restoration of 
federal aids for vocational education, he said, but only 
for one year, and it was additionally recommended that 
a gradual elimination of federal aids for vocational edu- 
cation be begun, starting year after next. An open de- 
bate finally led to the measure’s defeat by a five to one 
vote, Mr. Hambrecht concluded. 

The educational conference, the third to be held by 
the Fox River Valley group, attracted the attendance of 
a number of men interested in education of workers in 
the state. Milwaukee master plumbers who attended the 
conference included: Henry Weber, Arthur Boettcher, 
Peter Vogt, David Stern, Lewis R. Friend, George 
Soergel, Frank Wittig, Jacob Mergenthaler, Jr., and 
Peter King, executive secretary. 

Professor Frank M. Dawson, University of Wiscon- 
sin, sponsor of the short-term course for plumbers, and 
Walter Simon, department member of the Wisconsin 
Industrial Commission were guests, and each gave brief 
talks, as did Maurice M. Hanson, itinerant instructor 
for the Fox River Valley circuit. 





Illinois Chapter Joins Better Relations 
Commission 


Members of the Illinois Chapter of the American 
Society of Heating and Ventilating Engineers voted at 
their May meeting to accept membership in the Better 
Relations Commission of Chicago. A committee of 
Illinois chapter members was appointed to secure the 
approval of the national council in this action. The 
meeting was held at the Hotel Sherman, Chicago, with 
approximately sixty persons in attendance. A lively 
entertainment program during the dinner hour added 
much to the enjoyment of the affair. 

“Forced Circulation Hot Water” was the subject of 
an address by S. I. Rottmayer. He discussed its adap- 
tion to various types of heating, cooling and de-humidi- 
fying, non-ferrous piping, building insulation, and elec- 
tric pneumatic control. Slides and data from actual 
installations were shown. 





Pittsburgh Chapter Hears National President 


I’. B. Rowley, president of the American Society of 
Heating and Ventilating Engineers, was the principal 
speaker at a recent meeting of the Pittsburgh Chapter 
of the Society. He traced the development of heating 
and ventilating and described the Society’s research work. 
Mr. Rowley predicted that the next ten years will see 
a tremendous advance in the science of ventilation. 

E. C. Evans, chairman of the membership committee, 
reported that his committee is making good progress in 
its work. Leo Green, president of the Pittsburgh steam- 
fitters’ organization, pointed out the evils of bid shop- 
ping in construction work. A. V. Hutchinson, national 
secretary, spoke on the advantages of membership in the 
Society. F. C. Houghten, director of the Society re- 
search laboratory, described the research work that is 
being done. 
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Reports Business — Both Plumbing and Fishing — 
Good in Alaska 


George B. Rice, president and general manager of the 
Rice & Ahlers Co., plumbing and heating contractors at 
Alaska, 


whose likeness is shown herewith, is 
evidently an expert fisher- 
man, as_ the splendid 
sample of salmon, shown 
in the picture, measured 
41 in. long, weighed 31 
pounds, and was landed on 
a six-ounce split switch fly 
rod. In writing to Do- 
MESTIC ENGINEERING, Mr. 
Rice says he will be glad 
to give any of our readers 
full details, free of charge, 
about fishing and hunting 
conditions in Southeastern 
Alaska. He recommends 
hunting brown bear, 
moose, caribou and deer. 
He adds: “While you may 
think our climate is rather 
severe, if you will look up 
the weather bureau’s re- 
port, you will find that we enjoy a much milder climate 
than many cities in the United States.” He also states 
that his company enjoyed a large plumbing and heating 
husiness last year and that they have been busy so far 
this year, 


Juneau, 








Master Plumbers in Montreal Complain About 
City’s Tax Methods 


The Master Plumbers’ organization, connected with 
the Retail Merchants Association, has protested to the 
city hall that plumbers in Montreal who conduct their 
business affairs from their private homes are escaping 
payment of business tax. This is regarded as unfair by 
members of the organization. They quoted one instance 
in which a plumber did a business of $200,000 a year. 
He had his office in his private house and paid the city 
only the license fee of $5 but no tax on his big business 
operations. There are a total of approximately 600 
master plumbers in Montreal and it is estimated that 
150 of them are not paying the business tax. 





Ontario Chapter Elects Officers 


The May meeting of the Ontario Chapter of the 
American Society of Heating and Ventilating Engineers 
was a business meeting for members only. New officers 
were elected as follows: J. S. Wood, president; W. H. 
Boddington, vice president; H. R. Roth, secretary-treas- 
urer; and M. W. Shears, J. S. Paterson, W. R. Black- 
hall and H. S. Moore, governors. 

H. S. Moore, retiring president, outlined the activi- 
ties of the chapter during the past year. A. J. Dickey 
reported on the finances. E. H. Gurney made a report 
on membership, and M. F. Thomas, reported on the acti- 
vities of the smoke abatement committee. 

Frank B. Rowley, national president and National 
Secretary Hutchinson attended the April meeting. 
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RE DLON 


WATER CLOSET FITTINGS 


REET ELELLE A! 






motion, 
use of walking beams, fulcrums, connecting rods, or 


other oscillating parts. 


greater 








Rotary Principle 


In Dorward-Red Jacket Water Systems, straight line 








ERE are water closet 

fittings that will save 
you a great deal of time and 
trouble and yet give you a 
perfect lead connection. 


They are easy to install and 
are made for either standard 
or extra heavy pipe. Con- 
sisting as they do, of a lead 
top THAT IS PART OF 
THE FITTING and a regu- 
lar quality soil fitting, they 
will greatly increase the 
quality of your work. 











There is further 
valuable information you 
should have. Write for it. 


OQ. M. RE DLON 


COR. FRONT and FERRY STS. 
BATH MAINE 




















is produce ‘d within the power head without the 





Less friction, no vibration, 


efficiency, longer life. Capacities from 200 to 


10,700 gals, per hour, meet all requirements, Send for 


illustrated, fully descriptive Catalog No. 11. 


RED JACKET MANUFACTURING COMPANY 
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DAVENPORT, IOWA, 


Manufacturers of Pumping Equipment 
for More than 50 Years 
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OHE quick ac- 
tion ot CADWELL No. 10 
Air Valves in preventing the 

escape of steam and allowing 

the exhaustion of air from 
the radiator and the dependa- 


bility of this action, are the 






major reasons for their popu- 
larity with the most discrim- 
inating of heating contractors. 
If you are finding some heat- 
ing system particularly dif- 
ficult, due to the non- 


oat 


Ns 


heating of radiators, 
try CADWELL 
No. 10 Air Valves. 


Gel themfrom your jobber. 
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My MOTORIZED 
al GAS VALVE 


A LONG STEP AHEAD 
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| LITERATURE AND 


PRICES NOW BEING 
MAILED ON REQUEST 
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L. R. TEEPLE CO. 


PORTLAND, OREGON 















S255 ESS EREAYES 


TEEDLE 


SPECIALIZED 
GAS CONTROLS 


THROUGHOUT THE WORLD TEEPLE SPECIALIZED STOKER CONTROLS OPERATE THE 


FAMOUS IRON FIREMAN THE MACHINE THAT MADE COAL AM AUTOMATIC FUEL 
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Western Trade Golf Association Opens Season 
at Wilmette 


The Western Trade Golf Association of Chicago 
opened its 1932 season at Wilmette Golf Club on May 
26. Despite threatening weather throughout the day. 
sixty-seven members and guests were out, including 
members of the Illinois Chapter of the American So 
ciety of Heating and Ventilating Engineers. 

The Western Trade Championship Matches started 
with this tournament, to continue throughout the sum. 
mer. Forty players advanced to the second round, many 
by default, the rest by shooting better golf than their 
opponents. The names starred below were the match 
winners. 

J. W. Stanfiel, Stockham Pipe & Fittings Co., had the 
hest game of the day, his 90-20-70 winning him the asso- 
ciation cup for low net. First in classes A and B was 
F. G. Clement with a 78-6-72. Runner-up in this class 
was F. E. Paschen. T. A. Callaghan, Federal Pipe & 
Supply Co., was first in class C with 93-20-73, while 
I). C. Showers of Geo. B. Limbert & Co., was second 
with 98-22-76. C. R. Elliott, Spang, Chalfant & Co., 
Inc., a past president of the association, took the honors 
in class D with 97-27-70, while W. V. Hoier shot 
100-29-71 to place second. 


Nine members were tied for blind bogey. W. J]. 
Street, Street & Kent Mfg. Co., was the lucky man to 
get the prize. H. A. Durr had the most strokes on the 
par 3 holes and received a special prize for his hard 
work. The American Society of Heating & Ventilating 
Engineers’ winners were L. J. Pitcher, Illinois Engineer- 
ing Co., with 88-8-80: Ff. G. Thomas, Warren Webster 


& Co., with 89-17-72; E. P. Heckel, Carrier Engineering 
Corp., with 101-20-81; W. V. Hoier, with 100-29-71: 
and C. W. Johnson, with 116-25-91. 

Piayer G. H. WN. Player G H. N. 
H. FE. Risher..... 192 22 80 *C. E. Barrows.. 99 5 674 
A. T. Johanson..101 22 79 A. B. Martin....106 25 81 
*Arthur Purnell. 92 12 80 °E. J. Gossett...102 25 77 
"c. HR. Biliett.... OF BF FF (. W. Johnson...116 25 91 
*W. P. MeFarlandi14 28 = 8&6 *R. M. Geteshow. 101 25 76 
*“W. V. Hoier....100 29 71 R. Cooper, Jr....104 23 81 
*W. J. Street..... 101 29 72 | & ) Ser R85 7 78 
"=, A. Der...«.47T 3 *F. G. Clement... 78 6 72 
*R. Widdicombe..114 30 84 °*W. H. Meyst... 91 10 81 
“Geo. Turner ....107 3 77 *J. H. Milliken... 91 10 81 
~ —— .. ee 118 30 88 °“W. H. Lotts.... 93 14 79 
°M. E. Allen.....103 25 78 °E. C. O’Connor.. 98 14 84 
*H. W. Mollison..106 20 86 °E. C. Welch.... 89 14 765 
*W. T. Walters..193 20 83 °F. FE. Paschen.. 89 16 = 73 
J. E. Walsh..... 107 23 84 *W. A. Taylor...106 17 8&9 
*R. B. Hayward..1190 20 490 *M. G. Henderson 93 17 #=7f 
F.C. Staples....197 20 87 °*R. E. Moore..... 95 17 78 
*J. W. Stanfiel... 90 20 70 J. H. Needler.... 95 17 78 
. We. BORO. es. 191 21 80 "C. Be PUIG. «cee 100 18 &5 
°*T. A. Callaghan. 93 20 73 *John Howatt ...100 17 = 8&3 
*H. Crawford ...1190 24 86 mH. P. Remer..... 110 18 982 
*D. C. Showers... 98 22 76 *J. C., Matchett..108 18 99 
*J. A. Corboy....107 22 8&5 *G;. H. Dickerson.100 19 81 
°F. W. Rietz....115 26 89 i, i er 95 18 7 
*J. M. Stannard.106 24 8&2 R. M. Stackhouse.104 20 = 8&4 
F. Wescher ..... 109 24 85 

GUESTS A. S. H. V. E. 

oe eae >} ) eS 8. , 
A. Loveless ' 103 L. J. Pitcher..... R8 8 80 
J. JI. MeCarthy...107 H. G. Thomas... 89 17 7 
J. A. Adamson...109 J. ©. Hornung...100 19 & 
K. A. Nilson..... 89 cs. P. Heckel..... 101 2 Bf) 
A. GE. BV EReO i cca R5 W. M. Brayton...103 19 8&1 
DD. J. Peterson. ..103 J. FE. Koch 
Rev. Jas. Kiely 74 (Guest) .......120 30 9! 
oe Mas NG 06.004 107 (.. W. Post 

ae 116 29 8&8 


* Match winners. 
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John 8S, Nicholl, Riverside Boiler 


Tov row, left to right: 
Works, Inc., Cambridge, Mass.; P. W. Donoghue, 
president of the National Association of Master Plumbers; 
Frank Monroe of Monroe Co., Boston, and John C. Ross, 
Reading Iron Co., Boston.—Middle row: Robert Mcheown, 
Jr.. of Palmer Mullen Co., Malden; William Hayes of 
Manchester Supply Co., Manchester, N. H., and E. B. Lane 
of Standard Sanitary Mfz. Co.—Bottom: L. J. Tierney, EF. 
i. Tierney, W. H. Oleson, and J. F. Dwyer, all of Boston.— 
l‘'rom photos at the recent Wollaston tournament of the 
New England Metal Products Golf Association 


Boston, 


New England Metal Products Golfers Hold 
May Meeting 

There were thirty-seven members and guests present 
at the monthly meeting of the New England Metal 
Products Golf Association, which was held at Rhode 
Island Country Club, May 19. Herbert D. Nickerson 
of the Phillips Lead & Supply Company was host of 
the day, ably assisted by other Providence members 
such as George H. Tillinghast and Walter Eddy, both 
of the L. H. Tillinghast Supply Company, and Stephen 
Kindelan of the Providence Plumbing Supply Company. 

Kighteen holes of golf were played in the morning 
and eighteen in the afternoon. In the evening a _ busi- 
ness meeting was held, and the following new members 
were unanimously elected to active membership: Leon 
R. Graves, manager, American Radiator Co., Boston, 
Mass.: R. C. Sullivan of R. C. Sullivan & Co., Cam- 
bridge, Mass.; Thomas H. Dawson, Jr., northeastern 
manager, Crane Co., South Boston, Mass.; L. J. Gel- 
shennan, manager, National Tube Co., Boston, Mass. ; 
William S. Earle, treasurer, The Lumsden & Van Stone 
(o., South Boston, Mass. 

After the meeting, Harry G. Starr, of the William 
If. Gallison Company, very kindly showed the moving 
pictures taken of the members at the previous meeting 
at the Wollaston Golf Club. These films were decidedly 
interesting and amusing, and a vote of thanks was given 
to Mr. Starr for his time and trouble in this matter. 
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Sloan Valve Co. 
PROTECTS STOCK 
with DURIRON pipe 








™ 

Lae Sloan Valve Company, Chicago, 
are outstanding manufacturers of flush valves. 
A corner of the stock room in their modern 
plant is shown here. On a floor above is the 
chromium plating department. 

The Duriron Pipe you see in the picture 
carries wastes from the plating operations, 
without the slightest danger to finished stock. 
Duriron Pipe is acid-proof all the way through 
—needs no coating or lining—joints are calked 
tight, not cemented—installation is the same 
as for extra heavy soil pipe. The horizontal 
pipe here has been wrapped to check condensa- 
tion of atmospheric moisture. 

There are scores of plants that do plating. 
They are your prospects for profitable busi- 
ness. We'll help you to hit the line hard. 
Write us without delay. 


THE DURIRON COMPANY, INC. 
410 N. Findlay Street 


PACID 
pRAINPIPE 


Dayton, Ohio 
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; i New Jersey Trades Golfers Hold May Meet 

gem Members of the Plumbing and Heating Trades Golf 

° és |S , 

Pee di \\ 4 ment May 19 as the guests of Harry Officer at the 

| ‘ thd Dee Suburban Country Club, Union City, N. J. S. A. Miller 

sUPER- | URBINE \ of Irvington, N. J., with a low gross of 65, won his first 

R. E. Ryan, 94-19-75, Class A third; A. B. Cashman, 

98-32-66, Class B first; H. Officer, 107-36-71, Class B 

second; S. H. Blackwood and A. R. Gasewind, 112-36- 


Association of New Jersey held their monthly tourna- 
— Say leg in the president’s cup. Other prize winners for the 
\ a 
|p \U Ml |p) SS SS 7 day were: H. E. Baumgartner, 94-20-74, Class A second: 
WITHOUT WATER | % iss: B third 











WATER Prizes were awarded for full round, nine holes having 
SYSTEMS What earthly use can be made of plumbing been played in the morning, eighteen bs Mien tlieeenn 
fixtures without water? the prizes being awarded on the afternoon round. 
G. H. N. G. H. N. 
Sell your customer a good water system | . 4 witer...... 85 20 65 2. E. Ryan...... 94.19 75 
first. He is then a live prospect for those S. H. Blackwood.112 36 76 A. Deltufo ...... 93 16 177 
bath tubs, closets, sinks, and laundry tubs A. B. Cashman... 98 32 66 eee 125 36 89 
gathering dust in your warehouse! ey - xiewenas 113 25 88 W. Hertlein (G’t) 95 .. .. 
; . ; F. Engelberger .102 20 82 m= BB. BEOOTO..-s. 104 17 87 
Go after home remodeling jobs in 1932! A. R. Gasewind..112 36 76 H. E. Baume’tner 94 20 74 
' H. Officer ....... 1 6 J. A. Edwards...103 25 78 
Install a Burks Super Turbine Water Sys- seal a: es a © 
. tem, then follow up with a nice lot of 
| : plumbing. Yank the “r” out of fright! California Masters Wind up Convention with Picnic, 
lete line of Burks Super Tur- : 
| suniee vee See the comp p Golf Tournament and Field Sports 


bine Pumps, including two entirely new , , , , - 
MOMS WATER 1. ot de Weleees Dishes Genen- As a fitting climax to their thirty-first annual con- 


SYSTEM tion, Madison Square Garden, New York | vention, members of the California State Master Plumb 

City, June 20-23. ers Association, their wives and guests took part in a 
monster picnic and play day on May 26th, at the Mount 
Diablo Country Club, beautifully situated in the high 


DECATUR PUMP COMPANY vicn'ois hills twenty miles back of Oakland. 


During the morning, close to 50 players teed off for 
a round of golf on the club’s sporty 18-hole course. 
Among those taking part in the tournament were many 
members of the Plumbing and Heating Club of San | 
Francisco and the Bay Cities, who had been invited to 
participate. W. H. Picard of Oakland, newly elected 
member of the executive board of the California State 
M. P. A., headed the golf committee, acted as starter 
and awarded the prizes. There were four low net awards, 
the first going to J. B. Grimshaw of Berkeley, the second 
to Jack Camp of San Francisco, the third to F. A. Kales 
,of Richmond, and the fourth to L. W. Sweeney of Oak- 
land. The low gross trophy, offered by the Plumbing ; 
and Heating Club, went to Claude Hickman of San . 
Pedro. The blind bogey contest resulted in a three 




















FITTINGS 
Every Phoenix Brass 

' Fitting is air-tested 

| under water and 

rigidly inspected 

| from raw metal to 

finished product. 





Top row, left to right: F. M. Gabbert, W. H. Rainwater, 
J. W. Forsythe, C. F. Honeywell, W. J. Monthan, F. J. 
Chittenden and J. J. McLeod.—In the center picture of bot- 
IRVINGTON NEW JERSEY tom row: W. H. Picard, J. Hokom, Sr. (seated) and J. 
a a | Hokom, Jr., with cup.—From photos taken at California 











. —__ Phoenix Brass Fittings Corp. 





convention golf tournament, Mt. Diablo County Club 
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‘way tie between J. Hokom, Jr., of Los Angeles and 


Frank J. Klimm and Richard Fuite of San Francisco, 
who split the box of golf balls between them. Among 
the ladies, Mrs. F. J. Klimm achieved the distinction of 
shooting a neat 101-27-74, which entitled her to both low 
gross and low net honors. 

Following a delicious barbecued steak dinner, which 
was served to 300 persons, two rival teams composed of 
master plumbers—one, the Northern Californiacs, the 
other, the Southern Californiacs—started their sixth an- 
nual baseball classic. Seven innings and a score of 11 to 
10 decided the hard-fought contest in favor of the mas- 
ters from the South. Horseshoe pitching, swimming, 
dancing and hiking took up the balance of the afternoon. 


G H. N. GS ma RH. 
Moko @% s.ce 103 24 79 Hokom, Sr. ..... 99 24 75 
Schilling, Sr. .... 98 24 74 Schilling, Jr. ....121 35 86 
i... Je 109 35 74 EN 6 oases eed ® 87 22 65 
eee 86 12 74 ee 92 18 74 
rr 86 14 72 DE ééweseeees 88 8 80 
Chittenden ...... 116 30 86 Honeywell ...... 93 16 77 
CE. sctweseess 118 30 88 re eee 73 5 68 
0 85 11 74 Se Stee ess 08 bs 97 17 80 
ere 91 15 76 Ee ere 117 35 82 
Rainwater ...... 95 20 75 0 ere 89 18 71 
Monihan ........ 113 35 78 Forsythe ....... 100 20 80 
Gabeers. .cccreecs 96 18 78 BEIGMMIGM 2. cece 85 9 76 
a ee 110 35 75 ED 66 ee yen es 116 35 81 
WOE: sc sseenees 99 17 82 Rankin, J. A..... 87 19 68 
Rankin, James..100 14 86 Rankin, Al. ..... 94 20 74 
ee 92 14 78 DO veeccevoes 102 22 80 
WU cee escesses 106 25 81 7rimshaw ...... 97 35 62 
Sweeney .....ee. 103 35 68 Pn ceteee ew 99 20 79 

The Ladies’ Scores 
G H. N G. H. N. 


Mrs. Jack Camp .127 40 87 
Mrs. R. M. Clark.116 27 8&9 
Mrs. Victor Cox..128 35 93 


Mrs. F. J. Klimm.101 27 74 
Mrs. J. V. Young.115 25 90 
Mrs. J. H. Smith.120 40 80 





Waukesha Plumbing Inspector Must Be a Licensed 
Plumber 


Secause Section 145.02 of the Wisconsin statutes as- 
serts that cities of the first, second, and third class, 
having a system of waterworks, must have one or more 
inspectors who are licensed plumbers at the time of their 
appointment, the re-appointment of C. R. Kaudy as 
plumbing inspector for the city of Waukesha, Wis., was 
delayed pending an investigation by the city attorney 
relative to the question of whether Waukesha, now that 
it is officially a third class city, may still employ an 
unlicensed plumber to make inspections. 

The attorney general has held that it will be necessary 
to have a licensed plumber to act in the capacity of 
plumbing inspector, so that now, if the city wishes to 
continue its plumbing ordinance, it will be necessary 
for the mayor to appoint a licensed plumber for the job. 
Mr. Kaudy, who acted in the capacity of poor commis- 
sioner, building, plumbing and electrical inspector, was 
not a licensed plumber. 





Death of Charles Eidmen 


Charles Eidman of Baltimore, Md., died recently at 
his home in that city. He was for many years an active 
member of the Maryland Master Plumbers’ Associa- 
tion, and after retiring from the plumbing contracting 
business he engaged in the plumbing supply business. He 
was a member of the Masonic fraternity. His widow 
and two brothers survive him. 
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Since before Cheaps= 
built the Pyramids 


“Many people in every line of business now see very 
plainly that their future success will be based upon a 
present ability to quickly return to the fundamentals 
of their occupation. The easy ‘pickins’ of prosperous 
years have led us far afield,” says Old Bill Wise. 





‘But it is a fine testimonial to the inherent soundness 
of plumbing and heating contractors that so many of 
them have never departed far from their fundamentals. 
Such contractors have recognized that incidently they are buy- 
ers, merchants, financiers, book-keepers, mechanics and many 
other things combined into one. But, fortunately, they have 
held firm to the idea that essentially they are in the business of 
contracting. This function is one which requires the exercise 
of a talent very much more rare and very much more impor- 
tant to the contracting business. 


“These successful contractors know that their progress depends 
upon their ability to plan their work, to organize and to coordi- 
nate men, materials and time. It involves a very unusual and 
seidom recognized talent which enables them to get men to 
work together harmoniously, intelligently and effectively with 
one another, with the materials at hand, within the necessary 
time limits. 
“This is a job which requires a very strange and a very real 
or ability. It has been manifested upon every success- 
ful job of contracting which ever has been per- 
formed; since before Cheops built the Pyramids. 
The larger the job, the greater is the need for this 
interesting ability to organize, coordinate and co- 
operate,” says Old Bill Wise. 1s08V 


OHIO BRASS COMPANY 
Mansfield, (J) Ohio, U.S.A. 


New York City . Philadelphia, Pa. Chicago. "11. 
WM. P. HORN CO., Los Angeles, San Francisco, Seattle 


COMPRESSION STOP & WASTE VALVE 














instead of cast brass stem 
(5) larger andwheels 

— attached with (6) nut in- 
stead of screw. Ask your 
WASTE Valves like O-B No. 3 Line Ohio Brass Wholesales- 
“ducks take to water’’; man about these special 
and with good reasons. disc (2) metal-to-metal details; and don't forget 
These “small things to tight joint between to inquire about the Im 
look for but big thingsto stem and center-piece proved No. 3 Line Com- 
find’’ are proving very (3) “centered” waste position Disc, its the best 
interesting; (1) swiveling outlet (4) rolled rod ever. 


The PROFIT IN THE MAKE UP Zize 


Alert plumbing and heat- 
ing contractors are tak- 
ing to these New Com- 
pression STOP @& 
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A COMPLETE 
DISPOSAL SYSTEM 


Without complete sewage disposal an un- 
sewered plumbing job cannot be a_ success. 
The rest of the plumbing becomes useless. Sell 
a complete sewage disposal system — both tank 
and drainage—and you profit these three ways: 


1. Increased profits from both tank and drain- 
age field. 


Easier to sell quality fixtures throughout 
the entire job. 


3. Good will that brings you new customers. 


You can recommend San-Equip Systems 
with confidence. San-Equip is the largest pro- 
ducer of septic tanks. San-Equip is the only 
nationally advertised, trade-marked system. 
San-Equip supplies an adequate field service 
to help you with your problems. And San- 
Equip has been approved by leading health 
officers everywhere. In fact, San-Equip’s 
leadership in this field is so firmly established 
that over 50°, of the sewage disposal systems 
installed by leading plumbers in the United 
States bear the San-Equip Trade Mark. 


The San-Equip Septic Tank 
and Drain Pool System is 
illustrated. This is an ideal 
system where the drainage 
area is limited and where 
there is no danger of water 
supply pollution. The Pool 
provides necessary storage 
capacity and drain- 
age area, is easily 
installed, and saves 
labor and materials. 


A Certificate of Approved Equipment backed by the largest 
* manufacturers of home disposal systems accompanies every 
San-Equip System as a permanent record of the Installation. 


Write for Complete Facts to 


The San-Equip Co., 726 E. Brighton Ave., 
Syracuse, N. Y. 


Tr Equi, 
* Certified 
SEWAGE DISPOSAL 
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Death of George Mehring 


George Mehring, president of Mehring & Hanson Co., 
heating contractors in Chicago, died Saturday, June 4, 
at his home in Evanston, IIl., in his 7lst year, after 
having been in poor health for several months. Mr. 
Mehring spent his entire business life in the heating bus: 
ness and he was for years vice president of L. H. 
Prentice Co., Chicago, before he entered the partnershi)) 
of Mehring & Hanson Co. He was a charter member oi 
the American Society of Heating and Ventilating En 
gineers and also a highly esteemed member of the Heat 
ing and Piping Contractors National Association. He 
was buried in Rosehill cemetery, Chicago, on Monday, 


June 6. His widow and two daughters survive him. 





Chicago Plumbing Contractors Open Golf Season 


The Plumbing Contractors’ Association of Chicago, 
Ill., held its first golf tournament of the season at Coghill 
Golf and Country Club on Wednesday, May 18th, with a 
good attendance. The flight winners of the day were: 
Rupert J. Weber, A. H. Joliffe, K. MacKenzie, Wm. F. 
Hildeman, Clyde Savage, Peter M. Munn, George ]. 
Feldkamp, C. A. Dreier and Frank Kveton. 


The prize winners in the various classes were as fol 
lows: 
Members’ Prizes—Class A—From (0-22 
Ist prize low net——Putter—cC. W. Jones. 
2nd prize low net—Bridge set——-E. A. Mortimer. 
3rd prize low net—Golf sox—wW. J. Sievert. 
Members’ Prizes—Class B—From 23-40 
Ist prize low net—Suede coat-—H. P. Reger. 
2nd prize low net—Sweater—J. W. Fettes. 
3rd prize low net--—Golf sox—C. W. Alcock. 
4th prize low net-—3 golf balls—C. A. Dreier. 
Assoctate Members’ Prizes—Class A—From 0-20 
Ist prize low net—Military set—Joe Comer. 
2nd prize low net—Bridge set Lobert Sells. 
3rd prize low net—-Golf sox—W. K. Glen. 
Associnte Members’ Prizes—Class B—From 21-40 
Ist prize low net——-Putter—Frank Fabbri. 
2nd prize low net—-Bridge set—Ed. Hoelscher. 
srd prize low net—Golf sox—Hugh Whitney. 
Blind Bogey 
Duffle bag—Frank Kveton. 
Guest Prize 
3 golf balls—E. Deahm. 
The scorekeeper’s record of the individual scores fol- 
lows: 
G. H. N. G. H. 
C. W. Alcock....106 27 79 Se a sé nee 87 15 
W. P. Arnold....106 21 85 J. Keating 100 21 
W. W. Bae 111 23 88 Frank Kveton ..104 21 
Ww. or 3 113 29 84 K. MacKenzie ... 97 21 
Cc. 43 (Geo. Matthews...132 39 
Wm. Brookman.. Si) Md. A. Mortimer. 95 
J. J. Burke 100 Peter M. Munn...101 
Joe Comer 75 H. O'Callaghan . 99 
EF, Deahm 78 H. P. Reger 
ae SO (Clyde Savage 
W. S. Es 90 M. Schulhoff 
Frank Fabbri 72 tobt. Sells 
G. J. Feldkamp.. 87 W. J. Sievert.. 
J. W. Pettes..... 79 Henry Swade 
se * 77 E. C. Wagner.. 
W. EF. Hildeman. 83 Chas. Watson 
id. Hoelscher, Jr. 73 oe ae 
A. Bi. Jotlifge.... 84 Hugh Whitney . 
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Death of John Straiton 


John Straiton, plumbing and heating contractor, of 
Minneapolis, Minn., died recently. He was in his 71st 
year. Mr. Straiton is survived by his wife, two daughters 
and five sons. 
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Eastern Trade Golf Association Opens Season 


Members of the Eastern Trade Golf Association held 
their first regular meet of the 1932 season on May 24, at 
the Gedney Farms Golf Club, White Plains, N. Y. 
Thirty-two members turned out for this meet and keen 
interest was evidenced over the two prizes to be pre- 
sented by A. F. Hinrichsen at the fifth meet. These 
prizes are to be won by two of the eight ranking players 
selected by average of two lowest eighteen hole net 
scores for different courses for the first four meets. 

The members are also looking forward to a very fine 
prize to be donated by D. M. Forgan, vice president 
of the American Radiator Co., to be known as the Wal- 
lace M. Cosgrove Memorial Trophy. This prize will be 
awarded at the conclusion of the fifth meet which is to 
he held at Canoe Brock Country Club, the late Mr. Cos- 
erove’s home club. 

The next regular meet will be held June 17 at the 
Lakeville Golf and Country Club, Inc., Great Neck, 
Long Island. 

Following are the scores and prize winners of the 
meet : 


G HoH. N. G e. NN. 
Edw. Bauman ...106 36 70 EF. Fenton ...... 110 30 80 
Walter Davis ... 87 16 71 L. B. Harrison...107 26 81 
D. A. MeKay.... 86 12 74 i 103 20 8&3 
A. Be. SOOO... css 90 16 74 G. M. Scott...... 101 18 8&3 
H. P. Bartlett... 99 24 75 D. H. Roney..... 99 15 84 
J. B. Garfield.... 84 8 76 T. M. Kellogg.... 93 8 85 
A. F. Hinrichsen. 94 18 76 J. C. MeDonald..105 20 865 
5. & maeenes.... 5 79 Cc, G. Withersp’n.129 44 85 
Henry Sleik .... 96 17 79 W. H. Murphy...113 28 85 
John Weil ...... 99 20 79 D. M. Forgan.... 98 12 86 
G. E. Olsen...... 101 22 79 Robt. M. Hall....122 34 88 
W. H. Driscoll...109 30 79 Geo. Allen, Jr...112 24 88 
= Pee 117 38 79 T. M. Powers....110 21 89 
a We Ew ce een 104 24 80 Be, BNO «ccc 106 16 90 
>. B. BeOOPe. ces 92 12 80 M. E. Morris..... 107 12 95 
S.C. Carrier..... 88 8 80 W. C. Mumford..114 15 99 


The first ten gentlemen were awarded prizes as fol- 
lows: 1—Traveling set. 2—KElectric clock. 3—De- 
canter. 4—Traveling bag. 5—Golf balls. 6—Set poker 
chips. 7—Golf balls. 8—Beverage set. 9—Cordial set. 
1O—Ash tray.—Their scores were between 70 and 79. 





Top row, left to right: B. R. Blackburn, W. H. Rainwater, 


J. W. Forsythe and W. A. Sheehan. Bottom row: H. M. 
Callahan, William A. Rowe, F. X. Farry and 8S. J. Cuther- 
ell. Photos taken at recent golf tournament of Plumbing 
and Heating Club of San Francisco 
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WHEN GOOD FELLOWS 
GET TOGETHER 


Many old timers will gather at the 50th Anniversary of the 
N. A.M. P., June 21-23. Friendships of long standing will 
be further cemented by association with regular fellows from 
everywhere. 


Together you will make new plans to meet changing con- 
ditions. You'll have a wealth of personal experiences to 
draw from. 


Hays has always recognized the very important part you 
play in the field, and take this opportunity to wish you suc- 
cess in your councils. 


Our 63 years as a manufacturer of quality brass and iron 
products are always at your service thru your local whole- 
saler. 


Renew your friendship with another ‘old timer,’’ The 


Hays Mfg. Co. Send for our Catalog ‘STREET TO BATH.” 


HAYS MFG. CO., ERIE, PA. 











MANUFACTURER COPPER 
TO BRASS 
WHOLESALER HAYS AND 
TO IRON 
MASTER PLUMBER PRODUCTS 
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Patent Applied For 


: Here's the NEW 


Klixon Relief Valve 


. . » FOR TEMPERATURE RELIEF ONLY 
. . » HAS COPPER SEALED THERMO-ELEMENT 
.. . FOR COPPER OR GALVANIZED BOILERS 


List Price $10.00 


This new valve was designed and tested in colla- 
boration with the building inspection department 
of a New England city prominent in plumbing code 
development. To combat the varying water con- 

ditions throughout the country the thermal element 
is hermetically sealed in a copper envelope, effec- 
tively protecting it from corrosion. Send for 
complete data. 


Specifications 


l-inch IPS female thread on one end, |-inch IPS male thread 
on other end,—reversible for copper or galvanized tank. 
34-inch IPS female circulating line connection. %-inch IPS 
female drain. No fittings required. Dimensions-—height 
4°%% inches, swing 25% inches. Shipping weight 3 Ibs 





“ Mot VWwaTCR Overwet 





€or... WATER ee 
SuPPcy This valve can be 


installed only in 
the one correct lo 











une er Qenan Gon cation for a tem- 






rz KLIXON EN perature relief 
LTempemat ume Ravn valve—-at the top 

. — of the boiler at the 
PL Cin coratmc Line hot water outlet. 





-~ % Requires uo drill- 
\) ing. 

























x | 
, | Spencer Thermostat 
| 
~ Corprar Tank , | Company 
al Attleboro, Mass. 
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81 Questions to Ask Your 


Remodeling Prospect 


© STIMULATE interest of home owners in re- 

modeling, the Employment and Labor Development 
Committee of Little Rock, Ark., recently distributed 
20,000 booklets. These contained several hundred ques 
tions which the home owner could use as a reference 
guide to decide on additional conveniences. 

The following are taken from the Little Rock booklet 
They make up a list which the plumbing and heating 
contractor can use in offering home owners the ad 
vantage of remodeling: 

Do the walls or floor require waterproofing ? 

Should drain tile be installed? 

Is the hot water heater meeting requirements? 

Would a new, automatic hot-water heater using gas, 
oil or electricity be desirable? 

Can a hot water coil be provided in the heating sys- 
tem? 

Is a floor drain needed? 

Are the laundry tubs satisfactory’ 

Are water pipe shut-off valves included in the system ¢ 

Should a basement toilet be installed ? 

Should new laundry equipment such as washing ma- 
chine, mechanical ironer, or a clothes drier for drying the 
clothes by artificial heat on rainy days be added? 

Is the boiler satisfactory ? 

Would the installation of a new boiler be desirable’ 
(Note: One of the newer designs may save enough fuel 
to pay for itself in a few years.) 

Should heater covering be provided ° 

Is pipe covering needed to conserve heat and make 
basement cooler ? 

Is the fire protection above the heater satisfactory / 

Does the smoke pipe require attention? 

Are the radiators providing satisfactory service? 

Do the valves function properly? 

Is the oil burner in need of attention? 

Should old valves on a steam system be replaced by 
more modern efficient ones? 

Could a thermostat to control the heating system auto 
matically be installed ? 

Would an automatic feed system be desirable? 

Should radiator covers be provided to protect the 
walls ? 

Are the water pipes large enough to meet require- 
ments ? 

Are shut-off valves needed? 

Are the cleanout facilities satisfactory ? 

Is a new bathtub required? 

Should an additional lavatory be provided? 

Could a new shower be installed ? 

Is a new sink needed? 

Are the toilets satisfactory ° 

[s a new hot water tank required? 

Is a vent pipe needed? 

[s pipe covering required ? 

Could wash-tubs be installed in the basement ? 

Should leaky pipes and water taps be repaired? 

Would the installation of a first floor lavatory be de 
sirable? 
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Could a shower fitting and curtain in connection with 
an existing bathtub be installed? 

Would a separate shower stall be desirable? (This 
can be a tiled compartment or a ready made metal 
shower. ) 

Should old worn-out faucets and fittings be replaced 
hy new ones? 

Should old nickel-plated faucets and fittings which are 
unsightly be chromium-plated ? 

Would the installation of a water softener be desir- 
able ? 

Could additional sill cocks for watering garden or lawn 
or for washing the automobile be useful ? 

Does your family require an additional bathroom: 
(Note: Any home with more than three bedrooms 
should have at least 2 bathrooms. ) 

Is a new sink needed? 

Are the drain boards satisfactory’ (Note: Install a 
second drainboard beside the sink if there is only one.) 

Would a power dishwasher be desirable ? 

Could the range be more conveniently placed ’ 

Could the refrigerator be more conveniently placed? 

Is a gas stove vent pipe needed ? 

Should an incinerator be installed ? 

Are the faucets satisfactory ? 

Would an oven regulator be helpful? 

Does the location of registers, radiators or stoves 
harmonize with the room arrangement ? 

Do you need a convenience lavatory, opening onto the 
downstairs hall? 

Is the location of radiators, registers or stoves de- 
sirable ? 

Would it be helpful to install an extra lavatory in one 
or more bedrooms? 

Is the bathroom conveniently located ? 

Would new metal alloy fixtures be desirable ‘ 

Would the installation of a new silent toilet be de- 
sirable ? 

Would a new shower be advisable ? 

Should a built-in tub be installed *: 

Are new towel racks needed? 

Would new built-in fixtures be desirable ? 

Is the tile height on the walls satisfactory ? 

Would the bathroom be more in keeping if colored 
tile walls were installed? 

Would a set of scales be desirable ° 

Should new recessed soap holders be installed ? 

Would a tub hand support be desirable ? 

Would a glass shower door add to the effectiveness of 
your bathroom ? 

Are additional heating facilities required in the attic ? 

Would a concealed radiation system be practicable? 

Would new laundry driers be helpful? 

Would ornamental humidifiers increase the family 
comfort ? 

Is the 
teasrble? 

ls a water-softening system needed ? 

Would outside hose connections be desirable ? 

Is the drainage properly handled in a built-in garage ¢ 

[s better fire protection needed ? 

In a detached garage, are the water facilities satis- 
tactory? 

Should a water line from the house to one or more 
liose outlets in the garden be installed ? 


installation of air conditioning equipment 
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The LEONARD 


combines 


BEAUTY with UTILITY 








] he 


latest Model 
Leonard Water 
Mixing Valve is 
the perfect attain- 
ment inthe 
combination 
of beauty and 
utility. 





= alone however, is not what makes 
for the success of Leonard Water Mixing Valves. 
Constant operation under ordinary and extreme 
service conditions has built a reputation for 
leonard Water Mixing Valves that is paying 
dividends to the contractors who install them 


Write for the Leonard Catalog 


LEONARD-Rooke Co., Incorporated 1913 
ELMWOOD STATION PROVIDENCE, R. I 


















You Can’t Take 


10 from oD 


and expect to come out on top! If 
service after installation costs you 
two protits, it probably indicates the 
use of faulty materials. Then swing 
over to the highest quality products 
you can buy. For long, rugged serv 

ice and complete user satisfaction, 
install 


PENNSYLVANIA 
RANGE BOILERS 


Complete Line of 

All Welded and 

Riveted and Welded 

Gialvanized Range 

Boilers. 

JOBBERS: Write 
us for sample of 
any boiler for 30 
day inspection. 











AMADA BCT 
——| 
Sold Thru JOBBERS 
Above 
PHILADEL- 
PHIA PENNSYLVANIA RANGE BOILER CO. 
GRADE Established 1895 
oo 2tth & Washington Avenue, Philadelphia, Pa. 
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ARMSTHGNG BROS. 


Patented 


CHAIN 
VISE 


1-Piece Drop Forged 
Jaw Construction 


Light, compact, large capacity 
and exceptionally strong, here 
is a vise built to give long years 
of satisfying service, the only 
Chain Vise that has all of these 
important features, a patented 
vise that cannot be copied. 















1. One-piece jaws (one solid drop forging) 
with solid center that permits a tight 
grip without bending or kinking small 
pipe. (See illustration of top view.) 


2. Drop forged steel 3. Drop forged 
Base. Handle. 











Proof-tested 
Chain—no 
‘*‘weakest’’ link. 


4. Alloy steel Screw s. 
and hardened 
nut. 


Because of similarity of names, insist on 
seeing the Arm-and-Hammer Trade Mark 
and thus make sure you receive a tool that 
belongs to the line of “‘Better Pipe Tools.”’ 


ARMSTRONG BROS. TOOL CO. 
“The Tool Holder People’ 
323 N. Francisco Ave. CHICAGO, U. S. A. 






A STRONG SMOOTH 
WELD 


Fretz-Moon Pipe is welded to last. The 
exclusive process and accurate control 
under which it is made produces steel 
pipe second to none—pipe that will re- 
sist rough handling and severe service. 


To make doubly sure that every length 
is without blemish, however, it is given 
severe tests .. . tests that insure a strong 
weld, perfection of product and long 
service life. 


In addition to being sound and strong, 
the weld on Fretz-Moon Pipe is so 
smooth, so much like the wall of the 
pipe itself, that it is almost imperceptible. 


For a strong, smooth weld, use Fretz- 
Moon Pipe—in uniform lengths. 


FRETZ-MOON TUBE CO., INC. 
BUTLER, PENNA. 


FRETZ-MOON 
PIPE 


IW) GALIVAVIZ ED 
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and headroom by designing for holes in steel beams to 
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How to Plan a Big Plumbing Job 


(Continued from Page 67) 


kitchens, entering the drains will be eliminated through 
the use of grease traps. Those grease traps receiving 
waste from the main kitchens, three in number, are so 
designed that grease in its liquid state may be removed 
from the system by simply opening a valve and allowing 
the grease to flow into a container thereby giving to the 
grease a salvage value. 

In various rooms with electrical equipment, such as 
the telephone room, switch board room, transformer 
rooms, etc., when the passage of pipes through them 
could not be avoided, these pipes were all underlaid 
with a copper safe which was dripped to an open fixture. 

Sanitary and rain water systems, except where buried 
beneath lowest floor slabs and main trunk drains were 
installed as screw pipe systems. Wherever it became 
necessary to bury waste piping in the ground extra heavy 
cast iron pipe was installed. Main trunk drains were 
made of extra heavy cast iron in the sizes up to 15-in. 
and A. W. W. cast iron in the larger sizes. 

The roughing for both groups of buildings was de- 
signed for flexibility. This was accomplished by the 
use of plugged outlets in all risers. It is possible to 
install, in the future, a branch from any riser to ac- 
commodate a new outlet located two bays away from the 
riser, without in any way interrupting services to other 
fixtures on other floors on this same riser. 

For this reason, in the waste, there is installed a 
plugged fitting on the house side of the trap, and in the 
supply branches a plugged fitting is inserted on the house 

These plugged outlets at the 
ceiling are kept as high as possible. The depth of ad- 
jacent beams was the controlling factor. All of the 
valved supply branches are of sizes large enough to 
take care of present demands and also an estimated 
maximum expansion. Concealed valves, in general, are 
located so that their handles are exposed and where this 
was found to be impractical, removable access panels 
were installed. By co-operating with the architect and 
structural engineer, it was possible to save floor space 


side of the control valve. 


permit pipes to pass through them. This cutting of the 
beams was all done during the fabrication, thus elim- 
inating much confusion after the frame-work 
erected. Ina few places it was necessary to install pipes 
in the floor slab. Protection from being buried in solid 
was afforded these pipes by encasing them in a sheet 
metal hood which permitted the floor to finish regularly. 
Where sterilizing equipment occurs in batteries, the 
waste from each piece is run through the floor separately 
and then the horizontal branch connects the drops. These 
horizontals connect to the vertical stack ahead of a 
branch to any other fixture. This is done to further 
guard against the possibility of the discharge of any 
piece of equipment interfering with the discharge of an 
adjacent one in the same battery. 
(Continued next month) 


Was 






















Daniel F. Russell, senior member of the plumbing and 
hardware firm of Russell & Coultry in Mount Morris, 
N. Y., died at his home in that city on May 17, in his 
74th year. 
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Apprentice Regulations Changed at Milwaukee 
Meeting 


Representatives of the master plumbers’ group. 
journeyman plumbers, Wisconsin Industrial Commis- 
sion, Wisconsin State Board of Health and the State 
Board of Vocational Education, met recently at Mil- 
waukee, Wis., for the purpose of changing the inserted 
portion of the apprenticeship indentures to conform to 
the new Wisconsin state plumbing law. 

The indenture now includes a five year apprentice- 
ship contract during which time the apprentice must go 
to school 400 hours at the rate of four hours per week, 
this time to be paid for by the employer. During his 
fourth and fifth year the apprentice may work with the 
tools, provided he attends night school for 120 hours. 
Upon the completion of his contract he is awarded a 
diploma by the Wisconsin Industrial Commission and 
a bonus of $50 together with a complete kit of tools, by 
his employer. 

Master plumbers were represented at the meeting by 
Henry C. Weber, chairman of the apprenticeship com- 
mittee for the Wisconsin Association of Master Plumb- 
ers; Adolph Zurheide, Sheboygan; and Henry Smith, 
Racine. 

Fred Heise, Milwaukee, represented the journeyman 
plumbers; Frank R. King, the Wisconsin State Board of 
Health; Walter F. Simon, supervisor of apprenticeship 
for the Wisconsin Industrial Commission represented 
that body; and E. E. Gunn, Jr., represented the Wiscon- 
sin State Board of Vocational Education. 


Time to Think 


(Continued from Page 69) 


tion the plumbing and heating contractors hold in our 
industry, and how closely they are associated with the 
sale of materials. 

Under any plan of distribution he must sell his 
labor, he must maintain to the public the respon- 
sibility of a satisfactory working job. This gives 
him a constant contact with the ultimate buyer of 
our goods, It is a contact that no system of selling 
can eliminate, it is a contact that will develop the 
confidence of the buyer and make possible an entrée 
into the home where new fixtures can be sold. This 
is something the wholesaler does not have. 

When the mutual interest between the contractor 
and the wholesaler has been eliminated it will ma- 
terially lessen the contractor’s advantage of up-to- 
date information on the many new and improved 
materials that are constantly being brought into the 
field. Indeed there will be little reason for him to 
develop along that line as his interest will lie en- 
tirely with the installation, from which he will make 
his money. 

Let us hesitate here for a moment and consider 
another side of this picture. Under this new scheme 
of things we have eliminated from our selling ranks 
some 30,000 contractors who after all have not done 
such a bad job of selling. What is more, we have 
lost their influence, and their co-operation. Such a 
system will surely reduce the status of these 30,000 
individual and independent business concerns, but 
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TWO 


NEW KOHLER “FIRSTS” 
that begin by building good-will 





Tue plumber who prides himself on workmanlike 
jobs will find these two Kohler developments a real 
help in installations. Inexpensive, time-saving, and 


both important good-will builders. 


T hee The “Avertor” bath 
: bracket...ties tub to the 
wall, eliminates cracks 


(1) Ssngle heavy bolt to secure 
hanger. (2) Adjustable screw on 
which tub rests. (3) Adjustment 


made after hangers are in place. 





Small and light, made of 
tough stamped metal, 
the Kohler ‘‘Avertor’’ supports a weight of 
over 750 lbs. Price, roc each. With three 
hangers for a corner tub and four for a recess, 
you can tie tub to wall. Adjustable screw 
takes up slack, so that tub rests both on legs 
and hangers, giving additional support. 
Unsightly cracks where rim and wall meet are 


virtually eliminated. 


Protek—a powder paste. 
Protects tub during 
installation. Easy to 
apply. Easy to remove 


A convenient, safe and 
inexpensive way to pro- 
tect the lustrous enam- 


eled surfaces of the tub 





from scratches while the 
bathroom is under construction. Cover the tub 
with a generous coating of Protek. Apply news 
papers as you would bill-posters. To remove, 
simply loosen paste with water. Enough paste 
to cover tub’s complete surface, only 20 
Result, unmarred tubs, pleased customers. 
These are additional examples of the way 
Kohler helps the plumber help himself to re 
peat business. Kohler Co. Founded 1873 
Kohler, Wis. 


— Branches in principal cities 


Shipping Point, Sheboygan, Wis. 
.. Show them 


the Kohler name on each fixture and fitting. 


KOHLER or KOHLER 


PLUMBING FIXTURES AND FITTINGS 





DOMESTIC 












































Fittings. 


brass. 


¥ 


Chicago, Ill. 











Clean threadways— Tapping to gauge—Absence 
of sand holes—all go to distinguish—| MICO— 


A full line in malleable iron, cast iron and 


Also manufacturers of brass and iron valves. 


ILLINOIS MALLEABLE IRON CO. 


MANUFACTURERS OF BRASS AND IRON VALVES 
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“COPPER FOR SATISFACTION” 





of Durable 
V COPPER 


“G&E” 
Copper Boilers 


are PROFIT and 
PRESTIGE builders! 


For more than a quarter-century G & © 
copper boilers have maintained an envi- 
able record for quality, materials and 
workmanship. Service and satisfaction 
are inevitably linked with the G & CG 
trademark. 

When you install G&C_ cop- 

per boilers you are certain of 
enduring performance. ..of FULL 
PROFIT .. . and of lasting cus- 
tomer satisfaction. 








Specify G&C Boilers for every installation 
Hotels, apartments, clubs, pvete resi- 
dences, office buildings, schools and indus- 
trial plants, etc. 


Representative manufacturers of both gas 
and elestric automatic storage systems now 
use G & C Copper Tanks exclusively. 


GERSTEIN & COOPER 


1-3 West Third St., South Boston, Mass. 

















"“GC&C” 
Range Boiler 























can it replace their valuable service and influence in 
the sale of our product? 
To say the best for it, it will only transfer a re- 


sponsibility from one branch of the industry to an- 


other branch. 

It will make necessary one additional contact with 
the ultimate buyer, which contact must carry with 
it considerable added expense over our present sys- 
tem. 

There is an old adage which says: “Far off fields 
always look green,” which 1s very applicable to this 
case, 

We look over into the other fellow’s field and see 
only the growing grain and we are inspired to envy 
him his position, never stopping to realize the many 
difficulties that have to be overcome before the field 
can be reached only to find on arrival that the field 
is not as green as it looked, Few of us realize how 
many obstacles there are in the contractor’s field. We 
are prone to look at his margin of profits as “clear 
velvet,” when as a matter of fact he is probably earn- 
ing much more than he really gets. 

In this depression we are all looking for a road 
out, but in our haste there is a grave danger of tak- 
ing the wrong road. Business generally is in a de- 
plorable condition, and in this wonderful country 
of ours with its great resources we have reason to 
wonder why it should be so. Some people call it a 
“period of reconstruction” and many people seem to 
think that any change in our present system 1s a 
step in the right direction, when it might easily be 
the reverse. 


SELFISHNESS DELAYS STABILITY 


In our desire for wealth and influence we fre- 
quently resort to methods that stifle the funda 
mentals of sound business practices. The wealthy 
are becoming wealthier, the poor poorer, and the 
small independent business man is robbed of his in- 
dependence by the more powerful industrial combina- 
tions. This may seem to be inevitable in the evolu- 
tion of industry, nevertheless our great need today 
is not some short cut in the distribution of products, 
but a more equitable distribution of wealth. Just so 
long as selfishness remains the corner stone of our 
industrial structure we need not look for any im 
proved stability in business. 

The manufacturer, wholesaler, and contractor i 
their respective positions all represent a great value 
in the distribution of both plumbing and _ heating 
materials, 

Kach branch should therefore encourage the other 
through sound, sincere co-operation. Many of the 
evils that now exist can be eliminated. The grantin: 
of unwarranted credit has had a very demoralizing 
effect on all branches of our industry, and reflect 
against the healthy progress that we should all be 
interested in. 

It is my hope, that through intelligent co-operation 
we may all bind ourselves closer together for the 
mutual protection of our industry, and thereby create 
an economic system of distribution that can not 
be challenged. 
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Air Conditioning in a 
W indowless House 








A COMBINATION of temperature, humidity and 
ventilation has been worked out in a windowless 
house designed and built by research engineers of the 
Westinghouse Electric & Manufacturing Co. 

At the present time the house is entirely experimental, 
having been designed to aid in the study of different 
combinations of temperature, humidity and ventilation. 

Some months ago work was started on the details of 
design and construction. It was known that at normal 
humidity and temperature 44 per cent of body heat is 
lost by radiation, 26 per cent by moisture evaporation 
and 30 per cent by convection. Because radiation is the 
big item and since heat travels by radiation with the 
rapidity of light, it was believed that heating the walls 
and ceiling to body temperature would prevent this loss. 

Radiation is defined as the transfer of heat from hot 
to cold bodies by wave motion, independently of the sur- 
rounding air. Evaporation of moisture on the skin 
absorbs heat from the body and this element of body heat 
loss should be taken care of by regulating the humidity 
or moisture of the air, 

Convection, the transfer or loss of heat by means of 
either forced or free air currents, could be modified by 
controlling the temperature and circulation of air. By 
producing the comfortable combination of these three 
variables, it is hoped that more desirable living condi- 
tions at a low operating cost may be created. 

The technical understanding of radiation is simplified 
with two illustrations. The common experience of feel- 
ing heat from a pile of burning ties as one is riding along 
on a train, as it comes through a closed window, despite 
the speed of the train is mentioned as one. The sensa- 
tion of chilliness caused by loss of bodily heat as it 
radiates to the cold glass of a sun parlor in winter when 
the thermometer inside reads 74 deg Fahr, is another 
familiar demonstration of the same principle. In both 
cases the surrounding air may be normal. 


INSIDE WALLS ARE PANELS 


Ignoring these facts, we depend for winter comfort 
in our homes and offices upon heating the air which sur- 
rounds us. 

The plan to heat those walls, sufficiently to stop that 
surprisingly large 44 per cent loss, has been worked out 
experimentally. 

Inside walls of the house are divided into panels sup- 
ported by pivots in such a manner that they can be turned 
much like shutters, a feature which helps in the control 
of the various air currents. An electric heating unit is 
attached to the back of each panel and similar units are 
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Keach panel carries an electric heating unit 


attached at regular intervals to the upper side of the 
ceiling, making heat distribution even at all points. 

These elements are controlled by separate switches, so 
it is possible to warm any one panel, any series of panels, 
the low panels and the ceiling, the ceiling alone or any 
other selected section of the wall surface in order to 
study the results of conditions made to order. 

With the walls at the temperature of the body there 
can be no heat loss by radiation and one is quite com- 
fortable, although the thermometer shows the air of the 
room to be only 60 degs. | 

Thus, it requires little stretch of the imagination to 
make a summer cooling plant out of the same equipment. 

And since sunlight has been broken up into its several 
component elements and since the beneficial ultra-violet 
rays of light, which do not penetrate ordinary window 
glass, can be created by special bulbs attached to light 
sockets, Westinghouse research engineers believe the 
windowless house is approaching the ideal of living 
conditions. 

\n interior view of the house in which it 1s hoped 
to maintain ideal conditions is shown. One of. the 
wall panels is turned over so as to reveal the electric 
units which heat all panels and the ceiling. Humidity 
and air currents are controlled by special construction. 
The first instrument on the table records temperatures 
of the various panels; the anemometer in the center 
measures air currents and the one on the right 1s a rela- 
tive humidity indicator. 
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SOMETHING 
NEW 


in BLAKE No. 2066 


CLOSET COLLARS Cast Iron Closet collar with 


protected ears for closet bolts 
for == SS 


Caulking to Closet Bends or Soil Pipe 


























O,. each side, at proper distance, this collar is 
htted with depressed spaces for the closet bolts. It is also protected 
by thin sheets of tin, which are easily torn off when ready to set 
closet bowl in place. 

This arrangement keeps the spaces for bolt heads clean of all refuse, 
thereby saving a lot of the plumber’s time. Collars not so protected 
require the removal of cement, dirt, etc., which, when hardened, 
requires considerable effort to clear spaces for the bolt heads. 
Collars slip over 4” extra heavy soil pipe or cast iron closed bends 
and are made in depths from 2” to 8”. Adjustment 6” to 614” 
between centers is provided for. 


Try these modern closet collars on your next job. They and hundreds 


of other Blake Products are sold through all jobbers 


BLAKE SPECIALTY COMPANY 


ROCK ISLAND « ILLINOIS 














-WARNOCK 


TRIPLE WEAR WRENCH 





Wray scratch 


or crush finished pipe? 





Ask your dealer for 
a genuine Warnock. 


Strong, flexible 
straps that will not 
mar the finest finish. 


WARNOCK MFG. CO. 


" WORCESTER, MASS. 
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Dealer Sales Help 
Utilities 
By H. S. CHRISTMAN 


HIS matter of gas company co-operation with 

plumber-dealers in the sale of gas appliances is as 
yet so new as to still be in the stage of development. 
Certainly the subject is one most important to both par- 
ties. It has several sides and many angles. However, it 
is my belief that when all the facts are considered, there 
will be found no insurmountable barriers to a satisfac- 
tory accord, and_.I have every reason to hope we are 
approaching this goal. 

The principal agencies in the merchandising of gas 
appliances are the department stores, specialty stores, 
furniture and hardware stores, plumbers, heating and 
ventilating contractors, and the utilities. 

Competition exists between these agencies, but the 
utilities have been the pioneers in the introduction of 
nearly every gas appliance now in public favor. Most 
dealers are only interested in the merchandising of ap- 
pliances that the public will purchase without promotion 
or aggressive salesmanship, and they feel that the sales 
propaganda and intensive sales policies of the utilities 
interfere with a business that they think belongs to them. 
The situation is further complicated by 

First, the belief on the part of these agencies that the 
utility does the larger portion of this business, while as 
a fact the utility sales of appliances in the larger cities 
amount to from 20 to 40 per cent of the total: 

Second, the belief that the utility makes unfair use 
of certain natural advantages, such as extension of serv- 
ice contingent upon the purchase of appliances from it 
or through the combined billing of merchandise and 
gas; it is questionable whether this belief arises from 
actual facts or from the activities of anti-utility agita- 
tors: 

Third, lack of definite policies by utilities, or rather, 
the lack of an intelligent means of conveying their mer- 
chandising policies to their sales allies. 


UTILITY NEEDS THE DEALER 


The utilities, as you know, originally entered the mer- 
chandising field to stimulate the sale of their product. 
They advertised extensively, employed salesmen, and 
spent large sums of money in promotion. They built up a 
demand for gas appliances after which it was natural for 
various retail agencies to enter the field and take a por- 
tion of this business. It then became logical for the utili- 
ties to modify their merchandise policies so as to permit 
dealer competition on fair terms. The dealers are entitled 
to participate and any policy to exclude them is a short- 
sighted one. Not only does the gas utility need the dealer, 


*From an address before the mid-winter meeting of the 
Pennsylvania State Association of Master Plumbers, Lan 
caster, Pa. Mr. Christman is assistant sales manager, Phila- 
delIphia Gas Works Co, 
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‘but the dealer is materially assisted by the promotional 
effort and the aggressive merchandising policies of the 
utility. 

The utility has three motives for subscribing to dealer 
co-¢ yperation ° 

(a) The increased sale of gas through the activity of 
satisfied sales outlets. 

(b) Improved public relations through the favorable 
comments from responsible agents. 

(c) Improved quality of merchandise sold, creating a 
better satisfied customer and further use of gas as a fuel. 

I think I am right in expressing the opinion that gas 
companies generally are more than willing to work with 
plumber dealers in a friendly, co-operative way. I 
further believe that aside from general questions of busi- 
ness ethics, any co-operative plan must be worked out 
locally between the utility and the local plumber dealers. 


FIRST STEPS IN CO-OPERATION 


There are three important problems that must be con- 
sidered and settled before any fair and successful co- 
operative activity can be accomplished: 

Ist: There must be real co-operation. The effort must 
not be one-sided. The utility must be willing to under- 
take its share in the promotion of the sale of its product 
through the means of gas appliances. The plumber 
dealer, on the other hand, must recognize the fact that 
in order to enjoy his share, he must assume some of 
the burdens. 

2d: The plumber dealer must recognize the fact that 
in order to do his share, he must become more mer- 
chandise-minded. He must recognize the fact that, hav- 
ing obtained a co-operative agreement, his results de- 
pend upon the effort he puts back of his merchandising 
activities and he must not think that all he has to do is 
to sit back and wait for the business to fall into his lap. 

3d: The plumber dealer as well as the utility must 
abandon any price-cutting or any unfair merchandising 
ethics. 

These three statements are fundamental, and unless 
thoroughly understood and lived up to, will doom any 
co-operative arrangement. 

I quote from a statement made by a former president 
of the American Gas Association, commenting upon the 
utility attitude toward dealers: 

“In most cases the gas company has created and is 
maintaining the market for gas appliances and to all ap- 
pearances can never abandon this position of leadership, 
at least not for many years. Yet sympathetic understand- 
ing with dealers, many of whom are, or are becoming 
real merchants, is being promoted in what is perhaps a 
major portion of the industry. While it is true that the 
gas companies have done most of the work in creating a 
demand for gas appliances, we should not deny ourself 
a selling service through sales allies, which may at some 
points and under some circumstances be as good as our 
own, if not better.” 


PLAN USED IN PHILADELPHIA 


Because the problem of gas company-dealer co-opera- 
tive merchandising is largely a local problem, it is 1m- 
possible to set up a fixed procedure applicable to every 
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months to come. 


vacational 


Summer Homes! 


Summer is drawing near. Already 
folks are conditioning their cot- 
tages and homes 
regions for occupancy during the 
Running water 
is now an important factor in sum- 
mer home or camp life, and here 
are two Myers Automatic Self- 
Oiling Water Systems ideally 
adapted for this purpose. 





i » 


Low in price, easy to install, dependable for service, 
sufficient capacity, they bring those same conven- 
iences to country homes, cottages, lodges, camps, 
service stations and similar places which are so 
essential to every day life in city or town. 


Fig. 2741 


For Deep Wells. 
Complete as illus- 
trated with 6 in. 
Deep Well Self-Oil- 
ing Pump, Motor, 12 
Gallon Galvanized 
Tank and other 
equipment, except 
Lower Cylinder and 
Suction Pipe, ready 
to be installed. V- 
Belt or Silent Chain 
Drive. Pumps fresh 
water direct to fau- 
cets. 


NEW LOW PRICES 
$124.00 up to $142.00 





"gatowane | 
aim Vowunt | 


(is pi er ay Os 





Fig. 2739 


For Shallow Wells or 
Cisterns. Complete 
as illustrated with 
Pump, Motor, 12 
Gallon Galvanized 
Tank and other 
equipment ready to 
be installed. Auto- 
matically controlled, 
self-oiling, operation 
any power. Two sizes 

250 and 340 gallons 
per hour. 


NEW LOW PRICES 


250 Gal. Unit.. $77.00 
340 Gal. Unit.. 82.00 
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Thoroughly investigate the vacational and other water sys- 
tem markets in the surrounding locality. There is many a 
profitable Myers Water System installation awaiting solicita- 
tion on your part. We will welcome the opportunity of assist- 
ing you to secure this business. Write or wire. 


THE F. E. MYERS & BRO. CO., Ashland, Ohio 


Pumps— Water Systems— Hay Tools—Door Hangers 





: _All Operating Features 
Centered in ONE Valve 


A.G.P. 


i 49AUTOMATIC 
| STORAGE GAS 
Hi} WATER HEATER 
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OMPLETE automatic controls and operating features are 

all centered in this one valve. It is snap-acting, positive 

and dependable. Its accessibility permits easy regulation. Gas 

shut-off lever makes it convenient to turn off the gas when 

leaving home for an extended period. Temperature adjusting 
screw permits raising or lowering water temperature. Positive 

action thermostatic pilot automatically cuts off gas supply 






to main burner unless pilot is lighted. 


@ Entirely new in design and in principle 
of heat transference, A. G. P. Automatic 
Storage Gas Water Heaters insure abundant 
hot water, at the desired temperature, with 
the utmost economy. They fully meet the 
demand of today’s market for efficiency, 
! reliability and appearance af the right price. 
They ore made for manufactured, mixed, 
natural and other gases. 
A.G.P. Water Heaters are approved by 
| the American Gas Association. They are 
made in five sizes—20, 25, 30, 40 and 75 
gallon capacity. Here is a 
line of water heaters you 
can sell with confidence, 
at a price within the reach 
of all. Write today for 
catalog. 





AmerICAN Gas Propucts CorPoRATION 


| 40 WEST 40th STREET, NEW YORK, N. Y. 
Division of AMERICAN RADIATOR COMPANY 
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situation. In our local situation, Philadelphia, we sub- 
scribe fully to the six fundamental statements of policy, 
as outlined by the American Gas Association, and we 
have shaped our activities accordingly. 

We have developed in our local situation a further 
co-operative plan as applied to the members of the master 
plumbers. This plan, I believe I can state correctly, has 
the approval of the local master plumbers at the present 
time. I believe it is the best plan that has been offered, 
but may not be the ultimate one. This plan may or may 
not be feasible in other situations, and I outline it merely 
as what has been accomplished by us, and is in force at 
the present time. 

There is on all appliances we handle, a retail selling 
price and also a marked-down price, or trade price, avail- 
able for the master plumbers, in which we believe there 
is a satisfactory spread for a reasonable profit. The 
plumber has the option of three alternatives. 

A. He may purchase any appliance we stock or sell, 
at his regular plumbers’ trade price; we make the de- 
livery of the appliance, either to his shop or to the cus- 
tomer’s premises, and the plumber makes all connec- 
tions and bills and collects from his customer. 

B. For those customers who desire to purchase any 
appliance we stock or sell on a deferred payment plan, 
or on any special sales plan that we may have, the 
plumber may have us execute our order form with his 
customer, giving the customer the advantage of any 
special terms or inducements that we may offer. We 
deliver the appliance to the customer’s premises, and the 
plumber makes the connections. We pay the plumber, 
upon the completion of the job, the difference between 
his wholesale price and the cash retail price of that ap- 
pliance to his customer. We carry the customer’s paper 
according to the terms of the sale. 

C. The plumber may turn over to us any prospect 
which he desires us to contact, and if sale is made, to 
install the appliance. In such a case we take the order 
from his customer and pay the plumber a commission 


APPLIANCE MAKERS FIND OPPORTUNITY 


We have recently tried out a plan of having a sales- 
man contact the various master plumbers in his district, 
offering them any sales assistance he can give, such as 
broadsides, circular letters, announcements, or direct 
sales helps, such as contacting the plumber’s prospects, 
and helping to close sales. This man works with the 
master plumbers and his usefulness is judged solely by 
the sales obtained by the plumbers in his district. This 
has been very enthusiastically received, and we are now 
extending this service over the entire city. 

This or similar co-operative plans, taking into con 
sideration local conditions, would go a long way to meet 
ing a situation that many plumbers now consider entirely 
too competitive or too one-sided for them to even enter. 
It is surprising the amount of co-operation and good 
feeling that has been enjoyed with the master plumbers 
in the territory covered by our contact man. Company 
principles and policies have been explained, and prob- 
lems have been settled that were long misunderstood by 
the plumbers in this section. Plumbers have become 
more merchandise-minded, displays have been set up in 
their stores, and the plumber has gone out and made 
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contacts which in the past he thought would have been 
futile. 

We find also that the appliance manufacturer is tak- 
ing more interest in his sales allies. He also is making 
contacts with the merchandising plumber, realizing tha! 
he has overlooked a worthwhile outlet for his product. 

Further evidence of our desire to co-operate with 
dealers is the large amount of money we are spending 
for purely promotional publicity. This differs radically 
from our merchandising advertising in that it is de- 
signed and prepared strictly to drive home to the public 
the superiority of gas fuel, the fact that it is most mod- 
ern in every respect and that appliances using gas will 
do all and more than those using other fuels. The idea 
here is to make the public gas conscious, not, primarily, 
to sell appliances. Thus the way is made smooth, not 
only for our company but for all dealers, to make sales 
of appliances. This kind of publicity is absolutely essen- 
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tial to the life of our business on account of the severe 
competition that we have to meet. It is very expensive. 
If left to the dealers, it could not be done. The utility 
companies must perform this service in the interest of 
the industry. 

In conclusion, [ firmly and enthusiastically believe that 
a fair and comprehensive co-operative merchandising 
plan carried out with a broad-minded and liberal policy 
between the plumber-dealer on one hand and the utility 
on the other, will result in increased profits to the 
plumber, better dealer and public relations, and increased 
gas sales to the utility. The test of any plumber-utility 
co-operative operation is the successful accomplishment 
of the above objectives for both parties, but in our 
negotiations with each other, let us keep in mind our 
obligations to serve economically and conscientiously the 
public, whose fuel needs make possible the success of 
your business and ours. 


More Light on Secret Discounts 


By C. J. MARSH 


HE trade journals from time to time bring many 

statements by leaders in the plumbing and _ heating 
industry telling what is wrong with the plumbing 
and heating business. Some say it is loose credits ex- 
tended by jobbers. Others claim jobbers are starting 
too many contractors in. business. Poor estimating 1s 
given as a serious cause of losses, and poor cost ac- 
counting is blamed for many of the evils. A merchandis- 
ing expert says that plumbers are not good salesmen. 
The depression gets blamed for many of the troubles. 
Everybody seems to have a different idea of what is 
wrong. All are partially correct, but I think that most 
of the troubles would disappear if we had some day- 
light on the situation. The trouble is caused by lack 
ot knowledge of what is happening. 

May I illustrate what I have in mind? 

Supposing a jobber loaned a contractor $10,000 in 
cash, and then he and two other jobbers permitted the 
contractor to purchase $30,000 worth of materials on 
credit, when $5,000 would have been a liberal credit 
allowance. Supposing, too, that these jobbers realized 
their mistake and to avoid a loss they gave the con- 
tractor a special discount of 15 per cent so the con- 
tractor could underbid his competitors, get more busi- 
ness, make more profits, and thus pay off his bills. That 
would make tough competition for other master 
plumbers, but such things do actually happen. 


A “FIVE YEAR” PLAN 


Such situations could be avoided by the use of day- 
light. If facts such as these were known to the trade as 
soon as they happened, little damage would be done. 
The practice in this case describes what lawyers call “an 
unfair trade practice.”” No doubt the reader can think of 
a name for it that is more emphatic and appropriate. 


Some years ago jobbers and manufacturers set up an 
“institute” to enforce rules prohibiting these unfair trade 
practices with the assistance of the Federal Trade Com- 
mission. After spending thousands of dollars in the 
attempt to enforce the rules they decided to close the 
institute. The reason given for the failure to enforce 
the rules was inability to secure evidence of violations of 
the rules. In other words the jobbers and manu- 
facturers could not get any daylight into the picture. 
They could not find people that knew the facts and would 
tell the story. 

There are men in this industry that know what 1s 
wrong and who could solve many of our problems if 
they would tell what they know to the people who should 
know. If these men could be put on a committee they 
could draw up a “five year plan” that would make the 
plumbing and heating industry a prosperous one in all 
its branches. ! 

May I suggest a basis for such a plan? A college pro- 
fessor used to tell his students: “When in doubt turn 
back to fundamental principles.” There is a fundamental 
principle in all association work that seems to work out 
in most cases, that may be stated roughly as follows: “No 
proposition can long succeed that is not fair to the manu- 
facturer, jobber, contractor, journeyman and_ the 
public.” No plan can go wrong if it is based on a square 
deal. Trade rules could be enforced if they are fair and 
if honest men can find out what the facts are. Perhaps 
the rules as adopted were fair. It may be that the 
method of enforcing them was unfair. These rules gov- 
erned the selling methods of the manufacturers and job- 
bers. At the same time the rules governed the buying 
methods of the contractors who had no voice in the en- 
forcement of the rules. There was no reward provided 
for contractors who lived up to the rules; in fact they 
were penalized by the loss of discounts if they reported 
the facts. There was nobody to let the daylight in. 
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SIGNIFICANT 


HAT the two largest groups of hospital 





buildings in the world, the Columbia 
Presbyterian Hospital Centre, built 
in 1927, and the New York-Cornell 
Hospital Centre, (just finished) should 
select KniGut-Ware Acid Proof Pipe and 
Fittings for their complete acid waste and 


ventilating systems? 


In the New York-Cornell group alone, 
we have supplied over 


33,000 lineal feet of KNIGHT-WARE 
Pipe in bores from 2” to 24” 


12,650 KNIGHT-WARE Fittings in 


bores from 2” to 24” 


or a total length of almost 


10 Miles of Pipe and Fittings 


Besides, we have had the pleasure to supply 
a great many of our largest and best known 
colleges and universities with complete acid 
proof equipment for their Chemistry, Phar- 
macy, Biology and other buildings requiring 


such equipment. 


Our 48-page catalog in 
colors contains important 
information which ought 
to be in your files. Have 


you written for your copy? 








See our exhibit at Booth 23, National Exposition 
of Master Plumbers, Madison Square Garden, 
New York City—June 20th to 23rd, 1932. 


MAURICE A. KNIGHT 


New York City AKRON. OHIO Philadelphia 


804 World Bldg. 1600 Arch St. 
Sales Engineering Service from 











Beekman 1657 Rittenhouse 6300-01 


St. Louis 
Toronto 


Detroit 
Niagara Falls 


Chicago 


San Francisco Montreal 







OvaRanmtsteod 
Sart sence 






"IT (S THE 








ENGINEERING 











The advocates of better estimating, cost accounting 
and selling methods are but partially right. Those things 
are necessary and ordinarily pay, but even a contractor 
who is up-to-date in those departments will soon lose 
most of his business to his competitor down the strect 
who gets an extra 10 per cent discount from his jobber. 

These extra discounts and other unfair trade prac- 
tices are secret practices. They need daylight. A good 
definition of “an unfair trade practice” is “a practice 
which, if commonly known by the parties affected, would 
soon be discontinued as an unwise business practice.” 

The liberal extension of credit to financially unsound 
contractors has been curtailed to some extent by jobbers’ 
credit bureaus, but somehow the man in charge of the 
credit bureau often does not see daylight until it is too 
late. Or, perhaps, he knows the facts but he is afraid 
to tell those that are entitled to know. 

Let us suppose that some contractor steps out after 
volume and is low bidder on several big jobs. His com- 
petitors know that he will either lose money, or his 
losses will be offset by secret discounts. If all parties 
concerned could be gotten together and daylight let into 
the picture, not much damage would be done. As it is 
now the volume-hound runs wild for two or three 
years before he goes bankrupt and in the meanwhile the 
profit on several hundred thousand dollars worth of 
business is lost to the industry. The credit bureau may 
know how the contractor pays his bills but no balance 
sheets are required. A little more light could be put 
into the picture by requiring balance sheets every three 
months or so, and a profit and loss statement at least 
once a year. The standard accounting system widely 
used by plumbing and heating contractors provides such 
information at the end of each month. Banks and insur- 
ance companies are compelled to publish this informa- 
tion for the benefit of the public. Certainly jobbers that 
extend credit are entitled to this information. 


SECRET DISCOUNTS CAUSE TROUBLE 


The extra discounts are not doing the damage. It is 
the secret discounts that do this. Some of our problems 
can be solved by extra discounts. Jobbers and manu- 
facturers have a right to give extra discounts for the 
purpose of meeting competition. Mail order concerns 
are selling to the public slightly lower than the prices 
charged by contractors. The judicious use of discounts 
could be used to meet this competition. The master 
‘lumber that conducts a store has a hard time meeting 
the competition of the “curbstoner.” If those who con- 
duct stores were rewarded with proper discounts they 
would do a better job of merchandising. But there 
should be no secrets about them. 

Of course, too much daylight would be harmful. If 
the sun shone all the time all vegetation would soon be 
burned up. Most of the present unfair practices violate 
existing laws and we could get all of the desired informa- 
tion by dragging the offenders into court. It is not 
necessary to wash our linen in public. This industry 
has in it many men who, if properly organized, could 
“advise” what should be done. 

Some daylight should be provided from time to time 
where it is needed. Such a group of men should be 
fair, not only to every branch of the industry but to the 
public also. 


June, 1932 
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Folder on Flush Valve Closet 

The Murdock Mfg. & Supply Co. of Cincinnati, Ohio, has 
issued a 6-page folder, 34%4x6% in., describing and illus- 
trating its new flush-valve closet, which is designed for 
installation in the private home as well as in skyscrapers, 
clubs, hotels, apartments and other buildings. The folder 
stresses the point that this closet is practically silent in 
action. 

Bulletin on Automatic Sump Pumps 

Tabor Pump Co. of Buffalo, N. Y., has issued a 4-page 
bulletin, size 8%x11 in., describing and illustrating some 
of its line of automatic sump pumps and cellar drainers. 
These pumps are made in various sizes with capacities 
of 10 gal. per minute up to and including 300 gal. per 
minute. The value of this bulletin is enhanced by the 
addition of rating tables and specifications. 

Electrically Automatic Cellar Drainer 

Yeomans Brothers Co. of Chicago, Ill., has issued a 
4-page circular, 8%%x11 in. in size, illustrating and de- 
scribing its line of electrically operated automatic cellar 
drainers, which are made in various sizes with capacities 
of 10 to 50 gallons per minute. The construction and 
operation of these devices are described in minute detail, 
and a performance chart tells what every size will do 
when in operation. 

Catalog of Welding Supplies 

The Lincoln Electric Co. of Cleveland, Ohio, has pub- 
lished a new catalog covering its line of supplies for arc 
welding. Among the items listed and described are elec- 
trode holders, welding rods, cables, protective shields, 
protective lens, protective clothing and various supply 
parts as well as electrodes for all kinds of are welding. 
The catalog consists of 24 pages, 8x10% in. in size, and 
it is well illustrated. 

Bulletin on Acid Resisting Exhaust Fans 

The Duriron Company, Inc., of Dayton, Ohio, has issued 
Bulletin No. 166, covering the engineering and mechanical 
features of its line of acid resisting exhaust fans and 
their installation. These fans have been designed for the 
ventilation of laboratory hoods, pickling rooms and in 
processes involving fumes. These fans are available in a 





The exhibit of Mueller Company of Decatur, UL, at the 
American Water Works convention, held last month in 
Memphis, Tenn. 


New Trade Literature 


wide range of capacities to take care of almost any con- 
dition efficiently and with little attention. The value of 
the bulletin is greatly increased by the addition of many 
dimension drawings in blue print as well as several ¢a- 
pacity tables. 
Announcing a New Air Valve 

The Beaton & Corbin Mfg. Co. of Southington, Conn., 
has issued a 4-page circular illustrating and describing a 
new syphon automatic air valve which this concern has 
just placed on the market. Its construction and opera- 
tion is described as follows: ‘It is an all metal automatic 
thermostatic valve, venting air rapidly until the entire 
radiator is hot, and it closes promptly to prevent the 


escape of steam and moisture. 


Catalog of Electric Water Heaters 

The Westinghouse Electric & Manufacturing Co.’s Mer- 
chandising Department, Mansfield, Ohio, has just issued 
a sixteen-page catalog, 8 %x11 in. in size, illustrating and 
describing in detail its line of electric water heaters, their 
design and construction. These automatic heaters are 
made with the following capacities: 10 gal., 18, 30, 52 
and 80 gal. Side-arm circulation heaters and immersion 
heaters are also listed. The entire line of these heaters 
is finished in ivory and grey cordovan. 


Bulletins Announcing New Gas Burners 

Beck Engineering Combustion Kompany of St. Louis, 
Mo., has issued three bulletins illustrating and describ- 
ing its new low pressure gas burners, heat machines, tem- 
perature controls, gas control valves, gas pressure regula 
tors, draft gauges, thermometers, manometers and pres- 
sure gauges. The management of this concern stresses 
the point that it is in the hands of men who have been 
actively engaged in combustion and its attendant prob 
lems for many years, and that its products have stood the 
rigid tests which modern science demands of appliances 
of this nature. 


Insulation for Home Heating Units and Hot Water Boilers 

The Eagle-Picher Lead Company of Joplin, Mo., has 
issued a 12-page envelope stuffer, 3%x6% in. in size, 
describing and illustrating its insulation for home heat- 
ing units and hot water boilers, a new material, scientifie 
ally designed to stop heat loss and bring comfort into the 
home. This insulation is described as dry cement com- 
posed of springy granules of light weight mineral and 
binder materials. The granules are literally masses of 
millions of tiny dead air cells, which make an efficient in 
sulation. So numerous are these air cells that they effec- 
tively stop the flow of escaping heat. 


Announcing a New Electric Clock Thermostat 

Minneapolis-Honeywell Regulator Co. of Minneapolis, 
Minn., has issued a 4-page folder, & 14x11 in., illustrating 
and describing in detail its new electric clock thermostat, 
which is characterized as an instrument of beauty as well 
as precision, providing accurate automatic heat wherever 
60-cycle regulated frequency current is available. This 
folder is also featuring the company’s low limit control, 
the summer-winter control system, and the duplex switch. 
The low limit control assures a home a constant supply 
of even heat and the elimination of the discomfort caused 


‘ 


by ‘“‘coid 70 deg.,’’ a condition that occurs when the 
breathing height of the room is at 70 deg. but the floor 
line temperature is much lower. The summer-winter con 
trol system enables the home owner to utilize his burner 


throughout the twelve months of the year to provide a 
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~ Distinctive 
~. ° . 
_— ) in Design 


The New OAKLAND 


» Pedestal « 


GAS RANGE 





“FOR 
HOME Something more than just another gas range . . . The 
FOLKS” heavy insulated oven assures a cooler kitchen and a 


distinct saving in gas consumption . . . Oven con- 


trolled by automatic heat regulator. 


A new high in value... A new low in cost. 


OAKLAND FOUNDRY CO., BELLEVILLE, ILL. 








HE REICHERT 
“LEADER” Tank Ball is con- 
structed so as to make a 
perfect seat at all times, of 
materials that will stand up 
under most severe service and 
will make a profit for you 
unheard of up to the present 
time. 


For those jobs where service 
is bound to be severe and 
where ordinary floats just will 
not stand up, Federal and 
Toledo Solderless Floats will 
give unequalled performance. 








ae 
The Leader 


Their installation will be a 

profitable one both for your 

customer and for you and will 
be a reputation builder that 
will help you to create future 
business. 


Write for the complete story 
of Federal Floats, Toledo 
Solderless Floats and _ the 
Reichert Tank Ball. Here are 
three money making possibili- 
ties that you should be 
acquainted with 





The Federal = 


THE REICHERT FLOAT & MFG. Co. 
2238 Smead Ave. Toledo, Ohio 
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constant automatic supply of domestic hot water and at 
the same time prevent the burner from rusting and keep 
it always ready for immediate heating service should 
there be a need for it. The duplex switch, also featured 
in this folder, affords automatic protection which is so 
important for the safe operation of steam heating systems. 


A New Line of Bath, Shower and Lavatory Fittings 

The Scovill Manufacturing Company, the Plumbers’ 
Brass Goods Division, at Waterville, Conn., has just issued 
a 12-page booklet, 7%x10% in. in size, illustrating its 
new line of bath, shower and lavatory fittings. From the 
waste and overfiow strainer to the curtain rod flange, the 
new design lends character to old as well as modern 
enamelware. The entire line is chromium plated, and there 
are no dirt-collecting corners, hard to get at. Among the 
fittings listed are: Mixing valve showers, two valve showers, 
overrim tub filler, bath supply and waste, overrim bath 
supply and waste, bath supply and shower, overrim bath 
supply and shower, bath supply and mixer shower, overrim 
tub filler and shower with bath waste, lavatory and waste, 
and curtain rods and flanges. 


Catalog of Vitreous China Sanitary Pottery 

Universal Sanitary Manufacturing Co. of New Castle, 
Pa., is mailing its catalog No. 32, a 64-page book, size 
8% x 11 in., illustrating and describing its products, 
vitreous china sanitary pottery. The catalog is divided 
into the following sections: 1. Colored Ware, closet com- 
binations and lavatories in green, ivory, orchid, tan and 
black.—2. Lavatories and Lavatory Fittings.—3. Closet 
Combinations.—4. Closet Bowls.—5. Flush Tanks.——6. 


Urinals.—7. Specialties in Vitreous Ware for Various In- 
dustries. The foreword to the catalog consists of an in- 


teresting description of the origin of colonial design and 
the unitcast process. Elaborate roughing-in measurements 
of all the fixtures listed add much to the value of this 
catalog, which is printed in colors and copiously illus- 
trated with high grade halftone engravings. 


The Story of Rubber 

‘““A Wonder Book of Rubber’ is the title of a booklet 
which has just been published by the B. F. Goodrich Com- 
pany of Akron, Ohio. This booklet is not a scientific dis- 
cussion but the story of rubber and of the manufacture 
and use of rubber products. It was written in response to 
many requests for general information about the rubber 
industry, one of the newest of the great industries. First, 
the booklet tells how rubber was discovered and there- 
after follows a description of its early uses. This, in turn, 
is followed by a history of the Goodrich plant in Akron 
and by chapters on “Crude Rubber,’’ “Textiles in Rubber,”’ 
“Preparing Rubber for Manufacture,” ‘‘Manufacturing 
Operations,’ ‘“‘Research and Development,’’ etc. The book- 
let consists of 48 pages, 5%x8% in. in size, and it is 
copiously illustrated with high grade engravings. 


Catalog of Ball-Bearing Faucets 

The David Bell Company, Inc., of Buffalo, N. Y., has 
just issued a new 40-page catalog of its ball-bearing 
faucets, including plain spout faucets, hose spout faucets, 
long shank bibbs, solid flange bibbs, double sink faucets 
with swing spout, pantry faucets, shampoo faucets, double 
bath faucets, concealed bath and shower fixtures, lavator) 
faucets and combination lavatory fixtures, combination 
two tray and three tray laundry faucets, lawn faucets and 
interchangeable handles. These faucets are all illustrated 
and described in detail. In the description special atten- 
tion is called to a seal attached to the lower end of the 
stem in these faucets for the purpose of eliminating the 
relative wear on the washer so that the washers will last 
an indefinite length of time without renewals or replace 


ments. This preserves the face of the washer and its sea! 
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in the best possible condition, so that the faucet is ex- 
tremely easy to close. The cover of this catalog is finished 
in silver and very exquisite. 


Folder Concerning Faucets 

The Bashlin Company of Warren, Pa., has issued a four- 
page folder, 7x6%4 in. in size, illustrating and describing 
its line of faucets for every purpose, both self-closing 
and compression, with nickel or chromium finish. Special 
attention is called to the water control feature of these 
faucets designed to avoid the use of excessive force in 
opening and closing. 


Folders About Plumbing and Heating Specialties 

Watts Regulator Co. of Lawrence, Mass., has issued 
three four-page folders, 3%x6% in. in size, describing 
and illustrating some of its specialties. One of these 
folders features this company’s thermostatic temperature 
and pressure relief valve for use in range boiler installa- 
tions: another features its hot water house heating unit, 
described as trouble proof and tamper proof, and the third 
folder describes and illustrates poppet relief valves for 
water, oil and air. 


Folder About Deoxidized Copper Water Tubes 

The American Brass Company of Waterbury, Conn., has 
issued a six-page folder, 8%x11 in. in size, describing 
and illustrating its deoxidized copper tubes for under- 
ground water service lines, suction and return lines con- 
necting oil burners to fuel tanks, sprinkler systems, in- 
dustrial and residential piping and illuminating gas lines. 
This folder has been prepared for distribution to plumb- 
ing contractors and it contains many valuable suggestions 
about the installation of these tubes. 


Circular About Basement Drainage Systems 

Norman Boosey Manufacturing Co. of Detroit, Mich., 
has issued “‘A Message to Prospective Home Builders,’’ 
which calls attention to this company’s all-iron, valve con- 
trolled basement drainage systems, designed to prevent 
the flooding of basements, regardless of street sewer con- 
ditions, providing the water from the sewers does not 
rise high enough to run into the basement windows. The 
circular adds that these systems will protect basements 
from damage by back flowing sewage, outside filth and 
foul odors. 


Catalog of Copper Pipe and Fittings 

Mueller Brass Co. of Port Huron, Mich., has issued its 
Catalog D, entitled “Copper Pipe and Fittings for Plumb- 
ing and Heating,’’ consisting of 48 pages, 8%x11 in. in 
size, and describing and illustrating in detail this com- 
pany’s copper pipe and fittings for plumbing and heating 
systems, together with many diagrams of roughing in di- 
mensions and tables. This catalog also brings an interest- 
ing suggestion for a balanced hot water heating system, 
in which copper pipe and fittings are used. Many repro- 
ductions of photographs of buildings, in which these prod- 
ucts have been installed, are also shown, including Y. M. 
(. A. buildings, hotels, tall office buildings, hospitals and 
residences. 


Crane Co, Catalog of Valves and Fittings 

Crane Co. of Chicago, Ill., has just issued its Catalog 
No. 218-A of “Field, Pipe Line, Refinery, Natural Gas 
and Natural Gasoline Plant Valves and Fittings,’ con- 
sisting of a well illustrated book of 168 pages, 54% x8 % 
in. in size, This catalog is divided into six sections as 
follows: 1—Valves. 9.-Fittings. 3-——Flange Unions. 
4--Screwed Unions and Union Fittings. 5-—-Flanges. 6-— 
Metals and Alloys. The valves and fittings described and 
illustrated are designed and made for exacting uses in oil 
refinery service, oil and gas well service, oil and gas pipe 
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Bead Chain brings out the beauty of 
any fixture to which it is attached, 
because of its own beauty. It may be 
ordered in chrome finish or nickel 
silver to match fixtures. Sell Bead 
Chain for appearance—its quality is 
completely established. See that your 
men suggest it on every job. 


THE BEAD CHAIN MFG. CO. 


1932 State St. Bridgerort, Conn. 





ps 
“As, In the heart of Philadelphia's 
“commercial and social centre. i 
A step from the most treasured __*_, 


of the nation’s historic shrines. “ss 5 +e 


Just an hour from one of the 
world's most famous sea coasts. 











BELLEVUE STRATFORD 


PHILADELPHIA 


CLAUDE H. BENNETT, GENERAL MANAGER 


{ Rates are consistent 


with present times 
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Check yourSupply 


TRIMO TOOLS 


Your dealer is in readiness to replenish 
your working equipment 


with new, tested TRIMO Tools 





The makers of TRIMO 
Tools have now com- 
pleted a country-wide 
check-up of TRIMO 
dealers to assure you 
of prompt, satisfactory 
service on all TRIMO 
Tools and replace- 
ment parts. 


Now is the time to put 
your tool equipment 
on an efficient, profit- 
able basis. Work can 
be speeded up to show 
a better margin for you 
when you use modern 
all-steel TRIMOwrench- 
es, TRIMO pipe cutters, 
and the sensational 


TRICROME wheels. 
Check your supply and 


place an order with 
your dealer. He is ex- 
tending you a real ser- 
vice by keeping in read- 
iness to fill your needs. 


TRIMO 
TOOLS 





Known as the best for fifty years 
TRIMONT MFG. COMPANY 


Roxbury (Boston), Mass. 
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line service, absorption plants, gasoline compression 
plants, and steam plants. Particular attention is directed 
to the company’s special oil valves and fittings of cast and 
forged steel, ferrosteel, malleable and cast iron, and brass 
and alloy metals. 


Leafiet About Water Softeners 

“Soft Water for Your Home” is the subject of a leaflet 
issued by the Cochrane Corporation, Philadelphia, in 
which is described this companys household water softener 
for converting hard water containing lime, magnesium 
and other minerals in solution into soft water for use in 
the kitchen, bathroom and laundry. The hard water is 
filtered through a bed of hard granular substance, wherein 
the lime and magnesia are exchanged for sodium, so that 
the water is reduced to zero hardness. After a certain 
period, which is determined by the rate at which water 
is used and by its initial hardness, the filtering material 
becomes exhausted, whereupon it is easily and quickly 
regenerated by backwashing with a solution of ordinary 
table salt. With proper usage the filtering material is 
said to retain its softening and regenerative properties for 
many years. 


Lead Pipe, Its History and Its Uses 

‘Lead Pipe’’ is the title of a booklet of 24 pages, 
8 %x11 in. in size, which has just been published by the 
Lead Industries Association of New York City. The open- 
ing chapter of the booklet is a condensed history of lead 
and lead pipe, and it describes how lead pipe was used 
as a conductor of water by the Egyptians, Romans and 
the early Britons, and how it is found even today in the 
ruins of cities in Greece and Asia. Other chapters are 
headed as follows: ‘‘How Lead Pipe Is Made,’’ ‘Grades 
of Lead Pipe,’’ “Lead Pipe Plumbing at a Glance,” 
“Joints,”’ “Lead Pipe for Handling Corrosive Chemicals,” 
“Burning or Welding Lead,’ ‘‘Calking Lead,’ and the 
“‘New Standards for Lead Pipe Sizes and Weights,’”’ which 
have recently been adopted by many manufacturers. This 
booklet, which is well illustrated with halftone engravings, 
has been compiled as a guide for plumbers, waterworks 
engineers and others who are responsible for the correct 
installation of lead pipe. 


Large Construction Work 


West Stockbridge, Mass..—The Novitiate of St. Stanis- 
laus, Shadowbrook, is considering plans for an addition 
to the boys’ normal school to cost in excess of $100,000. 


Rochester, Minn.—Bids will soon be received for the 
construction of a two-story post office building here to 
cost $300,000. Harold H. Crawford and John Miller, both 
of Rochester, are associate architects on the project. 


Manchester, N. H.—Wilfred E. Provost, 1061 Elim 
street, has been commissioned to prepare plans for a con- 
vent and girls’ boarding school for the Sisters of the Holy 
Cross, 198 Pearl street. Plans call for a 3-story structure 
to cost $300,000. 


Cedar Falls, Ia.—Plans are being made by Proud- 
foot, Rawson, Souers & Thomas, 810 Hubbel building, 
Des Moines, architects, for a two-story commons building 
at the Iowa State Teachers’ College here. The building 
will cost $150,000. 


Omaha, Neb..--The Woodmen Circle, Mary E. LaRocca, 
national president, W. O. W. building, Omaha, will soon 
receive bids for the construction of a three-story office 
headquarters building at Thirty-third and Farnan street, 
to cost $225,000. George B. Prinz, 1037 Omaha National 
Bank building, is the architect. 
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BY DOROTHY EDWARDS 


National Auxiliary Past Presidents’ Club 
to Meet June 21 


The annual meeting of the National Auxiliary Past 
Presidents’ Club will meet at the Pennsylvania Hotel, 
New York City, on Tuesday, June 21, at four o'clock. 
All past and active presidents of the national and state 
auxiliaries and of local auxiliaries, where there is no 
state auxiliary, are invited to become members of this 
club. 

The National Past Presidents’ Club was formally or- 
ganized after the National Auxiliary Convention held in 
Milwaukee, Wisconsin, last year, with twenty charter 
members enrolled. 


———- —_ ——— ee me ee 


Boston Auxiliary Closes Season 

The final meeting of the season of the Women’s Aux- 
iliary of the Boston Association of Master Plumbers was 
held at Salem Willows on May 18. Twenty-one members 
and one guest, Mrs. Franklin Darling, wife of the presi- 
dent of the Massachusetts state association, motored to 
Salem where all enjoyed a fish dinner at 1:30 p. m. 
Mrs. J. Preston Perham, National Auxiliary president, 
and Mrs. H. L. Rose, National Auxiliary secretary, were 
present. Plans for the National convention and for 
next year were discussed. Mrs. Russell, Boston president, 
presented Mrs. Perham with a gift in appreciation of Mrs. 
Perham’s assistance to Mrs. Russell while in office. Mrs. 
H. L. Rose, Jr., was presented with a gold piece by Mrs. 
Russell, the gift of the auxiliary in honor of Mrs. Rose’s 
election to the office of secretary of the National auxiliary. 

Mrs. James A. Cotter, re-elected to the office of vice 
president of the Boston auxiliary at the annual meeting 
in March, but who was away at the time of installation, 
took office at this meeting. 


ee 


Oregon Auxiliary Elects Cfficers 


Officers elected at the recent Oregon State Auxiliary 
meeting held at The Dalles are: President, Mrs. Robert 
Rennie, Portland; vice president, Mrs. A. W. Spickerman, 
The Dalles; secretary-treasurer, Mrs. Steve Pollitt, Port- 
land. 


South Side Women's Auxiliary Holds 
Spring Luncheon 


The annual spring luncheon of the South Side Women's 
Auxiliary of Chicago was held in the Crystal Ballroom of 
the Del Prado Hotel. 

Among the eighty-five guests present were Mrs. Cath- 
erine Rosenfield, state president; Mrs. F. W. Hager, first 
vice president and past president of the South Side Aux- 
lliary; Mrs. N. Mergenthaler, president of the North Shore 
Auxiliary; Mrs. Walter Blythe, president of the North 
and Northwest Auxiliary; Mrs. Henry Swade, third vice 
president of the State Auxiliary and president of the 
Midwest Auxiliary. 

Large bouquets of spring flowers adorned the tables 
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and provided a very beautiful background for the affair. 

The tones of the selection of ‘“‘Sylvia’’ were interpreted 
in a lovely duet by Mrs. C. Nugent and Mrs. E. Scholes, 
accompanied by Mrs. Wm. Hacken. 

Mrs. Ann McHugh’s young daughter, Marie, displayed 
her wonderful talents in a toe and tap dance. 

After the enjoyable program, cards were played and a 


prize for each table was given. 


New Jersey Auxiliary'’s Eighth Annual Convention 

The Ladies’ Auxiliary of the New Jersey State Master 
Plumbers Association held its eighth annual convention 
concurrently with the New Jersey State Master Plumbers 
Association Convention at Lake Hopatcong, May 24 and 25. 
The following officers were elected: President, Mrs. H 
Bunker, Jr., of Union City; first vice president, Mrs. F, A. 
Smith of New Brunswick; second vice president, Mrs. 
Joseph Berg of Orange. Mrs. Henry Williamson of Mont- 
clair was re-elected treasurer, and Mrs. Clyde Cole of 
Union City was appointed secretary by the incoming pres 
ident. The three trustees named were Mrs. Charles Kolb 
of Orange, Mrs. Louis Komoski of Jersey City and Mrs. 
Charles Loveman of Asbury Park, and Mrs. J. H. Conard 
of Trenton was named sergeant-at-arms. 

The business of the meeting was rather brief, but among 
the more important accomplishments was the donation of 
fifty dollars to a member in distress, and also an amend- 
ment to the by-laws of the constitution that the first vear 
dues of a member at large should be included with the 
$1.00 application fee and not as a separate item. 

ast President Mrs. Charles Zimmerman of Union City 
urged the members to invite their personal bridge or other 
clubs to attend the exhibit at the national convention to 
be held in New York City in June. Mrs. Zimmerman also 
urged the ladies’ auxiliaries to spend their money to ad- 
vertise the master plumber and the plumbing and heating 
industry. Mrs. John J. Corcoran of Jersey City recom 
mended to the auxiliary members present that they inves 
tigate toilet and other sanitary conditions in movie the 
aters and other public buildings with the end in view of 
raising the hygienic standards. 

The ladies were entertained wonderfully at Lake Hopat 


. 





4 
At a 


Standing at the left: Mra. J. Neuerburg.—Seated in center: 

Mrs. F.C. Schilling, Sr.—Standing at the right: Mrs. W. H. 

Swihart.—From photo taken at pienic following Cali- 
fornia Master Plumbers’ convention 
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EXT RA internal 
STRENGTH 


mproved ““Wituetmi” Copper Range 

Boilers go on the job backed by a 
reputation for long service. Not only 
built of copper, but reinforced on the 
inside by sturdy ribs that are an assur- 
ance “Wirnetmi's” will never collapse. 
Then they are tested to a pressure far 
in excess of working pressure. This 
extra strength builds long life. 








HAYES MFG. CO., Makers 


PATERSON NEW JERSEY 
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ROYAL 


RED-BLAST Boiler 


With Blower and Boiler 
Control Switch 


COMPLETE IN ONE UNIT 
Send for complete information 


HART & CROUSE CO., Utica, N. Y. 

















it’s THE WORK 
--- NOT 
THE SALES TALK 
Lesneminienasndnns 





Try the new and improved 
USHCO Lawson Wrench! 
[t out-performs any other 
wrench on the market. Its 
patented principle and the 
langle handle make it defi- 
nitely a better wrench. 


'.8S. HAME COMPANY 
BUFFALO. N.Y. 


Our folder gives the delails and specifications on these 
wrenches. It is Free. Write for it now. 





SALES 
GROW 


on a superior product sold 
consistently over a period of 
time. 

The quality of Challenge Nip- 
ples builds repeat business. 


FRICK-REID * 
SUPPLY CORPORATION | ™ BRASS 
NIPPLE DIVISION COPPER 


117 Sendusky St., N. S., Pittsburgh, Pe. 




















cong by bridge parties, speed boat rides and the many 
other features arranged for them by the entertainment 
committee. At the banquet held at the close of the con- 
vention, the new officers were presented with flowers. 





Connecticut Auxiliary Holds Annual Meeting 

The Connecticut State Auxiliary held its annual meeting 
at the Burritt Hotel in New Britain on May 11. Mrs. H. 
Bryant was selected to head the organization for the com- 
ing year. Other officers elected are: Mrs. J. P. Brown, vice 
president; Mrs. R. T. Rock, secretary; Mrs. C. W. Weitzel, 
treasurer; Mrs. A. A. Mills, Mrs. C. H. Knapp and Mrs. 
A. Stenstream, trustees; Mrs. J. Forger, sergeant-at-arms 
Mrs. J. Preston Perham, national president, addressed the 
group, and local auxiliaries gave their reports. A card 
party was held and at that time the retiring officers, to- 
gether with Mrs. Perham, were presented with gifts. Mrs. 
Bryant received a lovely bouquet as did Mrs. Mills 
for her success in handling the preparations for the con- 
vention. 





Indianapolis Auxiliary to Hold Luncheon Party 

The Indianapolis, Indiana, Women’s Auxiliary held its 
regular monthly meeting at the home of Mrs. Joseph 
Lauber on May 13. At that time it was decided that an 
evening party be held at the home of Mrs. John Ander- 
son in the near future. A luncheon was planned for the 
June meeting with Mrs. Fregelo, and Mrs. Collins was 
appointed to make arrangements. Following the business 
routine, cards and bunco were enjoyed and later a lunch 
eon was served by the hostess. 





North Shore Women's Auxiliary Entertained 
in Glencoe 
The Woman’s Auxiliary to the North Shore Plumbing 
Contractors’ Association were entertained by Mrs. Alex 
Kyle at her Glencoe, Ill., home on Thursday, May 19. 
The auxiliary voted $25.00 for charity and it will be 
used to purchase necessary clothing for some needy chil- 
dren about to graduate. 





Mansfield Women’s Auxiliary Entertained 


The master plumbers entertained the members of the 
Women’s Auxiliary of Mansfield, Ohio, at a lovely dinner 
party on June 2. The party was held at the Schell home 
near Ontario and four tables of bridge were arranged. 

The regular meeting of the Mansfield auxiliary was held 
recently at the home of Mrs. Chet Critchfield. A covered 
dish dinner was served in a room decorated with spring 
flowers. Mrs. Frank Frietchen will entertain the members 


in June, 





Ogden, Utah, Women’s Auxiliary Very Active 


The Ogden, Utah, Women’s Auxiliary held two very in- 
teresting meetings during May. The first meeting was held 
one evening at the home of Mrs. Alma Wharton. Plans 
were discussed for making a quilt. Bunco was played and 
a delightful supper was enjoyed. 

The second meeting, at Mrs. K. Bachman’s home, 
brought many quilt blocks which had been finished and 
from all indications a lovely quilt will be the result 
Bunco furnished amusement for the ladies and refresh- 
ments were served. A splendid attendance featured both 
meetings. Plans were made to have all members and 
their husbands present at a get-together after the June 
meeting. An enjoyable evening is looked forward to at this 


party 
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Will Help Welfare Camp 


At a luncheon held at the Hotel Pennsylvania by 
Ladies’ Auxiliary of the various boroughs of the City of 
New York and Nassau County the question arose of doing 
something to benefit Camp Kennedy, the Welfare Camp 
at Brewster, N. Y. Here Matthew J. Kennedy, chairman 
of the National Exposition and the N. A. M. P. convention 
to be held June 20-23 and Mrs. Kennedy have made a 
great many poor children happy during the hot summer 
months of previous years. 

A plan to aid in carrying forward this welfare 
at the time of the national convention was agreed upon. 


the 


work 





Milwaukee Auxiliary Celebrates Sixth Anniversary 

The Ladies’ Auxiliary of the Milwaukee Master Plumb- 
ers’ Association observed its sixth birthday anniversary on 
Monday, June 6, with a luncheon and card party at the 
Elks Club in Milwaukee. The one o’clock luncheon was 
followed by a whole afternoon of cards. 

A party was sponsored by the organization at the 
Oriental Theater in Milwaukee during the month of May. 
Twenty-eight tables were provided for the ladies, and a 
Following the card games, the 
Mrs. Henry 
of arrange- 


light lunch was served. 
ladies attended the theater performance. 
Weber and Mrs. Albert Haack were in charge 
ments for the affair. 


It's a Great Life 
It Your Endurance Is Good! 


Another complete short story, from the interesting 
biography of the wife of one of the men in the trade 
who, as you will find, is doing much to promote 
her husband’s business. ‘This interesting story 
tells how this clever business woman helps in her 


husband’s office 


UR third move to our present quarters was an even greater depar- 

ture from the recognized and approved lanes for plumbing and 
heating shops than our second one had been, and a buzz of wonder- 
ment and criticism started when a sign appeared across the front of 
an old residence on East Main St., “Future Home of the John Doe 
Plumbing and Heating Co." 

lf it had taken imagination to visualize how we were to make a 
plumbing and heating shop out of a tire store, as we had done prev- 
iously, imagination must stretch still further to picture what we could 
do along those lines with the old residence we had selected. 

Location, we had found, meant much to the business, and after 
carefully weighing all the pros and cons, we decided to find a place 
on the main automobile thoroughfare leading to the best residence 
district and far enough out of the central business section to avoid its 
congestion. Space, also was a determining factor in selecting new 
quarters, for as our organization had grown and our work hed increased, 
we had scarcely had elbow room in the old place. Had space been 
the only requirement, however, we might have found space unlimited 
down on the river front in the warehouse district, but it was space and 
location together we wanted, and therefore our choice was restricted. 

It bothered us not a bit as to what a plumbing and heating shop 
by all established rules and regulations was supposed to look like 
and be. We wanted a shop and showroom that would be adequate 
to our particular needs, convenient, comfortable to work in, and 
well fitted for the merchandising of plumbing and heating equipment. 
That the result we obtained was unique was no deliberate attempt on 
our part to attract publicity, although we did not fail to take advan- 
tage of its advertising value. 
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Dependable 


OMPARE! Compare Wolverine Brass Goods 

of today with the same goods of 1929! You’ll 
find them even better. You'll find many im- 
provements. You'll find even greater values. 
And you'll find, as always, the same high quality 
of materials—painstaking care and accuracy in 
machining—fine finish. 





Goods remain 
Wolverine 


As ever, Wolverine Brass 
completely dependable. As ever, 
keeps faith with the plumbing trade. 


V8) WOLVERINE BRASS WORKS 
GRAND RAPIDS, MICHIGAN 
the Retail 


We Sell Plumbing Trade 








, Wire | 


Boiler Tube Cleaners, klue Brushes 
Heater Brushes, Handy Cleaner B rushes, 


| Fire Brooms, Track Brooms. 
] Tempered Steel 


| MADE FOR LONG RUGGED SERVICE 
i 


The Worcester line is complete. 
Catalog gladly sent upon request. 


WORCESTER — and SCRAPER CO. 


10 AUSTIN STREET WORCESTER, MASS | 
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DAHLQUIST 


COPPER 
Boilers and Hot Water Heaters 


DAHLQUIST 
COPPER 


Super-Aquatherm 
Automatic Storage Systems 
Patented 


Are the letest contribution of science to the 
home hot water supply. They are entirely auto- 
matic, use gas or electricity, are fully insulated 
to avoid heat rediation, and embodying the 
patented aquatherm principle of water circula- 
tion, efect a remarkable economy in fuel bills. 
In spite of all their advantages, Dahiquist's 
Super-Leusthorm enormous production results in the lowest 

zas Underfire prices. 


Ask about the Dahlquist Turbo 


Dahiquist patented Super-Aquatherm, which reduces the cost of fuel, and 
Dehiquist Turbo, which stops mud from eccumulating in the boiler, revolu- 
tionize the home hot water service. 


Only Dahiquist boilers have these exclusive features. 





Architects and heating engineers 
may rely entirely on Dahiquist 
workmanship and experience, 
whether for range boilers, auto- 
matic storage boilers or heavy 
pressure boilers. 


Write for prices and data. 


DAHLQUIST MFG. COMPANY 


60 West 3rd Street South Boston, Mass. 








The dependable combination for tight joints 


SMOOTH-ON CORRUGATED IRON GASKETS 
coated with SMOOTH-ON No. 3 


poh ANGED joints that never did stay tight can be put on their 
good behavior and made to stay there by using the above com- 


bination. Try it where the trouble comes from excessive vibration, 
extreme pressure, thin hot oil, superheated steam or wide temperature 


Variation. 


If you do not have Smooth-On Gaskets handy, at least use Smooth- 
On No. 3 as a filler. Increases holding strength and useful life of any 
reasonably good gasket material. 


Get Smooth-On Gaskets in pipe sizes from 2 in. to 
24 in., and Smooth-On No. 3 in 1 or §-lb. can or 
25 or 100-lb. keg from your supply house or 


Jrom us. 


Write for the Smooth-On Handbook 


SMOOTH-ON MFG. CO., Dept. 12 
570 Communipaw Ave., Jersey City, N. J. 





=NGINEERING June, 1932 


Convention Dates 


June 14-17, 1932—N. D. H. A.—The annual convention of 
the National District Heating Association, to be held in 
Pittsburgh, Pa., with headquarters at the William Penn Hote! 

June 21, 22 and 23, 1932—N. A. M. P.—The 50th annual con- 
vention of the National Association of Master Plumbers, to 
be held in New York City, with headquarters at the Hote! 
Pennsylvania. 

June 26-30, 19382—A. S. H. V. E.—The semi-annual meeting 
of the American Society of Heating and Ventilating Engi- 
neers, to be held in Milwaukee, Wis. 

June 27-July 1, 1932—A.S.M.E.—The semi-annual meeting 
of the American Society of Mechanical Engineers, to be held 
at Bigwin, Canada. 

August 2-5, 1932——A. S. S. E. 
ciety of Sanitary Engineering, to be held at Rochester, N. Y. 

October 7, 8 and 9, 1832—CALIFORNIA INSPECTORS—Th: 
annual convention of the Plumbing Inspectors’ Association 
of California, to be held at Bakersfield, Calif. 

October 10-14, 1932—AMERICAN GAS ASSOCIATION—The 
annual convention of the American Gas Association, to be 
held at Atlantic City, N. J. 


COMING TRADE EVENTS 


June 15, 19232—Monthly tournament of Plumbing and Heat- 
ing Golf Association of New York, to be held at Fenimore 
Country Club, White Plains, N. Y. 

June 20, 21, 22 and 23, 1932—Exposition of plumbing, heat- 
ing and allied products, in connection with the 50th annual 
convention of the National Association of Master Plumbers 
in Madison Square Garden, New York City. 

July 19, 1932—Monthly tournament of Plumbing and Heat- 
ing Trades Golf Association of New Jersey, to be held at 
Metuchen Club. 

July 27, 1932—Monthly tournament of Plumbing and Heat- 
ing Golf Association of New York, to be held at Ridgewood 
Country Club, Ridgewood, N. J. 

August 16, 1932—Monthly tournament of Plumbing and 
Heating Trades Golf Association of New Jersey, to be held at 
Essex Fells Club. 

August 23, 1932—Monthly tournament of Plumbing and 
Heating Golf Association of New York, to be held at Elms- 
ford Country Club, Elmsford, N. Y. 

September 16, 1932—Monthly tournament of Plumbing and 
Heating Trades Golf Association of New Jersey, to be held 
at Raritan Valley Club. 

September 29, 1932—Monthly tournament of Plumbing and 
Heating Golf Association of New York, to be held at Tam- 
arack Country Club, Portchester, N. Y. 





Death of Louis J. Sommer, Jr. 


of the plumbing firm of Louts 
J. Sommer & Son, Inc., 2436 Brown street, Philadelphia, 
Pa., died at his home in that city on Saturday, June 4. 
Mr. Sommer, like his father before him, was a highly 
esteemed member of the Master Plumbers’ Association 
of Philadelphia, and many members of this organization 
attended his funeral which was held Wednesday after 
June 8. 


Louis J. Sommer, Jr., 


noon, 


Death of William G. Borum 


sorum, master plumber of Memphis, Tenn.. 
saptist hospital, in that city. He had 
been in ill health for the past three years. Mr. Borum 
was in his /Oth year at the time of his death. After 
serving his apprenticeship as a plumber, he was made 
foreman of J. A. Bailey & Co. A few years later he be 
came a partner in the Browne & Borum Plumbing Co., 
which is at present the Borum Heating & Plumbing Co. 
He is survived by his wife, a son and a sister. 


Frank G.- 
died recently at the 
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New Contractors 
and Incorporations 


Audubon, Iowa.—S. H. Ripley has opened a plumbing 
and heating business here. 

Astoria, Ore.—_—Peter Branch has engaged in the plumb- 
ing and heating business at 1629 Irving street. 

Clermont, Ia.—R. C. Davis, formerly of Minneapolis, 
Minn., has engaged in the plumbing and heating business 
here, 

Arnolds Park, Ilowa.—Guy West has opened a plumbing 
business here under the name of the Arnolds Park Plumb- 
ing and Tin Shop. 

Staunton, Va.—Demastus & Mason is the name of a new 
plumbing firm, which has opened an establishment at 13 
East Frederick street. 

Los Angeles, Calif.—-Claude Davis, 1222 West 76th 
street, has secured a city license to engage in the plumb- 
ing contracting business. 

Detroit, Mich.——Murry & Pritchard, Inc., has been char- 
tered with a paid up capital of $2,000 to engage in the 
plumbing and heating business at 14328 Grand River 
avenue. 

Gastonia, N. C.——Yarborough & Elrod, Inc., has been 
chartered, with a capital of $50,000, to engage in the 
plumbing and heating business. The incorporators are 
EK. D. Yarborough and T. P. Elrod. 

Los Angeles, Calif.—Henry Hall, formerly with the 
J. Hokom Plumbing Company, has established himself in 
the plumbing business with shop and office at 737 Duns- 
muir avenue, in this city. 

Harvey, N. Dak.—Jack Herlick has again opened a 
plumbing and heating business here. He was formerly in 
business in this city, but has for the past year been en- 
gaged on a government job on the Turtle Mountain Indian 
Reservation. 

Minneapolis, Minn.—-The Lundblad Plumbing & Heat- 
ing Co., Ine., has been incorporated with a capital of 
$50,000, to conduct a plumbing and heating contracting 
business. The incorporators are Charles Lundblad, 2526 
N. E. Quincy street, and others. 

Los Angeles, Calif.—The Minier-Osgood Heating Co., 
Ltd., has been incorporated with a capital of $50,000, to 
conduct a heating business. The incorporators are George 
A. Osgood and D. M. Osgood, both of Los Angeles, and 
Bernice Minier of South Pasadena, Calif. 


Brooklyn, N. Y..-The World Plumbing Corporation has 
been chartered, with a capital of $10,000, to establish 
and operate a plumbing engineering and contracting busi- 
ness. The new concern is represented. by the law firm of 
Weissman and Hoherman, 16 Court street. 

Newark, N. J.—Scanelli Service, Inc., has been organ- 
ized, with a capital of 1,000 shares of no par common 
stock, to establish and operate a plumbing and heating 
contracting and engineering business. Charles FE. Rogers, 
local attorney, represents the new concern. 


New York City—-With a capital of $10,000, the North 
Side Plumbing Co. has been organized and incorporated, 
to establish and operate a plumbing and heating en- 
gineering and contracting business. The new firm is rep- 
resented by H. Amster, 275 Fifth avenue. 

Schenectady, N. Y.——The firm of Charles F. Audette & 
Son, Ine., has been chartered, with a capital of $1,000. 
It is planned to establish and operate a general plumb- 
ing engineering and contracting business. The local law 
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aE IS 
3 pipe coverings 
that uncover cash installations 


You can dig up business that counts for something when 
you handle Keasbey & Mattison reliable pipe coverings. Su- 
perior Air-cell, Woolfelt, and 85% Magnesia—each designed 
to meet special working conditions. Strong, light in weight, 
every ounce of these good coverings does a good job—de- 
livering more steam or heat, saving more fuel. 

Let us point out the money-making possibilities for you in 


selling K & M coverings. Write today for 

interesting free booklet, “How You Can 4 
Make An Extra Profit On Your Heating Job.”’ K&M 
KEASBEY & MATTISON COMPANY 

nus Ambler, Pennsylvania 
Patterson Hot Water 


Patterson Hot Water Service and Storage Heaters are guar- 
anteed to supply all the hot water required, as hot as required, 
and as quickly as required. Operated by exhaust or live steam. 











Heaters 





Thousands in use. Backed alin cathe ana 00 ure 
by over 50 years’ expe- 
rience. 





Made for any service, in 
any size, with or without 
copper lining. Write for 
catalog. 





THE PATTERSON-KELLEY CO. 
106 East 40th Street New York, N. Y. 





























JONES HOLLOW WARE CO. 
Established 1888 
Baltimore Maryland 


MANUFACTURERS OF 








Enameled Iron Water Closets, Hoppers, 
Traps, Tanks and Plumbers’ Specialties. 


Also Hoppers for Septic Tank Work. 











WRITE FOR PRICES 
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AXELSON 
PORTABLE 
-THREADER 


Low price, light but 
rugged, easy to install, 
quick in operation, 
cuts threads 12” and 
up, '/2h.p.G.E. Motor. 
Write for Details 
AXELSON 
MANUFACTURING CO. 


P. O. Box 710, Vernon Sta. 
Los Angeles, Calif. 





DOMESTIC 











Brass Closet Bolts, Brass 
and Copper Refill Tubes, Brass 
Float Rods, Shower Curtain 
Hooks; in fact, an extremely large 
line of Plumbers’ Specialties. 


See Page 851 of Domestic Ensi- 
neering Plumbing and Heating 
Catalog. These specialties will 
save time and money for you. 


HINDLEY MFG. CO. 
Valley Falls, R. 1. 


HINDLEY 
Specialties 























COPPER 
FLOATS 





NO-SOL 


No-Sol Floats incorporate all 
features necessary to the sat- 
isfactory perform- 
ance of a tank float. 





4°x5" Oval Float 


Each float is individually tested and guaranteed. 
INCORPORATED 1907 


The AYLING & REICHERT CoO. m= 
3047 N. Erie St. Toledo, Ohio 5” Round Float 











1902 HIGH GRADE 1932 

















RIGHT 
NOW eee is the time you can 


make business for yourself by doing 
some aggressive selling on roof flash- 
ings. Your customers take most pride 
in their homes at this time of the year. 
They are now receptive to suggestions. 
Why not suggest Overton Roof Flash- 
ings? You will uncover some good bus- 
iness for yourself. 


BUTLER MFG. COMPANY 
MINNEAPOLIS ¢ MINNESOTA 








OVERTON FLASHINGS 
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firm of Wemple, Peters and Wemple, represents the new 
concern. 

Bridgeport, Conn.—The Hoover Oil Burner Compan, 
has been established at 1407 Main St., to deal in and in 
stall oil burning equipment. Morris Goldfield heads the 
company. 

Santa Monica, Calif.—John L. Hannan and Ralph F 
Landis have formed a partnership under the name of the 
Sterling Plumbing & Heating Co. and have opened a 
plumbing and heating business at 717 Santa Monica 
boulevard. 





Iron Mountain, Mich.—The Eisele Automatic Heating 
Co. has been incorporated to install automatic heating 
equipment, with a capital stock of $25,000 common and 
$10,000 preferred, of which $10,000 have been subscribed 
and paid in. 

Old Saybrook, Coun.—Old Saybrook Plumbing Com- 
pany has been incorporated with a capital of $25,000 to 
engage in the plumbing contracting business. Gordon B | 
Smith, Douglas A. Patterson and Edith S. Smith are the 
incorporators. 

White Plains, N. ¥.—The American Standard Heating 
Corp. has been chartered, with a capital of 200 shares 
of no par common stock, to establish and operate a heat- 
ing engineering and contracting business. N. Goldstein, 
local attorney, represents the new firm. | 

Los Angeles, Calif.—The Albert E. Newman Co. has re- 
established its business here after a lapse of three years 
and will contract plumbing and heating from office and 
shop at 3319 Central avenue. In the interim, Albert E. 
Newman had a plumbing and heating business at San Cle- 
mente, Calif. 


New York City—-The Paulen Plumbing Co. has been 
organized and incorporated, with a capital of $20,000, to 
establish and operate a plumbing engineering and con- 
tracting business. The new concern is represented by the 
Attorneys Albany Service Co., 315 Broadway. 

Brooklyn, N. Y¥.—The Highway Plumbing & Heating 
Co. has been organized and incorporated, with a capital of 
$10,000, to establish and operate a plumbing and heating 
engineering and contracting business. B. B. Kasloff, 277 
Broadway, New York City, represents the new firm. 












Jamaica, N. Y.—With a capital of 200 shares of no par 
common stock, the Linden Plumbing and Heating Com- 
pany been organized and incorporated, to establish 
and operate a plumbing and heating engineering business 
E. W. Horstman, local attorney, represents the new con- 
cern, 

Camden, N. J.—With a capital of 2,500 shares of no 
par common stock, the Morris Lotstein Co. has been or- 
ganized and incorporated, to establish and operate a 
plumbing engineering and contracting business here 
Leonard H. Savadore, local attorney, represents the ne 
firm. 





has 
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New York City—O’Sullivan, Harney, Inc., has been 
awarded the contract for a new school and auditorium at 
Jackson Heights, Queens, to be erec’‘ed for the Roman 
Catholic Church of the Blessed Sacrament. The cost is 
estimated at $250,000. 


Philadelphia, Pa.——-V. N. Welamb Co., 105 North Watts 
street, has been awarded the heating contract on the ad 
mission building of the Pennsylvania State Hospital at 
Norristown, Pa. This contract calls for the installation of 
an air conditioning system in the operating room. Ths 
Welamb company has also secured the contracts for the 
installation of plumbing and heating systems in the Epis 
copal Hospital in this city. 
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Lines 
Connected by Ly 





THE FIRST ROBIN 
Two men were walking along a railroad, one being very 
deaf. A train was approaching, and as it rounded the curve 
the whistle gave one of those ear-splitting shrieks which 
seem to reach heaven. “That’s the first robin I’ve heard this 
spring,” said the deaf one. 








DREAMING, NOT READING 

The One—-Why are you divorcing your husband’ 

The Other—Well, the other night he was reading the paper 
and I slipped up and kissed him on his bald spot— 

The One—Yes? 

The Other—And he said, “Quit playing, honey, and get out 
those letters I dictated yesterday.” 

The Mueller Record. 





Clerk—‘This, madam, is pure wool.” 
Customer—‘Then why is it marked cotton?” 
Clerk—“Oh—er—that’s to deceive the moths!” 





A man whose wife died wrote on her tombstone: “The light 
of my life has gone out.” Two years later, when he had 
married a second time, he returned to the graveyard and had 
the following line added: “But I have struck another match.” 

Chicago Tribune. 





GOOD ASSISTANT 

Caller-—And your husband has a prosperous business, I 
suppose? 

Wife—Oh, yes, he is taking in a lot of money. Only last 
night he telephoned that a receiver had been appointed to 
assist him, —The Outlook. 

HE HAD A GOOD EXCUSE 

They were new neighbors and the wife was much interested 
in them. In a few days she reported: “They seem a most 
devoted couple, John. He kisses her every time he goes out 
and even waves kisses to her from the sidewalk. Why don't 
you do that?” 

“Why don't 1°?” replied John, “Good, heaven, I don’t even 
know her yet,” Leighton’s Gloom Chaser. 





Said a golfer to his partner: “Just look at that girl dressed 
like a man. What are her parents thinking of anyway? I 
think it’s disgraceful.” 

“That, sir, is my daughter,” replied the partner. 

“I beg pardon, I didn’t know you were her father,’ was the 


‘ apologetic reply. 

Bs: “I'm not, I'm her mother.” And the golfer wilted. 

3 —Dunham Magazine. 
a NOT SINFUL 

ie The minister called at the Jones’ home on 

a Sunday afternoon and little Willie answered 

2 the bell. 

; “Pa amt home,’ he announced. “He went 

a over to the golf club.” 


The minister's brow darkened, and Willie 
hastened to explam: 
“Oh, he ain't gonna play any golf; not on 
Sunday. He gust went over for a few hiaghhalls 
and a little stud poker.” 
—C(C raftsman 
PASSED WITH HONOR 
3o00kkeeper: “What is the boss’ college son so swelled up 
about?” 
Stenographer: “A life insurance doctor just examined him 
and found him O. K.” 
Bookkeeper: “What of it?’ 
Stenographer: “It’s the only examination he ever passed.” 
—The Insurance Magazine 


It is impossible to pick a lock on a bald head. 
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METAPHRAM 
Type A 

for small low pressure 

plants — gas, oil of 

coal fired. 





AAhAANAAAADN 
METAPHRAM 








METAPHRAM Gradual Control 


covers the entire range of domestic 

hot water and low pressure boilers and 

tank heaters, either gas, oil or coal fired. 
Descriptive Bulletins on Request 


NATIONAL REGULATOR CO. 


2317 KNOX AVENUE CHICAGO 








esists 


HotorCold 
Water! 













ae 


Acme’ Beveled Bibb Washers are maae t 


meet the requirement of strenuous service. Not just 


for a day Or so but for SO lone a time that they stand 
out in your mind as the bibb washers you should use 


to eliminate faucet complaints from your customers 
ACME” Bibb Washers come in seven sizes. Write 


tor literature. 


The name “ACME?” is 


stamped on every washer 


LAVELLE RUBBER CO. 
320 WEST ILLINOIS ST. CHICAGO 





mn eee oe no oe 
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The IMPORTANCE of TWO BRONZE SEATS 


DART UNIONS 
have, over a 
period of years, 
achieved quite a 
reputation for 
long life. This 
reputation has 
been earned by 
two bronze to 
bronze seats, ac- 
curately machin- 
ed and ground to 
a ball joint. 


Pipe ends and 
nut are made of 
heavy air refined 
Malleable Iron. 

















Only the best ma- 
terials and only 
first class work- 
manship. 


E. M. DART 
MFG. CO. 


Providence,R.I. 


Sales Agents: The 
Fairbanks Co., 
New York 
Branches. Cana- 
dian Factory: 
Dart Union Co., 
Ltd , T oronto, 
Canada 
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Little Sentences That Sell 


Write one of these BLACKBOARD EPIGRAMS on your 
window or bulletin board each day. Many master plumbers 
and heating contractors find them real business getters. 


We lose certainties while we seek uncertainties. 
* * - 


Give me today, and you may take tomorrow. 
. * . 


When the tale of bricks is doubled, then comes Moses. 
. 2 * 


The spoken word once uttered can never be recalled. 
~ . . 


When we are well, we can easily give advice to the sick. 
< ” * 


Do not sell the hide before you have caught the fox. 
* * + 


4 ' Talki c “s si , 
YAGER y Soldering SALTS Talking comes by — —— by wisdom 


ra ig alice ay Mal nf The best work in the world is done on the quiet. 
must of necessity take advantage of . ° ’ 

every opportunity that will mean a 
saving in labor time, to meet your - 
customer's requirements. 

Don’t overlook YAGER’S SOLDER. To work well requires both care and skill. 
ING SALTS. They promote speed Watt ay Eg 

on the jcb with the incidental saving 
that will help you profit. 


For list of distributors, see 


McRae 1932 Blue Book. 














Time and thinking cure the strongest grief. 
* i: 


People know the value of water, when the well is dry. 
* * . 


Where there is nothing to lose, there is nothing to fear. 
” ” a 




















ALEX R. BENSON CO., INC. A wise man does not care for what he cannot have. 
Hudson, N. Y. . * * 


Seles Agency for Canada: . ; , ’ : , 
CANADIAN GENERAL ELECTRIC CO Everyone thinks his own burden is the heaviest. 
* * * 


Toronto and Montreal! 




















Follow the river and you will find the sea. 


TABER SUMP PUMPS IN GENERAL USE —— 

Built for 5 ft. pit. Single The larger Taber Sump and Sewage Pumps 

and Duplex Unite a being specified and Seal on jobs wl mo Help yourself and your friends will help you. 
high grade equipment. Following are on 

unit sizes in general use... . 1750 R.P.M. ° . . 

60 Cycle and Direct Current. 


G.P. Out- | Plate; H 
M. i 


Type Head |let,in. IP. 
AL-25-2 20 | 1 ri Misfortunes come on wings and depart on foot. 
50 50 7 * * 
64 





"= 


Fig. It is folly to complain of the fickleness of the wind. 
1162-A 


Wat. * * 
Ibs. ” 








4 
4 


Three men may keep a secret, if two of them are dead. 











1 

I 1 

246 2*| 80 

3 3 * © + 

4 5 Speaking without thinking is shooting without aim. 


, + * * 














Write for complete Bulletin S8-629 


Loans and debts make worries and frets. 


pA y=) ed ces 
TABER. PUMP CO €&s?r /859 It is well to buy when some one else wants to sell. 


Taber PumpCo., 290 Elim St., Buffalo, N.Y. - . . 


Sold with aad without tank 








If there were no clouds, we should not enjoy the sun. 


Look for the | a 


A good workman is never overpaid. 


<< 
éé 9? ° ° 
M” on the inside | +. a 
————[=SS== | Even a single hair has its own shadow. 
| * . * 
ACHESON Brass Fittings If youth knew what age would crave, it would both 
are trade-marked “M’ be- | wet amd gave 
cause every ACHESON Fitt- | . = a 
ing that gets into your hands | “ r . 
is the best fitting that the | Better be friends at a distance than neighbors and 
finest machinery and materi- enemies. 


als can produce. We want ° * ° 
you to know the ‘“‘M”™ means 


ACHESON Quality. 





ACHESON 


Brass 


FITTINGS 


Those who make the best use of their time have none 
; to spare. 
ACHESON MFG. CO. | .  -— 
R ' fi | , 
— sis The world is a comedy to those that think, a tragedy 
— to those who feel. 





~NEW IDEAS FROM PATENT OFFICE 


e -.) >” nP " , ~ ‘ 4 ’ tae 7 
Plumbing Department 1,852,682. Faucet. Harry S. Steen, Chicago, Ill., as 
signor to Chicago Faucet Company, Chicago, Ill., a cor- 


1,852,022. Method of Forming Stem Guides. Robert poration of Illinois. 


H. Mueller and Emmett M. Reedy, Decatur, Ill., assignors 1,852,123. Valve Fitting for Plumbing Fixtures. 
to preety eigg «telighenseng to ere Bernard Lutsky, New York, N. Y. 
ager ae St oa ; oo A pease a H r 1,854,223. Refrigerating Apparatus and Method. Bo 
1, C ie. a ne Se Folke Randel, San Diego, Calif., assignor to C. A. Dun- 
wood, Calif. ham Company, Marshalltown, Iowa, a Corporation of Iowa. 









































86,694. Ornamental Design for a Combination Soap 1.854.750 ory 
: 207 


Holder and Grab Rail. Stephen D. Baker, New York, N. Y. 
1,853,989. Sink Cabinet. Gottlieb Nuebel, Astoria, 








N. Y. 
1,853,463. Flushing Valve. William F. Schultheiss, Los 1,855,024. Plumbing Fitting. Samuel Kersten, Chi- 
Angeles, Calif. cago, Ill. 
56,672. Ornamental Design for a Lavatory Valve Han- 1,854,443. Shower Bath Cabinet. John O. Barce, Chi- 
dle. William P. Ferguson, Middlebury, Conn., assignor cago, Ill. 
j 1,854,750. Pressure and Temperature Valve Device 
4 for Hot Water Supplies. Luther D. Lovekin, Villanova, 





Pa. 
1,854,207. Manually Operable Control for Automatic 
Storage Heaters. Julius K. Luthe, Milwaukee, Wis., as- 
signor, by mesne assignments, to Minneapolis-Honeywell 






















1.852,123 














to Scovill Manufacturing Company, Waterbury, Conn., a 
corporation of Connecticut. ., INS, ? 

1,852,955. Roof-Flashing Retaining and Sealing De- 1.855.859 © 1.856.048 
vice. Frank E. Crampton, Los Angeles, Calif. 
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DeWitt Operated Hotels 


feature 
Unusually Comfortable Rooms, 
the Finest of Foods 
and 
Rates Starting at $2.50 Single 





In CLEVELAND Its 
THE HOLLENDEN 


ELMER HOGREN, MGR. 


1050 Rooms, all with Bath 
O 4-Station Radio Speaker in Every Room 
perated 


Hotels In COLUMBUS Its 
are THE NEIL HOUSE 


Fine Hotels, OM A. SABREY,. MGR. 
Located 650 Rooms, all with Bath 


nine In AKRON Its 
THE MAYFLOWER 


of their 
Cc. J. FITZPATRICK, MGR. 


Respectiv 
p © 450 Rooms, all with Bath 
ities 4-Station Radio Speaker in Every Room 


DeWitt 
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Warner your visit to the 


Motor City is for Business 
or Pleasure or Both.... 


Youll find greater comfort, 
convenience and economy 


° HOTEL 


DETROIT 
“LELAND 


800 OUTSIDE ROOMS 
All With Privoce Both 
SINGLE $25° AND UP 
DOUBLE $35° AND UP 


Main Dining Room & Coffee Shop with 
electrically cooled and purified air 
NOW BAKER OPERATED 
affording thet cordia/ 
hospitality for which 
Baker Hotels are famous 


DETROIT 
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Regulator Company, Minneapolis, Minn., a Corporation of 
Delaware. 

1,855,354. 
York, N. Y. 

1,854,796. Water Faucet. Samuel Kersten, Chicago, II], 

1.855.438. Rain Water Conductor Offset. Edward W. 
N. Boosey, Detroit, Mich. 

1,855,359. Mixing Valve. William V. McNamara, 
Cleveland, Ohio, assignor to The Victor Brass Manufare- 
turing Company, Cleveland, Ohio, a Corporation of Ohio. 

1,856,046. Thermostatically Operative Valve. George 
Wright, Conshohocken, Pa., assignor to John Wood Man- 
ufacturing Company, Conshohocken, Pa., a Corporation 


Plumbing Fixture. Edward Kennedy, New 


of Pennsylvania. 

1,855,741. Water Heater Appliance. Frank A. Gauger 
and Roy W. Johnson, Milwaukee, Wis., assignors, by mesne 
assignments, to Minneapolis-Honeywell Regulator (Com- 
pany, Minneapolis, Minn., a Corporation of Delaware. 























1.855.008. Lavatory Fixture. Modesto Callejo, Bronx, 
MN. 

18,430. Valve Assembly. Earl W. Roberts, Detroit, 
Mich., assignor to Roberts Brass Manufacturing Company, 
Detroit, Mich., a Corporation of Michigan. 

1.856.003. Waste Trap for Basins and the Like. Peter 
Thelen, Cologne-on-the-Rhine, Germany. 

1.855.777. Boiler Section. Willet E. Stark, East Cleve 
land, Ohio, assignor to The Bryant Heater & Manufac- 
turing Company, Cleveland, Ohio, a Corporation of Ohio. 
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1,855,077. Hot Water Boiler. Edward A. Wildt, 
Scranton, Pa., assignor of one-half to Joseph W. Early, 
Scranton, Pa. 
86,837. The Ornamental Design for a Soap Dish. Alf 
(. Hirsch, Eau Claire, Wis. 


1,856,458. Faucet. John F. Bentley, Detroit, Mich. 

1,858,648. Hanger for Lavatories, Sinks, and the Like. 
(Charles George Wahnsiedler, Evansville, Ind. 

1,859,127. Toilet. Edward D. Bufmyer and Olaf Hel- 
strom, Willapa, Wash. 

1,859,017. Shower Bath Cabinet. John O. Barce, Chi- 


cago, Ill, 


Heating Department 


Heating Apparatus. Arthur B. Modine, 
assignor to Modine Manufacturing Com- 
pany, Racine, Wis., a corporation of Wisconsin. 

1,853,045. Fluid Mixing Means. Marion G. Gnau, St. 
Louis, Mo., assignor to The Air Conditioning and Engineer- 
ing Co., St. Louis, Mo., a corporation of Missouri. 


1,854,084. Boiler. Joseph A. Waddell, Williamsport, 


1,853,314. 
Racine, Wis., 








-”" 


























ae —— 
' 











Pa., assignor to Spencer Heater Company, Williamsport, 
Pa., a corporation of Pennsylvania. 

1,853,196. Gas Burner Control System. 
River Forest, Ill., assignor, by mesne assignments, to 
Minneapolis-Honeywell Regulator Company, Minneapolis, 
Minn., a corporation of Delaware. 

53,315. Radiator. Arthur B. Modine, Racine, Wis., 

assignor to Modine Manufacturing Company, Racine, Wis., 
a corporation of Wisconsin. 


John C. Bogle, 
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1,850,089 


1,853,255 
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FOR THE 


LOW PRICED — 


wi) 
INSTALLATION 














PRODUCT OF 


TIME-O-STAT CONTROLS 


DIVISION MINNEAPOLIS -HONEYWELL REGULATOR CO. 
Minneapolis, Minnesota .. . Elkhart and Webesh, Ind, eee 

















Sell Customer Satisfaction 
...and profit is assured 


You can safely recom- 
mend an OHIO... There’s 
a model to fit every job. 
Write for dealer proposition. 


OHIO 


Automatic 


WATER HEATER 


Manufactured by THE OHIO HEATER CO., Columbus, Ohio 


BARRETT 


PLUMBER’S Rough BRASS Goods 











Compression 
tops 
Compression 
Stops and Wastes 


The Standard 


of Comparison 


THE CLEVELAND BRASS MANUFACTURING COMPANY 
4606-4700 HAMILTON AVENUE CLEVELAND, OHIO 








Don’t miss the PROFITS! 


in plumbing line insulation 





N new construction and in old homes, this business 
is wide open to you—don’t pass it by. Johns-Man- 
ville offers you superior insulation for all water pipe 
conditions— Improved Asbestocel.... Anti- Sweat 
. Wool-Felt and Zero. How you can make money 
with them is told in booklet, ‘Uncovering Covering 
Profits.’’ Write for copy. Johns-Manville, 292 Madison 
Avenue, New York City. 


JM Johns-Manville 7.ciries 































If you are not getting an ade- 
quate share of new business, 
you still can dig up profitable 
remodeling business with Kai- 
ner Specialties. They make an 











ordinary gravity hot water job 






entirely automatic. 
ICAGO 


ig a oe 32-B 761-771 MATHER STREET 
with your discount sheet. Manufacturers 


DEMING “MARVEL” 


SHALLOW WELL DIRECT WATER SYSTEM 


COMPARE THESE FEATURES 


265 Gallons Per Hour (low cost 
per gallon)——Ball Bearings on Con- 
necting Rod—Timken Roller Bear- 
ings on Crankshaft — Stainless Steel 
Piston Rod-- Patented Splash Shield 
—Sectional Construction. 
THE DEMING COMPANY 

Established i88O Salem, Ohio 







































Domestic Engineering 


OFFERS 


A New Poster Service 
(See Pages 79 and 80) 
Vigorous, Timely 


Merchandising Copy 


= 





See these professional posters 





in color, striking in design, 





attractive, with plumbing 





, copy on one side and heating 





copy on the other—Use them! 








Follow this poster series— 





. they will be in every issue. 
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1,853,345. Oil Burning Apparatus. Augustus J. Frame, 
Columbus, Ohio, assignor to Franklin Oil Heating Inc., 
Columbus, Ohio, a corporation of Ohio. 

1,853,195. Gas Burner Control System. John C. Bogle, 
River Forest, Ill., assignor, by mesne assignments, to 
Minneapolis-Honeywell Regulator Company, Minneapolis. 
Minn., a corporation of Delaware. 

1,850,069. Air Conditioning Apparatus. William G. 
Beatty, Anderson, Ind. 

1,855,932. Oil Burner. Leroy Wilcox, Detroit, Mich., 
assignor, by mesne assignments, to Cope-Swift Corpora- 
tion, a corporation of Michigan. 

1,853,255. Workholder. Bradford T. Borden, Lake- 
wood, Ohio, assignor, by mesne assignments, to The Borden 
Company, Warren, Ohio, a corporation of Ohio. 

1,855,722. Air Conditioner. Ora F. Metz, El Paso, 
Tex., assignor to Allis-Chalmers Manufacturing Company, 
Milwaukee, Wis., a Corporation of Delaware. 

1,855,644. Radiator. Edmund L. Mazurette, Denver, 
Colo. 

86,817. The Ornamental Design for a Humidifier 
Robert G. Yost and Cyril G. Schelly, Webster Groves, Mo. 

1,854,569. Air Conditioning Device. Paul Brown 
Welch, Coral Gables, Fla. 

1,854,698. Radiator Hanger. Fredrik W. Hvoslef, 
Kohler, Wis., assignor to Kohler Company, Kohler, Wis., 
a Corporation of Wisconsin. 



















































1,854,332. Electrically Steam Heated Radiator. Wil- 
liam Benjamin Dunn, Mount Clemens, Mich. 


1,854,519. Controlling Apparatus for Steam Boilers 
and the Like. Everett N. McDonnell, Leo B. Miller, and 
Oscar F. Carlson, Chicago, Ill., assignors, by mesne as 
signments, to Minneapolis-Honeywell Regulator Company, 
Minneapolis, Minn., a Corporation of Delaware. 

1,854,786. Thermostat. Allen A. Dicke, Montclair, 
N. J., assignor to Pioneer Heat Regulator Corporation, 
a Corporation of New Jersey. 

Norfolk, Mass.—-The Commonwealth of Massachusetts, 
Department of Correction, State House, Boston, recently 
took bids for a three-story and basement brick hospita! 
unit, from plans by McLaughlin & Burr, 88 Tremont street, 
Boston. The building will be erected at the State Prison 
Colony at a cost of $275,000. 
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8 eenmnts for 
each werd in- 
cluding head- 
ing and ad- 
dress. Count 
seven words 
for keyed ad- 
dress Mini- 
mum $2.00 for 


each insertion. 
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One inch $4.00. 
Cash must ae- 
company order. 
Copy should 
reach us eight 
days in ad- 
vance of pub- 
lication date. 











Situations Open 





REPRESENTATIVES WANTED IN 

leading cities to handle highest grade 
line of radiator shields and radiator cab- 
inets. Our representatives earn $500.00 
to $1,000.00 per month the year around, 
above expenses. Full selling plan fur- 
nished. Address Key 256, “Domestic En- 
gineering,” 1900 Prairie Ave., Chicago. 





SALES AGENTS WANTED BY BRASS 

manufacturer selling to jobbers in 
Detroit, St. Louls, Kansas City, Denver, 
Salt Lake City and Minneapolis. Ad- 
dress oy 738, “Domestic Engineering,” 
1900 Prairie Avenue, Chicago. 





PLUMBING AND HEATING ESTIMA- 

tor—I want a man who has had 
charge of estimating for a successful 
organization doing big work. Must 
know government work thoroughly. 
Address P. O. Box 3, Oakland Station, 
Pittsburgh, Pennsylvania. 





Situations Wanted 








PLUMBING, HEATING OR VENTILAT- 

ing office manager, estimator or job 
superintendent. Experience on all types 
of buildings, especially government 
work; 36 years old, married, now in 
Detroit area. Address Key 737, ‘“Domes- 
tic Engineering,” 1900 Prairie Avenue, 
Chicago, Illinois. 








For Sale. 


FOR SALE — NO. 2 TOLEDO PIPE 

threading device and Type B Mueller 
taping machine. Samuel C. Gibson, 129 
Second St., Pleasant Hill, Mo. 





Lines Wanted 





LINES WANTED—MANUFACTURERS' 
agent, covering jobbers in the Phil- 
adeliphia territory, will take on addi- 
tional lines. 15 years’ experience. Ad- 
dress Key 751, “Domestic Engineering,” 
1900 Prairie Avenue, Chicago, Illinois. 


Lines to Handle 





SALESMAN—-TO SELL (MAIN OR SIDE 

line) plumbing specialties, brass and 
rubber goods, to well rated plumbing 
trade. Commission and expenses. Ter- 
ritory open, New Jersey, Long Island, 
Westchester County, and New England 
States. State experience and _ refer- 
ences, Address P. O. Box 22, Station G, 
New York City. 





WANTED MANUFACTURERDS’ AGENT 

or Salesman to handle heating spe- 
Clalty on commission basis in following 
centers, Milwaukee—Cleveland—Pitts- 
burgh — Cincinnati — Columbus — and 
New England territories on commis- 
sion basis. Address Key 746, “Domes- 
tic Engineering,” 1900 Prairie Avenue, 
Chicago, Illinois. 








MANUFACTURER OF WELL ADVER- 

tised heating specialty has several 
territories open. This specialty will 
fit in well with most any line of heat- 
ing equipment and is one that can be 
sold to an advantage in connection with 
remodeling work, Address Key 744, 
“Domestic Engineering,” 1900 Prairie 
Avenue, Chicago, Illinois. 





SALESMEN OR MANUFACTURERS’ 

agents interested in securing a heat- 
ing item for sale on a commission basis 
will be interested in our specialty. 
Address Key 745, “Domestic Engineer- 
ing,’”’ 1900 Prairie Avenue, Chicago, 
Illinois. 








Representatives Wanted 





SALES REPRESENTATIVES 
BRANCH MANAGERS 
SALESMEN 


who are thoroughly experienced 
in the sale of steam and hot 
water heating equipment, who 
have outstanding sales records 
and who are interested at this 
time in a lucrative sales oppor- 
tunity such as does not usually 
exist, should write for further 
information. Give full particu- 
lars concerning experience, past 
connections and sales. Present 
members of organization are 
aware of this ad and all inquiries 
will be treated confidentially. 
Address P. O. Box 1222, Pitts- 
burgh, Pa. 


WANTED BY MANUFACTURER OF 

high grade plumbing specialty adapt- 
ed to remodeling, representatives on 
liberal commission basis in following 
territories: Ohio, Western Pennsylva- 
nia, Indiana, lowa, Michigan, Minnesota 
Kentucky, Tennessee, Georgia, Vir 
ginia, South Carolina, North Carolina, 
Louisiana, Oklahoma, Texas, Missourl, 
Nebraska. Men acquainted with plumb- 
ing supply trade and architects in ter 
ritories are desired. No objection to 
handling other line in conjunction with 
this one. Product nationally known in 
industry. Address Key 752, “Domestic 
Engineering,’ 1900 Prairie Ave., Chi- 
cago, Ill. 


MANUFACTURERS’ AGENTS 


Manufacturer of warm air furnaces 
wants two good representatives, one 
in the Illinois territory and one in 
Michigan. Liberal proposition. In an- 
swering this advertisement please give 
the names of accounts you are now 
handling. Address Key 747, “Domestic 
Engineering,’” 1900 Prairie Avenue, 
Chicago, Ill. 





A NUMBER OF GOOD TERRITORIES 

open for manufacturers’ agents call- 
ing on sheet metal trade, both retail 
and jobbing. Please give details on 
lines now handled, territory covered, 
etc. Address Key 748, ‘‘Domestic Engineer- 
ing,’ 1900 Prairie Avenue, Chicago, III. 





REPRESENTATIVES WANTED 


Shower bath equipment. Patented line 
with growing demand. Well rated com- 
pany. Advertised in Sweets’ and Do- 
mestic Engineering catalogs. Execu- 
tives now interviewing applicants in 
open territories from coast to coast. 
Experienced plumbing specialty and 
architectural men desired. No invest- 
ment——suitable for side line. Address 
Key 749, “Domestic Engineering,”’ 
1900 Prairie Ave., Chicago, Illinois. 


Miscellaneous 


HADCO STOP VALVE TAGS 
| STOP VALVE NO zn | 
TO TURN OFF COLD WATER 
a - atime 


AOt MUAGAMA STREET, Mingana Fours, OY, 




















Printed with your name and address mace an ever 
lasting advertisement. Send for samples and prices. 


HADDON BIN LABEL CO. Haddon Heights, N. J. 
PLUMBERS’ BIN LABELS 
@® L>*; 
_ RED. ELLS | 


Send for samples and prices of card holders, 
bin labels dala valve tags, and free book- 
lets: ‘‘How to Lay Out the Plumbing Shop.”’ 








The Most Reliable 
ad 0 od POO) 0) 2d LO 1 Ob 6 ee 


In The Country 


Write us about your surplus 
pipe couplings 


OF.4 52 08) 09," 0 eer. 2.) 8) «3 Oe GOOF 


550 Nicholas Street, Columbus, Ohio 





WE MAKE A SPECIALTY OF JOB 

Tickets, Time Sheets, Letter Heads, 
Envelopes, etc., for Plumbing Contrac- 
tors. Prices include delivery to East- 
ern Points. Samples mailed. Address 
Louis Fink & Sons, School Building, 
Laurel Springs,- New Jersey. 





Audel’s Plumbers’ Guide 

The standard educator; teaches the 
theory and practice of plumbing, beat- 
ing, steamfitting, gasfitting and sheet 
metal work. Answers your questions, 
Explains the new short cuts, modern 
methods and inside trade informatien. 
Easy to understand. A complete refer- 
ence and home study course. Fally 
illustrated, authentic, up-to-date, with 
plumbers code. Four volumes, pocket 
size; price $36 complete, payable §1 a 
month. Write today for FREE Piamb- 
ers Folder. THEO. AUDEL & CO. 
65 W. 23rd St., New York. 
AIR CONDITIONING SYSTEM FOR 

residential application. Takes care of 
heating, cooling, humidifying, dehu- 
midifying and filtering. Owner and in- 
ventor wishes to get in touch with a 
manufacturer with sufficient finance 
and manufacturing facilities to make 
and market this system. Address Key 
729, “Domestic Engineering,” 1900 
Prairie Avenue, Chicago. 
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SAVE ONE-THIRD THE SPACE 
GIVE SAME HEATING OUTPUT 
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with 
ARCO 
RADIATORS 





OPEN A NEW MARKET FOR MODERNIZATION SALES! 


UNDREDS of thousands of homes, apartments 
Ht and buildings are prospects for modern radi- 
ation. Old-fashioned radiators occupying more 
space than necessary...detracting fromthe appear- 
ance of the rooms...making cleaning difficult...no 
longer are in style. Now you can replace them 
with the New Arco Radiator —a radiator so slen- 
der, graceful and compact that it takes one-third 
less space, yet provides the same heating output 
as older and larger models. 

The New Arco Radiator is made of cast-iron, 
offering the tried and proved, dependable and 
efficient service that has made the name “Ameri- 
can” radiator famous throughout the world. Yet, 
it is so small and unique in design that it is easily 
recessed, enclosed or semi-enclosed. When in- 
stalled uncovered, its trim, smart lines and con- 
venient size make it inconspicuous. 

Here is a product you can use to get modern- 
ization work right now. Tell your prospects 
about this new radiator. Explain how easily and 


inexpensively they can replace old radiators 
with the New Arco. Some of your old customers 
will be interested in doing this before the Fall 
heating season. 

Right now you can offer your customers the 
advantages of the special Summer payment 
plan with no monthly payments until next Fall. 
This will enable you to do the work during the 
dull season and on 





residence jobs per- 
mit your customer to 
have the installation 
‘made while the 
family is away on 
vacation. 

Write today for 
complete details 
about the New Arco 
Radiatorand special 
Summer payment 





The Arco Radiatherm 
solves the problem of a 
separate temperature control 
for every room. No two-pipe 
steam, Vapor or vacuuln 
system is completely modern 

without it. 








plan. 





AMERICAN RADIATOR COMPANY 








RADIATOR DIVISION 
40 WEST 40rn STREET, NEW YORK, N. Y. 
Division of AMERICAN RADIATOR & STANDARD SANITARY CORPORATION 
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The excellence of Branford 
Unions has maintained for 
them the finest mark of con- 


fidence skilled workmen can 
Branford 


show. That is the continued Raed 
use of Branford Unions over 
a great number of years. 


Never once have these men, 
who have placed their com- 
plete confidence in Bran- 
ford Unions, found them 
lacking or varying in quality. 
Never once have they found 
Branford Unions misrepre- 
sented. 











Branford Unions are built to 
the most exacting standards 
possible to develop. They 
make installation work eas- 
ier and better. 





Your jobber knows— 
ask him. 


aaa 


Branford Junior 
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MALLEABLE - IRON : FITTINGS: COMPANY, BRANFORD, CONN. 





